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OFFICE APPLIANCES is a news and technical trade 
journal, serving the entire industry of office equipment. 
It covers the manufacture and distribution of office ma- 
chinery, office devices, office furniture, office supplies and 
the entire range of commercial stationery. Its compre- 
hensive news reports of the industry and its valuable 
special articles upon subjects germane to its field have 
given it unusual prestige. It serves a clientele composed of 
managers and agents for the various office machines, de- 
vices and supplies, commercial stationery dealers and 
many of the largest corporations in the United States. It 
also reaches some dealers in fifty-four other countries, 
who deal in American office equipment. 


ADVERTISING RATES upon application—only ar- 
ticles of office equipment or directly related products 
eligible. 

SUBSCRIPTION RATES payable in advance, in the 
United States and its possessions and Mexico—one year, 
$1.50; two years, $2.00. Canada—one year, $1.75; two 
years, $250. Foreign, all countries in the Postal Union, 
the equivalent of $2.00 American gold for one year and 
$3.00 for two years. Remittances may be made by per- 
sonal chegks, drafts on New York or Chicago, Postoffice 
er Express Money Orders, or in American Postage 
Stamps or Currency if sent by registered mail. 











The ownership of OFFICE APPLIANCES is vested 
solely in the officers of the company. No person, firm or 
corporation, either directly or indirectly connected with 
the business it represents, has any share in its ownersh 
or voice in shaping its policy, which has in view at 
times the best interests of the field it serves. It aims to 
discuss all subjects fairly, and to furnish its readers relia- 
ble information concerning the progress and development 
of the office appliance industry. It will answer any ques- 
tions germane to its field to the best of its ability, and 
it asks its readers in all parts of the world to aid it with 
inquiries and suggestions, to which it will give prompt 
and earnest consideration. 


CHANGE OF ADDRESS. Subscribers may have their 
mailing addresses changed as often as desired. In order- 
ing such changes it is necessary that both old and new 
addresses be given. 


CONTRIBUTIONS are invited upon any topics of in- 
terest to this trade. All accepted manuscripts will be 
paid for at space rates. Unaccepted manuscripts will not 
be returned unless postage is enclosed by the sender. 
Correspondents should give their names and addresses, 
which will be withheld from publication if desired. 


COPYRJGHT. Contents covered by Copyright, 1918, by The Office Appliance Company. 
“Office Appliances” is registered in the United States Patent Office, Washington, D. C. 
Entered as Secognd-Class Matter, July 8, 1905, at the Postoffice at Chicago, Ill, under Act of March 3, 1879. 
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e Service Bureau of Office Appliances is for 


the Exclusive Use of Subscribers and 
| Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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REPARATION=RESTORATION=RESTITUTION 


And scarce ought now of that vast City’s found 
But Shards and Rubbish, which weak Signs might keep 
Of forepast Glory, and bid Travellers weep. 





—Cowley. 
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OUR YEARS and three months ago the impossible came to pass. No wild-visioned fictionist of 
1913 dared even imagine, much less suggest, the horror and the agony through which the world has 
passed since the summer of 1914. Worse than the deluge of blood on the battlefield, dreadful as 
that has been and is, has been the unimaginable shame, suffering and soul-sickening destruction 
of the innocent, the wanton and unnecessary waste of every precious resource of Civilization over 
wide areas, and the revelation of a type of warfare which will disgrace the name of those in arms against 
us as long as history is remembered. 


\s these lines are being written representatives of the sole remaining enemy Power whose armies 
remain upon the battlefield are trying to make terms for an armistice with the general-in-chief of the 
forces of Civilization. The enemy has, we are told, a matter of seventy-two hours in which to meet our 
terms or continue his losing fight. If experience furnishes a lamp to guide our conclusions, he will par- 
ley until the final hour strikes in the hope of gaining something out of the wreck of empire that is fast 
crumbling about him. The terms we are offering are equivalent to unconditional surrender. He will 
accept them now or later, as the case may be. In the meantime in his own land red revolution begins to 
spread. The unrepealable law of compensation commences.. The pendulum begins to drop on its down- 
ward course. Action and reaction are equal. 


In the Chicago Daily News there recently appeared a syndicated series of articles by Henry Morgen- 
thau, former ambassador of the United States to Turkey. This series, we understand, is soon to, be issued 
in book form. Mr. Morgenthau represented our country prior to the war and for some time after its 
outbreak. The United States was then a neutral, and its ambassador had unusual opportunities to observe 
the control which Germany came to exercise over Turkey. His revelations, in the light of the events of 
that time and of the two years which have followed, prove two things conclusively, i. e., that the war had 
long been planned by the Germanic powers, but that a final decision was reached at a conference held in 
Potsdam on July 5, 1914—a fact which has been proved from other sources; and, second, that while the 
unspeakable Turk himself was capable of originating the forthright massacre of subject peoples, it was 
a German suggestion which caused him to embark upon the ejection of the Greeks and the Armenians 
from the homes they had occupied for hundreds of years. In the case of the latter people they were driven 
forth into the desert and murdered and outraged along the way; omly a few reaching the destination fixed 
for them. The horrors attending the virtual obliteration of a race will never be written, but the act was 
in line with the German militaristic teaching and was in accord with those other horrors, the attempted 
Germanization of Poland and the rape of Belgium. 


In insisting upon unconditional surrender we are not moved by a vindictive spirit, nor will vindic- 
tiveness guide us in formulating the peace terms which will be imposed upon the defeated nations of the 
Germanic alliance. But the world owes itself protection; it must not let evil go unpunished, nor must it 
permit ill-advised sentimentalists to guide its councils. There must be and will be such a degree of repa- 
ration, restoration and restitution as the enemy countries are physically able to achieve. The men who 
are guilty of the greater crimes we hope will be drastically punished, and finally, the terms must be such 
as to crush autocracy in Europe forever. Sense, not sentimentalism, must be our guide. 
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The debt we owe to our soldiers and sailors is 
a kind of debt that we can never pay. But we 
can now give some token of our appreciation of 
their victory. Let our acclaim be expressed in 
liberal contributions to the above organization. 
Checks first—cheers and confetti afterward. 
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BUSINESS RECONSTRUCTION AFTER THE WAR 


BEING THE VIEWS OF SEVERAI ABLE MEN IN THIS 
FIELD WHO ARE KNOWN AS CONSTRUCTIVE THINKERS. 
HAT the United States should do to get its share 4 Do you believe that labor conditions after the war 
\¢ of the world’s business after the war has been’ will be upset? 
discussed at great length in various meetings of com- 5—Can you suggest a means of applying and assisting 
mercial bodies and trade organizations. It is one of the the use of labor-saving devices to meet the shortage 
fortunes of war that we shall be competing in a friendly of labor? 
way for commerce with the very nations with which we 6—What is your suggestion to lining up foreign agents 
have been fighting the war against autocracy. We have now for trade later? 
a common commercial rival, Germany, but we shall also Re 
be contestants in the world’s markets against the great W. H. Beardsley, managing director of the General 
er ae France and England. Abroad Typewriter Exchange, Brooklyn, N. Y., modestly con- 
vice <9 NS eee a business for siders the subject one which he hardly feels competent 
: to discuss. He mentions the matter as one for the 
France and England, with billions of obligations 


incurred because of the war, must increase their exports 


so that they may meet their bonded indebtedness to this 
ountry, as well as to their own citizens. The United 
States has loaned an aggregate of almost eight billions 


to the Allies to help pay war costs. Large issues of bonds 


from abroad have been floated here, and these emissions 
were only stopped when we ourselves entered the war, 
and the United States Government undertook to make 


advances to the Allies from the public treasury. 
For 


exports 


\merica’s part, we must have an increase in our 

On one hand, the demands of Government for 
increased capacity for munitions, as well as the products 
of plants devoted to what are ordinarily peace-products, 
extensive to the mills and 


On the other hand is the prob- 


have resulted in additions 
factories of the country. 
lem of providing employment for the millions of soldiers 
and sailors who will gradually return to civil life after 
The large number of women, 
who have 


entered the ranks of trained producers, will continue to 


peace and demobilization. 


as well labor, 


as previously unskilled male 


desire employment. There must be work for all, and 
an outlet for all we manufacture. Our productiveness 
as a nation has been greatly increased as a result of 
the war demand. This applies, not only to production 


machinery, but to the increased deftness of the workers 
on account of the specialized training which they have 
received 

In an effort to survey the office appliances field, and 


to get the viewpoints of a number of the manufacturers, 
a letter was sent, asking for opinions on certain phases 
which bear on the reconstruction period. The questions 
to which we requested answers, were as follows: 

1—Wh to 
buyers after the war? 

2—In 3 
us to anything approaching free trade? 

3—What will the effect 


American labor supply? 


at can be done arrange suitable terms for 


your opinion, will a league of nations commit 


ot be on immigration and 


war 


attention and elucidation of statesmen, financiers, sociolo- 
gists, etc., ad. lib. However, it is the con- 
viction of Office Appliances that too many of the world’s 
problems have been settled by individuals who deal in 
the abstract, and our present question is one for business 
men to settle, and then let statesmen and others adjust 
themselves to the conclusions of business. Incidentally, 
Mr. Beardsley shows an intimacy with broad questions 
which proves that he can get down to the brass tacks 
of detail and give sound suggestions on vital topics. 


economists, 


i—Foreign buyers have a right to complain. The most 
responsible of them are more than frequently turned 
consideration while domestic factors 
consideration whatever are given most 


away without 


unworthy any 
extended consideration. 

American manufacturers could possibly get together; 
absolutely should club together, not to control 
operations by formation of trusts, ete., but to influence 
themselves and others to liberal, although exact, enforce- 
ment and application of the following: 

\doption and extension of “commercial acceptances” 
In connection therewith the 


they 


to cover credit operations, 
extension of credits. 

To promote extension of banking systems to cover all 
foreign fields. 

Organize a common bureau of information; or credit 
clearing house, through which information as to credit” 
worth of foreign individuals or concerns desiring con- 
nections on a basis of “commercial acceptances” may 
be secured, and to which is furnished instantly all in- 
formation relating to such matters coming into posses- 
sion from other sources. 

\rrangement for adequate credit insurance for protec- 
tion of “commercial acceptance” operations. 

Urging and promoting a system amounting practically 
subsidization of ships with direct sailings to all 
Government liberal mail and parcel post 


to 


countries by 
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contracts with such shipping concerns to insure their 
continuous maintenance under the flag of this country. 
To urge Governmental negotiations for the adoption 
of uniform protective measures applicable in all countries 
signatory thereto, to secure respect for promoters of 
international trade covering the question of international 
respect of national trade marks, national patents, and 
national copyrights, and the adoption of a uniforin rule 
in regard to liability of debtors, exemptions of debtors, 
bankruptcy of debtors, which will enable a creditor to 
initiate recovery suits in his or their own courts, the 
plaintiff's action to be presented in those courts with a 
defending counsel properly appointed to protect for each 
country the that attacked. 
The case when closed for the plaintiff to be properly 
certified to a like court in the country of the defendant 
for the presentation in a like manner of the defense. 
Decision rendered by the judge in the latter court, certi- 
fied to the judge of the court in which the case was 
initiated for confirmation, and in 
disagreement to be referred to a higher tribunal in its 


debtors of country when so 


review and case of 
then state for final determination in the country of the 
creditor. 

The above procedure 


facturers from a timidity which is often so great as to 


would release American manu- 


lead to the wonder if it is based upon “home grown” 
experience. 

2—I cannot see why necessarily a league of nations for 
different should 


determinations of 


one or several directions 


least 


protection in 


interfere in the with the one 
government as to its necessary impositions of taxes where 
covered under the form of duties, import and export, or 
that, 
with 
obstructions are 


under whatever name. However, it occurs to me 


if benefit 
other 


is possible by reason of trade relations 


countries, whatever imposts or 
levied upon or raised against same are rather prejudicial 
than constructive. 

3—The effect of the war on immigration is a speculative 
question and if the war be carried to what must eventu- 
ally be a proper conclusion of physical conflicts between 
that the 


country 


nation 
comfortable 


nations, it would seem citizens of each 


would find their own most and 


affording ample opportunity. Resulting immigration will 
be confined to small limits. 

The demand for labor-saving devices is ever increasing 
desire of mankind to 
Edenic 


of his 


is founded inherent 
from the 
must “eat his bread in 


will be not to 


and upon the 


escape slavery imposed in the curse 
that he 
The result 
labor, but to 


physical labor. 


the sweat brow.” 
human 


hours of 


decrease the value of 


decrease the distress and 
slump in after the 
If the purchasing value of the 
high. 


As regards a possible 
wages follow the dollar. 


wages war, 


dollar is low, wages are If it is high, wages are 
(Note.—The reader 
purchasing value of money with cheap money—it is the 


low. should not confound the low 


reyerse. Cheap money means high prices for everything, 


including labor; dear money means low prices.) If 


necessities, comforts, and luxuries were furnished free, 


the value of the doilar would be nil, as would also be 


wages. The question of the value of the dollar seems 
for several years in the future at least to depend upon 
the intelligent activity of the 


supplying the needs and desires of foreign purchasers. 


4—I 


sent to the 


American business man in 


enclose you herewith 


Editor of the 


copy 
New 


publication in 


of a letter I have just 
York American with the 
their letters 


suggestion for columns of 


from the public, if they desire, which expresses. my view 


in this regard 
The large question of what we shall do for and with return- 
particularly 


ing veterans of the present war, and after its 
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conclusion, is before the American people and is being seriously 
considered by many at this time. 

Allow me to suggest that, as we now exhibit service flags for 


those of our employes and relatives who are in war, we 


an “honor banner’’ to be displayed by every employer in the 
United States of those who have seen actual service 
navy, air fleets, and armies abroad. 

I would suggest a background of three colors, red, wi 


and blue, with stars of one of these colors in contrast on the 
background in the following order: 

White star on the red background, indicating one em, ed 
who has lost one or more limbs in the war 


Blue star on white background, indicating one employ: whe 
had suffered wounds (not including loss of limb) 

Red star on blue background, indicating one veteran without 
wounds employed. 

The above is submitted not only in the hope but th the 
positive belief that it will bring forth other and better sug 


gestions for the adoption of some emblem by 
as evidence that the magnificent 


every employer 
spirit of the American pe 


displayed in support of the American boys who went 
there’ will never be quenched 
5—I do believe it would be wise for American manufac- 


turers to give widest publicity to their advertisements of 
this 


products of the United States are common wares on the 


their products at time and continuously until the 
counters of every merchant in every country on eart! 

In regard to my suggestion regarding co-operation of 
nations on common protection to merchants and 
facturers doing international business, the scheme may at 
hirst 


belief 


seem chimerical, but it is based 
that 


every other nation would enjoy equally were it available 


upon my posit 


the people of each nation enjoy that w h 


It is my hope that the time will come when such enjoy 


ment of the common necessities and luxuries 


regard of one nation may be shared by every individual 
in every other nation. Therefore, it is only reasonable 
to my mind to believe that the time will come when 
they will treasure and protect the means by which they 
secure that end. 
* * 8 
Speaking for the Felt & Tarrant Manufacturing ¢ 

pany, 1713-1735 North Paulina street, Chicago, G. S$ ) 
lensen, foreign manager, discusses the subject as one who 


has personal knowledge of the details of export wo 


I1—I would say that as regards office appliances, | t 
see how it will be possible for manufacturers in tl field 
to arrange terms of credit other than cash with the order 
or sight draft against documents, when furnishing goods 
direct to users from the United States. Of course, where 
the United States concern has a local agent in the for- 
eign territory, the agent is in a position to gauge the 


responsibility of the buyer, and he can extend credit terms, 
but it should not be necessary that these be longer than 
thirty \s regards 
giving terms of credit to sales agents in foreign cou 


days, as we know by experience:. 


who purchase the goods for re-sale, I do not see why it 


would not be possible to extend reasonable terms of 


credit to such as are able to establish their responsibility 


to the satisfaction of the American manufacturer or 
shipper. 

2—I would say that according to the language of the 
President’s announcement regarding free trade, I believe 
that it could easily be read as committing us to free 
trade, at least in our intercourse with such nations as 
grant us freedom from customs tariff upon the | rta 


tion of our goods into their country 


3—It seems to me that there are influences w!] ld 
work both ways—that is, to decrease immigration into the 
United States, and also to increase it. The foreig: un- 
tries who have been at war and who have larg bts 
may enact laws restricting emigration from their 

tries. The great immigration into this country has mor 
recently been from such countries as Austria and Italy 
Now, if Austria is broken up and each of the nationalities 
going to make up that country live under their own gov 
ernment, that would incline those people to stay their 
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own country, 


where the social conditions would be more 
to their liking and are what they are used to. 
I even believe that a great many of our foreign popula- 


tion, who have never been assimilated, but who have 


lived in communities by themselves, would be inclined to 


go back, provided the taxation there was not too severe 
I think it is too early to forecast this with any degree of 
know what laws the 
make to check 


their people over there to build up the country 


certainty, because we do not yet 


foreign countries will emigration. They 
will need 
and hel the taxes. On the whole, however, I would 
lean to the opinion that we could not expect any consid- 
erable augn 


[ think t! 


decided slow 


entation of our labor supply by immigration. 
at immediately after the war there will be a 
ing up of business until people find out where 
they are and get adjusted to the new conditions, just as 


there was after the war commenced. In England, for 


instance, our business fell off very sharply indeed upon 


the declaration of war and continued during four or’ five 
months 


thereafter. After that it commenced to pick up 


and grew very rapidly. It is hardly to be expected that 


we will rom war conditions to peace conditions with- 
out a slowing up period of readjustment. Of course, that 
will mean that wages will go down, but after a readjust 
I do not think fhat 


they wer 


ment wages will be any lower than 


before the war. It during 
readjustment, there will naturally be a lack 
The 


cannot 


seems to me, that 
the period of 


of employment. factories which have been making 


war material turn right around in a week or a 


mont} and make the goods ot peace times and everybody 


will have to hustle around and get orders, which they can 


make up in large quantities. Inasfar as this getting ot 


orders applies to orders from foreign markets, it is not 
the work of a few months only. There will be great 
needs to be supplied. Stocks have been depleted ail over 


the world, but it will take some time to find out just what 


these needs are. and then make the goods in accordance 
with then 
4—It undoubtedly will be very difficult at first for re 


14 


turned soldiers to adapt themselves to the conditions of 


work or labor. as found in business and industries, but it 


also was fit 


tt an easy job for those same men to adapt 
think it 


a matter of time before they can adapt themselves 


themselves to the strenuous work of war. | will 


to the ynditions of peace times. Of course, in this I do 


not retet those who have been wounded or otherwise 


disabled 
—lt i dly would ! well, msofar as fp sible for 
Am mon fuctuvers to exert themselves in every way to 
ft thread to take up the sale of the American 
ware fter the war. It is not as easy to do this, however, 
whei ( have not g ot the goods. as tt is & hen you have th 
ods ¢ ipbly immediately lfter the war. all of the for- 
ian manufacturing countries will be looking for agents, and 
the a vill be inclined to take up with those who will then 
ront him what he thinks are the best conditions, and even if 
cd tke tentative arrangements at this time, there ts 
p issurance that the foreign import houses would 
417 i agrcement tf a British or German o7 Belgian or 
Italian or a Swiss house came along and offered them bette 
nditi Vithout havi had actual buying and selling 
transact vith such agents % may nowt lined up, there 

ich, if anythi tic them to u 

{ R. Fargo. of the Irvine-Pitt Manufacturing Com 
panv. 405-19 East Eighth street, Kansas City, Mo., gives 
the viewpoint of the manufacturer of loose leaf devices 
He s sts: “Those five propositions you put up to me 
re surely knotty ones, and I think if | were to attempt 


justice it would be ne 
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to some quiet, secluded place for about a week, which 
under present conditions is hardly within the range of 
possibility.” However, Mr. Fargo’s “offhand views” will 
appeal to the reader as having been founded on some 
considerable advance study. 


1—I hardly think there will be any great need for a com- 


bination of manufacturers in the loose leaf industry to 
take care of trade, Foreign business has here- 
tofore been small in volume and has been confined to 
dealings with concerns who have not asked for 
special favors in a credit way. It is my opinion that the 
branch banks which American banking houses are estab- 
lishing in foreign countries will make credit conditions 
generally more flexible and that the more general use of 
bankers’ acceptances will enable American manufacturers 
in all lines to successfully compete with European houses. 


foreign 


large 


) 


2—1 think | shall have to pass this one as the subject is 
far too deep for me. Personally, I have never been in 
free trade and believe firmly in a strong, pro-— 
tective tariff for American industries. Whether after-war 
conditions will effect a change in my views on this sub- 
ject, | am not prepared to say. 


favor ol 


3—Immigration after the war will depend upon the poli- 
tical European countries. There is little 
doubt but that if the laws in these war-ridden countries 
permit of it, there will be a heavy flow of immigration to 
this Our success in finding employment for our 
returning soldiers will, of course, depend largely upon the 
ability of American manufacturers to get their share of 
the world trade. England and France are already busily 
engaged in investigating the possibilities of foreign trade 
development and | presume that our government. will 
also become active in this direction and that, through 
co-operation with the National Chamber of Commerce 
and other similar organizations, will see to it that our 
industries are placed in a position to get their fair share. 
The extent to which the rate of wages and commodity 
prices will slump is dependent entirely upon demand... I 
think there is good reason for the belief which is held 
by the majority of those whase opinions I have read, that 
business conditions in general will be very good and that 
any slump which may come with the declaration of peace 
will temporary character. Of course, the 
demand for labor saving devices is always going to increase. 
labor will never again be so cheap that we can afford to 
overlook any device which will do what human hands 
can do 


conditions in 


side. 


only be of 


i—I certainly agree with you that it is up to the Amer- 
ican manufacturer to see that the boys returning from 
taken care of. If they at first show a dis- 
inclination to take up the pursuits of former years, they 
should be most patiently dealt with and everything should 
be done to help them in getting back to their old stride 
ind fitting into the organizations which they have left to 
take up the burdens of this trying hour. I am optimistic 
that this problem will work itself out in a satisfactory 
way and that the readjustment will be brought about 
without any undue confusion. 


the war are 


5—Speaking for American manufacturers in general and 
not particularly for loose leaf manufacturers, because for- 
eign trade development has always seemed te the loose 
leaf manufacturer as a thing which should logically come 
staple lines of manufactured goods have 
been established in foreign countries, I believe that the 
building up of satisfactory trade in foreign countries can 
only be accomplished by direct representatives. While there 
ma e exceptional cases where manufacturers’ agents 

rying several different lines can successfully introduce 


T 


our products, | think there can be no question that in the 


after the more 
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long run better results will be obtained by having men in 
the field who have been trained in the factories where 
their respective lines are manufactured and who will spe- 
cialize in introducing these products to the foreign buyer. 
Probably this ideal cannot be attained immediately and in 
that event it may be possible to use to advantage the 
outlet afforded through manufacturers’ agents. 
* + ” 

T. W. Foote, manager and treasurer of the Marble & 
Shattuck Chair Company, Cleveland, Ohio, wrote in reply 
to a request for an opinion on general business condi- 
tions. His letter fits in so well with the general trend of 
the reconstruction study that we reproduce it here. 


The war has created a rather peculiar condition in the 
chair industry. Other industries doing war work have 
affected our industry to such an extent that competent 
labor is hard to obtain at any frice and this condition is 
becoming worse as the large quota of men are drawn into 
the government service 

The large increased volume of office chairs manufac- 
tured in the past year have been sold principally to the 
government and corporations doing government work. 
Very little of this equipment has gone into other projects, 
as the building trade is at a standstill. I believe we can 
expect a lull in the demand for office furniture as soon 
as the government and such corporations are supplied 
their requirements. 

If this time be coincident with the closing of the war, 
the lull may be entirely offset by the demand for office 
furniture required in new buildings, as I consider the 
building trade will have a great boom immediately on 
peace being declared. 

The enormous demands for lumber, leather, metals and 
all items entering into our product has shot prices sky- 
ward. The buyer who can figure out just when peace 
will be declared and when the reaction will set in which 
will bring about normal pricing of material and labor, and 
purchases his material accordingly, will make the largest 
profits for his company. I think that lumber can be ex- 
pected to decline slightly on present prices, but even after 
the war this commodity will be sold in excess of pre-war 
prices, as demand and supply regulate the price of any 
commodity, and the demand for lumber on reconstruction 
work after the war will tend to uphold lumber prices. 

Metal «prices will be affected in like manner, but a 
greater decline in price can be looked for in this material 
after the war in spite of reconstruction work, as present 
metal prices, I believe, are fictitious. 

The most difficult problem that we have to face after 
the war is the readjustment of labor. This may be a 
gradual reaction as it will probably take a year and a half 
to two years after the close of the war to return our 
soldiers and absorb them in various industries, and an 
even greater time may elapse, as a large portion of the 
armed forces of the allies must be maintained in Germany 


for a long time to reorganize their government. The 
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more slowly this labor reaction takes place, the less it will 


upset business. Shortage of vessels will not permit the 
return of soldiers as rapidly as they were sent abroad, as 
considerable of this tonnage will be diverted to coast-wise 
shipping 

Statistics claim that prior to the war over 37 per cent 
of the chair exports to Latin-American countries were 
supplied by Austria and Germany. For a number of 
years after the war this business must be supplied by 
manufacturers in the United States; at least until sucl 
time as German and Austrian factories require to ance 
and rebuild their industries. 

In order, however, successfully to handle this business 
the American chair manufacturers must revamp their pat 


terns to permit of K. D. construction, as ocean rates will 


remain high until sufficient tonnage has been constructed 
to take care of the world’s needs. Very few office pat 
terns now manufactured permit of K. D. construction, 
especially those made with bent tops and flush joint con- 
struction. A number of the factories that I have recently 
visited realize that at least a partial K. D. construction 


of the cnair is necessary in order to build up a profitable 
export business. 

The people of the United States seem to think that Aus- 
trian and German competition will‘hever have to be reck- 
oned with after the war, as the world’s hatred of the Hun 
and their friends will prevent them from competing with 
us. To me this is a mistaken idea, for there are so many 
German companies no 

label “Made in 
put on all 


ways of concealing this prejudice. 
will leave off their 
many” that has previously 
their manufacture, and they could if necessary make use 
American agents posing as the 
manufacturer to market their This 
will not be felt, however, for several years, as practically 


doubt familiar Ger- 


been articles of 


of English or export 
wares. 


competition 


1 
their 


all the ready money of the allies will be consumed ir 

own countries building up their own industries, and 

man investments will not appear attractive for some years 
* x x 


sso 


R. N. Fellows, advertising manager of the Addr: 
graph Company, 901-911 West Van Buren street, Chicago 


had written with regard to general business conditions 


replying to an inquiry. 
determination of the Addressograph Company to get its 


However, the letter revealed the 


share of the business of the reconstruction period, so it 
the 


is carrying on its campaign in way of aggressive 


advertising, which will 
trade after the war and also develop its foreign outlets 


assure its position in domesti 


for the company’s products. 


“Greater advertising and selling activity is being ni- 
fested than ever before. Instead of laying off men 
advertising department, we men Mr 
Duncan and Mr. Hall have approved the largest magazine 
adve.tising appropriation in the company’s history. We 


Also are on 


our 


are putting on 


are doing extensive direct mail advertising 
the lookout for several good salesmen.” 








ECAUSE your own little patch of sky 1s over-clouded 

is no reason why your friend should share the gloom. 
Move on, get out of the shadow and into the sunshine. 
Just the effort will make you feel better. Lloyd 
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CONCERNING FUTURE RUSSO-AMERICAN RELATIONS 


BEING A REMARKABLE AN 


D VALUABLE DISCUSSION OF 


THE RUSSIAN SITUATION FROM THE STANDPOINT OF 
ONE WHO HAS LIVED FIFTY YEARS IN THAT EMPIRE. 
BY WILLIAM BLOCK, FORMERLY OF MOSCOW. 

VO] Ur. Block, who ts one of the most experienced offic ¢ ‘quipment men m Europe, lived in Russia for hal a 
entur Prior to the war he was in business in Moscow, where he handled a number of agencies for well known ce 
machin For a time he has been living in New York, but expects to start at an early date with Mrs. Block for V ladi- 

vefol rder to be nearer their son, who has remained in Russia le especially appreciate this article. Mr. Block is a 
c ” rccurate thinker and his views are worthy of great weight 
T APPEARS essential to me to offer the kind reader a matured them, has made political elements, possibly citi- 

| few words of introduction before commencing the arti- zens, of them—all this remains to be seen. 

le that | have been asked to write for Office Appliances One thing seems to be sure though: if it has been a tick- 
I am not a Russian citizen, but a British born British lish thing to deal with Ivan Ivanovitsh before the war, it 

subject | took my abode in Russia more than 50 years will be all the more difficult hereafter. 


ago and during this long period have learned to love that 


wonderful country and its people and language just as 


deeply, as if I had been born there. 

Yet I hope I am justified in saying, that I have retained 
(or should I rather say: acquired?) impartiality enough, 
not to be blinded against facts or factors of weight. 


[This is the time of great social upheavals and changes. 


Let the cynics take care of themselves \ refreshing 
breeze of real freedom is making itself felt by degrees, to 
such an extent that we cannot ignore it 


Where the influence of the changes in daily life through 
social reconstruction is so strong as it is bound to remain 


order” Rus- 


in 


after restoration of lawful conditions and 
sia, we cannot neglect it, when we deal with the “Export 
to such country. 

At present it is more or less true, that “Bolshevism 


soverns Russia, because the heart of Russia—*Moscow”— 
the hands of the “Bolsheviki.” We 
that, although “Bolshevism” a Russian word, it 
Nor does this idea that “Bol- 


in must consider 


1s 
18 


though, 
is not a Russian invention! 


lf you do not wish to spoil your business over there, do 
not commit the same mistake for which Germany has paid 
heavily in many cases, especially during the last decades 
of the nineteenth century, when she had started her con- 
quest of the Russian market: do not try to make your 
sales there yourself! 

Let a suitable Russian firm do it for you, and with the 
needful caution, you can protect yourself effectively. 

Imagine for a moment the Russians wanted to export 
their products to the States and would decline to entrust 
with their representation, but would 
Russians over hére exclusively and float Russian 
banks here, 

You might consider such style of action from various 
viewpoints, but from none of these would you find this 
attitude justified or clever. 

lo this, | understand very well, the objection is open. 
Such inversion of the situation is not admissible uncon- 
You may claim that you would have to teach 
Russian customers and friends quite a number of 
things. 

Undoubtedly this would be the case, but it would be a 
wise thing to separate as much as this can be done: in- 
A teacher, who does business with 
his pupils, while teaching them, does not have the right 

elevated basis for his work. 


American houses 
send 


too, 


ditionally! 


your 


struction from trade. 





shevism” represents to our minds bear specifically Rus- 
sian traits. It may be regarded as a mental epidemy, 
called forth by the despair of ill-bred masses 

Although Bolshevism will 
soon be destroyed or wiped 


out almost entirely in Russia, 
this does not mean that it will 
be extinguished everywhere 

It 
thing t 


would be a very risky 


predict anything defi- 
the 


nite as to the attitude of 


towards 
the 


Russian importer 


goods at time 


American 





when peace will be concluded. 

This attitude will depend 
greatly upon the mood in 
which the importer finds the 
majority of his wholesale cus- 
tomers, whom we may call 
‘Ivan lIvanovitsh,” after the 
Russian fashion (Ivan, the 
son of Ivan.) Ivan Ivano- 


vitsh, speaking generally, is a 
man without special commer- 
but 
enough, grown up in his very 


cial education, shrewd 


business and a man whose life 
mostly will center upon “earn- 


ing money 


What influence the war has 
had upon their philosophy, 
whether it has wrought any Wittiam @leck, 
change in their minds, has 





The pupil ought to look up 
to the source of his knowledge 
with reverence. And, on the 
other hand, there is quite a re- 
spectable amount to be learned 
in Russia and from the Rus- 
sians. by their teachers. 

Now, suppose you thought 
their refusal to work with 
anybody but Russians resulted 
merely from distrust, you 
could not help wondering, do 
they really mean that there is 
not to be found one suitable, 
respectable house in the entire 
United States, that might be 
entrusted with such work? 
Why, that sounds too stupid to 
be true. If you supposed they 
had no confidence in the “effi- 
ciency” of the American spe- 
cialists, you would possibly 
grin deprecatingly. 

If you imagined, for a mo- 
ment, the possibility of their 
classing the Americans as an 
inferior race commercially, 
you might, well bred as you 
are, unconsciously be grasp- 





of Moscow, Russia. 
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ing for the very stoutest volume of your handbook for 
“correct social usage” or “a dictionary of polite language.” 
This would be but human. 

Why then, from fairly balanced justice’s scales, should 
the Russians not be entitled to the same kind of reason- 
ing, when occasion offers itself? 

When we are commenting upon “trade,” we are not 
speaking about “alms.” You are not supposed to build 
up a sound and safe trade by making presents, or even 
offering such. We are at present speaking about “goods” 
that are needed and wanted by the Russian merchants for 
their trade in their country. They intend to order those 
goods and to pay for them; to pay as little as possible, 
naturally, and on the most favorable terms obtainable, if 
not from American manufacturers, from those in other 
countries. 

At the same time, they wish to remain masters in their 
own house. They do not, under any conditions, want for- 
eigners to come into their exhausted, but truly democratic 
country to erect a new autocracy in Russia—the rule of 
foreign capital! 

If there is every that 
moment hate “Germany” and everything German, it might 
take very little power and time to shift the hand of the 
indicator, so as to make them hate “every foreigner.” 

The pogrom is a formidable weapon that the “dark and 
brutal” masses of Russians have learned to wield so reck- 
lessly and extensively, that a few German provocators 
will suffice to incite the mob and to have a new pogrom 
ready on the slightest pretext in almost any place of the 


indication they at the present 


defenseless country. 

The task of a foreign country that wishes for a sound 
and growing trade in Russia will not be especially compli- 
cated as soon as the merchantman of Russian trade can 
safely leave her port, stabilized by reliable shipbuilders, 
who have to shift the metacenter of that promising ship 
“just far enough’—in other words, when “Russian Cur- 
rency” will be quoted again on the world’s exchange, 
which means about as much as saying—as soon as the 
government, that is being formed, has been estab- 
lished, a government that intends living a life which other 
nations approve of and that makes it possible to maintain 
international relations for commercial transactions; a gov- 
in the interior for man and 


now 


ernment that creates security 
property and laws, similar to those existing in more civi- 
lized countries. ; 

We may confidently hope that this date, if slowly, is 
approaching and that at such time probably the rest of the 
belligerents will have come to some solution of the settle- 
ment of all the tremendous and fabulous debts contracted 
for waging this War of all Wars. 

It might appear very foolish to utter any definite view 
or to make an estimate of figures. In consideration of the 
general interest attached to the matter 
plation and for the sake of rendering things less nebulous, 
l am ready to take the risk, which after all is not so very 
severe, because I am sure it is not the first, nor likely to 
be the last, foolish thing I shall commit. 

In the interest of all nations involved it will probably 
be inevitable to draw up some kind of world’s-clearing- 
house statement of war-accounts, which, in itself, will 
offer the means of having an enormous portion of the 
“Allies’” debts “absorbed” by balancing and reducing. 


under contem- 


Thereby a much clearer insight, oversight and “cons 
naissance du dessous des cartes” will be created, that wil 
reduce the final settlement to boundaries, for which the 
eyes and minds of ordinary mortals are better fit. 

One of the last things to be decided will be the indebt- 
She owes enormously to foreign coun- 
to be outside of Russia. 


edness of Russia. 


tries. Most of her bonds seem 


If the foreign creditors of Russia wish to continue trade 
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with her, it will hardly pay them to declare her bankru; 
And I should say, they all “do” 
with her in future. 

We are then confronting a 
much of that which used to happen in Russia, formerly, 
although on a much Piotr Pyetrovitsh 
(Peter, Peter’s son), the head of a big concern, is in di 
culties. He cannot pay, but when the bills are presented 
the Notary of the Exchange can’t wait. Piotr Pyetro 
vitsh invites his creditors very politely “to a little cup of 
(This is the symbol for bringing your bills of ex 


intend doing business 


situation, remindins ery 


smaller scale. 


tea.” 

change 
While assembling, the 

whispering voice, try to form an estimate of the real con 


statements along.) 
creditors in 


and 
small groups and 


dition of P. Pyetrovitsh’s affairs. He might be simply 
trying to cheat them, pretending only to be unable to 
meet the bills and other obligations. Yet in the monster 
case, of which we speak, he really cannot pay Some of 
his good-for-nothing sons have plundered and rob! the 
decent old chap, who until now has always been 

est debtor. The will yield 
points and finally fulfill his request. 

an arrangement. They will either mutually agree to hav 
somebody appointed for supervising and controlling the 
debts are pal if 


creditors therefore 


They will arrive a 


management of the business until the 
to justify 


matters promising enough this tior 


This mode they would call an 


seem 
“administration.” Or they 
Piotr | etro 


“hundre 


“short-cut” and from 
instead of the full 


(Blotting out the rest of his debt.) 


may apply a accept 


vitsh so and so 
copecks to the rouble. 

And behold! Piotr 
stronger and influential 


more in cash than just before, but he now has 


many, 
Pyetrovitsh suddenly has become 


more than before; he owns no 


larger credit than he had 


The self-same creditors are anxious this ver) 
to sell him goods anew; he is solvent now again: his 
debts are taken care of and his business will flouris 
beyond doubt. 

Unfortunately in our case, when dealing with Russia, 


this parallel is not mathematically correct, but 
perhaps well serve as a kind of optical illusior 
The 


amounts of 


chief reason of disturbance lies in the en S 


paper-money (bank-notes) manufactured for 
and by the “Bolsheviki.” The 
formation will probably have to agree to distinguish be 
Russian Anarchists and 


Russian Governmet 


tween these “Assignates” of the 
Russia 


the bonds issued by the former governments 

having received full value for the bonds, the Allies, 
advanced the money against them, ought not to suffer 
from the devaluation of the “Bolshevik Bank-Notes 
other words, those who own these bank-notes cannot 
expect (and practically speaking never did anticipate he 
government to come to uphold their face value t 


greater extent than the arrangements with the Allies 
render possible. The fall in the value of the “assignates’ 
will have to be in inverse proportion to the overpr: 
Solsheviki 


tion of bank-note values by the 

This will not suffice for the reestablishment of the Rus 
sian Rate of 1913. I to sa that 
about 20 per cent will be the loss of the 
rearrangement of the agssignate evil has taken plac: 


Exchange of venture 


roupl ne 


that loss will have to be worked off by the countr d 
ually by means of increasing the weaith of Russ 
reserves, improvements and additions to highways and 
railways and the waterways: development of the 


riches (mines, cattle, forests, fisheries, etc.) through “Rus 


sian Companies,” compulsory education, etc 


(You could not well imagine Russian companies 


ing in the United States and exploiting the natu: 
sources of the country.) This shows us the only sa 


open way for all Allies who wish to quietly and peace 
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ully compete in the upbuilding of a civilized and flourish- 
ing Russia 

The people over there are poor. Since you want their 
will 


means and minds and the existing possibilities 


trade, you have to accommodate yourself to their 
That is 
not anything specifically Russian. The particular ways 


of accommodation will have to be specially formed for 
Russia, but the principle is one that has for years and 
since many years been practiced to a considerable extent 
in other countries by England and America with very sat- 
isfactory results. 

The essence is this: 

As lone Within 


safe limits meet the justified demands of vouchsafed cred- 


as the field is fertile, sow the seeds 


its, so that the small, but “productive” customer may be 


enabled to start his share of work in tilling the soil for 


both yourself and him. In a few years he will have earned 
so much that he does not need that credit any longer, he 


will 


sufficient for his 


have earned enough to working capital, 


possess a 


transactions with you 


risk 


customer in the 


You might insure yourself at home against every 


you take and charge the cost to your 


prices you make him pay. If you make this insurance tax 


compulsory, you eliminate the element of dissatisfaetion 
that possibly might be felt by unreasonable customers, 
and the entire army of American manufacturers and ex 


porters would be most efficiently protected Along these 


in the speediest way create the purchasing 


customers over there yourself 


ines 


you Can 


power or your! 
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What is needed more than anything else in Russia is . 
the firm conviction that American 
promises may unhesitatingly, be taken at face value. If 
the United States declare and underscore that the war has 
been entered upon by them for ideal causes and not for 
conquest or material gains of another nature, the activi- 
ties and actions of the new-comers into Russia who carry 
must not be in contradiction to those 


the establishment of 


the American flag 
declarations. 

The banks that go to Russia must not try to take hold 
of the sources of the wealth with the purpose of draining 
them dry, but as institutions for the statesmaniike pro- 
tection of the wells and springs and the development of 
such grounds, that have to rely upon those very sources 
for irrigation and increasing crops. 

See to it that greed and shortsightedness of a few do 
not disgrace or spoil what until now is being anticipated 
with enthusiasm for the United States in the souls of 
shame and terror-stricken Russian patriots. 

\egressive and autocratic methods will be promptly 
resented, and however strong the American manufacturer 
may feel, he is not powerful enough to “punish” people 
who have lived through the horrors of the last few years. 

The greatest losers will be they, who, instead of buiid- 
safely and soundly a new world for American 
skill ingenuity and brotherhood, might 
their Russian customers to turn away from them 
the instinct of self-protection. Do not let anyone 
present mood of utter confidence. 


ing up 
enterprise, and 
Cause 


witl 


betray their 


CREDIT CONDITIONS AFTER THE WAR 


NEW YORK BA 


A N exhaustive discussion of business conditions after 
4 > 
the war was presented in a recent Monthly Letter of 
the National City Bank, of New York, N. Y. The letter 


nade clear the inflation of wages and commodities, due 


to the unusual demand It also discussed the different 


understandings of the word “inflation,” as applied to Gov- 
and the 


ed in the efforts of the people trying to buy 


ernment currency, abnormal industrial activity, 
crTrer its involy 
instead of curtailing demand to 


and consume as usual, 


conform to conditions. The conclusions reached, which 
we quote, indicate a hopeful situation, which will have safe 
case the business interests of the 


termination in country 


are guided by them. 

“After the war is over there will be a change of all con- 
ditions. When the and 
for, unless a similar volume of equally urgent de- 
g up 

Bank loans deposits will decline 
bank This 


mean a readjustment of values toward the pre-war 


Government orders are finished 
paid 
inflation of credits 


1 


nands sprin from new sources, the 


vill subside and and 


the percentage of reserves will rise would 


basis. 
governed 


Evidently the course of this readjustment will be 


1 


by the industrial situation and prospects at that time. If 


the transition from war conditions to peace conditions is 
is well sustained and 
controversies, so that both the 
is large, 
confidence 


is likely 
{ 


Is of construc- 


fortunately accomplished; if industry 


free from disorganizing 


ic power ot the 


consuming country 


he establishment of a feeling of full 


to be followed by one of the greatest perio¢ 


on and expansion the country has ever known The 
re of wages, prices and values in general will depend 
pon harmonious, highly-organized, efficient, well-balanced 
industry, creating new wealth at a rate sufficient to satisfy 
he growing wants of the peopl 
Vill this state of inflation end with a collapse of credit 
atter the wary’ It is safe to SAV t} t the credits wl ich 


uve been created for war purposes in this country will 


liquidated at the en without 


losses vecause they rest at last upon the redit of the 


NK STATES SOME 


TIMELY IDEAS 
When 


contracts are 


Government the Government “purchases fall off 
liquidated, there wili be a general 
indebtedness related to war work, 
the chief factor in industry. 

“There has been no considerable expansion of credit 
outside of the industries. Building operations and 
new construction of all kinds are at low ebb, except as re- 
lated to the industries; real estate is inactive, loans 
for the purchase of stocks and securities are lower than 
usual, and the prices of stocks, bonds and real estate are 
below rather than above the normal level. 

“These are not the conditions under which panics occur 
from an ever-extension and collapse of credit. It is evi- 
dent, therefore, that although an abnormal expansion 
exists at this time, the situation is different from that 
of a boom period, when credit is over-extended upon the 
basis of more or less speculative private enterprises, about 
which confidence may be eventually weakened. The state- 
ments of corporations generally show that their financial 
condition has improved in the last moderate distribution 
from They only reduced their 
bonded indebtedness, and although current indebtedness 
that should be covered by the orders in hand, 

‘A tight rein is being held upon every tendency to use 
credit of essential purposes, and there is little temptation 
or opportunity to use it along venturesome lines. Ags a 
result there is less uncertainty about the credits of the 
country than in ordinary times, and there is no danger of 
like a general breakdown or panic while the 
present situation exists. 

“The danger of a credit collapse will come, not in the 
liquidation of the credits now outstanding, or of succeed- 
ing credits based upon war business, which practically 
credit of the Government behind them, but at 
the end of the boom period, if there be one following the 

hen credits will have nothing behind them but pri- 
vate enterprises and promises, and the whole situation is 
t an inflated and uncertain state of values.” 


based upon 


and its 
liquidation of private 
and war work is now 


war 


Wal 


earnings, tnree years. 


is lars e, 


anything 


have the 


war 
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Premature Celebrations and Paper Shortages. 
| git before us the warning of the conservation 


authorities with regard to the shortage of paper, 
Office Appliances trimmed down this 
We set most of our type matter solid; we 
advertisements more closely than usual; we omitted sev- 
have used to 





issue to the limit. 


made up our 
leading articles we could 
advantage; we risked the 
house by making a number of cuts small when they would 
The result is that we 


eral excellent 
good-will of our engraving 
have looked better twice the size 
have saved a thirty-two-page form and still carry the con- 
vention reports—or what would have been the convention 
reports had there been any convention 
New 
the leading features of the November issue. 

But we saved the paper—and after we had cut and 
squeezed to the limit and as we were putting our forms 
on the press, somebody received a cablegram from Europe 
and pulled the cord of the factory whistle. Then every- 
body, believing the armistice had been signed, turned 
loose with everything in sight. All the whistles blew; 
all the automobiles honked; half a million people poured 
out into the loop and yelled. When the uproar was at its 
height we glanced out the window overlooking Dearborn 
stage snowstorm a 


and likewise the 


report of,the business exposition in Y ork—always 


street and beheld what resembled a 
million times magnified. Seemingly every office and print- 
ery along the canyon which is Dearborn street was erupt- 
The air was filled with pieces and strips and 


At a rough esti- 


ing paper. 
it eddied atong the sidewalk in drifts. 
mate we should judge that Dearborn street, to say nothing 
of other thoroughfares, contributed about thirty-two tons 
Then we sat down 
! ***_!!_the Kai- 


of A-1 paper stock to the celebration. 

and figured. Then somebody said, “— 

ser!” With which sentiment we agreed. 
<---> 


Thanksgiving, 1918. 
than 


aiS YEAR’S Thanksgiving brings us closer 
A pel to the Puritan institution that our presidents 
have hallowed by proclamation year by year. Many an 
American family will hold a Thanksgiviing of sacritice—a 
mute memorial of someone dear, who has yielded all that 
democracy and freedom shall not perish from the earth. 
To such as these words cannot utter consolation. To 
them must come surcease of anguish in the thought that 
their sacrifice must be assuaged in the glory that has been 
wrought by stars have been 
transmuted to unfading, glorious gold. They say that 


Yet this is a new era in the re- 


those whose blue service 
republics are ungrateful 
publics of the earth, and we can expect new and lasting 
appreciation. No longer will the roll of heroes be buried 
in departmental archives. Public will 
themselves in our parks and boulevards, proclaiming the 


names of those who went to their Maker from the battle- 


memorials raise 


field of Liberty, consecrated by Old Glory. 

Let us spare of our own stores, that the families of de- 
parted heroes—if so unfortunate as to lack the dressing of 
the holiday table—may find material cheer in the midst of 
Let us spare to those bereft some 


their heroic memorials. 
of our happiest thoughts, that they may find relief in 
memories of better days 

The market papers say that the Government has raided 
the country’s turkey supplies, and this indicates that the 
commissary will perpetuate our American roast tufkey in 
trench and camp on our day of national Thanksgiving. It 


~ 
J 
= 


ré side 


will bring the soldiers’ thoughts back to the home { 
and set the Atlantic air a-tingle with the interchange of 
Thanksgiving greetings. There is indication that the civil 
ian turkey will cost in the neighborhod of fifty cents a 
pound because of the feast to be set in camp abroad and in 


turkey, 


potent 


our cantonments. Let it be so. If we can afford 


we'll have it. If not, the spirit of Thanksgiving is 


For those things 


enough to make a feast of plainer fare. 


of our lives that affect or are affected by our Army and 
Navy of Liberty are borne willingly, and we glory in the 
opportunity. 

<--> 


Another Conservation Suggestion. 
HE War Board has appropriated our stuff. Probably 
i ew Board didn’t know it; but we want to register the 
right that 
been using successfully a suggestion they recently made 


fact now for lo, these several years, we have 


Not only have we followed the system, but we have urged 


it upon others to their benefit. In short, we use the back 
of each letter received as the space on which we place 
the carbon of the reply thereto. We use second sheets 


only for letters which originate in our office or when the 


longer than the afforded by the reverse 


side of the correspondent’s letter. 


reply is space 


‘Here is what we save, generally speaking We save 


paper as represented by second sheets we otherwise would 
use. We save filing space by avoiding the multiplication 
of sheets in our files, and finally, perhaps more important 
than all, each letter and its reply are indissolubly wedded 


We don’t lose the answer to a letter which is treated in the 


fashion described. We know when it was answered, who 
answered it and what he said, and the reply never gets 
torn off or lost. 

A business man one day dropped into our office and 
noticed this method of h*-“'ne correspondence He 
commented on it and put it into effect in his own office, 


which handles a large volume of mail. He assured us 
that the idea saved him several hundred dollars a year 


<-> 
Advertising for Your Good Will. 
ERE AND THERE in the newspapers, trade jour 
nals and magazines we read advertising that seems 
We know 


are heavily oversold, many factories working overtime on 


to have no commercial aim. that certain lines 


Government orders, or possibly restricted by la ma- 
terials and labor. Yet the advertisers devote space to 
their products or their trade marks to the end that we 
may not forget them when conditions return to normal, 
and the usual distribution of supplies through accustomed 
channeis is resumed. 

Good will! What a precious thing it is to erchant 
and manufacturer. It is earned—the price onest 
merchandise, service and fir dealing. These things 
should sink deep in the human consciousness The dif- 
ficulty is that they sink to deep sometimes, and are not 
readily recalled. Hence the good will advertising Be 


these things 


a manufacturer honest, and fair, and zealous 


forever, if consumers cannot get 
If the need is dire, they 
makes temporarily, and accustom themselves to the use 
Without advertising to keep good wil! 


the makeshifts 


do not avail 


wonted wares. will accept other 
of makeshifts. 
is natural that 

conditions, 


alive it some of will sur- 


vive and their use be continued in- 


definitely. 


present 





* 


There is no thought of flattery to the consumer in this 


good will advertising. All are mutually interdependent. 
Each needs the other, and advertising brings the “each” 
and the “other” together. It has power to span the 


chasm made by circumstances when the maker cannot 
supply his products because of compliance with Govern- 
ment demands. Knowledge of the power of good will, 
as perpetuated by advertising, gives courage to the man- 
ufacturer when he relinquishes his established trade for 
the temporary, but imperative demands of our army and 
navy. It is his assurance that the majority of his old 
customers will be ready to welcome the return of his 
goods to the open market, in the golden days that will 
come with the passing of the reign of Mars. 

William C. Redfield, Secretary of Commerce, has 
voiced an appeal to American manufacturers in Commerce 
Reports which is worth study. It is in line with the ef- 
forts of his department to prepare American business for 
the wider field of activity which will open up to us after 
the war. It is an appeal to those who cherish the old 
ambition that the Stars and Stripes may be as well known 
in the ports of the world as they were before the ravages 
of the Civil War took such a drastic toll of American 
shipping. 

“My attention has been called to the fact that some 
of our far-seeing and efficiently managed export concerns 
are resorting to good-will advertising in foreign markets 
where shipping difficulties and trade restrictions have 
made it necessary to mark time in a sales way. 

“On the other hand, there are firms that seem to be at 
a loss to know what to do in the face of the export re- 
strictions and lack of tonnage. Some are inclined to turn 
their backs on foreign trade until the war is over. 

“Let me suggest good-will advertising for all firms that 
have no reason to expect improvements in their foreign 
business while hostilities continue. Such advertising does 
not aim at immediate profits. It is intended to keep the 
name of a firm or of a product before a community when 
circumstances have interfered with actual trading. It 
indicates an interest in the community that is always ap- 
preciated and it makes a favorable impression on the pub- 
lishers. 

‘It seems to me that a number of advertisers could 
lub together and make a more impressive showing than 
could be hoped for through individual efforts. Through 
co-operation, advertisements could be grouped and dis- 
played in the most telling fashion Associations of ex- 
porters and manufacturers or chambers of commerce 
could handle such an undertaking to good advantage. 

“I think the most noteworthy feature of the recent 
Chemical Exposition in New York was the fact that of 
all the exhibitors—and there were more than ever before 
only a very small percentage were looking for orders or 
could possibly fill orders if they found them. They are 
devoting all their manufacturing efforts to war purposes 
but are giving a reasonable amount of attention to keep- 
ing their goods and their marks before their prospective 
future customers. That is one sort of good-will advertis- 
ing 

“In addition to the ultimate benefits to be gained by 
the firms that advertise in a far-sighted way, the money 
thus spent will create good will for our country as a 
whole and for our business as a whole. When an adver- 
tising campaign is shown to be at onee patriotic and 
good business there is very little left to be said against it. 

‘Good-will advertising is not new, but its application 
to the present situation in some countries will perhaps be 
a new thought to many firms. Business houses in other 
countries are now using this method and we should not 


be behind.” 
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Mr. Eytinge’s Article Held Over. 

OQ DOUBT many of our readers who have been fol- 
N lowing the new series by Louis Victor Eytinge will 
experience a sense of disappointment at the non-appear- 
ance of the usual installment in this issue. However, it 
was impossible to publish jt this month. Owing to pres- 
sure of other duties the author was a little late in sending 
his copy, which will require quite a few pages of space, 
since, in addition to the text, there will be two large 
half-tone plates which will have to be made, involving a 
plan of layout to get the best effect from them. We 
therefore decided, in view of the shortness of the time 
and the crowded condition of the magazine this month, to 
hold Mr. Eytinge’s article for the December number, 
when we can give the space and the time necessary to its 
effective arrangement. 

<--> 
A Suggestion Regarding Typewriter Ribbons. 

HE order from the War Industries Board to manu- 
J 3 facturers of typewriter ribbons, mentioned in an- 
other column, opens up an interesting point; viz., the sug- 
gestion of reducing the number and variety of ribbons 
and carbons manufactured. One result of present condi- 
tions may be the permanent reduction of such numbers, 
since it seems to be evident that all manufacturers were 
making a greater variety of these goods than were re- 
quired by the actual needs of the country. We can see 
no particular reason why manufacturers should exceed the 
actual requirements of the trade even in times of peace 
and prosperity. We are inclined to suggest that the trade 
consider the advisability of formulating a schedule of 
those things which will meet the actual requirements of 
consumers and stick to that schedule with only such modi- 


fications from time to time as may be proved to be 
advantageous. 


Statement of the Ownership, Management, Circulation, Etc., 
Required by the Act of Congress of August 24, 1912, 

of Office Appliances, published monthly at Chicago, Ill, for 

October 1, 1918 

State of Illinois, County of Cook, ss.—Before me, a notary 
public in and for the state and county aforesaid, personally 
appeared C. F. Malatesta, who, having been duly sworn accord- 
ing to law, deposes and says that she is the secretary of Office 
Appliances and that the following is, to the best of her knowl- 
edge and belief, a true statement of the ownership, manage- 
ment, ete., of the aforesaid publication for the date shown in 
the above caption, required by the Act of August 24, 1912, em- 
bodied in section 443, Postal Laws and Regulations, printed cn 
the reverse of this form, to-wit: 

1. That the names and addresses of the publisher, editor, 
managing editor and business manager are: 

Publisher—The Office Appliance Company, 417 S. Dearborn 
St., Chicago, Il. 

Editor—Evan Johnson, 115 N. Kenilworth Ave., Oak Park, 
Ill. 

Managing Editor—Evan Johnson, 115 N. Kenilworth Ave., 
Oak Park, II. 

Business Manager—Evan Johnson, 115 N. Kenilworth Ave., 
Oak Park, Ill. 

2. That the owners are: (Give names and addresses of in- 
dividual owners, or, if a corporation, give its name and the 
names and addresses of stockholders owning or holding 1 per 
cent or more of the total amount of stock.)—The Office Appli- 
ance Company, 417 S. Dearborn St., Chicago, Ill.; Evan Johnson, 
115 N. Kenilworth Ave., Oak Park, IIL; A. H. Hitchcock, 3417 
W. Monroe St., Chicago, IIL; C. F. Malatesta, 822 Bast 46th St., 
Chicago, Tl 

3. That the known bondholders, mortgagees and other se- 
curity holders owning or holding 1 per cent or more of total 
amount of bonds, mortgages or other securities are: (If there 
are none, so state.) None. 

{. That the two paragraphs next above, giving the names 
of the owners, stockholders and security holders, if any, con- 
tain not only the list of stockholders and security holders as 
they appear upon the books of the company but also, in cases 
where the stockholder or security holder appears “pes the 
books of the company as trustee or in any other fiduci 
relation, the name of the person or corporation for whom suc 
trustee is acting, is given; also that the said two paragraphs 
contain statements embracing affiant’s full knowledge and 
belief as to the circumstances and conditions under which 
stockholders and security holders who do not sak yd upon the 
books of the company as trustees, hold stock and securities in 
a capacity other than that of a bona fide owner; and this affiant 
has no reason to believe that any other person, association or 
corporation has any interest direct or indirect, in the said stock, 
bonds or other securities than as so stated by him. 

Cc. F. MALATESTA, Secretary. 

Sworn to and subscribed before me this 27th day of Sep- 
tember, 1918 

(Seal.) Robert S. Wallace. 

(My commission expires Jan. 16, 1922.) 
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LINKS I 


BEING A FEW 


ACTIVITIES IN 


WRITE LETTERS HEN YOU write letters to anyone, 

WITH FLYING W but particdlarly men in active serv- 

COLORS ice, let the Stars and Stripes wave in your 
mind. Their bright colors will weave them- 
selves into your words, brighten the letter 
and create an optimistic spirit thai will 
bring good cheer and the tang of victory. 

< +> 

PLAY UP TO HE SOLDIER is much stronger nu- 

THE SOLDIER - merically than the sailor, and he is 
more numerous than the sailor when on 
leave. This is why the keen merchant de- 
votes more space in the store and in his 
advertising to things which the soldier uses 
The soldier and his wants have a much 
stronger appeal to the civilian than the 
sailor 

<*> 

ADVERTISING TATIONERS with newsstands can use 

IN THE S the magazines to advertise for local 

MAGAZINES trade. It is being done in many sections of 


the The stationer studies the ad- 
vertising pages the on his 
counter and looks for the ads of goods he 
Then he takes a rubber stamp 
prints on such ads, “We this in 
The scheme is very productive and 


country. 

of magazines 

has for sale. 

and have 

stock.” 

leads to immediate sales. 
ANY 


<*> 

stationers are a little averse to 

M following the conservation plan of the 
Pulp and Paper Division of the War Indus- 
tries Board, because they have always 
prided themselves on the neat and charac- 
teristic wrapping of packages sent from the 
store. The re-use of wrapping paper can 
be made an asset and win the approval of 
customers. Use wrapping paper a second 
time and stamp or label the bundle, “We 
wrapping paper as well as 


NO APOLOGIES 


NEEDED 


are conserving 


food.” 
<-> 
ARTICULARLY the 
P a large stock, he can make many sales 
by putting the entire stock into the display 
It may 


FROM when dealer has 


DISPLAY 


SELL 
THE 
WINDOW 
window and sell from the window. 

trouble than selling from a stock 
but it’s much more effec 
a win 
That 
the 


be more 
the store, 
tive. In the first place, sales 
dow show that the stock is moving. 

interests passers-by, who notice that 
stock is diminishing and will soon be gone 
Then every time the salesman goes to the 
his movements attract the man on 
curiosity—and 
will 


within 
from 


window 
the 
maybe 


arouse his 
interest 


street and 


stir up his so he buy 


also. 


W 


us this paragraph: “I 
literally pounds of correspondence 
cables due to an order clerk’s having speci- 
fied certain company’s 


<---> 
LTER F. WYMAN, 
American Industries,” 
been shown 


\ BLUNDER writing in 

THAT HAS 
MANY COUSINS 
GERMAN 


“Export gives 
have 


and 


shipment by a 


steamers which were operating (as all the 


y POINTS PER 
THE 


ETIQUETTI 
_ THI 





IN THE CHAIN OF THE DAY’S SALES 


rTINENT TO 
DAILY BUSINESS. 


FLAG 


DO YOU 
WORK YOUR 
TERRITORY ? 


PUBLIC 
YOUR PROF- 


AND 
ITS 


SPIRIT 


“T 


on an average orf four 


The 
\ nine weeks’ 


world knew) 


ings a year. manufacturer foll 


instructions. delay resulted, 
costing the merchant several thousand dol 
to 
who 


rejection of the order by his 
had in the 


another source.” 


lars due 
meantime beer 
Mr. Wymar 


nature of such blun 


customer, 

supplied by 

well characterizes the 

“the tremendousness of trifles 
<--> 


ders as 


HERE 


ing ot 


are fine points about the hang- 
United | 


studied 


the States 


many people have the 
national banner, it is well 
to 1 ss ‘ 


LROOG Sat 
colors must be run to the top, 


using the 
stationer to conform 
flagstaff the 
except when half-masted 
national character The flag 
be kept flying at night. When 
flag 


appears in the upper 


death of a 
not 
hung as a banner the 
so the field of 
left-hand corner, 
When the 
should be in 
corner. If the 
building to a tree or 
the curb, the 
the street. If 
pended from a rope fastened to the 
ings at the 
the North in streets running East 
When suspended over streets running 
and South, the field of 
the East. 


should 
should be placed 
stars 
with the stripes | 
vertically the fiel 
the 
flag is 


stripes run 
stars upper right-hand 
suspended 
telephone pole near 
field of stars should be towar 
the street 


flown over 


build- 
field should be at 
West 
Nort! 


stars should be to 


either side, 


<—-e—> 

OO OFTEN the 
7. wait for 

after it. Yet 

vote a part of a day 

to calling on the different 


Stationer 1s 
business instead of goin 
there are stationers who de 
several times a 
users oO! station- 
ery and office supplies in their towns 
that it 
has something 
things It 
field that 


from 


find pays well. Particularly if 


stationer to offer in the way 
of 


stationery 


new is characteristic of the 
new goods are bein 
out day to day 


to 


brought 
like 


buy 


men know about these things an 


often direct from the manufa 
when they see needed articles adver 


The wide-awake stationer knows about 


new devices before the consu1 
get 
hands of users before they are a ertised to 
Be 
business 
that comes 


“the leading statior 


printed matter, or samples, into 


forehanded and Cal 


Don’t be co 


the 
ture 


buying public. 
the new ntent 
with the 
Just be 
store in 


business ul solicited 


‘ause yours is 


ery town” is no excuse to Ie 


ness go elsewhere Profits await the hustler 


the depends on tips 


<-> 


waiter 


no suggestion for profiteer 


It’s merely a 


QO, this ts 
N ing 
ple think of 
them 


hint to make 


your store as a public utili 


Bring to your store 





d- 


th 
to 


vemver, 


LICK 


TURNOVERS 


PROFITS 
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with war activities. Keep a directory of 
the different organizations working for the 
soldiers Lét the members use your store 
or headquarters. Give window space to 
their signs and exhibits. It will freshen 
up your store front, and make people think 
of you. Put your novelties and low priced 
goods near their corner of the store. Listen 
to the cash register ring with coins that 
were not intended for a stationery store. 

\ little of this work goes a long way. 
Maybe the local Red Cross chapter will re- 
ceive a war trophy from someone at the 
front. Naturally they will think of using 
it as a display exhibit, and still more nat- 
urally, they will want space for it in your 
window. Let the home newspaper know 
about this, if the Red Cross people do not. 
You will have a window display that a 
metropolitan window dresser couldn’t du- 
plicate for attention-value. 

In some parts of the country the Red 
Cross is collecting junk rubber. If your 
town is working this activity, offer your 
window. A stationery store window full of 
old tires, boots and hot water bottles looks 
incongruous, but will attract more atten- 
tion than the daintiest showing of society 
papeteries. 

<-> 

UICK-MOVING stocks pay the rent, 
Q provide the pay roll, meet current ex- 
penses. They deserve the greatest sales 
efforts, the most advertising, the best loca- 
tion in the store. What are the quick-movers 
depends on the location of the store, and 
the character of the trade. It is the mer- 
chant’s duty to determine what are his best 
sellers and quickest repeaters, so that his 
buying and his selling can be judicious. 
Quick-movers bring customers into the 
store often, and thus contribute to the sale 
of the slower-moving items of the stock 
The number of times a stock turns over in 
a year is what determines the profits. “Turn 
over” is the ambition of the managers of 
chain stores, some of which are no doubt a 
thorn in the side of many a stationer. Once 
the manager of a chain store establishes a 
reputation for cheapness, he trains his trade 
to look to him for staples Even though 
the profits on his leaders are small, they 
move so swiftly that he gets a good profit 
from the year’s trading in such items. 

The heavier items of a stationers’ stock 
turn over slowly They tie up more money, 
they take more space, they raise the insur- 
ance. To compensate himself, the merchant 
must get a bigger percentage of profit. That 
is axiomatic. Yet too often the stationer 
carries the heavier items because he has to 
in order that his stock may be complete. 
Is it not possible to make furniture, labor- 
saving devices: and the more expensive 
equipment move oftener during the_ year? 
Some stationers do this, and accomplish it 
by aggressive methods, by careful observa 
tion of the changes and additions in offices, 
and personal calls on possible buyers. They 
keep their ears to the ground and watch for 


signs that new business is developing. One 
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stationer heard shop men complaining that 
the factory was going to install piece work 
rates, and they bemoaned the fact that they 
might not be able to earn so much as be- 
fore. Did the stationer growl with them? 
No. He pointed out that the piece rate 
proposition is fair, if justly operated. He 
gave the men confidence in the method. 
Then he did some hustling for himself. 
Piece rates make much detail work. New 
clerks must be employed. New desks, filing 
racks, time stamps, rubber stamps, adding 
machines and printing must be furnished. 
More business in sight. Maybe he couldn't 
capture all the business for himself, but 
quick action and reading up his catalogs 
put him in line for new business. He pre- 
pared for it—and got a goodly share of 
new custom, 

\nother stationer in a small town learned 
that the county clerk was going to mod- 
ernize his records. That meant the loss of 
the blank book orders he had handled for 
years. He must do something to keep the 
account alive on his books. So he got in 
touch with manufacturers, secured their 
printed matter, and was able to talk modern 
systems and appliances with the county 
clerk, sold some of the supplies, and got a 
share of the commission on the goods 
bought direct from the manufacturer. Hav- 
ing been instrumental in settling the details 
of the system installed, he had the inside 
edge on supplies for future operations, More 
turnover. 2 

\ factory which had sold to the jobbing 
trade for years decided to establish its iden- 
tity in the market and sell direct to the 
retailers. This change in policy was men- 
tioned about town and a progressive sta- 
tioner grabbed the occasion as his chance. 
Instead of a few book accounts with job- 
bers, the factory was about to enlarge its 
field, and before long its ledgers would 
show accounts all over the country. Local 
pride boomed, for the change meant that 
the town would “go on the map” as a 
nationally-known place. The stationer saw 
this as his opportunity. He realized that 
not only would there be new equipment 
needed for the bookkeeping end, but that 
there were possibilities of new stationery, 
advertising forms and modern machinery to 
list prospects, carry on direct mailing cam- 
paigns and catalogues. He made it his 
business to find out what methods and ap- 
pliances were used by the big advertisers, 
got catalogues from manufacturers, and 
kept a jump ahead of the factory in know- 
ing how to do things. The president, with 
his hands full of the details of changing his 
business, was glad to find someone on 
whom he could depend and trust the plan- 
ning and buying of the new office equip- 
ment. Some turnover, and meanwhile the 
store was doing its share with the quick- 
moving merchandise. 

[he merchant who smells a demand, 
whether it be for a ten-cent novelty or a 
$500 sale of office appliances, need not 
worry about his turnover. 
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November, 19178. 


BUSINESS EXPOSITION A BIG SUCCESS 


FIFTEENTH ANNUAL EVENT DRAWS IMPORTANT 
AUDIENCES AT THE SIXTY-NINTH REGIMENT 


ARMORY IN NEW 


HE annual event referred to in the caption above was 

an unqualified success, despite.the absence of many 
men at war and in the cantonments, as well as in war 
industries which required their constant presence. And 
it was successful, too, in spite of the epidemic of influenza 
which raged during the week of the exposition. Nu- 
merically the attendance was slightly below the average 
of the last two or three years; but competent observers 
regard the character of the attendance as above that of 
any business exposition heretofore held. In addition to 
business men and women keenly interested in labor saving 
devices, there was a notable attendance of officers from 
the Army and the Navy and of men trom other branches 
of war activity. 

The usual executive days were observed on Wednesday 
and Friday, when executives in charge of business and 
official work were present by special invitation, On these 
days the exhibitors made special efforts to interest the 
heads of companies and to explain to them the latest 
devices in time and labor saving office machinery. 

Monday was Commercial School day, when, as in the 
past, the typewriter contests were held. The records 
made on this occasion are the first to be made under the 
new rule carrying a penalty of ten words for each error 
instead of five as heretofore. A full report of the contest, 
with the official records, appears in this account on a 
succeeding page, written by J. N. Kimball, the pioneer 
manager of typewriter contests. 

One of the chief points of interest at the exposition 
was the recruiting station of the United States Civil 
Service Commission. Between eight and ten thousand 
persons visited this interesting exhibit during the week, 
and those in charge were kept constantly busy giving out 
information as to positions which are open in the Govern- 
ment ‘service. Realizing from personal investigation the 
enormous requirements of the Government in the matter 
of clerical help during the war, Frank E. Tupper, presi- 
dent of the Annual Business Show Company, from patri- 
otic motives, donated to the Commission a large booth, 
extending across the rear of the armory, where every 
facility for carrying on the work in hand was provided. 
In many cases applicants took examinations right at the 
booth. Where practical tests on office machines were a 
part of the examination machines were immediately pro- 
vided by the exhibitors at the show and the tests made 
then and there, 





Frank E. Tupper, President, Business Exposition. 


There has been considerable comment in regard to the 
care given the great numbers of those engaged in work 
at Washington, particularly as to living conditions. To 
counteract any impression that the Government is not 
looking after this end of affairs, there were on display 
at this booth a number of illustrations representing a 
group of hotels for war workers which are being erected 
by the Government in Washington. They are conven- 
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iently located with relation to the places of employment 
and points of interest. A reproduction of one of the units 
is shown, and the first group of these units is expected 
to be ready for occupancy early in December Most of 
the rooms will be single. All rooms will have running 
water and there will be showers and toilets on each floor; 
large reception rooms, many small parlors, ample restau 
rant facilities and every other reasonable convenience 
will be provided. The entire enterprise will be directed 
by a competent hotel manager and each separate unit will 
be under the care of an experienced woman assistant. 

Rates varying from forty dollars to forty-five dollars 
a month will be charged for room with board—breakfast 
and dinner on working davs and three meals on Sundays 

Those appointed to Government positions in Washing- 
ton who desire accommodations in the Government hotels 
should apply to the Bureau of Industrial Housing and 
Transportation Dept. of Labor, Washington, D. C. 

In all parts of the great exhibition hall prominent signs 
directing those interested to the proper booth were on 
display and at the close of the week those in charge 
reported the results secured were fully up to expectations. 

H. E. Morgan, Director of Publicity of the United 
States Civil Service Commission, was directly in charge 
of the recruiting station and the success secured is largely 
due to his earnest and industrious efforts, ably assisted 
by Mrs. Jean M, Anderson, Volunteer Recruiting agent 
in charge of the actual recruiting work, and Miss Arrianne 
Wood in charge of the information section, all of whom 
came from Washington to New York to take direct 
charge of this particular work. 

The. decorations of the armory were very attractive 
Red, white and blue bunting of broad stripes was artis- 
tically draped from the roof to the side walls and the 
balcony railing was hung with blue and white bunting. 


The pergola effect in booth divisions—along the same 
lines as used in previous shows was retained and the 
show company is to be complimented upon a new ar 


rangement of the floor plan. The new plan of the floor 


provided aisles diagonally crossing the great hall radiat- 


ing like the spokes of a wheel from a diamond shaped 
booth in the center of the floor which not only facilitated 
the movement of the crowd and prevented the congestion 
which has frequently caused annoyance in the past, but 
it also provided in many of the booths a much greater 
7 
i 


space along the rail to take care of the interested public 





Herbert E. Morgan, Director of Publicity, U. S. Civil Service 


Commission. 
The general appearance of the exposition as a whole was 
distinctly improved. 
here was a noticeable absence of the lavish display of 


cut flowers and decorations of that type. Many beautiful 
effects were secured in a number of the different booths 
by the use of flags of the allied nations and the judicious 
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use of palms, ferns and such 
plants. Many favorable com- 
ments in regard to the gen- 
eral appearance of the show 
were heard during the week. 

Fifteen minutes before 
closing time each evening 
one of the song leaders of 
the War Community Service 
would lead all those present 
in singing rst the Star 
Spangled Banner and then 
some of the other sones 
shown on the sone sheet dis- 
tributed by the exposition 
ompany, This was a pleas- 
int and inspiring innovation. 
There were very few “stunts” 
or special events during the 
week, all of the exhibitors 
ippearing to favor confining 
affairs strictly to business. _— 


The Underwood Typewrit- General View of Business Exposition From Center and Rear 
ereCompany, with their usual of the Hall. 


rogressive spirit, had, in 

conjunction with the demonstrations by their speed oper- 
ators, a device that proved of remarkable interest to 
visitors. It was an electrically operated mechanism con- 
nected to the machine of the speed operator and show- 
ing on a ground glass illuminated face the exact speed 
of the operator on the machine. The electrical connec- 
tions made by the type bars of the machine operated a 
cvclometer and the face of its dial was magnified and 
projected by a lighting arrangement upon the ground 
elass face of thé device, which was about two feet in 
diameter \ large hand, like the hand on a stop watch, 
showing the seconds and fractions of a second, revolved 
around the outer rim of the face of the device and the 
reflection of the dial of the cyclometer showed in the 
center of the face the numerals changing as eaeh word 
was clicked off by the operator. All one had to do was 
to look and the exact speed at which the operator was 
writing was shown as well as the number of words w ritten. 
There was a constant crowd of visitors around this device 


all the time it was in operation. 

The Oliver Typewriter Company, following along the 
lines they have pursued the last two or three years, had 
probably the most distinctive booth in the hall. It was 
equipped with special furniture of the mission type and 
painted in battle ship gray, red and green The entire 
booth, even to the railing around it, was worked into this 
color scheme and a most delightful result secured. Flags 
of the Allied nations were arranged in an artistic group 
at each corner of the booth and a flag stand was placed 
around the pillar in the center also carrying the flags of 
the Allied nations. There was harmony in every detail 
even to the letter trays on the desks. A large American 
flag was artistically draped over the center of the booth 
with a large gold eagle in bas-relief as a center of the 
scheme. Attractive desk lamps in brass gave a finishing 
touch that made the result as a whole difficult to surpass. 

At the Computing-Tabulating-Recording Company’s 
booth a large American Automatic Scale provided the 
means for everyone to learn his or her exact weight, and 
it was not idle a minute during the week. 

\ graphic illustration of the weight of the Corona type- 
writer was made at their booth by the display of a large 
scale balance with a pair of three pound dumb-bells on 
one side of the balance and a Corona machine on the 
other, showing the weight of the machine as six pounds 
ind emphasizing its real portability. 

At the International Money Machine Company’s booth 
1 striking contrast was shown by displaying a pioneer in 
money paying machines patented in 1883 and still work- 
ing after thirty-five years of active service. T hose in 
charge of this booth took great pride in a comparison 
between the machines which would satisfy the public 
thirty-five years ago and today and it proved of very 
considerable interest to the visitors to note the develop- 
ment in machines of this character. 

At the Monroe Calculating Machine booth visitors were 
shown the first adding machine sold in the United States, 
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which was patented in 1874 
by F. S. Baldwin. The Ab- 
stract-o-scope, a mechanical 
device for automaticalfy 
showing an illuminated re- 
production of a series of pho 
tographs, was used to good 
effect at this booth. 


The Tabulating Machine 
Company's exhibit of the 
Hollerith tabulating machine 
was a center of interest for 
business men. 


The Wholesale Typewriter 
Company created unusual in- 
terest during the week by an- 
nouncing and distributing lit- 
erature covering a new plan 
that this company has just 
inaugurated. This new plan 
is intended to relieve in many 
cases the present difficulty in 
securing new typewriters. 


At the Burroughs Adding 
Machine booth a feature was 
made of their new motor carriage return proof machine. 
This addition to the Burroughs line when used in ledger 
posting so operates as to cause the machine to send the 
carriage automatically to the extreme right, placing the 
carriage in a position to prove the posting is made cor- 
rectly. This model has never been displayed before. 

The Multipost Automatic Sealing Machine was dis- 
played at the booth of the Mailing Equipment Company 
for the first time at a business exposition, This machine 
is a motor driven device operating, it is said, at a speed 
of not less than six thousand per hour and handling 
envelopes of various sizes up to % of an inch thick. 

The Lightning Letter Sealer was another new device on 
exhibition at the booth of the Mailing Equipment 
Company, 

The Marchant Calculating Machine Company exhibited 
their new Pony Special machine. The automatic check- 
ing feature and ease of operation were the points 
emphasized. 

Something new in the shape of check protection was 
told at the booth of the National Surety Company, where 
their Check Alteration Bond plan was explained and 
literature distributed 

\t the booth of the O. K. Manufacturing Company a 
special feature was made of their new model electric 
letter opener. This machine is equipped with a motor 
connected to the letter opener by a direct worm gear 
drive and has a capacity of from seventy-five to one hun- 
dred letters per minute, according to the speed of the 
operator. It will accommodate envelopes of all sizes, 

\mong the other booths notable for their attractiveness 
and the character of their exhibits were those of the 
Hammond Typewriter Company, Noiseless Typewriter 
Company, Addressograph Company, Felt & Tarrant Man- 
ufacturing Company, Kalamazoo Loose Leaf Binder Com- 
pany, Adder Machine Company, Amberg File & Index 
Company, The Dictaphone, Ellis Adding Typewriter 
Company, Business Appliances, Inc., and others. 

Office Appliances is indebted to the Van Dorn Iron 
Works of Cleveland, O., and to E, G. Nugent, the com- 
pany's New York representative, for the handsome equip- 
ment of steel furniture with which our booth was sup- 
plied. Many favorable comments were heard on the 
attractive appearance of this equipment. 

The photographs which are reproduced in this report 
were taken by G. W. King, 118 East Twenty-eighth 
street, New York. We regret that photographs could 
not be taken of every booth, but it was impossiblé in some 
cases for the photographer and the-exhibitors to make 
the appointment. However, there is a representative 
series of views, even though some of the principal booths 
do not appear. 

A complete list of those who registered at Office Appli- 
inces’ booth during the Business Exposition will-be found 
on page 60. 
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The Typewriting Contests. 


Big International Event Develops New Speed Records.—By 
N. Kimball, Director of Contests. 


OR the twelfth time the International Typewriting 
F Championship Trophy went “over the top” at the 

Annual Business Show in New York, October 21, 
and for the twelfth time records were smashed beyond 
repair, and despite the handicap of ten words off for every 
error George L. Hossfeld holds the cup at a greater net 
rate than was ever before written on a typewriter in a 
one-hour test. Surely that should be honor enough for 
any man—but there is more to come: He holds the cup 
with a greater percentage of accuracy than any other 
champion ever reached, practically 99.999 per cent. per- 
fect work. 

It was the greatest contest ever held, as will be seen 
from a short analysis. Five writers practically wrote a 
gross of 150 words per minute for sixty minutes, a feat 
that ninety-nine per cent. of commercial stenographers 
cannot equal in shorthand. Surely the pen may be 
mightier than the sword, but the machine is proving itself 
mightier than the pen. 

For the first time in an International Contest a penalty 
of ten words was charged against each and every error. 
The tiniest error swept by the board nearly a whole line 
of perfect work. Speed may have been the keynote, but 
it must be speed with accuracy, there was no way of 
escape, and the results have justified in the fullest degree 
those who contended that the larger penalty would not 
only result in more accurate work but in greater records 
as well. 

In summing up one naturally turns to the 
order to see how it compares with that of 1917, 
a peculiar thing that the two books are so nearly iden- 
tical in difficulty, number of strokes and all that tends 
to have any bearing on a contest, that they may be pro- 
nounced absolutely the same, leaving a perfect field for 
comparison. And this was not a result of “method” in 
preparation, for the comparison was made after the 1918 
book came from the press. 

Counted under the old five-word penalty the winners 
would have stood 147, 148 and 117 respectively in the 
Professional, Amateur and Novice classes—and under that 
same penalty the high records_were 143, 145 and 114, all 
of which were wiped from the slate. 

And what of the future? It takes no magician to 
prophesy for he who runs may read. Miss Owen, in the 
one-minute test, wrote 170 perfect words in a perfect test. 
I have always contended that the minute rate could be 
made five minutes, ten, and even sixty, and I think so 
still—it is part of my religion. But as the human ele- 
ment will always be present I think one can safely say 
that taking ten words from the minute record, a net of 
160 for the hour will be no great strain on the writers, 
arid that more than one operator will reach that figure 
in a future contest. 

And note this well—that will mean that since these 
contests were inaugurated the speed has increased 100 
per cent. and the inaccuracy has decreased 100 per cent. 


“book” in 
and it is 








Miss Roce B!oom. 
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and it might be well to add that one was the direct cause 
of the other. Speed and accuracy are indissolubly linked 
together. They cannot be separated by anyone who 
hopes to win. 


As to the penalty—the time is coming when it will 
count for little. Early in this year Miss Friedman wrote 
132 words per minute for fifteen minutes, under contest 
conditions and without error. It would have made no 
difference to her had the penalty been 20 instead of 10, or 


and the time is coming when the 
number of errors will be so small as not to enter into 
the account to any great extent, and will only serve to 
decide who are the winners. Hossfeld this year wrote 
one hour with the same number of errors tha made 
in the half-hour Amateur championship which he won 
last year—in other words he reduced his inaccuracy 50 
per cent. I prophesy that next year he will reduce it at 
least another 50 per cent., 


100 for that matter, 
t he 


and not only will he do this but 
so will every operator in the Professional class—in every 
class maybe. 

I have compared the speeds of the first contest and the 
twelfth, but such a comparison is not fair to present day 
conditions. Every year the rules have tightened 
Machfne errors which twelve years ago would have been 
passed over without penalty, today cost the writer ten 
good words. It is now a test not only of typists but, of 
machines, of all that goes to make up the best there is in 
typewriting, and that is as it should be. A million oper 


been 


ators all over the country scan the International Contest 
results closely and the bulletin board should show figures 
which mean just what I have always contended they 
should mean, “the best” in every possible item o 
machine work. 


The records for 1918 are now matters of histor here’s 
to 1920 and a net of 150 words per minute for the hour. 
In the language of the street I believe it to be “the one 


best bet.” 

OFFICIAL RECORDS, INTERNATIONAL CHAMPIONSHIP 
TYPEWRITING CONTEST, NEW YORK CITY, 
OCTOBER 21, 1918. 

Professional Class. 


W or 

Ma- Pen- Né per 
chine Gross. Errors. alt) “ i ! 
Und George L. Hossfeld.. 8,991 10 100 8 
Und Margaret B. Owen 9,030 50 500 8 536 142 
Und Bessie Friedman..... 9,040 63 630 8.4 14/ 
Rem. Hortense Stollnitz 9,026 87 870 . f 136 

Amateur Class. 
Und Rose Bloom.......... 4,599 33 33' 1,269 142 
Und. Clarence D. Bills..... 4,249 14 14 +,109 13 
Und George Gaskill. 4,367 28 280 O87 l 
Und. Genevieve M: ixwell. 4,187 35 50 837 128 
Und. Bessie Linsitz 4,207 38 380 82 128 
Rem. Marion C. Waner 4,251 17 171 126 
Rem. Sarah Gold. 1,022 : 130 120 
Rem. James Riordan 3,702 13 130 119 
Und. Albert Tangora 3,838 34 40 117 
Und. Ray Newgeon 3,406 28 80 104 
Und. Bertha Owens. coco ee 68 68¢ 73 
Novice Class. 

Und Minnie Regelmeyer 1,885 26 260 1,62 108 
Und. Barney Stapert....... 1,791 9 19 601 10 
Rem. Elsie Keller...... 1,818 24 240 1,578 10 
Und. Jacob Marti.... 1,791 25 250 1,541 103 
Und. Rose Fosenbaun. - 1,796 30 300 1,495 100 
Rem. Anna Levy...... - 1,763 27 270 1,483 99 











Geo. Hossfeld 
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Scene in Washington, D. C., looking at Residence Halis from the Union Station. Plaza and fountain in the foreground; Capitol 
dome in the background. This picture, much enlarged, was sho wn in connection with recruiting work of the U. S$. 
Civil Service Commission at the Annuai Business Exposition. 


THE EXHIBITS DESCRIBED 


ACME CARD SYSTEM CO., 347 Fift avenue New York City Here 


show il xhibit which consisted 1 car and index sys 
s is en ed by the Government Departments, I S. Army, Navy, 
many of the leading manufacturing establishments of the world. 
With this systen indexing designations are n plain view constantly 
Notations in be made on cards without removing cards from the frame, 
d when a card is taken out its absence is immediately noticeable, acting 

. n automat gnal until its return 
Chis exhibit was in charge of E,. ¢ Phillips, manager of the New York 


flice, assisted by Miss Jeannette Jaffy, C. V. W. Fosdick, C. Laughlin, J 
Feaster 
ADDER MACHINE COMPANY Wilkes-Barre Pa ind 233 Broadway, 
New York 

rhis exhibit included all models of the Wales, the latest o 
Wales Visible Model 30—twin-counter subtractor, and the ite Model 20 


which is the 


gle-counter ledger poster machine 


The Visible Model 30 is a twin counter subtractor which lists and 


lists and totals credits In another color, auto 





totals debits in one 

:tically computes and prints the balance in the proper color, lists and 
totals groups of items and automatically recaps the group totals 

rhe new Model 20 is a machine for statement work 

A number of attractive and interesting pieces of literature bearing on 

use of adding and bookkeeping machines were distributed at this 

th during the weeh 

rhe display was in charge of G. A, Murman, district manager of the 
New York district, assisted by his entire sales force 

ADDRESSOGRAPH COMPANY, 901-911 West Van Buren street, Chicago 

This exhibit featured the extensive use made by the Government of the 
Addressograp! A handsome painted wallboard was displayed showing 


that these machines are used exclusively in Government departments at 


Washington rhis board also explained how war industries, such as muni 
tion plants, and shipyards and the I S. Navy and Army are using the 

idressing machinse An interesting display of forms used by concerns tin 
essenfial lines as well as those forms used i Government departments 


ed of interest to visitors 
rhis exhibit displayed the high speed Mode AS Addressograph and the 





Model A2 Wrapper-Cutter and Addressor Addressograph, the Graphotype 


ite-embossing machine, both hand ar motor operated, the hand rib 

n print Addressograph—the Model F2 electric ribbon print machine and 
Model F1 electric payroll machine 

irge of E. J. Ferris, New York manager, assisted 


The display was ! 


by FE. C. Hawkinsor K. McGregor, L. ( Cunard, D. W. Eitner, Fred C 





Lencke, H. C. Baker, G. W teisinger, A. E. Yaccarine, A. W. Darby and 
W. L. Buckmar Mr. Duncan and Mr. Hall of the heme office were pres 
nt during the week 


ALEXANDER. W. H The Bourse Building, Philadelphia, Pa 


Ideal’’ ste 1 machines for cutting oil board stencils were shown here 
ieo 6 Garvey for stencil brushes, Garvey stencil ink Ideal stencil 
filing cabinets, be neners, serapers, Garvey fountain marke et for the 
poping roon 
rhe Ideal Ste Machines are made in three models The size of the 
tters cut is approximately one inch for the number one, five-eighths for 
number tw and seven-sixteenths for the number three machine They 
equipped witl 1 self-starting pape rT ge tutomati e spacer, 
are visible in their operation 
W. H. Alexander. who conducts the Philadelphi ind New \ k offices, 
s charge yasiated by H Ww Meyers manager of the New York 
fice, J. Suche ynager of the Philadelphia office } W B ers and W 
Ward co a Mars! xveneral sales manager f the ompa was also 


ent part f the week 


AMBERG FILE & INDEX COMPANY, 79 and 81 Duane street, New 
York City 

Here demonstrations of applied indexing were given and a complete line 
f filling furniture and supplies were shown. 

rhe display included an exhibit of both steel and wood cabinets, A 
variety of etyles and sizes of cabinets for both indexing and vertical filing 
were show! 


This booth occupied the space in the center of the floor, which, under 


the new floor pla gave it & most prominent location, and the display 
nade is a ry att tive one 

rhe exhibit was ij harge of J. R, Secherm, New York sales manager, 
issisted by the New York sales force 5 


AMERICAN AUTOMATIC SCALES.—See Computing, Tabulating Record- 
ing Company 

AMERICAN “KARDEN COMPANY, Tonawanda, N. Y., and 47 West 
‘4th street, New Yorl 

The ‘‘Kardex’’ machines for making card records visible were displayed 
here rhe various models and adaptations of thie system were shown 
ind their advantages explained 

Cards when carried in a Kardex’’ machine are fitted in overlapping 
pockets or holders with transparent tips behind which the lower edges of 
the cards are inserted rhe name and address or other index item are 
written along the lower margin of the card so that when the card is in- 
serted in the pecket this index item becomes plainly visible. Large index 
labels at the top of ea frame enable the user quickly to find alphabetical 
divisions Entries can be made on the face or back of a card without re- 
moving it from the pocket A feature of the “Kardex"’ is the ability 
to remove one or a dozen card: holders at the sume time. This is made 
possible because of the construction of the machine. 

John B. Summers, general representative of the company, was in charge 
of the booth, assisted by the New York sales force. 

AMERICAN MULTIGRAPH SALES COMPANY, Cleveland, Ohio, and 
20 North Vesey street, New York.—A large display of the Multigraph 
printing and typewriter equipment, both Senior and Junior, and the Multt- 
graph letter folder and the Universal folding machines were exhibited here. 

rhis line includes beth hand and pewer-driven type duplicating and 
ofti printing machines in different models, with all attachments, which 
include a power drive, producing various speeds, automatic feed, printer's 
nature device. There is alse a machine having a 
built-in automatic pla release that does away with offset and euto- 
matically stops the machine and draws the platen away when it misses 


ink attachment, and si 





» sheet 
A bool taining samples of work done on these machines by a number 
of users was on display at the booth. 
lhe display was in charge of the New York manager, F. E. Cotharin 
and the entire New York sales force. 


AUTOMAT CHECK ENDORSER-—See Maitlometer Sales Company. 

BELKNAP RAPID ADDRESSING MACHINE—See Raptd Addressing 
Machi: Company 
BIRCHER COMPANY—See Mailing Equipment Company. 

BLUM’'S COMMERCIAL MAP PUBLISHING COMPANY, 3 West 20th 
street, Ne York.—-Here the merits of commercial maps were explained 


to the publi rhese maps are designed to meet the requirements of the 
modern business executive They are compact and may be used on desk 
or tra hey show neisely all business towns, connecting railroads 
and tr eys ilso 6 distances A hotel direetory showing rates and other 


ch necessary information is a part of this services, . 
The booth was 1 irge of Mr. Blum and Mr. Susfeld. 
BRANDT AUTOMATIK ASHIER—See David G. Story. 











— 


BROWNE-MORSE COMPANY-—See Clark & Gibby. 

BURROUGHS ADDING MACHINE COMPANY, Detroit, Mich.—Book- 
keeping machines, adding machines, and similar special machines were 
shown here in considerable numbers, embracing the large and varied lines 
of this company. 

The latest models of straight adding, calculating and bookkeeping ma 
chines were on display, ‘ncluding the Duplex bookkeeping machine and 
the Tally Roll bookkeeping machine 

The special feature of this exhibit and one that had never been shown 
before was the new Motor Carriage Return Proof Machine After the 
posting is made the cirriage automatically goes to the extreme right in a 
proper position to prove the posting is correct. 

The exhibit was in charge of the New York sales force under C. U 
Prest and B. L. Holten, Demonstrators from the company's New York 
office and from the factory were present, 

BUSINESS APPLIANCES, INC., 206 Broadway, New York 
pany is a large distributor of office equipment specialties and represents 
a number of the manufacturers in this fleld. Altogether this booth was 
the most diversified ef the entire exposition and proved in its many 
different features a constant source of interest to the visitors. 

A complete assortment of Sheaffer's fountain pens and 
tained in a very handsome show case, was a feature of this display. 

A fine exhibit of Watson's steel letter files was also featured 

Hutchison’s Spool-O-Wire paper fastener—a labor saving device for of 
fice use, was on display This is an automatic machine for fastening 
paper, cardboard, silk, cotton, dress goods, etc. Each machine is equipped 
with a spool of special grade stitching wire more than twelve hundred 
and fifty feet in length which it is claimed will make and clinch over 
fifteen thousand staples. It is claimed that from two to forty sheets of 
paper, depending on the stock, can be bound together without adjust- 


This com 


pencils con 


ment of the machine. 

A full line of typewriter supplies was shown and filing cabinets, desks 
and tables were also included. 

Another feature of this booth was a comprehensive display of the well 
knewn “‘Likly Luggage.'' All sorts of different kinds of luggage were 
shown and many combinations of construction to suit individual heeds 

Another interesting novelty found here was the Robinson invisible clasp 
and pocket lock It is a metal device with a handsome gold finish. A 
lever so operates as to clamp the device on the edge of a wallet, pocket 
book or mileage book and a sliding pin on the opposite side can be pushed 
into the lining of the pocket so the article can not be removed until the 
pin is released. 

One of the appliances on display at this booth was the Woodstock 
typewriter, a more detailéd description of which will be found els¢ 
where in the show story under its own name, 

A coniplete line of rebuilt typewriters of all standard makes was also 
featured here. 

The exhibit was in charge of W. 0. and A. 
assistants from their New York store. 

CLARK AND GLBBY, 345 Broadway, New York.—This 
agents for the line of filing equipment, manufactured by the Browne 
Morse Company of Muskegon, Mich., and the National Desk Company of 
Herkimer, New York. They displayed a fine arrangement of filing cabi 
nets, filing desks and other such equipment and a very handsome ma 
hogany office outfit made by the National Desk Company 

The booth was in charge of W. J. Smith. 

COMPUTING-TABULATING-RECORDING COMPANY, 50 Broad street, 
New York.—This display included the exhibit of three different lines: 
International time recorders, tabulating machines and computing scales 

The International time recorder exhibit included many different models 
of automatic devices which are adapted to establishments where employees 
arrive and depart at irregular hours during the day or night In addition 
te a wide variety of regular styles it was pointed out that special designs 
or styles to suit architects’ specifications can be secured in any of their 


Taylor with a number of 


concern are 


models. 

The Hollerith electri 
form a system by which a mass of confused data can be transformed into 
rapidity, and economy. The original 


tabulating machines, which were displayed here, 
intelligent reports with accuracy, 
data are transferred to cards by means of punched holes which permit the 
machine electrically and automatically to classify and aggregate the vari 
ous items recorded The records obtained are capable of positive proof 
and are available for reports immediately. They have a staff of trained 
representatives in the application of tabulating 
Special reports are made by these men after a complete study is made of 


machines to business. 


an accounting system enabling a decision to be reached as to the aid of 


the machine. 

A complete line of the Dayton money weight computing scales made by 
the Computing Scale Company of Dayton, Ohio, was on display. It is 
said that these scales enable the user to obtain the weight of an article 
and its value simultaneously. Many sorts of special attachments suitable 
for different lines of business were also shown. 

The Dayton parcel post scale was also on display. This is a self oper- 
ating visible weighing scale so constructed that the zone indications are 
earried with the indicator band which supports a hair-line rate finder that 
points to the correct Government charge for a specific weight within a 
fixed sone. 

The American Automatic Seales shown here are designed to weigh 
different manufactured products and are used to control figures on pro- 
duction sheets so that they may be accurate. They are applicable to 
practically all lines of production and are made in capacities with gradu- 
ations from 4 Ib. up. 

The exhibits were in charge of T. C. Moore, 
agent; J. L. Hude, New York district manager, and J. C, 
York sales agent. 

CORONA TYPEWRITER COMPANY, Groton, N. Y., and 
42nd street, New York.—The Corona portable folding typewriter, 


New York City sales 
Rankin, New 


1290 West 
with 


carrying casés, collapsible tripod stands, etc., were demonstrated bere. 


This machine is a light portable writing machine of standard keyboard 
and constrnction and weighs only six pounds. 


This little machine, while 
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small enough to carry in a handbag, is big enough t al work 1 
juantitics limited only by the capacity of the operator 

In addition to this machine there was alse shown : ne f traveling 
bags and cases for the machine 

G. E. Pelton, New York manager, was in charge, a st by a compe 
tent staff from the New York office and faciory I Conger, sales 
manager, and H. McD. Brown, director of publicity, w t during 
! part of the week. 

COMPTOMETER—See Felt & Tarrant Manufacturing Company 

COSTIMETER COMPANY, 130 Montcalm East, Det t. M Het 
was exhibited the Costimeter, an elapsed time recorder which automat 
ically prints the starting, finishing and elapsed time on one or more 
in one operation on one card It automatically print ertime at 
increased rates; also automatically changes from week day to Saturdsy 
and Sunday schedules. rhe Costimeter is adaptable to all sizes of card 
beth in width and length and a card may show o ! ra continuous 
record of any number of job 

The booth was in charge of Messrs. Liner and Rowit 

DALTON ADDING MACHINE COMPANY, Norwood, | iti, Ohio 
Here the full line of adding, listing and caleulating 1 ines made 
this company were exhibited, including motor-driver und) =hand-dri 


machines. 


The Dalton Machine is of the ten key type and is operated by the tou 
method for all four operations of arithmeti 


The men in charge were Harry C. Grubbs and Thomas J. Sherida 
metropolitan sales agents for the Dalton machine assisted by the ew 
York sales force und a number of demonstrators 

DAYTON COMPUTING SCALES—See Computing-Tabulating-Recording 
Company. 

DETROIT COMPUTING SCALES—See Computing Tabulating-Recording 


Company. 

DICTAPHONE, THE, 280 Broadway, New York The Dictaphone ex 
hibit this year was larger and more comprehensive than ious exhibits 
It included many special features The Education Department was re; 


resented and a special effort was made to show how Dictaphone equi 





ment is being successfully used in various schools throughout the country 
Tre models shown are designed for the use of business and profes 
sional men who by the use of such a machine may dictate letters, briefs 
data or memoranda et any time, ieaving the records to be transcribed 
by the typists. The models shown embodied many genious and inter 
esting features. During the week there was a conti: us demonstra 
tion of how the machine is applied to correspondence i the modern 
office, and business houses were invited to conte with tl company in 
regard to their correspondence problems, . 
The booths were under the management of J. ¢ Buttor New York 
manager, and the entire New York sales force was in attendance 
DUPLICATOR MANUFACTURING COMPANY 528-530 S Dearborn 
street, Chicago, and 50 Church street, New York This exhibit was made 
up of a group of Duplicator standard machines and a collection of the 
work done on the duplicator, and quite an extensive exhibit of the vari 


ous office forms combined for efficiency through the servi 





Kk. K. Russell, general sales manager, was in direct harge of the 
exhibit, assisted by W. J. Myers, New York manager, W. F. Worts and 
A. W. Donat, of the New York office. 

ELLIOTT-FISHER COMPANY, Harrisburg, Pa Elliott-Fisher book 
keeping machines suitable for wholesale or retail acc« g. bank book 
keeping, ledger posting combined with distribution, as well as for billing 


and order writing were dcmonstrated in these booths 

0. L. Gagg, New York district manager, was in charge of the exhibit 
ussivted by his staff of salesmen P. D. Wagoner, president; L. S. Julin 
vice president; C. H. Hunter, vice president and general manager, and 
I EK. Lentz, manager of service and supply department vere in attend 
ance part of the week. 


ELLIS ADDING TYPEWRITER COMPANY, Newark, N. J Here were 





shown the Ellis bookkeeping machines and machines for Dank work Five 
different models were displayed and their particular adaptation demon 
strated These machines were: Ledger Posting Machi Ledger and 
Statement Machine, Ketail Department Store Machin« Bank Statement 


ind Transit Machine and their straight adding machi 
The »ooth was in charge of D. “4 R. MacDonald, president of tl 
company, sssixted by Mrs. Frank O'Leary, I Bow 
and M. BR. Snyder of the New York office and W Lang and H. I Nace 
of the Philadelphia office of the company 
F. & FE. CHECK WRITER & PROTECTOR—See 0. E. Weig 
FELT & TARKANT MANUFACTURING COMPANY 1713-1735 Nort 





Paulina street, Chicago At this exhibit the Compt idding a 
calculating machines were presented and d@monstrated 

The application of these machines to calculations i i branches a 
kinds of business was shown by practical demonstrat « made by the 
operators at the booth during the week 

A Soidier’s French Phrase Book distributed as . enir t tl 
booth, is a very handy pocket companion nowadays 

rhe booth was in charge of J. ¢ Nevins, general sa ianage! i 
M. E. O'Brien of the New York office, assisted by | S. Oe 7s I 
Cattelle, E. A. Dunton, ¢ G. Edheim, J I Hal I J. Sabater 
©. Tesar 

FILING INCORPORATED, 320 Broadway, New Yor rhis booth ex 
hibited the monthly magazine, Filing devoted to apt ed methods f 
filing all memoranda, letters and documents It is the irpose of ft 
magazine to gather valuable data from its several sources and distr 
it where it will do good 

The hooth ware in charge of Rowland W Jolly an Jol M Fren 
assisted by Mrs. Jolly, Miss Mildred Burgess and Mrs. Eugene Burroug! 

Subscriptions were taken and advertising data distribut« 


GRAHAM-CHISHOLM COMPANY, 9-15 Murray street New York 
Here was shown a complete line of bookkeeping ma supplies a 
also a standard line of loose leaf goods 


This exhibit was a most attractive and comprehensive display of goods 
of this nature and covered every branch of the loose-leaf industry 

The exhibit was in charge of G.°’ P. Schneider, 1 |. Mueller, ¢ I 
Mousette, H. I. Lefferts, T. PF. Adams, ( E. Jones, J, W. Lindo and 


B. Dutcher. 


HAMMOND TYPEWRITER COMPANY, 69th-70th street, East River 
New York.—Here the new portable multiplex was yed Built of 
aluminum, it weighs only 11 pounds and comes in a good-looking casé« 
Despite its portability, this model has the wearing qualities of a standard 
machine, plus the versatility of the regular multiplex, i. « instantly 
changeable type, allowing one to write many languages, in many 
and styles of type. Other models shown included the variable spacing 
multiplex, with spacing between letters that may be regulated to writs 
from 18 to 6 characters to the inch, with type to fit the space—the 
smallest and the largest types ever made for a typewriter rhe reversible 
mnitiplex, with carriage that may be reversed for writing languages 
such as Hebrew, where the writing reads from right left The 
condensed spacer, for writing index cards, loose-leaf manual sheets, and 
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THE UPPER LEFT-HAND PICTURE GIVES AN IDEA OF THE APPEARANCE OF THE ELLIOTT-FISHER EXHIBIT, WHICH 


WAS ONE OF THE MOST INTERESTING ON THE FLOOR NEXT IS SHOWN THE CORONA BOOTH, WITH ITS SCALE, DEMON- 


STRATING THE LIGHTNESS OF THE MACHINI BELOW ARE THE HIGHLY INSTRUCTIVE EXHIBITS OF THE MONROE CAL- 


CULAITING MACHINE COMPANY, THE NOISELESS TYPEWRITER COMPANY rHE UNDERWOOD TYPEWRITER COMPANY AND 


rHE AMBERG FILE & INDEX COMPANY AT THE BOTTOM ARE VIEWS OF OUR OWN BOOTH AND THAT SHOWING THE 


REMARKABLE HOOVER SYSTEM OF AUTOMATIC MACHINES 
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The mathematical multiplex, writing at one 
time 150 separate and distinct characters for the scientist and mathe- 
matician; and the standard multiplex, writing many languages, many 
aciences and many sizes and styles of type in one machine. 

The exhibit was in charge of C. K. Gardner, New York manager, and 
a large staff of salesmen and demonstrators from the New York office. 
J. FP. Soby of the home office, assisted Mr. Gardner. Neal D. Becker, 
president, and A. P. Brooks, general manager, were also present several 
times during the week. 

HEDMAN MANUFACTURING COMPANY—See 0. E. Weig. 

THE HOOVEN SEKVICE, INC., 387 Fourth avenue, New York.—Here 
was shown the exhibit of the Hooven Automatic Typewriter Corporation, 
Hamilton, Ohio. It consisted of three. automatics being operated as one 
unit by ome operator, demonstrating how one girl can write as many 
typewritten letters as twelve ordinary typists. It showed the Hooven 
Perferator and the manner in which the stencils for operating the auto- 
matic are made. One automatic was mounted to show the operating 
mechanism. 

This exhibit was in direct charge of Panl M, Hooven, president, assisted 


records of all kinds, ete. 


by Jas. H. Reynolds and EF. R. Metzger. 
_ HUTCHINSON OFFICE SPECIALTIES COMPANY.—See Business Ap- 
pliances, Inc. 

IDEAL STENCIL MACHINE COMPANY.—See W. H. Alexander. 


COMPANY, INC., 35 Nassau street, 
New York.—-This company makes certified appraisals of industrial and 
residential properties, clubs, hotels, buildings, «ete. Here the advantages 
of a certified appraisal were explained and literature distributed. 

Those in charge of the booth. were Samuel B. Schafler, Ira B. 
Casper 8. Rosenheim and Chas. A. Hasek. 

INTERNATIONAL MONEY MACHINE COMPANY, Reading, Pa.—Pay- 
roll paying, scheduling, adding and listing machines—practically three 
unaiines in one—were on exhibition here. The adding machine will add, 
list atid make a record, then, when combined with the schedule machine, 
will add and make the schedule, and when the pay-roll mechanism is 
attached it will add and pay ont the money. The operator takes the 
pay-roll sheet and totals it. In addition to printing the various amounts 
on the usual slip, a meter attached to the adding machine registers each 
amount and subdivides it into as many $10, $5, $1, half dollars, quarters, 
dimes, nickele and cents as will make up the grand total. he dial 
shows the number of coins of the different denominations necessary to 
complete the pay-roll. 

H. D. Hoffman, sales manager of the company, and James 8. Brown, 
manager of the Metropolitan District, assisted by a number of compe- 
tent demonstrators. were present during the week. 

INTERNATIONAL TIME RECORDING COMPANY 
Tabuiating-Recording Company. 

KALAMAZOO LOOSE LEAF BINDER COMPANY> Kalamazoo, Mich.— 
Here variows loose teaf devices were featured, and emphasis was laid 
upon an interesting line of ledger posting devices for the use of banks 
and large commercial houses. The Kalamazoo line of. binders works 
without screws qr boits, differing in mechanical construction from other 
systema, e 

This display Was one of the most prominent in the hall and was 
arranged in a mo tractive manner both as to appearance and ad- 
vantageous demons these devices. Their Style C System for 
mechanical accounting s the feature of the booth. The Style C System 
accommodates from a very few to one thousand or more sheets. It is 


INTERNATIONAL APPRAISING 


Hast, 


-See Computing- 


equipped with a rapid opening device. There are no exposed meta! 
parts. . The rack and stand are so —= as to meet all uirements 
and to aid in accelerating the speed of machine operation. fhen the 


binder is placed in the rack ready for posting an acute angle is given the 
sheets: this causes each sheet to be just a trifle higher than the suc- 
ceeding one. The offset block is one of the most important features of 
this svstem. The sheets of this system are notched along the bottom or 
side as the case may be and these notches fit over the block so that 
posted accounts may be placed in a positive position. These binders are 
furnished in a variety of different finishes and colors and the racks 
which go with these outfits may be had in any shade of oak or mahog- 
any to match office furniture already installed. 

Many other special features to facilitate mechanical accounting were 
on display. 

The booth was in charge of R. P. 
office, assisted by the New York sales force 
demonstrators. 


Poole, manager of their New York 
and a corps of expert 


LIGHTNING LETTER OPENER—See Mailing Equipment Company. 
LIGHTNING LETTER SEALER—See Mailing Equipment Company 
LIKELY LUGGAGE COMPANY—See Business Appliances, Inc. 
LINE-A-TIME MANUFACTURING COMPANY, 277 Broadway, New 


York.—See Susmann’s Sales and Service Bureau. 

MAILBAG PUBLISHING COMPANY, Cleveland, OhiotHere ‘The Mail- 
bag,”"’ a magazine devoted to direct mail advertising, was explained. 
This magazine is edited by Tim Thrift, and bas an able staff of con- 
tributing writers. Between its covers, month by month, are reproduced 
the plans of whole campaigns, and oftentimes the actual advertising mat- 
ter used—not plans or matter contemplated, but plans and matter that 
have been used and have brought in exceptional returns. Leading busi- 
ness men and advertising experts who have made unusual successes are its 
contributors. 

Tim Thrift himself 
the entire exposition 

MAILING EQUIPMENT COMPANY, 32. Broadway, New York.—This 
exhibit included the stamp affixing and parcel post machines, products of 
the Multipost Company, Rochester, New York, and also the ‘Lightning’ 
letter openers, and ‘‘Lightning’’ letter sealers, products of the Bircher 
Company, Rochester, N. Y. 


and a corps of assistants were on the job during 


The Multipost is a stamp affixer where two or more denominations of 
postage stamps are used in handling mail. Extra containers, made to fit 
this -machine, allow a transfer from one denomination of stamps to 


another without investing in more than one complete machine. Extra 
containers can be bought at any time. 

The Multipost Mode! “‘V"’ sealing machine was anoth * feature at this 
hbocth. This machine is a power sealer with an automatic feed handling 
envelopes of various sizes up to % in. thick. One feature of this machine 
is chat it feeds the envelopes crosswise. The moistening is done by a 
metal plate and the envelopes are all delivered from the machine stacked 
in the same order they are fed into it. While this sealer is motor 
driven it is provided with a hand wheel for operation in case of trouble. 

Both hand power and driven models of the Lightning letter 
opener were on display. 

The Lightning letter sealer is a compact and 
which will handle envelopes of any length and any width up to five 
and_one-half inches and any thickness up te one-quarter inch. It has 
an automatic feed and no pads or wicks are used in the moistening. 

The display was under the supervision of N. L. Caro, who was as 
sisted by a number of demonstrators. 

MAILOMETER SALES COMPANY, Detroit, Mich., and Pulitzer Build 
ing, New York.—This display consisted of the Mailometer envelope stamp- 
er and sealer and the automat check endorser. 

The Mailometer is a combined sealing and stamping machine which has 
heen on the market since 1907. The use of the Mailometer is not con- 
fined to the handling of recular commercial envelopes alone, The ma- 


motor 


portable sealing machine 


: 


- and G. W. 
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chine also handles the Tenny Saver, Outlook, and Transo envelopes as 
well as the various forms of private mailing cards 
The Automat endorser, which was displayed here, 


was designed by an 


employee of a large New York bank with the aim to produce a machine 
of simplieity and ease of operation that would eliminate the noisy and 
time consuming operation of hand endorsing large volumes of checks. The 
Automat is a machine of automatic action with no levers to push or 
pull. It is motor driven and operated by connection with ordinary lamp 
socket. It will handle all checks from single checks of light paper to 
largest vouchers with papers attached The listing and endorsing are 


accomplished in one operation; the checks being simply turned over after 
listing and dropped into the feeding plane of the endorser which in 
stantly and automatically endorses and stacks them in proper order 


The booth was in charge of N. E. Terry, New York manager, and E 
B. Terry, sales manager. 

MARCHANT CALCULATING MACHINE COMPANY Federal Realty 
Building, Oakland, Cal.—The Marchant calculating machine an@ the new 
pony special were exhibited in this booth. Both machines, on account 
of their automatic checking features, ease of operation and practical 


noiselessness, are valuable in large offices. 


This booth was in charge of A. R. Rohrer, H. D. Williams and R. E 
Scott. 

MONROE CALCULATING MACHINE COMPANY, Woolworth Building, 
New York.—Here was shown the Monroe calculating machine and its 
application to various forms of accounting An added feature at the 
booth was the presence of the venerable Frank Stephen Baldwin, the 
father of American calculating machines and inventor of the Monroe. 


A great deal of interest was shown in the display at this booth of the 


original models of the first adding machine sold in the United States 
whieh was patented by Mr. Baldwin in 1874. 

The John Scott medal awarded for this device was also shown 

A clever feature of this booth was the Abstract-o-Scope, a device for 


showing illuminated reproductions of photographs A large series of 
photographs showing important installations was used with the machine 


R. B. Hays, New York District Manager,-was’in charge of the exhibit 
assisted by representatives and demonstrators of the New York offices: 
G. K. Kendall, J. L. Bacon, H. A. Daniels, J. F. Shwedo, R. D. Hudson, 
©. E. Stevens, A. J. Hagerty, G. L. Lindsley, Harold Stevens, E. § 


Baldwin, A. W. Rudiger, Miss K. Heney, Miss Frances Heney, Miss Olga 
Dahl and Miss C. E. Geyer. 

H. G. Dechant, general sales manager; R. M. Farmer, advertising man 
ager; F. E. Norris, assistant advertising manager; J. R. Ramsey of the 
Philadelphia office; L. W. Morden of the Boston office; H. D. Duff of the 
Pittsburgh oflice, George Schmucki of the Syracuse office; H. EB. Burgess 
of the New Haven office; J. F. O'Hanlon of the Springfield office; A. E 
Craighead of the Boston office; J. V. Carroll of the Philadelphia office, 
Lane of the service department, were also present. 

MULTICOLOR SALES COMPANY, INC., 298 Broadway, New York 
This exhibit showed Multicolor presses in actual operation, printing vari 
ous kinds of forms such as are used in the average office 

The Multicolor Press is an office printing press designed to print one, 
two or three colors at one operation, reproducing letters, circulars, office 
forms, cuts, half-tones, etc. Any style of type may be used 


Special demonstrations were given showing work adaptable for injured 
soldiers, 

Norman J. James of the Chicago office of the Multicolor Sales Com 
pany, who is now a member of the United. States Marines, was present 
at the booth during the week. Mr. James has been invalided home be 
cause of wounds received in action and he wears the French citation as 
well as two eervice stripes on his sleeve. His modesty prevented his 
saying much of what he had done, ‘but he bore positive evidence of 


marks he wore 
nea sure 


having done his share and his home-coming with the honor 
proved a source of pride to his friends which we feel must in a 
add to the satisfaction he feels in baving done his duty 
Those in charge of the booth were A. H. Rohrer, J. 8 
Thomas Darling. L. D. Camps, general sales manager of 
was also present during the week. 
MULTIPOST COMPANY, Rochester, N. Y 
Company. 
NATIONAL DESK COMPANY, Herkimer, N. ¥ Clark & Gibby 
NATIONAL SURETY COMPANY, 115 Broadway, New York.—At this 
booth was explained the plan cf a Check Alteration Bond put out by the 


Brown, and 
the company 


See Mailing Equipment 


See 


National Surety Company. This bond is a guarantee that protects the 
holder against any loss due to any alteration of any check or draft. The 
bonds are written in any amount up to $50,000.00 A feature of these 
bonds is what is called « ‘‘Blanket Bond,’’ which is arranged to cover 
the issuing of checks by the main office of a concern and its branch 
offices az well. Any numer of branch offices may be covered under the 
“Blanket Bond’ at a small additional cost, the maximum liability being 
the amount of the ‘“‘Blanket Bond.”’ 

NEW YORK SCHOOL OF FILING, Stnger Bldg., New York This ex- 


bibit consisted of a number of filing cases containing working installations 


of various filing systems. There are three schools under this mianage 
ment—Boston, Philadelphia, and New York—and they are turning out 
about 200 students a month and placing them in business and Govern 
ment positions. 


These schools were founded to meet the increasing need for properly 
I I J 





trained clerks capable of maintaining a most important department of 
modern business—-Records Their instruction is not limited to the 
systems of any one manufacturer of filing equipment, or inventor, but 
they teach all the recognized standard methods 
This exhibit was in charge of J. N. McCord and members of the 
school staff, who demonstrated the methods of instruction followed 
NOISELESS TYPEWRITER COMPANY, 253 Broadway, New York 





other 





“i many 
modern and 


ind cor 
interested 


Noiseless Typewriter 
features for those 


This exhibit shewed the 
interesting and instructive 
up-to-date office equipment 


This machine is so noiseless in operation that one cannot hear it ever 
when standing a few feet away It is a completely equipped standard 
typewriter in every way. 

This exhibit was under the direction of General Sales Manager EB. J 
Sheehan and perscnal supervision of New York City District Manager G 
S. Odell, assisted by the New York sales force and a rps of demon 
strators. 

OFFICE APPLIANCE COMPANY, THE, 417 South Dearborn street, 
Chicago, end 508 Tribune Building, New York Here Office Appliances 
was “‘at home’’ to visiters at the exposition The service features of 
this magazine were carefully explained to visitors The Mason Jar 
with its fragrant Havana contents, was on tap fer all members in good 
standing of the great order of office appliances. Thanks to the courtesy 


of the Van Dorn Iron Works Company, who loaned us special equipment 
we were able to minister to the comfort of a large umber of visiting 
office equipment people from time to time and also to present one of the 
most attractive booths at the exposition. 

Our booth was in charge of Charles H. 
sisted by Mrs. Everly and their son, Alan. 

0. K. MANUFACTURING COMPANY, THE, Syracuse, N. Y.—-A 
plete line of O. K. paper fasteners, O. K, sanitary erasers was shown at 
this booth, special attention being paid te the 0, K. letter opener 

The feature of this display was the new model FE Electric “O. K 
letter opener. This machine is equipped with HMoltzer-Cabot motor con 
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THE ILLUSTRATION SHOWING THE OLIVER BOOTH GIVES BUT A FAINT IDEA OF ITS ATTRACTIVENESS, IN ARRANGE- 
MENT AND HARMONY OF COLOR AND DESIGN IT WAS REMARKAPLI rHE ELLIS ADDING TYPEWRITER COMPANY PRE- 
SENTED A DISPLAY BOTH HANDSOME AND TIMELY [HE BURROUGHS EXHIPIT WAS VARIED AND COMPLETE, WHILE 
THE DICTAPHONE EXHIBIT PRESENIED THE LATEST DEVICES IN THE DICTATING MACHINE FIELD. THE SHOWING MADE 


BY THE COMMERCIAL DUPLICATOR COMPANY PRESENTED MANY FEATURES OF INTEREST, WHILE THAT OF THE COM- 


PUTING-TABULATING-RECORDING COMPANY PRESENTED A REMARKABLE VARIETY OF MACHINES. BELOW WE SEE THE 


INTERESTING EXHIBITS OF THE’ WHOLESALE TYPEWRITER COMPANY AND BUSINESS APPLIANCES, INC, 








RAMER REMANUFACTURED TYPEWRITERS 
WHOLEGALE TYPEWRITER ©O 34 WS BROADWAY. 
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nected to the letter opener by a direct worm gear drive. The table top 
and base of the machine are made of aluminum metal finished in black. 
The dimensions of the table top are eleven inches by twenty-one inches. 
It is portable and pads are provided to prevent defacing desk finish. 
Various styles and sizes of the hand operated letter opener were also on 
display. 

This exhibit was in charge of F. E. Johnson, New York office manager, 
and two assistants. P. M. Heneell, secretary of the company, was also 
present during the week. 

OLIVER TYPEWRITER COMPANY, THE, Oliver Typewriter building, 
Chicago.—-The Oliver machine, in a wide variety of models and designs, 
was demonstrated in this’ booth. 

The arrangement and decorations here well deserve especial mention and 
a most attractive color scheme was carefully worked out in every detail, 
added to which was the effective wse of decorations made from the flags 
of the allied nations, securing a result as a whole well justifying the 
more detailed description given earlier in the show story. 

At one side of the booth was shown an Oliver typewriter operated by a 
mechanical exerciser was geared up to a speed of two hundred words a 
minute and operated continuously throughout the week. 

“Another interesting feature of the booth was the display of a twenty- 
four-inch machine for statement work with an interchangeable carriage. 

A clever device shown was a pedal shift used in special railroad work. 
With this device the carriage can be shifted with either the hand or 
foot, giving a freedom of use of the hand in handling papers that could 
not be secured otherwise. 

Cc. W. Price, manager of the New York branch, 
sisted by M. A. Davis, G. W. Gaylord, H. D. 
Hutchins, H. J. Johnson, J. C. Pennock, R. M. Nelson, C. 
H. A. Greene. 

RAMER RE-MANPFACTURED 
writer Company. 

RAND COMPANY, THE, North Tonawanda, N. Y., and 30 Union 
Square, New York City..-The extensive and interesting Rand system of 
visiMie indexing for all businesses and every conceivable subject was 
demonstrated here by persons who understand the utility and wide adapt- 
ability of the system. 

A. R. Dodge, of the New York office, was in charge of the booth, 


RAPID ADDRESSING MACHINE COMPANY, 32-46 West 23rd street, 


was in charge, as 
Higinbotham, G. C 
A. Schenck and 


TYPEWRITER—See Wholesale Type- 


New York.—This booth carried a display of the entire line of addressing 
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public utility offices, etc. Some of the important features of struction 
aré, a locking device preventing short payments coin chan 
nels being empty; also an attached storage tray for reloading the ma 
chine. Trays designed for bank tellers hold the different denominations 
in subdivisions of package amounts and are so constructed that the tray 
may be stood perpendicular without danger of the coins falling out 

The exhibit was in charge of David G. Story, sales age 

SUSMANN’S SALES & SERVICE BUREAU, 277 Broadway 

Here was exhibited the Line-A-Time, a product of the 


because 


New York 
Line-A-Time 


Manufacturing Company, Inc., Rochester, N. ¥ This device for 
holding stenographers’ note beoks and other copy It stands directly 
behind the typewriter, and is manipulated by a lever running along the 
keyboard of the typewriter Its feature is a stationary indicator. In 


other words, when one line is read by the 
matically comes into view. 
The »ooth was in charge of 
Kimball, Louis Stock, special 
pany, and Mitchell Fenster. 
SUCCESS (a magazine), New York, N. Y¥ At this boot! 
displayed the magazine ‘‘Success’’ and active ubscriptior 
earried on throughout the week. 
SHAW, A. W., COMPANY, 


typist, the next line auto 


Marie 
Com 


assisted by Mrs 
Line-A-Time 


Roscoe Susmann, 
representative of the 


there was 
work was 


Wabash Madison street, Cl 


avenue and 


hi 
cago, Ill.—The feature of this booth was ‘‘System the Magazine of 
Business; ‘‘Factory,’’ the Magazine of Management; and other new forms 
of service, such as the Autcmatic Letter Writer, Report on Bank Costs 
Knack of Managing, Retail Merchandising, and a number f such works 
is these. The plan of the whole, including the magazines, is to show 
the actual methods, working plans and ideas which are securing in 
ereased efficiency and making greater profits for executives, salesmen, 


manufacturers, and business men in every line 
sales representatives of the company were 


retailers, 


A number of present to 


furnish information regarding the different features and subscription offers 

SYSTEM—See A. W. Shaw Company. 

SPOOL-O-WIRE FASTENER.—See Business Appliances, | 

SUNDSTRAND ADDING MACHINE COMPANY Rockford, Tl rhe 
Sundstrand adding machine exhibited here is a portable adding and listing 
machine operated by the ten key method The printing is visible and 
totals are printed in red The paper carriage is movable and adapted for 
tabulating The touch method of operation is used with this machine 
and one of the features emphasized was the short pull on the lever as 





THE CHECK PROTECTING SYSTEM OF THE F. & E., 
THE ELECTRICAL SPEED REGISTERING 
WRITER OPERATOR IS WRITING AND THE NUMBER OF 


DISPLAY OF BLUM'S COMMERCIAL MAPS. 


machines manufactured by this company, directing especial attention to 
the Belknap Indexograph Card Index Typewriter Stencil System. This 
if a combination card file and addressing system combining the features 
of a regular card index or filing record with a stencil that can be used 
for addressing. 

The machine is so arranged that as the cards are fed for addressing 
the operator at will can print certain cards and skip others or print each 
card consecutively. One stencil can be taken from the file and any 
number of impressions printed from it if desired. The stencil is cut on a 
regular typewriter. 

E. KE. Mills, general sales manager of the company, was in charge of 
the beoth, assisted by the entire New York sales force and a number of 
operators. 

ROBINSON'S CLASP 
Ine. 

SABEAN SOCIETY, 1777 Broadway, New York.—A magazine issued 
monthly by the Sabean Society, formed for the purpose of exchanging 
business-building ideas and promoting personal efficiency. Copies of the 
= were on display and membership in the society accepted. Mem 
ership includes delivery of the magazine. 

STANDARD REGISTER COMPANY, Dayton, Ohio.—This display con- 
sisted of various styles of avutographic registers. The regular Standard 
sizes of roll registers are built to carry two printed rolls and one plain 
roli. Extensions are made, however, to carry three or four printed rolls 
and one — roll. 

In addition to the regular machines used in ordinary commercial estab- 
lishments there were displayed several «pecial machines for such work 
as bills of lading, interurban train dispatching, factory orders, etc. Also 
a special equipment to use in handling and preserving such records as 
these, including sluminum sheet holders, canvas covered sheet holders, 
slot binders and threaded post binders. Equipment of this sort is 
especially constructed to use in conjunction with the standard machines. 

he booth was in charge of Bice and Flowers, Park Row building, 
New York City. 

STENOTYPE COMPANY, THE, Indianapolis, Ind.—At this exhibit were 
presented the latest Stenotype machines and the speediest operators. 

Dictation may be taken upon this machine with extreme rapidity and 
readily Seanceribed by trained operators. The demonstrations here never 
failed of large and interested audiences. 


The display was in charge of K. 8. Moorer, 
ager, assisted by C. N. Manhoff. 

STORY, DAVID G., 1 Madison avenue, New York.—-Here were shown 
the Brandt Automatic Cashiers made by the Brandt Manufacturing Com 
pany of Watertown, Wis Several models of their machines were on 
display, ineluding types of both payer and changer machines. Payer 


AND POCKET LOCK-—See Business Appliances, 


New York district man- 


machines designed for bank tellers and pay masters; changers for cashiers, 


CHECK PROTECTOR 
MACHINE OF THE UNDERWOOD, 


[ LEFT IN THE CENTER IS 
WHICH ‘THI , 
RIGHT IS THE 


APPEARS ON 
SHOWING THE SP 
GIVEN TIME. AT 


WORDS WRITTEN IN A THE 
well as its convenience in location near the key board The machine 
is made in several styles and sizes 
The booth was in charge of Mr. George Corpening, assisted by the sales 


force of the United States Adding Machine Company, the New York agents 
for the Sundstrand. 
SHEAFER PEN COMPANY—See Business Appliances, Ik 
UNITED STATES ADDING MACHINE COMPANY—Se« 
Adding Machine Company 
TABULATING MACHINE 
cording Machine Company 


Sundstrand 


Computing-Tabulating-Re 


COMPAN Y—See 


ALL-STEEL SCALE COMPANY, 25 West Broadway, N. \¥ Here the 
Triner Peerless Allsteel Automatic Parcel Post and Express Scale were 
demonstrated, made by the Triner Scale Company of Chicago, Il This 
scale is used by the United States Post Office Parcel Post division It 
was designed by James N. Triner after study in conjunction with the 
Post Office officials and the Bureau of Standards at Washington This 


package is placed 


scale weighs automatically to fifty pounds and when a 
postage 


upon the platform the indicator points to the correct amount of 
The platform is directly in front of the chart. 


The booth was in charge of Mr. Everett of the All Steel Scale Com 
pany, the Eastern distributors for the Triner Scale Company 
UNDERWOOD TYPEWRITER COMPANY, 30 Vesey street, New York 


City.—As in previous years, this exhibit specialized in the lines of this 
company’s service, giving them more attention than the regular machine 


itself. Letter writing machines were shown in one section, and in 
another bookkeeping machines, the Addendagraph and twenty-five other 
special makes were displayed. A very full bookkeeping exhibit was 
provided, with subdivisions for every imaginable line The principal 
divisions were: Department Store Bookkeeping, Financial, Bonding and 


Surety Companies, Jobbers and Commission Houses, Railway, Steamship 
and Navigation Companies, Publishers, Sard Ledger Posting, Collating and 
General Insurance. Under each of these heads the manifold uses of the 
company’s service were illustrated with all varieties of forms and bus! 
ness metheds. These cover every angle of merchandising and every 
branch of modern business. Besides the regular correspondence ma 
chines, there were the following special machines: Continuous fan-fold 
biller, card machines, condensed decimal tabulator, railroad specials, check 
writer, label roll, unit bill and order, bank statement, ledger posting 
stock ledger posting, statistical special and condensed Dillir machines 

This booth was one of the more prominent at the exposition and pre 
sented an appearance that caused a great deal of favorable comment 
among those In attendan« 

The exhibit was under the supervision of General Sales Manager J. E 
Neahr, who for years has successfully directed all Underwood exhibits 


WALES ADDING MACHINE—See Adder Machine Company 
WOODSTOCK TYPEWRITER COMPANY, Chicag Il rhe 
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Woodstock typewriter displayed and demonstrated here is : 


© are agents for the in the metropolis. 


Ramer re-manufactured typewriters of all 
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WEIG, 0. E Tribune Building, New York City.—The F. & 8B. 
check writer was featured at this beoth, showing the rapid writing and 
pretection of checks, beth singly and in sheet form. 

The booth was in charge of Mr. 0. B. Weig, assisted by D. E. O’Don- 
nell, J. F. McDonald, and Messrs. Richter, Finck, Wolfson. Lannigan, 
Hanley and Kalfon of the New York organization. 

WELCH’S GRAPE JCICE.—Stands were provided in various parts of 
the Armory where William Jennings Bryan's favorite beverage was dis- 
pensed—at 10 cents per. 





INTERESTING BOOTHS 1T THE TOP WE HAVE THE BOOTHS OF 
UNITED STATES CIVIL SERVICE COMMISSION; IN THE CENTER 
TIME TRANSCRIBING SYSTEMS; BELOW ARE THE EXHIBITS OF 
COMPANY 


WATSON MANUFACTURING COMPANY—BSee Business Appliances, 


In 

rRINER SCALE COMPANY—Sce All-Steel Scale Company. 

YORK SAFE & LOCK COMPANY, York,’ Pa., and 55 Maiden Lane, New 
York City This exhibit consisted of fireproof aafes, bankers’ chests, etc.. 
for home and commercial use A wide diversity of goods of this character 
were ol dispiay 


Competent demonstrators were in charge of the exhibit. 
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PRESENTING THE IMPORTANT NEWS OF THE MONTH 


WITH AN INTERESTING 
ACTIVITIES IN EVERY 


Important Treasury Ruling. 


New Ruling by the Treasury Department as to Metal Pencils 
and Fountain Pens. 


In November of 1917, the secretary of the National 
Association of Stationers and Manufacturers was advised 
by the Commissioner of Internal Revenue that metal pen- 
cils and fountain pens were classed as jewelry, and an 
announcement was made through various publications to 
that effect. Recently that ruling has been amended, as 
is indicated by correspondence passing between the office 
of the Secretary and the Commissioner of Internal Rev- 
enue, corgect copies of which follow: 


October 21, 1918. 


Commissioner of Internal Revenue, Treasury Department, 
Washington, D. C. 
Attention of B. C. Keith, Deputy Commissioner. 


Dear Sir—Permit me to refer you to a letter addressed to the 
Department of the Treasury, by the undersigned, under date of 
Nevember 5, 1917, and reply of November 15th, bearing the 
signature of Daniel C. Roper. Copies of these letters are en- 
‘losed herewith. 

The Aiken-Lambert Company of this city advised me on 
Saturday of a new ruling or decision by your office to the effect 
that metal pencils and fountain pens in regular use are not 
taxable as jewelry. This would seem to change the rule an- 
nounced in the letter from the Commissioner, dated November 
15, 1917. 

As stated in the first advice of November 5, 1917, it is 
the duty of the undersigned to advise all manufacturers in 
reference to these matters, and my purpose in writing is to ask 
you to tell me what the exact ruling of the Department is at 


this time, and if it is set forth in a bulletin, and if so, the 
number and date thereof. in order that the most explicit in- 
formation can be given by this office to the manufacturers of 
metal pencils and fountain pens mounted in gold and silver. 

Trusting that it will be possible for you to give this your 
early attention, I beg to remain 

Yours respectfully. 

’ MORTIMER W. BYERS, 


. Secretary. 
Following is the reply from the Treasury Department 
at Washington, dated October 23: 


Mr. Mortimer W. Byers, 41 Park Row, New York, N. Y. 


Sir—Reference is made to vour letter of Cctober 21, 1918, 
in which you enclose correspondence with this Devartment 
during November. 1917. relat've to the taxability of certain 


pencils and fountain pens manufactured and sold by you. 

he previous ruling gf this Department which held these 
articles taxable has been rescinded, and under the present 
ruling such articles are not subject to tax under Section 600 (e) 
of the Act of October 3, 1917, as jewelry. 

An article :nade or apparently made of precious metal 
primarily designed for personal adornment is taxable as jewelry, 
although in the form of a pencil suitable for making occasional 
memoranda; but fountain pens in regular use or pencils of 
dimensions commonly adopted for pencils are not taxable as 
jewelry, even though made or apparently made of precious 
metal, if without other ornamentation than engraving or de- 
signs pressed into the metal. 

Respectfully, 
B. C. KEITH. 
Deputy Commissioner 


Priority Granted Adding and Other Machines. 


The War Industries Board has announced that the add- 
ing and calculating machine, autographic and credit regis- 
ter, time recorder and tabulating machine industry has 
been accorded priority by the priorities division of the 
War Industries Board. It is recognized. says the board, 
that the disturbed conditions in accounting departments 
and organizations are substantial and that the shortages 
in experienced clerical help are real, and that such ma- 
chines and devices are almost indispensable in both war 
and nonwar industries 





THE NOTABLE 
THE FIELD 


REPORT OF 
SECTION OF 


Pledge must be given by the industry to conserve mate- 
rials, urge repair instead of purchase of new machines, 
and give preference in filling orders to the United States 
Government and its Allies, to those engaged in essential 
industries and for export under War Trades Board license. 

Commenting on its action in granting priority to this 
industry the priority division says: 

“The labor situation is the most serious problem that 
now confronts our nation. Within the next few months 
our military forces will be enlarged by at least 2,000,000 
men and the majority of these recruits must come from 
our industries. To prevent a substantial slowing up, if 
not a complete collapse of the industrial war program, it 
will be necessary that all labor not now so engaged be 
shifted as rapidly as possible from industries or activities 
which are not of exceptional war or industrial importance. 
The machinery which has been devised for the shifting 
process is the United States Employment Service. As em- 
pleyers of labor, each member of your industry is urged 
to co-operate with and assist in every way that service in 
its great task. Let your co-operation and support extend 
not merely to an observance of the rules of the employ- 
ment service. Do not hesitate to encourage any of your 
employes who are not absolutely needed by you, or who 
leave you for any reason other than to enter military 
service, to enroll themselves with the employment service 
and accept the employment which it will offer, assuring 
them that such employment will enable them to render a 
maximum of service to the nation. In any event, furnish 
the names of such employes to thg service. There are 
certain kinds of work which women can do, and they are 
not only willing. but anxious to serve. It is nothing less 
than the personal patriotic duty of each employer who can 
possibly substitute women workers for men. to do so and 
thus release men for work in those war industries which 
need men and cannot use women. Lend not merely your 
own material and moral support to the whole labor pro- 
gram. but use all of your influence toward clarifving and 
molding public opinion to the gravity of labor 
problem, the need of solving it, and the importance to that 
end of supnortine and assisting the United States Employ- 
ment Service. The war will be won, but only by concerted 
and controlled action.” 


as the 


Status of Government Typewriter Orders. 


An editorial in the September issue of the Corona Bul 
letin indicates how Government orders for tvpewriters are 
affecting the various manufacturers who have been as- 
signed Government orders. 

“A misunderstanding seems to exist regarding the true 
situation in the typewriter industry at the present time 
‘ll sorts of rumors are circulated about this factory or 


that factory. Hence it would seem appropriate that we 
tell a few facts. 

“No typewriter factories have been taken over by the 
Government, nor does it seem probable that any such step 
will become necessary. 

“The Government has not taken over the entire produc 
tion of any typewriter company—although, as would be 


naturally expected, since the Government is such a large 
user of typewriters, a very considerable proportion 
output of many factories goes to the Government. 

“In our own case, Government orders are an 
quantity. 


the 


oT 


uncertain 


There are times when we have to _ sidetrack 
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everything else to fill them, and there are times when we 
have no large ones on our books and can, therefore, give 
almost our entire output to our dealers; although the ma- 
jority of these machines are eventually sold for Govern- 
ment service, or some other essential use.” 


Direct Mail Convention for Conservation. 


Important rk Done at Recent Chicago Meeting. 





fhe National Direct Mail Convention, which met in 
Chicago October 9, 10 and 11, went on record as being 
xgressively in favor of paper conservation, in a set of 
resolutions which embraces the following: 

Restricting printing runs to actual requirements 

Discouraging hoarding of paper. 

Reducing all advertising sizes to the minimum size prac- 

il for the purpose intended. 

Whenever possible combining a number of pieces in 
one, thereby reducing the number of mailings in a cam- 


paign. 

Change sizes if necessary to cut without waste 

Use lighter weight whenever practical. 

Elimination of waste through the revision of mailing 
lists. 

So plan our direct mail advertising folders that they will 


be self-contained, thereby saving use of envelopes 
Where envelopes are necessary to effect a saving by 
using lighter weights and smaller sizes. 
By recommending self-covers for catalogues, booklets 

and house-organs. 

\ committee was appointed to draft the resolutions and 
treat with the paper economy division of the War Indus- 
tries Board. The committee included John C. McClure, 
Chicago; Byron Bolt, Chicago; Martin Tuttle, Des Moines, 
la.: Tim Thrift of the American Multigraph Sales Com- 
pany, Cleveland, O.: E. G. Wier, Dowagiac, Mich.; Robert 
{ Fav. Chicago: Herbert O. Ross, St. Louts. 

\ further recommendation to the War Industries Board 
vas that every order for printing should embody a notice 
to this effect: “I (or we) do affirm that the above order 
is in accordance with the order of the War Industries 
Board of . ...... (date) as it effects the saving of 


\ committee appointed to wait on the War Industries 
Board was composed of the following gentlemen Mer- 
ritt Lum, A. W. Shaw Company, Chicago; Tim Thrift, 
American Multigraph Sales Company, Cleveland, Ohio; 
Robert E. Ramsey, Art Metal Construction Company, 
Jamestown, N. Y.; A. L. Lynn, National Cloak and Suit 
Company, New York, N. Y.; Wm. Laughlin, Armour & 
Company, Chicago; O. E. McIntyre, Charles Williams 
Stores, New York, N. Y.; Henry Schott, Montgomery 
Ward & Company, Chicago; I, S. Rosenfel, Sears, Roe- 
buck & Co., Chicago; E. G. Weir, Beckwith Company, 
Dowagiac, Micl 
The Better Letters Association, which is the new and 
permanent name of the Better Business Letters Confer 
ence, held its sessions in conjunction with the convention 
f the Direct Mail Advertising Association 


The new name for the Association was suggested by A. 

\. Bratton, president The Dictating Machine Company, 
Columbus, Ohto Its scope has been greatly increased 
nd the Association promises to be an important factor 
the training of American business men in the develop- 
ent of the export trade which the future will offer us 
he Better Letters Association is to be the agency by 
vhich a governn ental course for exporters will be worked 
in a correspondence course, to be distributed through 
imbers of commerce, universities and other agencies 
The Association will devote its energies to disseminating 
formation as to better letters, and encourage the study 
business correspondence. Export work will be 
stressed The compilation of the export course will be 
tl rst and most important undertaking of the Asso 
ciation’s committee in charge of this feature. The work 
assumed at the request of the Government, and the 


stribution will be under governmental direction 


\mong the discussions was one by Dr. R. S. MacElwee, 


of the Federal Board for Vocational Education He di 


ted attention to the necessity of making the proper 
peal to the foreign buyer. Viewed as an individual, 
foreign buyer is as open to persuasion by letters as 
e American business man. But the snappy business let- 
which is characteristic of Americans does not pro- 


| hI 


duce a favorable effect on the overseas customer It isa 


a 


reflection of the Latin-American habit of avoiding direct 
ness in personal solicitation. An American salesman can- 
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not make progress as he would in approaching his pros- 
pect. There are social formalities to be gone through. 
The salesman must “break it easy” before he states the 
evident intent of his call. An American salesman who 
travels South America for several United States furniture 
manufacturers says he cannot hope to break the ice on 
his initial call in less than three days. It is so with let- 
ters. The Spanish-American buyer likes rather effusive 
politeness. A straightforward business letter, even devoid 
of the pep and cunning of the letters used in domestic 
correspondence may appear to the Spanish-American as 
being abrupt and rude. The Government course, Dr. Mac- 
Elwee said, would work out the diplomatic approach. 

Men prominent in the office appliances field presented 
some of the leading papers read at the convention and 
conference. “Editing the House Organ for Salesman” 
was the topic of C. E. Steffey, general sales manager of 
the National Cash Register Company. W. H. Marsh; 
advertising manager of the Burroughs Adding Machine 
Company, read “Editing the House Organ for Customers 
and Prospects.” “Editing a House Organ for Employees” 
was assigned to Tom Wright, editor Center Punch, of the 
American Multigraph Sales Company. “Going Ahead of 
the Sales Infantry with Direct Advertising Barrage” was 
presented by George P. Wigginton, president of the Kala- 
mazoo Loose Leaf Company, Kalamazoo, Mich. 

The various papers read at the convention were taken 
in shorthand, but transcripts are not available at this 
time. Robert Ramsey, president of the Direct Mail Ad- 
vertising Association, advertising manager of the Art 
Metal Constructicn Company, Jamestown, N. Y., advises 
that the papers will appear in book form, which will be 
sold for $2.00 a volume. Orders may be sent to Mr. 
Ramsey, or the treasurer of the Association, Frank Hub- 
bell, House of Hubbell, 648 Huron Road, Cleveland. 

The convention closed with a banquet at Hotel Sher- 
man. E. St. Elmo Lewis, for many years advertising man- 
ager of the Burroughs Adding Wwashhas Company, De- 
troit, Mich., was one of the principal speakers. He made 
a forceful and prophetic address. 

Officers for the ensuing year are: President, Robert 
E. Ramsey, Art Metal Construction Company, James- 
town, N. Y.; vice president, Robert C. Fay, Chicago Paper 
Company, Chicago; treasurer, Frank Hubbell, House of 
Hubbell, Cleveland, Ohio; secretary, Herbert O. Ross, 
Ross-Gould Company, St. Louis, Mo. 


Condition of the Steel Industry. 


\ large portion of the office appliance industry is de- 
pendent on the stee! industry—not only for supplies of 
raw material. but also as a consumer of the finished office 
appliances, that the following expression from The Iron 
Age will be of interest 

“What would come to the steel industry from.a sudden 
ending of the war has been a large factor in the trade 
comment of the week yet nota disturbing one. Generally 
the view is taken that apart from sheet steel, in which an 
early peace would cause some cancellations, the materials 
now most in demand would show no great falling off. 
The government shipbuilding would go on and railroad 
equipment contracts would keep many mills busy for 
months 


“Under concellation clauses government munition con- 
tracts could be cut down and the manufacturers reim- 
bursed, yet it is pointed out that in a good many cases 
manufacturers made plant extensions for war work with- 
out anv guarantee of re‘mbursement. In any event com- 
pensating payments by the government would not keep 
workers employed, and it is conceded that in some lines an 
early peace would cause unsettlement and initiate a period 
of readjustment affecting the entire metal working indus- 
trv. 

“The bid for peace has had no effect on production, 
though undeniably it has caused many manufacturers to 
think more sharply concerning plans for the transition 
period 

“The existence of government price-fixing machinery is 
counted on to establish the market when war demands fall 
off, but there has been some evidence this week, particu- 
larly in pig iron and old material, that buyers recognize 
the entrance of new possibilities into the situation. ~ 

“Steel ingot production in September made a much 
greater gain that was shown in pig iron, companies repre- 
senting 65 per cent of the country’s capacity producing 
3,200,000 tons, which is at the rate, for the entire industry, 
of nearly 47,000,000 tons a year. On that basis the short- 
age so lone advertised from Washington is materially 
diminished.” 
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Envelope Makers’ War Service Bourd. 


Some seventy-five men, representing fifty manufac- 
turers of envelopes, organized a war service board at 
Cleveland, Ohio, to aid the Government in meeting 
its requirements for envelopes. The call was issued by 
Oliver L. Wroughton, the secretary of the Envelope 
Manufacturers’ Bureau, and the firms represented com- 
prise 90 per cent of the industry. The activities of the 
war service board include not only expediting Government 
orders, but the prosecution of a campaign among con- 
sumers to conserve envelopes and paper. 

It is recognized that the envelope requirements of the 
Government for about a year will be about one-third of the 
output of American envelope mills. To aid in handling 
these orders promptly the war service board will dis- 
tribute them to the mills according to their ability to han- 
die them. Plants not now handling Governmeut orders 
will be asked to take on such work. Mills now busy with 
departmental orders will be asked to handle more. 

The conservation campaign will include urging the use 
of smaller envelopes. Consumers will be asked to use no 
larger envelopes than the enclosure requires—to make an 
additional fold in the letter if necessary to make it fit in a 
6% envelope, instead of using a No. 10 or 11. The suc- 
cess of this campaign will insure great savings of paper, 
and incidentally reduce the variety of sizes and styles. 

The war service board of the envelope industry com- 
prises H. W. Stewart, United States Paper Goods Com- 
pany, Cincinnati, Ohio; James Logan, United States En- 
velope Company, Worcester, Mass.; Fred McB. Dorris, 
Buffalo Envelope Company, Buffalo, N. Y.; R. D. McGill, 
General Paper Goods Company, Brooklyn, N. Y.; R. D. 
Bertschy, American Envelope Company, West Carrollton, 
Ohio. 





Loose Leaf Conservation Considered. 


Plans for the conservation of materials in the manu- 
facture of loose leaf books and supplies will be an- 
nounced by the War Industries Board in the near future. 
Suggestions were submitted by John W. Ogren, secre- 
tary of the Loose Leaf Manufacturers’ Conservation 
Committee. The suggested regulations standardize loose 
leaf designs to a great extent, and eliminate or combine 
many numbers 


George Ed. Smith III. 

“One face greatly missed at the ninth annual conven- 
tion of the American Manufacturers’ Export Association, 
which closed last night at the Waldorf,” says the New 
York Commercial of Nov. 1, “was that of George Edniund 
Smith, president of the organization and head of the 
Royal Typewriter Company. Mr. Smith is slowly recov- 
ering from a serious attack of pneumonia and will not be 
able to leave his bed for several days. The crisis in his 
case was reached Saturday night, at which time his con- 
dition was so serious as to alarm his family greatly. It is 
now thought that he is practically out of danger. 

“Yesterday’s convention took notice of the illness of 
Mr. Smith by voting appropriate resolutions and by send 
ing him a floral reminder from his friends in the associa- 
tion.” 


Groton, N. Y., Man Now at Grand Rapids. 


J. C. Tompkins has resigned his position with the 
Corona Typewriter Company of Groton, N. Y., and has 
joined the staff of the Fox Typewriter Company at Grand 
Rapids, Mich., in the Portable Department as supervisor 
of quality. 

Mr. Tompkins is well known in the typewriter world. 
He is thoroughly versed in the manufacture of portable 
typewriters, and it is expected that his abilities will mate- 
rially aid the company in marketing their portable ma- 
chine with the minimum of mechanical trouble. 





Underwood Company Makes Liberal Subscription. 
The Underwood Typewriter Company subscribed for 
$750,000 worth of the Fourth Liberty Loan bonds, follow- 
ing this with a letter to its various branches, from its 
president, John T. Underwood, stating that the company 
would double any amount which its employees would 
subscribe to the loan. It is said that the response of the 
company’s employees was very liberal, but we have not 
yet learned what the amount of these subscriptions was 





The 1918 American wheat crop is stated to be 195,997,839 
bushels. This is almost three times last year’s crop. 
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Hersom Joins Thaddeus Davids Ink Company. 


Charles E. Hersom of Boston, has recently been ap- 
pointed to represent the Thaddeus Davids Ink Company, 





Inc., in the southeastern territory. Mr. Hersom while 
Charles E. Hersom. 
not as well known in the stationery trade s vhole 
is nevertheless thoroughly familiar with the yusiIness 
and has had a wide experience not only in salesmanshi 
but in executive work. He is a gentleman of winning 
personality and is a keen and aggressive campaigne! 
After spending some time at the Davids int wit 
T. H. Pancoast, director of sales, familiarizing himself 


tir 


with the line and the process of manufactu 
about to go to his territory in the South where his co! 
pany expects him to make an excellent recor: 


Yancey Takes Post With Neidich Process Com- 


pany. 
G. F. Yancey, for ten years with Mittag & lger, Inc 
Park Ridge, N. J., during the greater portion of whicl 





G. F. Yancey. 


time he has been sales manager of the company, has 
acquired a substantial interest in the Neid: Process 


Company and has assumed the general sales inagement 
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of that concern. It is understood that Mr. Yancey will 
give the greater part of his attention to problems of dis- 
tribution, He is 37 years of age and is one of the best 
known ribbon experts in this country. He is also well 
up in the carbon paper field, but he has given most pains- 
taking study to the ribbon end of the business. It is the 
intention of the Neidich Company to make an active ef- 
fort among the stationers and dealers of the country, put- 
ting on a sales force to cover the entire United States. 
While they are doing considerable foreign business to- 
day, they nevertheless invite additional inquiries from the 
foreign field. 

G. F. Yancey is a capital chap, highly informed in his 
specialty. A man, connected with the trade, recently re- 
ferred to him as being one of the best-informed men in 
the ribbon and carbon field. He has fine personal quali- 
ties and will fit in admirably with the Neidich organiza- 
tion. He is married and has three kiddies and will re- 
move his family to Burlington, N. J., their future home. 


Chicago Stationer Joins Manufacturing Company. 

Sidney E. Collins, for several years manager of the 
commercial stationery house of Cameron, Amberg & 
Company, has resigned, his resignation to take effect on 
November 10, at which time he will join the executive staff 
of the Automatic Pencil Sharpener Company of Chicago, 
as assistant to the president, Mr. E. C. Loomis, 

Except for three years, when he was in business on his 
own account, Mr. Collins has spent 28 years in the 
employ of Cameron, Amberg & Company. He began 





Sidney E. Collins. 


as a messenger boy and worked up to manager by a proc- 
ess of steady and merited advancement. He is one of 
the best informed stationers in the Central West. 

Mr. Collins breaks the business ties, which have existed 
so long, with considerable regret. The new work in 
which he will be engaged will enable him to maintain 
relationships with the many friends he has in the retail 
trade in Chicago, a fact that tempers his reluctance to 
give up participation in the retail stationery business. 
The new employment will afford an outlet for Mr. Col- 
lins’ splendid business ability, unusual clarity of judgment 
and executive capacity. 

With Mr. Collins to relieve him of many of the details 
of management Mr. Loomis will be free to put himself 
in closer personal touch with the manufacture and distri- 
bution of the company’s products. When peace is restored 
it is his intention to visit his agents in South America and 
Europe with the object of acquainting himself with the 
new conditions and to lay the foundations of a still larger 
and more efficient distributing organization. 





Pen Makers Straight-laced on Steel. 


\ deputation of pen manufacturers, headed by Harry 
Sharp of the Esterbrook Company, journeyed to Wash- 
ington a short time ago to secure, if possible, a more gen- 
erous allotment of steel for the manufacture of pens. 
They had high hopes, for paper had been placed in the 
fourth class of the priorities list, and it was naturally 
assumed that if paper had its right of way, then surely 
the steel pen would be accorded equal courtesies, for the 
paper output has a relation to the pen output. Washing- 
ton could hear nothing of this “pen is mightier” busi- 
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ness, and the pen makers came back home empty-handed. 

Now someone has dug out the straight-front fact that 
the corset factories are .being supplied with more steel 
than the pen manufacturers. Steel—the essential of war 
and communication—is diverted to purposes of the mode, 
while steel pen users are on rations. Whatabout these 
whalebone, featherbone and redfern corsets that we 
read about in the Hum Journal? Isn’t there enough raw 
material for corset stays to release steel for more <ssen- 
tial, even though prosaic, purposes! 


Waddell Heads Fox Sales Department. 

The Fox Typewriter Company of Grand Rapids, Mich., 
announces that Walter C. Waddell has been appointed 
general sales manager of that company. 

Mr. Waddell is a typewriter man of long experience. 
He spent about ten years with the Underwood Typewriter 
Company in a managerial capacity, and for six years 
he was with the Royal Typewriter Company as th 
American representative and supervisor of branches. 

He has been with the Fox Typewriter Company a little 
over a year, first taking over Latin America, in whic 
territory he secured several very important concerns as 
agents for the Fox. Among the deals he made were 
those with Gaston, Williams & Wigmore, a big export 
house, and with W. R. Grace & Co., widely known office 
equipment dealers, with establishments in several of the 
leading South American cities. : 

Mr. Waddell will continue to retain supervision over 
the company’s South American business in connection 
with his duties as general sales manager. 


A New Service Plan. 


To relieve in some fashion the present shortage of 
machines and to prevent what might have become a 
species of demoralization among typewriter dealers 
throughout the country, the Wholesale Typewriter Com- 
pany of New York, has devised a plan of service, based 
upon quality and intended to solve many of the dealers’ 
difficulties in the present situation, To explain his plan to 
those dealers who visited the business exposition, Presi- 
dent Waiter W. Ramer of the company, took a booth 
last month in the 69th Regiment Armory, in a promi- 
nent location. On Wednesday and Friday of exposition 
week dealers were particularly invited to attend and 
many of them actually witnessed the attitude of the pub- 
lic regarding Mr. Ramer’s plan. It is said that the com- 
pany has been devoting much of its time during the last 
year to bringing the plan to a practical conclusion. It 
has now been tested out for a year and the company is 
ready to describe it to their dealer friends throughout 
the United States. 


Paper Saving Plans for Government. 


The War Industries Board has issued a notice to the 
various Government departments and bureaus looking to 
the saving of considerable tonnage in the course of six 
months. Among the measures urged are the following: 
Letterheads.—For full size sheets use only 8,.by 10%; use 
half (8 by 5% inches) or two-thirds (8 by 7 inches) let- 
terheads for short letters; use No, 16 substance weight (17 
by 22, 16 pounds to 500 sheets) as the maximum weight 
for all correspondence. 

Single space all typewritten letters with double space 
between paragraphs. Number consecutively all para- 
graphs in business correspondence; this will secure a very 
material reduction in the number of lines required when 
the writer has occasion to refer to previous com- 
munications, 

Envelopes.—Use No. 6% size (3% by 6) for all corre- 
spondence covering three sheets or less; use a No. 9 size 
(374 by 874) or larger for all other correspondence, de- 
pending upon bulk of inclosure. Use manila stock for 
return envelopes. 

Where possible, for interdepartmental work, use a ref- 
erence slip pinned on top of the inclosures instead of an 
envelope; or use a No. 10 size (4% by 9%) printed across 
the short way, with appropriate explanatory heading and 
with 15 lines for addresses, which will enable the use of 
the envelope for interdepartmental transfer 15 times. 

Carbon Papers.—Use an all wood paper, fr from 
ground wood pulp, either white or light green; basts 17 by 
22, 8 pounds to 500 sheets; bursting strength 8 points. 





Washington says that 50 per cent of the United States 
troops transported to France make the trip in American 
vessels 
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Big Loose Leaf House to Enlarge Plant. 


Wilson-Jones Loose Leaf Company to Erect Large Addition 
to Adjoin Present Premises—New Building of 
Concrete and Steel. 


Ten years ago it became apparent to the Chicago Ship- 
ping & Receipt Book Company—now the Wilson-Jones 
Loose Leaf Company—that their premises, then situated 
on Kinzie street, Chicago, were rapidly becoming inade- 








Son of President R. B. Wilson turning first spadeful of earth 
for excavation of new structure to be built as addition to 
the plant of the Wiison-Jones Loose Leaf Company. 


quate to house the company’s business, and ground was 
accordingly purchased at Sacramento and Carroll ave- 
nues, where a three-story brick and concrete building of 
hreproof construction was erected. 

At that time it was regarded as probable that the new 
factory would answer for the needs of the business for 
many years—perhaps indefinitely—but it became apparent 
in a few years that the development of the loose Jeaf 








Mr. Wilson and the same boy, with Mrs. Wilson and the baby’s 
grandmother, on the day the ground was broken for 
the mair plant more than ten years ago. 


industry was to exceed the calculations of even the most 
optimistic, and it became necessary to add two additional 
floors to the three floors previously erected. 

Events wholly unforeseen have combined to absorb 
enormous quantities of loose leaf devices and the future 
is even more encouraging than ever before. Hence, the 
company has decided to add another building to its big 
plant—a structure designed to house the activities of its 
executive and office staff, storage space for raw materials 
and increased quantities of finished stock—modern rest 
rooms and restaurant—thus releasing a large and much 
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needed space in the main building for expansion in the 
various manufacturing divisions. 

The new five-story building wil! be south of the main 
plant and connected by bridge-ways over the alley, and 
will be constructed entirely of steel and concrete, cover 
ing a space 75 by 150 feet. It is to be read I upan 
next year. 

The first spadeful of soil for the new plant was turned 
by Ralph B. Wilson, Jr., who appears in the accompany 
ing picture. Ten years ago this same lad en in swad 


dling clothes—with the assistance of his turn¢ 
the first shovel of earth for the main buildings 


Some Good Loan Advertising. 


During the Fourth Liberty Loan drive th 
Davids Ink Company, Inc., and §S, S. Stafford, Inc., cor 
tributed large advertising in Ne York daily 
papers, boosting the Liberty Loan. One of their adver 
tisements in the New York “Sun” of Wednesday, Octo 
ber 9th, presented the following powerful appeal 

In a minute it is going to strike twelve on th ock ¢ 
world 

What we do 


spaces 


now, we do forever. 

What we say now, we say forever 

What we say now shall be written in 
sky, shall be written in iron and thunder or 
plains of Germany, shall be signed by God acros the face 
Essen, Cologne and Berlin! 

We speak the heart of a hundred thousand « 

Why do the newsboys cry in the streets that tl eisa 
Peace Chancellor appointed by the Kaiser? 

What of it? What is it to us? Who cares s long 
there is a Kaiser? 
War with the 
compared with Peace 

Who wants to belong 
up in the kind of nation that can make 

What are two million people going 
national collect'on for this week? 

What do the American people 
for? 

We want six billion col'ars to 
guns and airplanes that no little 
Kaiser up and down before twenty 
crosses, will be of any avail! 

Are we spending in America four millio nen and sevent 
billion dollars to get out of the Germans thirty cents’ wortl 
peace—to get out of the Germans a dumn peace w 
dummy peace chancellor, with a dummy victory over a dum! 
democracy? 

Shall a hundred million Americans stand or 
four million dead men and tell them that the have 
nothing? 

We have sent over our own two million 
for victory. Shall we snatch victory away fror hem befo 
their own eyes, before their faces while they ar« 
their hands? Shall we send word to them to 
that we are going to send their little boys over press 
what they have tried to do all over again? 

We ask this week for six billion dollars to save four m 
soldier boys from being made fools of before the orld 


letters o re ipon 


Kaiser is Heaven, four 
with him 
to the kind of human race be locke 
peace 
aroun 
want thei: 
tell the German people wit! 
theatri 
nations 


al pea strut 


sons ft face dea 


We throw this week a hundred million pocketbooks 
Kaiser! 

To a world bound for Berlin one hundred m (mer 
Say 


GO, GO, KEEP TO THE RIGHT 
Big Typewriter Company Makes Good Loan 
Record. 


The Remington Typewriter Company and its employes 


went over the top with over a million dollars of sul 
scriptions te the Fourth Liberty Loan The exact figure 
is $1,116,240. In other words, the splendid record mad 
by them in the Third Liberty Loan was ore thar 
doubled. . 

The Remington Company subscriptior nounted to 
$750,000, of which $500,000 was subscribe first, fol 
lowed by a supplementary subscription of $250,000 during 
the last days of the drive. The employes of the Reming 
ton Works at Ilion subseribed $126,490; of the Smit! 
Premier Works, $41,000; of the Bridgeport Works, $21 
750. The New York home office employes subscribed 
$61,450; the branch office employes, $115,550. The wo 
ers at the Smith Premier and the Bridgeport factories 
gained a place on the 100 per cent honor roll and the e1 
ploves of the Ilion Works, although n re nui 
ous, missed this honor by only the slightest rgin 
least a dozen of the Remington branch office Iso wor! 
place on this honor roll and conspicuous a1 ¢ these 
the Philadelphia office. Under the inspiring leadershi 
Paul Kellogg the seventy-three employes 


went over the top with 100 per cent subs ' s 
first day of the Loan 
The Siberean Company, Ltd., Moves. 
The Siberean Company, Ltd., announces its re 
larger quarters at 295 Broadway, New \ The tel 
phone connections are Worth 37 3 


722 > 
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No Convention to Be Held This Year. 


‘ 


Th reculy ( moyuttee of the Vational Association ¢ 
Statione) id Manufacturers Meets nm New Yor 
d Takes Import ni lction 


Office Appliances, in common with other publications 

this field and also with members of the National 
Association, has received the following report from the 
Executive Committee: 

The Executive Committee held a special meeting in 
New York on October 16, 1918, in the ofhce of the secre- 


tary, all members being present, and in addition Mr 
Fletcher B. Gibbs attended at the request of the presi- 


dent in order that the committee might have the ben- 
of his advice The conclusions reached by the com- 
ttee may be conveniently tabulated as follows 


1. As to the Fourteenth Annual Convention. 

On the 9th of October. 1918. President Brooks was 
notified by the committee of arrangements for the con- 
vention in Richmond, that the Board of Health of that 
city had prohibited all public gatherings and closed all 


| thlic neeting places of every character, by reason oft 
the severity of the influenza epidemic there prevailing. 
This action of the authorities meant that the convention 

ust be postponed Accordingly a special meeting of 


the Executive Committee was held on that afternoon in 
New York Mr. Bellman’s vote being taken over the tele- 
phone, and the postponement was ordered 

The present by-laws contain no provision covering the 
emergency which has arisen, and therefore your Execu- 


ive Committee was forced to proceed to a decision with 


nothine to guide its deliberations except the desire to 
think and act wiselv and for the good of the Association 
according to the dictates of our best judgment. 
The several officers and members of the committee 
ive received com imunications and verbal statements 
directly and indirectly from members of the Association, 
tine that this decision to indefinitely postpone the 
eution. which was reached on the 9th inst., has met 
practically unanimous approval 
[The subject of arranging for the holding of the con 
ention at a later date was very carefully examined, and 
it was the unanimous opinion of those present that either 
a postponed date should be announced at this time, or the 
entire project should be abandoned and no convention 
hould be arranged for prior to the sec nd Monday in 
October of 1919. It was found to be impossible to decide 
this time to hold an annual meeting at any time in 
he near future, because of the threatening prospect of 
he further spread of the influenza epidemic now prevail- 
throughout the country. and the drastic precautions 
v being taken in every community to arrest its further 
( elopnme t 
he committee was thus absolutely without facility to 
enable it to select an available meeting place at any time 
hin the next sixty days. and was further influe nced by 
he numerous cancellations of reservations reported t 
committee hv those in charge of arrangements at 
Richmond. indicatine the existence of a wide-spread reluc 
on the part of the members to be away from their 
es at this critical time, and it was believed that that 
ndition is likely to obtain over an indefinite period 
This situation results not alone from the epidemic, but 
the very unusual stress of the general industrial 
ospect. shortage of labor. transportation difficulties and 


the centering of individual activities in matters directly or 
indirectly related to the war. 

The question of endeavoring to arrange for a meeting 
during the winter months was carefully considered. The 
committee reflected that the expected coal shortage and 
added transportation difficulties which are believed to 
be inevitable, will but add to the impediments outlined 
above, and are likely to render the holding of a sticcess- 
ful convention during the first four months of the year 
1919 no less difficult than in the near future. 

Recognizing, therefore, the impossibility of fixing any 
date within a period of time which would not conflict 
with a regular convention in October of 1919, the com- 
mittee concluded that the fourteenth annual convention 
must be postponed until the regular meeting time next 
year 

2. The Present Administrative Equipment. 

The By-Laws provide (Section II, Article 6) that the 
officers and directors who were elected in Chicago in 
1917, shall serve for one year “and until the election of 
their successors,’ Therefore the Association can be 
administered by the officers and directors now servin 
and its affairs will contiriue in the hands of the officials 
chosen at an annual meeting, who have had the benefit of 
one year’s experience in office. 

3. Plans for the Future. 

(a) National Catalogue Commission. 

It is recognized that the work of the National Cata- 
logue Commission is of greater value to the members 
than ever before, and that the service now being ren- 
dered can be enhanced by the publication of the bulle- 
tins of the commission in the National Association News, 
twice instead of once a month, as heretofore, and ac- 
cordingly the committee voted to increase the appropria- 
tion for the work of the Catalogue Commission, as-may 
be needed in this connection, 

President Brooks read to the meeting the resignation 
of Mr. Robert D. Patterson; the chairman of the Cata- 
ogue Commission. who has now become a manufacturer, 
and therefore ineligible to continue as a member of the 
commission. The facts are that Mr. Patterson resigned 
his connection with the Buxton & Skinner Printing. and 
Stationery Company of St: Louis, and is now associated 
with the McMillan Book Company of Syracuse. - The 
president stated that he has no alternative but to accept 
the resignation, and at the same time directed attention 
to the heavy obligation under which the Association rests 
to Mr. Patterson for his unselfish devotion to duty while 
he has been in charge of this most important work ever 
since his retirement from the presidency. of the Asso- 


> 


ciation in 1913 

President Brooks was able to state to the committee 
that in this critical situation Mr. Fletcher B. Gibbs had 
been prevailed upor to resume the chairmanship of the 
ommission upon the assurance that Mr. W. D.: Pittman, 
the able and efficient secretary, would be continued in 
hee at an increased < ompensation and with an additional 


allowance fo- office rent and clerical assistance rendered 
necessary by the increased activities above outlined. 

Your Executive Committee is persuaded that the serv- 
ires rendered ' the Cataloeve Commission are of the 


greatest possible benefit to the stationery industry, and 
to the members of the Association, and the constant revis- 
ion and publication of its bulletins is an essential service 

iring these times of commercial uncertainty, and there- 
fore that the necessary expense incident to this work 


(Continued on next page.) 
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at Richmond, Va. 
Executive Committee and the Board 
usual course. A few of the reports 
later issue. 





Reports of the Officers and Committees of the 
National Association of Stationers and Manufacturers 


of the U. S. A. 


The reports on the succeeding pages are those which would have been 
presented at the annual convention which was to have been held last month 
These reports have been received and accepted by the 


THIS SECTION CONTAINS: 


of Control, and are published in the 
were delayed and will be given in a 
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must be allowed, even though the income from dues for months, believing that in so doing they will have t 
the year 1919 may not furnish the required sum in addi- _ benefit of the best experience now available. No increases 
tion to the other necessary expenses of the Association, other than as heretofore stated are contemplated, with the 
and in authorizing the disbursement of the Association’s exception of the necessary disbursements incurred by the 
funds in this way, your committee feels that it is acting Convention Committee in Richmond, which s the ex 
for the best interests of the trade and of our members. pectation of your Executive Committee to rei se a 


Chairman Gibbs expects to be able soon to announce 
his nomination of a new member of the commission to fill 
the vacancy created by Mr. Patterson’s resignation. 

(b) The Reports of Officers and Committees. 

Your Executive Committee has directed that the con- 
vention reports of the officers and committees of the 
Association be assembled without delay, and placed before 
the members and the trade at large as follows: 

Geyer’s Stationer has volunteered to publish and dis- 
tribute these papers to all members of the Association as 
well as to its other subscribers as soon as they can be 
collated, and has offered this service to take the place in 
a measure of the convention dailies heretofore published. 

The secretary was directed to render the matter avail- 
able in this form, and also to arrange for the publication 
thereof by the American Stationer, Office Appliances and 
Walden’s Stationer and Printer, and other trade publi- 
cations, all of which have been most generous in their 
support of our Association activities. 

It is hoped that the members will preserve these pub- 
lications as they will take the place of the Year Book 
for 1918. 

In connection with the 1919 Year Book, it is contem- 
plated that the important reports will be published as 
part of that volume for the purpose of future reference. 
It is recognized in this connection that some reports from 
the Manufacturers’ Committees may not be available at 
the present time, because of the delay in arranging neces 
sary readjustments and the adoption of restrictions under 
the authority of the War Industries Board. 

These latter reports also will be issued from time to 
time during the vear and published in the National Asso- 
ciation News and also in the trade papers 

(c) Committees. 

It is intended to keep intact all of the present commit- 
tees now in office, and it is expected and believed that 
they will continue to contribute materially to the services 
which the Association renders to its members. 

(d) Expenditures During the Coming Year. 


Your Executive Committee will be largely guided by 
the 
necessary 


making the 
twelve 


in 
coming 


the past 
during 


year 


expenditures during 
the 


appropriations 


promptly as possible 
(e) Place of Holding the 1919 Conventio: 
The place of the next annual meeting cannot be det 
mined at this time for reasons which must. be 


to every one. However, the etfort will be made to decide 
this question during the early part of next year in order 
that timely arrangements may be made, and it is the 
intention of your Executive Committee to submit this 
matter with its recommendation to the Board Cont 
New Members and Delinquents. 
Your committee has elected all new members of tl 


Association whose applications have been received on o1 
before October 16, 1918, and all delinquents 
dropped in accordance with the appropriate 
the by-laws. 

Amended By-Laws. 

Your committee had drafted proposed amended | 
in accordance with a resolution adopted at the ( 
convention in 1917, and this matter will have to 
ferred to the 1919 convention, 

This report, subject to the approval ther: 
Board of Control, is to be published and di 
the members of the Association at the earlie 
moment. 

As stated at the outset, the conclusions of the commit 
tee were in all respects concurred in by Mr. Gibbs, and 
he has examined and approved this report. 

Dated October 17, 1918 

Respectfully submitted, 
H. BROOKS, Pre 
N. BELLMAN 
A. LENT, 


Executive ( 


To the Members of the National Associati 
and Manufacturers 
The report of the Executive Committee was subn 
to the members of the Board of Control 1 the vote 
already received from a majority of the board give 
imous approval to the report 
MORTIMER W. BYERS, 


Secretary 
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“aq REPORT OF PRESIDENT 


Since writing my report which was to have been presented rical development, the National Association must 
to the convention, it has unfortunately been the duty of your supported in all parts of the country, and loyal eh to the 


Executive Committee to postpone indefinitely the 1918 con- local association, if properly developed, leads to a larger 
vention and necessitated the revised report which I here pre- appreciation of the necessary activities of the central or na- 
sent. tional association. 
In presenting the president's annual report for the period 

embraced between the 1917 convention in Chicago and the Deaths.—-Shortly after we left the hospitable halls of the 
1918 convention which was to have been held in Richmond, I Chicago convention our then recently re-elected first vice- 

find that the field to be covered is so extensive that only a dent, Mr. William D. Bevin, died at his home in the of 
brief reference can conveniently be made to the various asso- New York. The news of this sad occurrence came as a 8 : 


ciation activities over which I have had supervision, and to everyone of us. We felt that the work which he had under- 
therefore no attempt will be made to discuss at length those taken in co-ordinating the interests of the manufacturers in our 
matters which properly belong in other reports to be presented association bid fair to be of lasting benefit to the industry as a 


by my colleagues and associates whole, and everyone who knew him felt that he had lost a 
The endeavor will be made to present to you an outline of warm personal friend. 

what has been accomplished in the various departments of our Mr. William Pitt of Kansas City was elected to take Mr. 

work during the past twelve months, in order that you may Bevin's place, and has carried forward the work of his prede- 

appreciate the wide range of our association activities as at cessor with every degree of success, 

present maintained. = : , Mr. Samuel Ward, our old friend from Boston, and one of 


The National Catalogue Commission.—Immediately following : . 
the adjournment of our 1917 meeting an appeal was made to Mr. the most notable BEUreS in our conventions for many years, 
Robert D. Patterson to continue as chairman of this most im- wg away within @ pen A few days after the death of Mr. 
portant committee, and he consented to serve after he had been ove and it is & grateful task to recall these men to memory 
assured that Mr. Fletcher B. Gibbs, Mr. Charles N. Bellman, today, and to offer the earnest hope that the kindly presence of 
Mr. Harry A. Prizer and Mr. J. S. Ball would serve with him. each of them will long dwell among us. 


You will recall that the commission was charged with the The daily newspapers of Saturday, September 14, contained 
duty of investigating the cost of the marketing of stationery in the list of casualties from the battle front of France the 
products in quantity as well as in units, and in making recom- name of Wilfred W. Porter, Jr., a member of this association. 
mendations as to quantity resale prices as a necessary conse- He was badly gassed a short time ago and was thought to be 
quence of the work begun in 1909, which had to do with the recovering when he succumbed to his wounds. Lieut. W. W. 
putting forth of recommended unit prices Porter, Jr., was assistant manager of the McMillan Company 


The committee felt that it would not be properly equipped to before he ente red the war, and had been with the company for 
make the necessary investigation without the assistance of a four years He was a graduate of Syracuse University and 
wholesale dealer, and accordingly Mr. Wm. C. Whittemore, the subsequently graduated in law, and was a member of the bar 
second vice-president of the association, very kindly consented in Syracuse. He received the title of first Neutenant at the 
to serve in an advisory capacity as an additional member of Officers’ Training Camp and previously was at Plattsburgh, 
the commission N. Y. 


The Federal Trade Commission was advised of our plans and Doubtless there are other men known to us as stationers and 
purposes before the work was inaugurated part of our business life who have offered, or will be called 
You are familiar with the recommendations which have been ipon to offer “the last full measure of devotion” to the cause 


ssued since that time, and I shall not trespass upon the domain that we all hold sacred. Nor would we wish to have this in- 
of the chairman and secretary of that body further, except to dustry fail to maintain a place in the marching ranks of our 




















thus publicly acknowledge the very real debt of gratitude which nation 
Ie a sae to all the gentlemen who have been en- We may consider ourselves better fitted for the tasks which 
gaged in this work, and to hereby tender to them le warmest . 
— appreciation of the association confront us for having thought, however briefly, upon those 
The work of the National Association is educational, and who have, each in his own way, solved the great problem 
the has undoubtedly helped to instill into our members a greater Conservation of Stationery Products.—The man who is taking 
uses respect for their own business, establishing a new moral and advantage of the present conditions to buy more than his regu- 
it the same time stabilizing the business, and in the end forti- lar requirements, against the time when a further shortage may 
the fving confidence among our customers, who never could feel develop, that he may be fairly well provided at the expense of 
the sure that they were being fairly dealt with under the condi- his competitors, is not a patriot. If he is a member 4 ~% 
ex- tions that existed before the formation of this body The association and reads these words I hope he will profit p AW. 
igh Catalogue Commission is recommending resale prices which If he is a customer of a member of this association I hope he 
- have been worked out on business principles, have helped to will be influenced by them. This is a time when we must bear 
educate the stationer and show him where his losses were oc- and forbear, and if our supply of resources must be so admin- 
curring and where He was injuring himself by doing business istered that each of us can have a reasonable amount of our ‘ 
at a loss which no fair minded customer would knowingly reouirement from dav to day, then in the interest of the com- 
ter wish to take advantage of, and by suggesting a fixed and fair mon cause and in order that no one may suffer a shortage, we 
‘ent basis of profit the customer and dealer are both in a better must handle ®ur business upon that basis. 
ide ind more healthy relation to each other This is not the time for a man to be over-shrewd in seeking 
dee National Association News.—Under the able editorship Of to stock his granary against an approaching famine. Let us set 
W. D. Pittman, the secretary of the Catalogue Commission, and ourselves resolutely against that practice, let us do all that we 
the head of our Information Bureau, our official newspaper has can to conserve the supply of manufactured materials used in 
this made its appearance regularly and has greatly contributed to our particular industry, so that all may have a reasonable sup- 
aa the welfare of our members Perhaps nothing that former ply from time to time, and if a shortage comes let us all share 
. President Bellman accomplished is destined to be of greater equitably in it, so that the industry may display that great 
lasting benefit = — sane, Oem a ne yin. gw 4 the necessity of the present known as “team-work.” 
tive tarting of which he gave so enue So see - a i ble Waste of Paper. The stationers as a whole can do more 
ot v Bape SS ae AS a at # n Mb <= than any other business men in America today to conserve our 
Committee and to organize the same and undertake and prose- supply of paper ach individual must make it his particular 
eel nmit a donee ee a a duty to promote economy in the use of 
: cute a campaign to recruit our ranks, par- , j “ 
o! ticularly from among the retail dealers ->#———— ———_ paper by his customers. 
throughout the country We know that the supply is limited. We 
Lane EE geet ae ae PR hoe ge FO know that the requirements of the govern- 
W'S ated in this particular activity by our ment have advanced by leaps and bounds. 
igzo first vice-president, Mr Wem eves, | in Also we know that transportation facilities 
lec « the help o e ianufacturers, has my ¢ 
re ne ~: thy Bone ft wXed to the happy result of ths coumer? are being taxed to their ut- 
| am sure I voice your sentiments in ex- most capacity in order that the prosecution 
the tending to these ag ccini oe and t id all the of the war may not be hindered, therefore in 
nembers of the special committee 1e@ Sin- addi - y . 
; ng MR aidition, to, {he duties whieh ee ae 
ible Local Associations. Very considerabie subscribe to Liberty Bonds to. the limit 
progress " been made during the past of our capacity, it is our duty as business 
‘ year in the reorganization of local associa- men to stand with the government and 
nuit tions under the plan of employing rig 9 aid it with every energy at our command to 
ind utive — not pin ge. PBs aA =: conserve the supply of paper and all its 
tioner’y ruusiness rhic ke as firs i = rroducts B 
vocated and put in force by Mr. Henry tng om a a TE “AS cco 
P. Dimond of San Francisco An effort of the war may not be hampered, 
was to have been made at the convention 
to arrange for i conference of the officer In closing this annual report I wish to ex- 
, of thems eneaea ements, ade eee press my warmest appreciation for the help 
they might take common counsel touching which ] have received from all of the co- 
om” eames which are presented to them ordinate bodies of the organization, :my 
from time to time and which occasionally fellow officers and directors and the chair- 
eem to present great difficulty in the mat- men of the several committees. 
ers ter of ad tment. but unfortunately we Without such hearty co-operation this 
vill have to forego this meeting administration could not have achieved 
It has been my privilege to visit in dif- what it has, and it is my hope that with 
ted ferent citi¢ where this plan has been fairness, patience and the continued culti- 
ote naugurated, or has already been put into vation of those friendly relations which 
operation ind | am firmly of the opinion have_identified our work in years gone by 
in that such local associations. properly or- we will go on to further service in our. 
ganized and wisely maintained. are des- craft. 
tined to be a source of great strength to 
the national bod Respectfully submitted, 
Sicht should not be lost of the fact that 
in order to maintain a coherent and symmet- William Henry Brooks. WILLIAM HENRY BROOKS. 








The association has now completed fourteen years of sus- 
tained growth and activity, and its achievements since the 
last annual meeting have reflected a broader and more in- 


tensive grasp on the part of all the members of the possibilities 
of co-operative effort in the stationery industry. 
During the past twelve months trade 
assumed a position of importance in the industrial life of this 
country which it would be difficult to over-emphasize. 
The entry of our country into the great war, which 
from that historic Good Friday of 1917, involved the quickening 
of every national impulse in a measure which is now only par- 
tially citizens. 
The successful conduct of military 
united and disciplined efforts of the entire commercial structure 
of the country, which trans!ated in terms of personal application 
meant that in the field of producing and marketing merchandise 
that every element 
competent 


associations hav« 


dates 


realized by our own 


operations required the 


classed as stationery it became necessary 


should be deve'opment 


brought into a cohesive and 


of all available sources 

It became necessary for the Government to create a depart- 
ment which should supervise and in a manner direct the 
energies of our industria! life, and that department is know: 
to us as the War Industrics Poard. The members of that board 
have been in daily conference with War Service Committees 
representing every branch of our commercial activity, and it 
would have been impossible to promptly place before the au- 
thorities the necessary statistics, recommendations and expert 
advice were it not for the existence of our trade associations. 
This subject is dwelt upon, that you may realize that your 
maintenance and support of your trade association, and your 
continued loyalty to it, is a national service at this time, and 
every member is justly entitled to the satisfaction of knowing 
that his organized trade affiliations are in a very real sens¢ 
helping to win the war 

The duty has been laid upon us as citizens, in nearly every 
aspect of our activities, to change our methods, curtail our ex- 


penses and submit to the discipline of martial circumstances; 


this process has been accomplished with a minimum of friction 
with the plain require- 


anc protest, and in a spirit in keeping 


ments of the situation 

We must not be too complacent in contemplating what has 
been accomplished thus far. It is largely true that what we 
have given up we did not really need; the sacrifices which 


have been made, however inconvenient they may have been, and 


however reluctant business men in particular may have been 
to adopt restricted methods of operation, have not really hurt 
us. Therefore it ill becomes us to survey our individual con- 
duct for the past year in a spirit of smug self-approval. The 


real test of our national character will come when we are called 
real hardship. The ability with 
demand is a measure 
another 


undereo 
which we respond to that 
of our national character; it may be that within 
every and merchant in our association will have 
been afforded the opportunity to demonstrate his ability to 
overcome financial, industrial and economic obstacles here at 
home, as our boys with the colors are surmounting the physical 
the ills and torments of life 


nation to 
shall 


upon as a 


ean and 
year 


manufacturer 


obstacles and bodily and mental 
oversens 

The prime purpose of these reflections is to equip ourselves 
for what lies before us by taking one of another, and 
by renewing our faith in those things for which this association 
has 

The activities of 
function in an orderly and logical way. not however as a matte 


courage, 


existed these mnany years. 


the association are expected to continue (o 


of chance or good luck, but because your officers and com- 
mittees have been performing their several tasks, and the re- 
sults of their labors will be unfolded before you in their re- 


ports, not so much to earn an expression of your approval as to 
impress upon your minds the necessity for continually building 
iraproving the conditions under which the stationer) 
of this ceuntry is to be conducted. 


up and 
business 

Perhaps the development within the asso- 
ciation in the past year the increasing realization 
the part of the manufacturers of the possibilities for co-opera- 
offers to them, and of the ne- 


most significant 


has been on 


tion which the organization 
cessity for maintaining the broad open channel of communica- 
tion with the dealers which the association affords to them 
through the activities of the several committees and the an- 
nual meetings 

It is not difficult to discern a more sympathetic point of 
view on the part ef each element in our membership toward 
all other elements, and this development, however intangible. 


REPORT OF SECRETARY 


thing which the 


further 


is nevertheless the most important 
can hope to accomplish and to its 
tinued expansion let all 

The membership of the 
convention was 1,106; at the present 
growth in the face of an 
dues, consequent resignations, 
due to the efforts of Mr. 
chairman of the Special Membership Committee, 
him by Mr William Pitt, the fir 


association, all members of 


us pledge our best efforts 


association as reported at 
time it is 1,170 
splendid increase of 50 per 
the 


is very 


delinquen 


annual 


largely Charles 
and 
given to 
the 
cial committee. 
The report of the 
sented, and therefore 
the secretary's 
Bureau of Education of 
Government 


support 
president of and 
Membership Committee is 
the 
report. 


interesting details will be 
from 

The 
the U. S 


the 
forwarded to 
ganizations this a copy of a letter 
Wilson July 31, 1915 The Secretary of 
that he is appealing to the members of every associat 
confidence that they will respond generously and 
every influence, both as individuals and officials 


Department of Ir 
secretaries ol 
I I 
Interic 


has 
written 
the 


as 


on 


as 





Mortimer W. Byers. 


nance of the schools and other agencies of edu 
heir normai efficiency. 

Secretary Lane asks that the 
spicuously in the report of every 
ure to comply with that request 

The letter is as follows 


The White 


mainte 


letter app 
and it 


President's 
secretary, 


House, Washington 


Mr. Secretary: 

I am pleased to know 
dens imposed upon our people by 
maintained their schools and other 
tion so nearly at their normal efficiency 
be continued throughout the war and 
the draft will permit, there should be 
attendance in elementary schools, high 
is a matter of the very greatest importance, 
our strength in war and our national welfare ar 
when the war is over. So long as the war 
will be constant need of very large 
women of the highest and most thorough traini: 
service in many lines. After the war there will be 
need not only for trained leadership in all li 
trial, commercial, social and civic life, but 
average of intelligence and preparation on the part 
the people. I would therefore urge that 
tinue to give generous support to their s« 
grades, and that the schools adjust themselves a 
as possible to the new conditions to the end that 
or girl shall have less opportunity for education be¢ 
the war, and that the nation may be strengther 
can only through the right education of all i 
Cordially and sincerely yours, 


My Dear 
despite the 
the war the 
agencies of 
That tl 
that, in so 
no falling 
schools or 
affect 


that 


continue 


’ ‘ 
nes oO 


for a vel 


1 
noois 


t 


WOODROW WIL 


Your secretary is under heavy obligation to President 


Committee, to Mr 
the various comn 
the work of the « 
advice and frier 
nor perhaps 


the Executive 
chairmen of 
forward 
for help. 


members of 

and to the 
all who have been carrying 
tion during the past year, 
cism; the association has not attained 
the exact form in which all of its activities 
ducted, but so long as everyone who is called upon to 
thing responds as heartily and genuinely as all } 

past, you may confidently look forward to new and bett 
for this trade and this organ’‘zation. 

Respectfully submitted, 
BYERS, Se 


to the 
B. Gibbs 
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NATIONAL CATALOGUE COM MISSION 


soods, it was to be thoroughly understood that the 
copy should inelude only the recommendations made 
by the commission as the results of the commis- 
sion’s findings and without aid or suggestion of any 
kind from the manufacturer himself, such mant- 
facturer to act as the medium of circulation only 
and to be in no way responsible for the prices 
recommended, 

rhe remaining two days of the meeting were spent 
in a careful study of the lines of goods previously 
mentioned, and in making up the basis of figur- 


Immediate'y after the closing session of the Chi 
eago convention, President William Henry Brooks 
appointed the following gentlemen as members of 
the National Catalogue Commission for the year 
1917-18: 

Mr. Charles N Bellman, Franklin Printing & 
Engraving Co., Toledo, Ohio, 

Mr. James 8S. Ball. Kilham Stationery & Printing 
Co., Portland, Oregon 

Mr. Fletcher B. Gibbs, Shea Smith & Co., Chi 


cage Il 

Mr. Harry A. Prizer, William Mann Co., Philadel ing to be used by Mr, Pittman, the commission's see 
phia, Pa retary, in extending the figures, 

M: Robert D Patterson. Buxton & Skinner Previous to this meeting held in St. Louis the 
Printing and Stationery Co., St. Louis, Mo hair- Committee on Loose Leaf Devices, of which Mr. 
man Frank R. Welsh, ef Philadelphia, is chairman, had 


made a very careful review of the revisions in these 
goods made by the manufacturers, and had figured 
out a list of recommended resale prices on prac- 
tically the same basis as was approved by the com- 
mission at the St. Louls meeting, After spending 
considerable time, therefore, in making a careful 
review of M€ Welsh’s findings, it was decided to 
recommend the lists, which he had prepared as the 
recommendations of the commission. 

Our secretary, Mr. Mortimer W. Byers, followed 


The chairman reappeinted Mr. W D. Pittman 
as secretary of the commission and manager of the , 
Information Bureau, in which action the members 
of the commission unanimously concurred 

tefore leaving Chicago the commission was called 
together to arrange for the holding of a meeting 
at an early date, to plan for the year’s work Ow 
ing to the unsettled condition of the market it was 


felt that the commission's recommendations could be 





made of inestimable value to the members of the 











association, and after a full diseussion it was de the discussion and gave frequent opinions as to the 
cided to hold the first meeting in St. Louis, some Retert D. Patterson. limits to which the commission's work could be le- 
time before the end of the year, or just as soon as gally extended. 
the chairman could accomplish the preliminary work and make the neces The second meeting of the commission was held in Richmond, Virginia. 
sary arrangements in the Jefferson Hotel, March 11, 12 and 18, 1918, all of the members of 
This meeting was held December 3, 4 and 5, 1917, at the Statler Hotel, the commission and President William Henry Brooks being present. 
St. Louis fhe following gentlemen were present President William Mr. Brooks reported that Mr. William G. Whittemore had accepted the 
Henry Brooks, of the National Association of Stationers and Manufac appointment as advisory member of the commission, and a letter from Mr, 
turers Secretary Mortimer W Byers, of the National Association of Whittemore was read in which he stated that on account of a meeting of 
Stationers and Manufacturers: Mr. W. 1D. Pittman, secretary of the Na the branch managers of his company he could not be present, 
tional Catalogue Commission and manager of the Information Bureau After the same consideration accorded the subject as at the previous 
and. all the embers of the National Catalogue Commission except Mr meeting, it was decided to prepare schedules covering a large number of 
James 8S. Ball, of Portland, Ore., who was prevented by business reasons items. Practically all of these items have appeared this year in bulletin 
from attending form in the News, and those omitted were left out because conditions were 
rhe first day's sessions were given up to outlining the work for the such with t) manufacturers that sufficieat information could not be given 
oming year and determining upon the method of procedure On account to the commission as a basis on which to prepare the necessary data for 
of the radical and almost universal advances in the costs of merchandise publicatior 
occasioned by war conditions, # was realized that nearly every line of I'he members of vour commission heave put forth their best efforts in the 
staple goods would have to be carefully reviewed year’s work, and he the association will feel that it has been a profit- 
Much of tl time was devoted to a very careful disctission of the avert able one 
uze cost of conducting a retail business, the charges which the overhead rhe Information Bureau is daily growing in usefulpess. The records that 
should properly include, and the percentage basis that should be used in ire being accumulated are of great value, and while its facilities are con- 
figuring retail prices of goods sold in quantities of varying amounts stantly being used by the members, it is a matter of regret that greater 
rhe commis ' cided to take up at once those items which are in the demands are not made upen it With a larger office force its usefuiness 
y itest dema including lead pencils, penholders, erasive rubber, rub in be extended 
ber and wood les, Inks and adhesives and steel pens, to issue its find rhe Association News is our greatest tangible asset. As a means of 
ings as minin et resale prices recommended by the commission when communication it is ef inestimable value to the association. Those de- 
oods are sol I irvying quantities by retail dealers to consumers and partments of the paper devoted to the Information Bureau, the Clearing 
to publish these ecommendatiors through the medium of the National House, and New Goods and Discontinued Lines have more than paid their 
Association News way and have been of great benefit to the members of the association, For 
4 the \ tion beld in Chicago last vear it seemed to be the uni the purpose of publishing the findings of the National Catalogue Commis- 
versal sentiment that+ dealers abandon the practice of quoting discounts sion, and distributing the infermation throughout the trade, it is an ideal 
om retail ‘ of goods sold in reta aqnantities ft preferred consum mediur Your commission belleves, however, that it ts not published often 
ing customers ictice which has been declared by the Federal Trade enoug! Many price changes occur within a day or two after the issue is 
Commission t e unfsir: and that in place of such discounts the retail mailed, and correct s cannot be made until the next month, with the 
prices bn x le ty apply to goods hen sold in arying quantities, resuit that stationers outside of the larger cities who are not in close 
thus placing a ustomers on an equal footing, and giving the large touch with manufacturers do not get the information promptly enough. 
urebaser he rice to whieh he is entitled 1 reason f the quantity Our price for tl News Is also too low. Fifty cents is simply ridiculous, 
, hased We should charge two dollars and fifty cents if it continues as a monthly, 
It was f< determined by tl ommission to extend its price four dollars if it is made bi-monthly and five dollars if it is made a weekly, 
recommendations ¢ the steple lines te wer goods when sold in larger We have uur list subseribers at firty cents per year who are not mem- 
rantities s necessitated ver eareful selection f a method of her ind give no aid to the asseclation, and while we are glad to furnish 
figuring that would preserve the proper equation of net profit when the her ith the desired information, we cannot afford to do it at the ex- 
total sales wer raged Asx this method of figuring is a ew depar pens fr our members 
ture, it may , been found te contain some errors i dgment that The tire management of the Information Bureau has been in the hands 
exverience alone will enable the dealers to rectify of Mr. W. D. Pittman, who with the help of one stenographer has at- 
As it was appreciated that most of the so-calles it prices made by tended to all of the rrespondence of the office, has listed the items in a 
retail dealer re the result of mis t as to the cost of doing rd index file that are contained in over a thousand catalogues and I‘sts, 
business ane bat nstitutes a proper retail profit, it seemed desirable te has edited id all of the copy for the News, and in addition to 
give the 1 nendations of the commission the widest possible cireula this, after Catalogue Commission has decided upon the basis 
so that ilers both inside and outside of the rganization might f pri fe ny certain line, Mr. Pittman has made all of the calenlations 
. the benefit With this end i lew. it was de led to place a ind prepared the ne ary copy for the commission to pass upon, 
serintic e on tl National Ass tion News, and in order to M Fletcher B. Gibbs spent a day in St. Loule In July of this year very 
reach and better understand the nec ties of the large number of small ireful estigating Mr. Pittman's office, and he reconimends enlarged 
dealera in the smaller towns. Mr. W. G. Whittemore f the American office spa in additional stenographer, and an increased salary for Mr. 
News (a ern which hand! 1 large number of this class of Pittmar With these helps Mr. Pittman would be relieved of much of the 
omer ited by unanimous vote to become an advisory member detail to whi ! ow has to give his attention, and would be placed in a 
of the commiasior positior ere he could get out the National Association News at more 
ro still uxsist in the wide di ution of the commission's frequent tervals, if the latter precedure is deemed advisable. 
ndings, it wa lecided to request each manufacturer whose goods were Much trouble has been experienced during the year by the indifference of 
eviewed by the commission to publish and cireulate among the dealers n ifacturers to the requests of the commission, through its secretary, for 
is books a list of the recommended prices applying to bis line, such informa tie catalogues, prices and discownts. Requests are unheeded, the 
list to e ¢ reed Net Retall Price Recommended by the National information is often sent in an incomplete or indifferent manner, and the 
Catalogue Commission of the National Association of Stationers and prices given are not the highest and lowest at which the particular line is 
Manufacturers sold, which is what Is wanted. It is usually the highest only, resulting in 


ormation and a necessary duplication” of work, 


In making t 6 list« to be cireulated by the manufacturers of the misir 
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Manufacturers will cenfer a favor and secure a. great benefit for them- 
selves if they will promptly respond to all requests of the commission, with 
the most complete information available at the time the request is made, 
and if they will put the office of the Information Bureau, Room 301, 411 
Olive street, St. Louis, Mo., on their mailing list and keep the office posted 
as to changes, new goods, discontinued lines and prices; — 

The thanks of the association are due the Irving-Pitt Manufacturing Co., 
of Kansas City, Mo., for their generous donation of four hundred loose leaf 
covers for binders for the Association News. 

At the meeting of the commission in St. Louis, Mo., and Richmond, Va., 
the local associations were untiring in their efforts to make our stay with 
them pleasant, but as we had met for business we were compelled to de- 
cline all invitations, except an automobile ride around the city and dinner 
in the evening. 





Recommendations. 


1. That the bulletin of this commission containing recommended resale 
prices be published and distributed as part of the National Association 
News twice a month instead of one a month, as heretofore. 

2. That Mr. W. D. Pittman be retained as secretary of the commission, 
and that his salary be increased to $3,000 per annum, 

3. That the office space of the Information Bureau and the stenographic 
and clerical assistance of the secretary of the commission be increased as 
needed 

4. That no contributions be received from any manufacturer toward the 
cost of publishing and distributing the National Association News or in 
furtherance of any activity of the National Catalogue Commission, 

In compliance with the instructions of the convention, we herewith list 
the property belonging to the association in the office of the Information 
Bureau 

1 roll top desk. 


APPLIANCES November, 1918 

1 rug. 
1 steel vertical filing cabinet (7 units in all) 
2 Underwood typewriters 

175 binders for the Association News. 
3 sections, 2 drawers each, steel transfer cases 

In addition to the above, the usual outfit of smal desk fittings, waste 

baskets, letterheads, cnvelopes, et« 
There is also our set of Information Cards that liave take several years 





All of the above is insured in the name of the association for 


to compile 














2 the insurance policy being on file with the president of the ass« 
ciation 

t is the privilege of the chairman to be a charter memlx« this asso 
elation, to have been highly honored in appointments to var ommittees 
and election to various offices, including that of president rhese honors 
of course, came to me as a stationer, and for all of them I am deeply 
grateful During the year have retired from the retail stationery busi 
ness to become a manufacturer, so that my future atic activities 
will of necessity be confined to that department of our work In retiring 
from the stationers’ section of the association to take up my work in that 
of the manufacturers’, I wish to say that I thank you one and for what 
you have done to assist me in my work and make it easant also 
wish to particularly thank my colleagues on the National Catalogue Com 
mission for their cheerful compliance with my every request |! for their 
nntiring efforts to make the work of the commission a success 

[I also wish to assure you that I am merely retiring from ‘ irtment 
to work in another, and that you will always find me ready 4 assist in 
every way I can, 


Respectfuliy submittes 
ROBERT D. PATTERSON, Chairt 
FLETCHER B. GIBBS 
CHARLES H. BELLMAN 
HARRY A. PRIZER, 
J I 














1 typewriter desk 
1 office table AMES BALL 
5 office chairs GEORGE C. WHITTEMORI Ass Member 
. I ‘ T ‘ 
REPORT OF THE NATIONAL COUNCILLOR 
In my report of last year I described to you that dramatic moment of 11, and 12, 1918, it was not so much a question of organiza having 
the Fifth Annual Meeting of the Chamber of Commerce of the United the organization, how besi to utilize it 
States, held in Washington, D. C during the early part of February, On the afternoon preceding the convention, Tuesday Ap %, the ¢ il 
1917; that outburst of patriotic fervor which occurred on the day when it ber’s Board of Councillors met in the Gold Reom of the ¢ y Hote! for 
was publicly announced that Germany had adopted a policy of unrestricted the purpose of approving the program of the annual meeting a selecting 
submarine warfare, and when, amid great excitement, the delegates by a 1 committee to nominate the successors to thirteen retiring di t 
rising vote unanimously pledged their allegiance and united support to the During this session, which was presided over by G wy 
government Rhett, the councillors listened to and discussed the report nade by 
In the crisis then approaching, the National Chamber was well fitted to iirmen of a number of active committees 
render important service F. A. Sieberling, president of the Goodyear Tire & Rubber Co A 
Five years before, on the call of the Chief Executive of the Nation, a 0., reported for the Committee on War Pay Rells; A. W. Doug 
congress of representative business men had met in Washington and in president of the Simmons Hardware Co., St. Louis, f t t I 
stituted a federation of American business Statistics and Standards 
Organized along thoroughly democratic and representative lines, it had in The report of the Committees Immigration was submitte by W I 
these five years established its working connections with the leading busi Hypes, general manager of Marshall Field & Co. Mr. Hy; nted out 
ness and trade associations in every state, territory and dependency of the that the war has brought into sharp relief the importance of th irts 
United States: and had conducted its efforts in behalf of business with such played by foreign-language groups in the industrial United 
force and equity that its position was established and recognized not only 
by its own constituency, but by the executive and legislative branches of 
the government as well 
When, therefore, President Rhett called upon the Secretary of War and 
offered to him unreservedly all of the facilities of the National Chamber's 
organization for such use and assistance as could be made of it, Mr. Baker 
had no hesitation in accepting the tender; for even at that early date 
nearly two months before the President's Proclamation of War-—it was 
thoroughly understood that industry and commerce would be called upon to 
play vital parts in the threatening struggle 
From that date until the present moment, the Chamber of Commerce of 
the United States has been closely identified with every important move 
ment in aid of the war 
Through its Washington organization, with its corps of trained officials 
and with the aid of its membership of 1,113 Chambers of Commerce and 
trade associations, covering an underlying membership of over half a mil 
lion corporations, firms and individuals, the Chamber has aided in mobil 
izing industry and trade to meet war demands, and in establishing and 
securing recognition fer those principles which, however they might cir 
cumscribe normal business activity and require sacrifice, were necessary to 
the carrying out of the Government's military plans, 
It must be borne in mind that during the five years of the existence of 
the Chamber, it had established direct lines of communication from Wash 
ington to the most active and influential community associations and trade 
bodies in every state and territory These local bodies had long since aban 
doned the purely commercial viewpoint and had drawa into their mem 
berships representatives of other than strictly business enterprises, thus 
forming vital community ferces ready to actively respond to whatever 
might be forthcoming from the Chamber in relation to those things neces Fictcher B. Gibbs. 
sary to be done for the winning of the war States He said that the many racial groups making ation 
The TIiberty Loans, the Red Cross, the Y. M. CC. A., and other duly have been allowed to settle in colonies, and no really se Is it il effort 
authorized campaigns are splendid examples of the important service which has been made to give them something of our nationa i to trans 
these constituent members were able to render. late to them the rue meoning of ur tremendous expe! ‘ nationa 
The War Conference of American Business, held at Atlantic City in Sep democracy and its fundamental belief in the pursuit of erty and 
tember, 1917, was the first war convention of the Chamber. Its object was happines 
to give representatives of the Government an opportunity to appeal directly W. L. Clause, president of the Pittsburgh Plate Glass ( esented 
to the leaders of the country's industrial forces, with the view to securing the report of the Bucget and E'ficiency Committe irged t porta 
their co-operation in the great task of national industrial organization At of the Government's adoption of a itional budget a net s 
that time many problems confronted American industry. The Government for the improvement of the administrative efficiency of G t depart 
had but begun to work out its organization for handling the vast under meuts 
taking of producing money, materials, trained fighting men and ships that Ss. Mead, secretary of the New York Merchant A tior pre 
were to bridge the ocean sented the report of the Advisory Committee of the Orga " Bureau 
The results of this meeting, which I covered in last year’s report, were Service 
almost immediately apparent rhe shipbuilding program was expedited, Daylight saving was discussed by A. Lineoln File 
war buying was centralized in Washington, and a careful survey of the man of the committee having that watter in charge, w tl t 
country's industrial resources begun with the assistance of over one hun plan was praised by business men in all p of the 
dred and fifty conference committees organized through the agency of th« In presenting the report of the Committee on Industrial Relat Chair 
trade associations. man Harry P. Kendall, of the Plimpten Press, said tha e greatest 
When, therefore, seven months later, the Sixth Annual Meeting of the problem in England today is not keeping men in the trenche t keeping 
Chamber of Commerce of the United States was held in Chicago, April 10, up the morale of the industrial workers at home 
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ntation by Mr. Hypes of the report of the Immigra 
iderable pep was injected into the proceedings by 
izo. who motioned that the meeting go on record as 


esion cf all publications printed in foreign languages. 
rinted in German 


d applause which greeted this motion had subsided 
tifficulty restrained a score of ardent seekers of the 


ned that all resolutions must be presented forty days 


unless approved by a two-thirds vote of the Board 


to the board was followed in quick succession by 4 

s until the question became so involved that President 
untangling it 

et of San Francisee thought the resolution tog 

seditious German publications should be suppressed 


rth Carolina, recommended the suppression of publi 
ge that carry matter disloyal to the United States 


Ohio, said that the most important thing we have t 
r midst is to Americanize him, and he ould not 
xccomptished for the immediate purpose of the war 
mage he understands 

he table’’ was finally passed by a sé ote 
with members rising 
ng President Rhett lied to order the seventeet 


red in the spacious Agaitonhens Theater for the 


mvention, and from that moment antil the ad 
<ing session on Friday t! proceedings kept every 
2¥ 
business to the exiget ( of the Government's war 
of the program subenitted to American business 
wat nvention of the Chamber 
en over to a genera survey of the issues t ome 
Thursday was devoted t 1 close scrutiny of fact 
‘ and on Friday the c« ention discussed and 
itions reported by the Resolutions Committee and 
succeed those members of the toard of Directors 
expired 
es formed one of the outstanding features of this 
grame were all of extrem interest and kept del 


to the other ir 1 way that caused frequent shift 





Government Organization in Relation t Business 
Gold Room Ta Hote ind was presided over 
chairman of ¢ Service Executive Committee 

met in the Florentine Room, Congress Hotel, and 


Charles A. Hinsch, president of the American Banl 


Elizabethan Room, Congress Hote The subject here 
ighway Transportation Harry A, Wheels ehair 
s Committee on Railroads, presided 
n the Auditorium Theater, where the subject under 
ing.”’ Edward A. Filens hairman of the Chamber's 
ttee, presided 
ng a large andience i the Auditorium Theater 
ind their friends, was addressed by two members 


official family 

iid serve was the need emphasized by bot! I mat 
ce take the form of wearing a uniform ontributing 
Red Cross or Y M. ¢ 4 and other war funds, or 


ency of our industrial army, which must at home do 


progress of the men abread 


r merchant ships was a feature of the iddress 











ot alone ships for war-tin needs. but shir that ir 
follow the war shall search out new trade routes 
ts, a merehant marine of the first rank, befitting the 
n our foreign trade that must inevitably ome 
ho appeared as the persona! representative of the 
his conception of the patriotism of t i¥ 
wh, and we must be apirit te ur s¢ 
evs men have a respor ist upo y that is 
s, because upon you burden of tintaining 
siness world throughout this war ond the var now 
siness is war.’’ 
zg. Earl Reading, ex-Chief Justice of England and 
the United States, faced in the sam theater one 
st deeply interested audiences ever gat lin Cl 


racter of the Ambassador's utterance ge e his words 


this war,’’ Lord Reading said I doubt ery muect 
n its entirety what it meant to us And when I 
Allies It was not only the money the naterials« 
sist It wa that. when you entered ifter cor 
the evidence before you of the causes of the war 
nerica upon the issue which is involved 

ral support Your President, with that marvelous 
nd expression which is his gift, has expressed tt 
is isene is His utterances have helped to clarifs 
result of it we find ourselves all together, fighting 
‘ ealizing that the tssue at stake is as sacred as 


h of us professes 





iberty of the world is at stake It means that the 
is in the balances it means that er is " 
1 te justice that there 1 ittack by military 
racy It means that «¢ rything that you and I 
is staked In this war W roceeding 
v ome home will f wsure nr ti to ue 
f their gallant Ameri brothers j Americar 
vou, will find the ur easure t you of 
\ 1 were done by their Britis! omrades 
mm this new spirit f mradeshiy -'s frier 
nted us it will 1 the blood wil } ve ha 
sacrifices we have mace by the enffer g e have 
by the commor purpose ind ideal ‘ I we set 
ivy walk together in the righteous rf und that 
liberty for the world ind that in the end we may 
ind the Allies with u have managed to triumph 
t military despotism and to insure that peace will 
i tribute to the part played by Britis sbor it 
a4 cf the shortage f food In England and Franes 
ican people for voluntarily conserving their supplies 
Allies 
ited at the final « n fort the reé - f the re 
convention 
d its pledge to the Government f ite f 1 and 
the proseentior the war rea ffirme te ront 
litary trainir ne a To y eseential to the lequate 
of the nation urge t petiv 1 I its 
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members in the selling of Liberty Bonds and War Saving Stamps; and 
recommended its constituent members in the various communities 

out the country to use every effort to co-ordinate the work of 

funds im legitimate war relief 

The Government's shipbuilding program, recognized as of ramount 
importance, received special attention in a set resolutions calling 
business men to surrender to shipyards the first call on executt 
labor and materials, and asking for organized community assistance in the 
problem of housing, local transportation, education and amusement. 

A further set of resolutions under this head urged Congress to approve 
an appropriation cf fifty million dollars for the construction of concrete 
ships 

Government control of industries received attention In an urgent request 
that such proposals be adopted only where there is sufficient evidence in- 
dicating that the state of war makes such control more effective for the 
proper conduct of the war 

The unusual and onerous conditions under which public —— are 
contending were recognized, and State and local authorities urged to give 
prompt and sympathetic hearings to the petitions of such utilities for 
assistance nd relief 

The Chamber endorsed the decision of the War Industries Board that 
mdertakings not essential to war, such as the building of public im- 
provements and the erection of industrial plants—which cannot utilized 
in aid of the war—should be discouraged as contrary to the war con- 
servation of labor and materials 

It also coneurred in the request of the War Industries Board that 
American manufacturers desist from using labor and materials, needed 
for war requirements, in the making and storing of goods designed for 
foreign consumption, but not intended for shipment until the close of 


the wa 








War Industries Board was urged to declare, as rapidly as such 
was justified, those industries which are deemed essential for the 
t of the war 





rhe action of the Secretary of the Treasury, through the Commissioner 
of Internal Revenue in inviting the counsel of representative business 
imen te assist in the interpretation of doubtful phases of the war revenue 
and tax laws was ommended and Congress urged to make such re- 
visions of the laws from time to time as will clear their ambiguities and 
correct ine alities in their administration. 

rhe President and Congress was again asked to take ateps to in- 
iucurat omplete budgetry precedure in the handling of the revenues 
ind expenditures of the Government. 

Fer the protcetion of the nation’s commercial, industrial and financial 

s urged to enact legislation providing for the pay- 
ment ir stallments of income, excess profits and other war taxes. 

In a set of resolutions relating to Government control of prices affecting 
raw materials, finished products and necessaries of life intended for the 
military and the convention reaffirmed the Chamber's pre- 
vious aftirn this subject, and expressed the opinion that 
the tax laws ) should be amended to prevent abnormal and 
unrea s¢ bie wi 


interests { gress wa 





For the protec f economic strength of the nation, the conven- 
tion favored action by Congress giving the President, for the period of the 
war, power to make su readjustments of relations and reassignments 
f functions among the various Government departments and cla 
bureaus engaged in work as will promote the central control of 
government war buying 

It was recommended that the Chamber's Board of Directors appoint a 
permanent « mittee whose duties shall be to make a study of industrial 
conditions and work out a formula by which ‘‘costs’’ and “returns on 
investments’’ may be correctly figured, with the end in view that reason- 
able prices may be arrivy it and recommended to the War mgr vod 











Board in those cases \ Government finds it necessary to “ge ny 

on commodities needed for its own requirements and those of ite Allies, 
It was earnestly recommended that in the purchase of articles needed 

for immediate consumption the Government confine its buying to goods 

of tried and known values, thus avoiding forced suspension of produc- 


tion pending the testing of ‘new devices 

The Chamber's War Committee was directed to keep in close touch and 
to actively « perate with the War Service Committees represented in the 
Chamber ind to keep these ommittees authoritatively informed of all 


decisions of the Government buying agencies bearing on their problems. 
rhe Chamber’s Boa of Directors was requested to consider the ad- 

pointing a special committee on fire insurance to study 

ind report upon problems occasioned by-the war, notably the increase tn 


£ 


To secure the uniform eontrol and operation of terminal facilities in 
large cities, it was recommended that the Director-General of Railways 
» such control In the hands of a single competent individual: and to 
relieve the increasing congestion in traffic movements and maintain the 
steady flow of water materials to the seaboard, it was recommended that 
the placing of orders for locomotives and cars be not further delayed 
pending the standardization'!of railroad equipment 

With ¢ view of developing publie opinion, the Chamber's Board of 
Directors was requested fo call a conference representative of the finan- 
ial, industrial, commercial, agricultural, civie and social interesta of the 





nation f the ITposé f considering the transpertation problem and 
formulating a basis ft the control and operation ef the transportation 
faciliti of the United States after the conelusion of the present Govern- 
ment control 

lo relieve traffic congestion, it was voted that the Government, through 
the President d Director-General of Rallways, be petitioned to organize, 
perate an rit er the authority recently conferred by Congress— 
freight-carrying routes on waterways and highways The resolution pro- 
vides for the mstruction of equipment and the building of trunk high- 


ways for heavy traffi 





In aid of water-power development for war needs, Congress was urged 
io undertake the immediate passage of legislation which will make the 
water wers of the « ntry available at the earliest possible er 

I ive endeavored ti ive you, in as few words as ible p 
of those subjects which received favorable action at this convention, It 
is probable that In epitomizing some of the lengthy sets of resolutions I 
hav failed to express their full purpose; but I think that what I have 
said in ea ise wil ve sufficient to Indicate the intent, and where 
further information is desired on any particular subject it can be readily 
obtained from the C1 er’s headquarters in Washington, : 

The set of resolut s adopted by the convention in reference to the 
Sherman-Clayte ts. I have reserved for the last, as I consider them of 
sufficient interest and portance to be deserving of mention in full. 

Sherman-Clayton Acts. 
Whereas, T! itional Government has found it necessary, for the sue- 


cessful conduct of the war, te adopt an economic policy of regulated 
oncerte 1ction in fields of production and distribution ef the nation’s 


necess . d 
Whereas, To this end the national Government has invited ita citizens 
to « perate with it 1 every manner to conduct the economic life of the 
na tios rding to this principle: and, 
Whereas, This principle of constructive, regulated concert of economie 
sction ts 1 often apparently in eonfilet with the federal Jawa known as 
the Sherma d Clayton acts, which require compuisory competition in 
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Now, therefore, be it resolved, That the Board of Directors of the 
Chamber of Commerce of the United States is requested to consider the 
appointment of a special committee to prepare a referendum on the ques- 
tion of requesting Congress: 

(A) Teo examine 
Trade Commission 
points; and 

(B) Either to amend promptly or replace existing laws with clear, rea- 
sonable and adequate new legislation. 


(including the Federal 
and international stand- 


situation 
national 


whole 
the 


the 
both 


promptly 
act) from 


the interpretation 


In view of the many conflicting opiniors regarding 
of these two acts, this effort on the part of the National Chamber to 
have them amended or replaced with ‘‘clear, reasonable and adequate new 


legistation’’ will meet with general approval, 
The wide range of subjects discussed and the important results 
achieved at this convention fully sustained the Chamber's reputation for 
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and ce ince the seven- 
teen hundred delegates, who had given careful attention to the three 
days proceedings, that at all times, and particularly during the present 
critical period, ‘‘what is not for the country’s good is not for the 
of " 


sound judgment and constructive conservatiom 
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Respectfully submitted 
FLETCHER B. GIBBS, Nat ( lor 
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COMMITTEE ON FILES AND OFFICE FURNITURE 


Your Committee on Office Furniture and Files had been greatly handi 
capped in its work by constant changes in conditions and Government 
rulings, affecting the manufacture of this line of goods The manufa: 
turers are indeed working under difficulties with their problem of pro 
curing labor and material 

We hear the echo of many cumors pertaining to the curtailment of 
these lines. Those of ou who handle steel files and furniture are 
familiar with the conditions, and we are told, though not officially, 
that there has been a ruling that there will be no more metal filing 


cabinets manufactured during the peried of the war, except those required 


by the navy. We can only state that the office furniture industries, as 
a whole, will be called before the War Industries Board in the next week 
or two, and possibly by that time we will know better what to expect in 
the future. 

With the shortage of labor we are all experiencing, we believe it would 
be well to use the mails regularly with a letter to the trade, reminding 
them of the fact that your sales force is depleted, owing to the draft, 
and encouraging them to mail or telephone their orders. Such com 
munications should be addressed direct to the purchasing agent, office 
manager or to whoever attends to such purchases, 

It may be interesting to report that 167 answers were received from 
the questionnaires sent out, and we wish to thank the members for their 
consideration in answering these various questions. 

The following is the analysis 

Q.—On what basis do you pay your salesmen? 

A.-—-The percentage figures on a basis of 10 per cent 

Your committee belleves that this is too great a percentage and wouald 
recommend 7% per cent The answers, in many cases, have shown that 
the salesmen selling furniture are also selling stationery. 

©.—What courtesy discount do you ailow your fellow dealers in your 
town? 

aA Te this question, in the majority of cases, there seems to be 
littie consideration fer tellow dealers, and it is our suggestion that if 
you will be more generoens te them, they, In turn, will be equally so with 
you We would suggest a discount of at least 20 per cent on such items 
as carry a larger diseccunt 

Q.—De you charge for repairs, or do you charge for setting up and 
moving fling cabinets’? 

A It is generally conceded that ne charge is made for installation of 
new equipment, either furniture or files, but we would recommend that 
all repair work, meaning, of course, that for which the dealer is not 
responsible be charged at the rate of $1 per heur. This heing computed 
from the time the repairman leaves your place of business until he ri 
turns from such job We believe, too, that this is but a fair charge 
to make in case it is necessary to rearrange an old battery of vertical 
filés, in order to install a new section, 

q.—What percentage of your total business do you allow for store 
rental? 

A The average figures about 3% per cent. 

Q Do you allow a disecunt on ten days, or are terms cash? 

A It is apparent that a discount of 2 per cent is generally allowed, 
if remittance is made within ten days. 

Q How do you mark office furniture on your door? 

A The majority of dealers are marking desks, chairs and tables 60 
per cent up, after adding freight 

Q.—De you mark up your chairs, desks and tables on the same margin? 
A As to desks and chairs, 60 per cent up seems to be the average, 
but regarding steel files, it is apparent that the percentage is much 
smatier When conditions again become normal we trust that the selling 
prices on steel files, as well as steel desks, may be arranged on a more 
profitable basi-. 

Q.—Are your floor selling prices net, or do you give a discount? 

A The majority of dealers are marking net prices. 

Q Do you take into consideration in marking prices, the net factory 
prices or f. o. b. prices 

A Dealers are apparently teking into consideration the delivered prices, 
and we wish to emphasize this point, for your freight charges today are 
indeed some item, and where they are not taken into consideration before 
marking the selling prices the margin of profit is bound to be seriously 
affected. 

‘ 
COMMITTEE ON CARBON 

A survey of the situation with respect to these two articles seems to 

show that commercial stocks are rather low and dealers are having diffi 


culty in obtaining adequate quantities of material from the manufacturers 

It is learned that the manufacturers are rushed to fill Government orders 
representing abnormal and have pref 
erence it to supply the ordinary 
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ward to the time when our lightest weight carbon papers will be made on 
a considerably heavier tissue than at present, which may be described as 
a 5% or 6 pound paper. The supply of tissue for ordinary standard 
weight typewriter carbons while not plentiful will be adequate to supply 
all needs. 

Prices on certain manufacturers’ lines have been advanced within a 





George E. Damon. 


couple of months past rhe advances published have not been radical in 
any case 


In connection with these changes ir 


prices it is noted that some of the 
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manufacturers have standardized on a bex typewriter carbon packing of 
100 sheets to the box in 4 packages of 25 sheets. This replaces former 
methods of packing in caves 12 sheets to a folder with nine folders to the 
box 

And advances made in ribbons or carbons have been quite thoroughly 
substantiated cn the part of some manufacturers by published lists of in- 
creased costs in various items of raw material, which ean be corrobo- 
rated by investigation in the market, 

It is understood that the Federal Government is working with representa- 
tive members of the ribbon and carbon industry to limit the variety of 
colors manufactured in typewriter ribbons, The recommendation is under- 
stood to comprise only the following colors in ordinary typewriter rib- 
bons—purple copy purple and red copy, black record, black and red 
record, with the possible addition of the black copy blue, blue record, and 
blue and red record ribbens used by some branches of the Federal Gov- 
ernment 

A measure of this sort put inte effect by instructions of Federal Gov- 
ernment authorities would mean, of course, a much more liquid stock of 
ribbons in that the limit ef variety would make it possible for every 
dealer to carry without feeling the burden, inereased quantities of the 
items most used, and the manufacturers on their part could handle their 
problems much more efficiently. 

So far it is not understood that any definite recommendations have been 
made in connection with carbon papers, but no reason is readily seen why 
black carbon paper cannot be standardized for all typewriter uses. 

In view of the foregoing conditions we think it appropriate to suggest 
that all users of typewriter ribbons and carbop papers should be careful 
about getting the maximum amount of use from these articles; in other 
words. a sheet of carbon paper should be used carefully and used the 
largest number of times possible; a typewriter ribbon shoild not be dis- 
carded as long as it will make fair impressions, Many times stenogra- 
»hers remove a typewriter ribbon from the machine and throw it away 
without turning it over and using the other half. This is a mistake, 
particularly at the present time 

We believe that the reduction in the variety of colors made both fo 
typewriter ribbons and carben papers is thoroughly in accord with thé 
methods adopted in other lines of goods, and will be of benefit to the dealer 
without working any particular hardship to his customers. 

GEORGE E. DAMON, Chairman, 
JOHN T. BAILEY. 
it. S. HUTCHINSON, 


REPORT OF W. D. PITTMAN 


Secretary of the National Catalogue Commission, Manager of 
the Information Bureau and Editor of the National 


Association News 


Inasmuch as I ive a threefold report to make I will separate it and 
give it first as manager of the Informaticn Bureau, second as secretary of 
the Nationa! (ata 


Association News 


ogue Commission, and third as editor of the National 


rhe Information Bureau, established nearly three vears a 


go, is stil! in 
operation, ind durin the year we have received a large number of in 
quiries from wide located members whi we have answered This bas 
kept us it se touch with a large part of our membership, and I 
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believe this ser « to be a real and very tangible asset of our association: 
and it is | that the usefulness of the Information Bureau can be 
so greatly «enlarged that this tie eennecting us with our members will 
daily become stronger 

Ax secretary of the National Catalogve Commission I have had many 
new duties assigned to me during the past year The commission has 
studied many lines of goods upon which recommended resale prices have 


been figured and published in the National Association News, The com- 
nission held two meetings, one in St, Louis in December, 1917, and the 
other in Richmond, Va., In March of this year. At these meetings the 


commission carefully considered the average cost of dotng business and 
the minimum net profit to which the retailer is entitled, and on the 
strength « the results reached established bases on which the price 
recommendations were to Le figured, 

After these meetings it was my duty to work out the net results of 
the commission's findings, tabulate them and publish them in the Asso- 
ciation News With the exception of blank books, all of the goods 
reviewed at the two meetings of the commission above referred to were 

rvered in this office and the recommended prices published. Work on 
this very extensive line had te be temporarily suspended on account of 
the many inges in standards directed by the Conservation Committee of 
the War Industries Board As soon as these changes are accomplished 
and the now costs determined upon the price recommendations on this 
lit will be figured and published. 

Owing to the frequent changes in standards and costs, due to war 
conditions and the fact that publication of the commission's recommenda- 
tions has been confined to the monthly issue of the Association News, 
there has been some complaint that this very important information fatled 
to reach members as promptly as desired, The commission had realized 


this weakness in its service. but has been powerless to remedy it on 


aecount of la of sufficient funds With a larger appropriation, which 
it is hoped will be awarded the commission at the annual convention, it 
is planned to increase the office facilities and clerical help of the secre- 
tary and issue the paper twice each month Instead of once, thus reaching 
cur members with a greater degree of promptness, 

As editor of the National Association News I would state that since 
the 1917 convention we have published twelve issues of this paper, each 
issue containing the imber of pages as shown in the table below: 

1917 NOVCMBUET .ccccccccccensbesecsesoetesebe 12 pages 
1017 Pecembes. ....ccvcescsssnvessnacuseues oe 4 pages 
S016 - JOMGATF .. oc cncbetscteseeue sen ennaee oe 4 pages 
1918 February envecesecevadeseosss 4 pages 
1918 Maret . WrrviTrin ft? 32 pages 
1918 April nod decedhaspnnewaits 12 pages 
106. WRG .nccecccctentsscce nee 6 pages 
| a, ~rrrrrrrere. rrr ee 28 pages 
WIS BU cacccccscdanchondueuen ooweeenekes 40 pages 
1918 August cccvers tvewrewesnenl 36 pages 
1918 September pscvece Miiaeneael 16 pages 
1918 October 200s veya bennene 36 pages 

Twelve issues made ....ccscvcccvcesses ... 280 pages 


Average number of pages per issue, approximately.... 24 
With a view to avoiding even the appearance of evading legal restric- 
tions, your commission and its secretary have been very careful about 
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consulting with manufacturers before publishing the price recommendations 
ourselves to 


applying to such manufacturers’ goods. We have confined 

simply asking them for their latest catalogues and net costs, informing 
them what we wished them for, but not asking them for any advice or 
suggestions as to the character of the prices to be recommended. In 
some cases advice was offered, but in all such instances I informed them 
that the commission would base its recommendations upon their net costs 
to the trade, taking into consideration the cost of doing business and the 


necessary net profit. 
If the organization makes it possible to inaugurate a semi-monthly plan 


of publication, and we find upon experience that it is as successful as 


MEMBERSHIP 


ymmittee, which was authorized at the last meeting 


Your Membership ¢ 
and appointed by our President, William H 


of the National Association 
Brooks, the first of this year, begs permission to make the following re 
port of its work for the year ending October 15, 1918 (or the date on 
which the Membership Committee advised that the membership contest 
would close). 

Our report shows that the tetal namber of memberships secured since 
our reeords of the last convention at Chicago is 227 

The total new memberships secured since the convention of 1917, not 
considering the reinstatements, is 216, 

During the year the Membership Committee induced 11 to reinstate 
their nemberships after they advised our Secretary that they intended 
to withdraw from the Association, or had been dropped from the Asso 


ciation Rolls by the Executive Committee for the non-payment of dues. 
resignations, due to consolidations, 
also some advising 


had 56 
sationery 


During the year we have 


deaths, some going out of th business, ete., 


they do not care to belong, others who say they are members of firms 
who belong to associations and do net wish to keep up their individual 
memberships. By checking these figures over, you will note the work of 
our committee represents a net gain of 160 absolutely new members, Of 
the above new memberships listed, 13 names were turned over to us 
when we first started the work of this committee, being a list of new 
members received by the Secretary between the time that the cirds were 
closed (two weeks before the convertion) and the time of the convention 
of W17 itself. 

Before starting the work of the Membership Committee, the Executive 
Committee allowed the Membership Committee $1,500 cxpense money 
with which toe conduct the campaign for new memberships, which $1,500 
was to tIncinde the $100 which the Membership Committee had put up as 


a trophy to be presented to the member of the Association or traveling 


representative of a membership in the Association, who secured the most 
memberships during the year This to exclude the competition of all 
officers or ‘nembers of the Membership Committee 

Our report shows that instead of spending the $1,500, the Committe 
epent but S086.39, which includes the $100 for the diamond trophy. 

We give herewith a list of those who turned in memberships during 
the year, with the number of memberships turned in placed opposite their 
respective names 
<. N. Bellman. 15 William Pitt 1 
Membership Committees 30 Pr. A. Kempt 1 
W. G. Stringer , 19 M. J. Leonhart 1 
W. A. Houston rr International Staty. Co 1 
W. bd. Pittman 20 Ss. Hargraves 1 
Direct ° i) Theo. L. C. Gerry 1 
Jas: KR. Armington 4 Dn Cn. 6 5 cksccocscnes 1 
Geo. H. Wolcott 13 S. Greene Co i 
Irving-Pitt Co... i) Joel J. Gottlieb ° l 
J. M. Goldstein 3 Lockwood Trade Journal. 1 
Jas. F. Peiton... 2 Mead & Wheeler 1 
Robt. Keller Ink Co 2 J. P. Pierson. . 1 
M. A. Fountain ‘ 4 R. D. Patterson be 1 
das. T. Lacey.. 2 Payot, Stratford & Kerr 1 
BE. I. Baer, Canton, 0 3 H. J. Stratford 1 
E. Allen Mead.. 2 Millington Lockwood Co 1 
Office Appliances oc @ iy SG Mabe madececes I 
H. W. Rogers... = EK. D. L. Sperry 1 
C. A. Stevens.. ie © ee ee Ne ne ebenes 1 
Theo, A. Steinmuetier ; 3 ie Me Is o Sa ca dbeusnceesos 1 
St. Louis Stationers’ Club 3 mm. We TRG cots + ea Aen Il 
H. J. Williams... . 3 ae ean beactbasecscosec 1 
Eberhard Faber Co 6 Mr. Schermerhorn ............ 2 J 
0. J. Besser... 1 H. Niedecken Co........... gene. 
D. H. Homes... l Ss eh MEDS i 4 ch ote neesccedec 1 
8S. J. Burgoyne 1 E. O. Vaile, Jr.. 1 
Brown & Saenger 1 L E. Williams 1 
Bookseller & Newsdeal: 1 c. C. Welch Co 1 
Braid & Hutton... 1 Jas. H. Davison 1 
H. A. Kalbach...... 1 Chas, M. Meyer =< 1 
Jos. I. Kilbourn 1 “Se errr rT eee 1 
H. E. Copeland,.. 1 Ek. B. Clark. 1 
Chas. Small ...... 1 W. S. Moody 1 
8. D. Childs Co...... “an Wm. Hoge ere 1 
Geo. Eaton ...... l Myers & Ghimkle Coei...sccccceccs 1 
Carter Ink Co.... 1 Connecticut Valley Stationers’ 
Carrithers Co. ; l Pb aGesWe Kaddes cic awonce 1 
Sidney E. Collins 1 American Crayon Co, errs 1 
Henry P. Dimond ‘ 1 & & 1 
Pancoast of T. Davids Ink Co 1 i ES bn d4-H'e boos 60 cdsece 1 
T. Davids Ink Co.... 1 Es. ey SS Wap cdewadecccsces J 
Cc. H. Everly..... 1 i; en i ct wow sen ve ndeeee ee 1 

1 Se Ge Ey chock cacdéccede 1 


Bsterbrook Co. 
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ipacity of the 


our expectations indicate, it will perhaps be within the 
association to take a further step a year or so and put the paper on a 
weekly basis. This enterprise must erntinue to be nducted by the 
issociation if its great value is to realized 

In conclusion I wish to thank whe heave been patient with us and 
have borne with us as we have tried to serve them We realize that our 
service has not been perfect, but wish assure ou that we did the 
very best that was possible under the circumstances 

Respectfully submitted 
D>. PITTMAN 

’ ~ ™ 
COMMITTEE 
J. J. Shaughnessy........ Eaton Crane & Pike ¢ 1 
Harry L. Murdock..... ; H. A. Homeyer 1 

From the above list you will note that George H, Wolcott he Irving 
Pitt Company, turned in the mos memberships o any | son qualified 
under the terms of the contest to receive the trophy (nam« 13), and is 
the winner of the diamond trophy. which will be forwarde to him 

The Membership Commitic« unnet express themsel ve irly strong 
enough in their appreciation of that which the trade ils (Geyer’s 
Stationer, Office Appliances, Walden's Printer and Statk and the 
American Stationer and Office Outfitter) to help “‘spread the gospel 
Euch one of them printed everything we gave them, and editors have 
written most pertinent articles themselves We are also lebted to cer 
tain publishers of a few of the house organs who devoted space to this 


proposition to belp build up the 
to the Irving-Pitt Company for a 
‘“T-1-P-8."" 
also 


organ 
Committee 
of our Association, its 


house 
The 


President 


begs leave 


us our real implements to start this 





Choer'es 





sincere 


membership 


series of 


al 


Especially ar 


articles which t 
express to Mr. Willi 
thanks and apprecia 
work. Mr. Pitt handed 


this Committee four full ieather-bound ring binders 
of approximately 8.675 stationers, wh had beet 
office, and this list was ured as basis work o We 
that each of these stationers received gratis copy 7% 
News, and practically all of them ceived at ist twe 
different members of our Menbers Committe Wwe si 
Mr. H. R. McCleary, sales manager of the Irving-Pitt ( 
Arthur Dunn (Mr. Dimond’s representative and associat 
given [n compiling literature to in this Membershiy 

It wonld also not be right for Mem'yrship ¢ tt 
special credit to the work done by W. A. Houston : 4 
Crucible Co., who was the first sale lan to go right after t 
proposition, and every other member of this Committ 
special credit to the pep and enthusiasm which was st 
Walter G. Stringer, of Philadelphia, the representat 
Hixon Crucible Company, who has ned in except 
members 

He bas done a large amount of work during the is 
out special letters, circulars and person: solicitati 
other members of this Membership Committee feel 
him for that which he has not only done, but the rat 
to all of us in helping to keep up the pep of this mmittes 

Outside of the Membership Committee and Mr. Pittma 
tion News, the work of Charles N. Bellman stands out 
it always has done and probably always will as g as 
health and strength to do it We, as an Association i 
we expect him to turn in about three or four times m 
the year than any other member of the organizatior l as 


would recommend 
the Association News ‘“‘Hew He 
getting a 


Committee we 


mean aid in great 


during the coming y 





that 
Does It 


number 


he tell 


of new 


us 


for 


members 


in tl 
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rVice 
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e we 
i in their 
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t for giving 

the Chairman 

ga st 
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2 advise 
Association 

I m two 
vis to thank 
y and Mr 
issistance 
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to 2 
I Dixor 
mbership 
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W as a Committee, naturally regret that conditions were such that it 
2 impossible for us to turr this in as a finished report for our Committee, 
as ir as our Committee are concerned, but we are going to do our part 
st the same as the other officers are going to have to do, and do all that 





we in to help build up this membership even more during this coming 

is Committee naturally feels gratified over the results obtained during 
the past year, as the results for the preceding year showed an increase of 
81 new members, as against a total of 227 during this past year. 


We realize that in handling this work for the coming year we are going 


t " to overcome he loss of interest and pep which the convention 
gathering instills in all of us as a body; but it is hoped that the Executive 
‘ mittee will be able to finance the good work of the Catalogue Commis 
sion and make it possible for the work of that Commission to prove an 
even greater asset to us than it has heretofore ind in proving to be a 

isset mak t possible to build up the membership of the Associa 
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tion as much, if not more, during the coming year than we have been 
able to report for this year just past 


Respectfully submitted, 
MEMBERSHIP COMMITTER. 


By WALTER G. STRINGER, 
HARRY J. STRATFORD, 
SAMUEL HARGRAVES, 
J. M. BYCK, 

D. H, HOMES, 

¥. A. HOFFMAN, 

P. A. KEMPT, 

LEWIS BEMENT, 

HARRY SHARP, 

D. P. SITES, 

C. L. MITCHELL, Chairman. 


COMMITTEE ON PAPER AND ENVELOPES 


I yon of the stationery business has been more affected 
during the past year y war conditions than that assigned to this com 

t 

lhe hortage of coal, labor and raw materials curtailed production to a 


able extent early in the year, as reflected by the inability of man 


} 


ufacturers to fll orders promptly or completely and also by the steadily 


The schedule f regulations issued by the War Industries Board goy 


the mannfacture of all kinds of writing, wedding and envelope 





E. D. L. Sperry. 


se governing the sizes and boxing of these articles 


ggestions t committee to make 
eguiat . ndcubtedly familiar to most of the membership 


eclation | for the benefit of others we copy them 
Revised Writing Paper Regulations—Effective October 1 


rt g are established as trade custom stock sizes for 
ge, bends, line edgers and all pape hard sized for writing and 
urposes 
4x17 17 22 19 x 24 20 x 28 
15 x 19 17 x 26 19 x 26 21 x 33 
i6 x 21 17 x 28 19 x 28 22 x 253 
16 x 26 18 x 23 10 x 30 28 x 42 
Sheets may ‘ rdered in multiples f the above sizes subject t 
= = ~ t t« 
R may ‘ ered in a size of ecither dimension expressing a 
thereof, subject to restrictions as to weights 
rt y are established as substance numbers for all 
writing nnds, linens, ledgers ind all papers hard sized for 
g 1 er es 
it x 22 if 0, 24, 28 2, 36, 40, 42 
® manufacture any weight lighter than substance No 13 is 
ins r quantity 
Ir nanufaectur the following maximum substance numbers are 
1 f pecif sily T r below 
Min g vo. 20 
Bonds ‘ No. 20 
Flat W t s No. 24 
N 2 I I ir Dried No. 28 
o. 1 Led Loft and A I No. 36 
Par | No. 36 only 
i] For e#ne ' OSes ny snbsta ber wy to the [ owing 
iy | retured 
‘ y 
U. &. Seenrit No. 24 
( tion I Ne 24 
I 1 Air D ng and Nete Cor ' ‘ Papers N 32 
M Dris WW g and Note Corres] I ers No. 28 
I Books N 28 
t N 24 


5. No mill shall manufacture more than five grades each of flat writ- 
ings, bonds, linens or ledgers 

6. Colors, exelusive of white, shall be limited in any one grade as 
follows Ronds and Linens, six colors; Flat Writings, six colors; Ledgers 
to Buff, two shades permitted; Wedding and Note Papers, five colors: 
Cover Papers, seven colors; Envelope Papers, six colors, Two shades of 
one color shall constitute two colors 

7. Any order for commercial purposes, for other than a stock size, 1. e., 
i ified above must be for not less than one ton; must be 
ince number: must be for one consumer; must be for one 
not exceed the maximum substance number estab- 
lished for the grade and use specified. 

8 Paper for conversion inte a Snished product for resale, requiring 
other than a substance number or other than one of the mill's standard 
graded colors, may be manufactured in quantities of ten tons or more, 
but such order must be for one size; one weight; for one consumer; one 
delivery, and must not exceed the maximum substance number established 
for the grade and use specified 

9 No ledger, writing, or offset paper heavier than substance No. 20 
shall be made in a bond finish for commercial or correspondence purpose. 

10, No bond, writing or offset paper heavier than substance No, 24 
shall be made in a ledger finish for commercial or correspondence purpose. 

11 No merchant, distributor or converter shall buy or sell any papers 
in a greater variety of colors for any one grade than the maximum 
pumber of colors established by the mill for that grade, 

Revised Fine Stationery Regulations—Effective October 1, 1918, 

1." Orders All papers for fine stationery shall be ordered and manu- 

factured on writing paper substance numbers, 





made on a 





lelivery, a 


2. Paper, Envelopes and Cards. 

(a) The maximum weight of all loft dried and air dried correspondence 
and wedding papers and envelopes shall be substance No, 32. 

(b) The use of substance No. 32 loft or air dried papers for commercial 
ereby prohibited rhe intent being that substance No. 32 
loft or air dried papers and envelopes shall be exclusively confined to 
orrespondence papers and wedding purposes, 

(c) The maximum weight of all machine dried correspondence and wed- 
ling papers and envelopes shall be substance No, 28. 
is may be made one size only in two and three 
’ ing any substance number, in loft or air dried or machine 
dried papers, not to exceed the maximum substance number established 


for the grade 


purposes is 


(ad) Correspondence re 








(e) The manufacture visiting cards shall be limited to five sizes in 
iny one 

8. Colors a rint (he number of colors or tints in any one grade 
shall be li ted to five clusiy of white. 

$ Sizes 

(a) No manufacture fine stationery shall make for correspondence 
purposes more han twenty-four (24) sizes, 

(b) Card e1 opes shall be considered as correspondence sizes, 

) No mnufactu stationery shall make for wedding purposes 
mor than eight (8S) sizes 

5. Wedding I itations and Announcements: 

(a) No manufacturer of fine stationery shall make wedding invitations 
or announcements (wedding or business) consisting of more than one 
envelope an e single unfolded sheet, which shall not exceed 6x8 inches 
im Size 

(b) Invitations, announcements and envelopes shall be boxed with not 
less than 250 envelopes or paper to a box 

6. Blotters rhe maximum size of bloters shall be 344x514. 

7 Display Matter All display matter, such as rolls, tubes, squares, 
signs, placques, et i be eliminated, 

8. Guide Sheets.—Printed or ruled black lines or guide sheets shall be 
eliminated 

+) Boards and Boxes - 

1) Al rire ipeteries shall be boxed in boxes not over 144 inches 
deep 

(b) All flange tops and bottoms, false bottoms, traps, dummies and 
drawers in boxes of every kind shall be eliminated. 

(c) All one lire boxes shall be wrapped instead of packed in cartons, 
except wher irton contains twelve or more boxes, Such cartons shall 
not be made of board heavier than No. 00. 


(d) All boxes made to contain three quires or less of paper and 
envelopes or cards shall be made from board not heavier than No, 60. 
(e) All boxes made to contain more than three quires of paper, envelopes 
r cards shall be made from board not heavier than No, 50. 

(f) All bexes for envelopes in bulk shall contain not less than 250 to 
from board not heavier than No, 60. 


a bex and shall be on 
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(zg) All bulk papers shall be wrapped in packages instead of in boxes, for materials for the manufacture of orders accepted after August 1 
excepting paper sold by the ream, which may be packed in boxes of a must conform to these regulations. 
minimum of a quarter of a ream. In addition to the above the War Industries Board requires the manu 


facturer of and dealer in paper to exact from those whose yearly requi 


(h) No box shall be used for containing less than twenty-four sheets 
of paper with the envelopes to match; when a smaller number of sheets 
and envelopes are sold, an envelope, folder or paper wrapper shall be used. 


Ps 


ments are one ton or more a pledge of co-operation nservation as 
follows: 





No box for correspondence cards, which must be packed flat, shall be “The undersigned hereby pledges itself (1) to co-operate with the ¢ 
more than 24% inches deep servation Division and Pulp and Paper Section cf the War Industries 
10. Bands or Ribbon All paper and envelopes shall be banded with Dense te cormeaiiae fs the _ + WN Ge. otinting ewe dere 
rollers and all preducts manufactured therefrom, and in the use of trans 
paper bands; no ribbons, cords, ties, etc., shall be used. portation facilities; (2) To cause and procure others, so f i Sie Neale 
It. Commercial Envelopes and Paper.—Any envelopes or papers manu its power, to exercise all possible ceonomy and conservat the use of 
factured for commercial uses must conform in weights, and in style of such products; (3) Not to furnish such products to any iler for resale 
packing to the envelope and writing paper regulations. or to any consumer for use until uch dealer o s er shall first 
12. The length of boxes to be used for envelopes in bulk manufactured pledge in writing its co-operation with the undersigned irrving 
from loft or air dried. vellum of fabric finish correspondence papers shall the letter and spirit of this pledge, or thereafter 1 such dealer 
be as follows: or consumer fail so to co-operate "’ 
No. 16 No. 20 No. 24 From this enforced shortening of variety it eights s and sizes 
In %4M Boxes : 10 12 we are of the opinion the manufacturers and dealers wi bot find t 
No. 28 No. 32 the lines have been too large and many of those formerly irried will t 
In 4% M Boxes ~ 11 13 be replaced This applies in particular toe the commercial lines 
13 Warehouse and Mill Stocke.—Present stocks in warehouse of all Respectfally submitted, 
materials, or unfilled specifications at mill, necessary for completion of E. D. L. SPERRY, ¢ rmar 


WILL A. BEACH 
N. J. JACQUIN 


orders accepted prior to August 1. may be used or manufactured, provided 
such stock is ufilized prior to January 1, 1919, but all new specifications 


COMMITTEE ON RUBBER STAMP GOODS 





In common with the other trades affiliated with the National Association reasonable basis for reduction in the case fd r quantity 
of Stationers and Manufacturers, that known as the rubber stamp trade orders on the same items 
‘ has passed through perhaps the most strenuous and uncertain twelve For the concern that does not make its own stamps, but h be 
months of its existence, and at the time of writing this report it is fortunate enough through the fgnorance f the tua iker to | 
decidedly uncertain just where we shall be classified with relation to hase at pre-war prices, a fair and well considered advance in ret t 
essential or non-essential trade as a whole. is nevertheless recommended ro the concern of this iss whose supply 
One reason for this is naturally the rather loose construction, by ing stamp maker has kept up with the times this recor endation should 
which a considerable number of decidedly different lines are usually be entirely unnecessary. 
classed together as the rubber stamp trade. It goes without saying The whole stamp making industry is likely in the ‘ future to be 
that there is no article made which performs so much business service subjected to strict, definite and in some cases drast regulations rhis 
at so small a cost as the rubber stamp, and this factor is essentially is in the hands of the Trade Committee, which at this writing is 
responsible for the growth and development of the industry. Washington in conference with the War Industries B Indicati« 
Stamp making from the standpoint of our association divides itself at the present time point to the cutting out of all supert * items, and 
into two general classes, the first containing those concerns that operate 
a stamp making plant under their own auspices, or as a regular branch 
of their business. The second is the far more numerous class of 
stationery establishments which take orders for stamp work to be 
done outside, at the same time carrying the ordinary stamp accessories 
and sundries, like pads, inks, daters, etc. 
The first class, being real stamp manefacturers, have experienced 
during the past year a steady increase in material and manufacturing 
costs, bardly any item being unaffected in this respect. If additionally 
their overhead has increased to keep pace with the business average, 
it is safe to say that their product in the way of custom-made stamps 
is costing from 10 to 15 per cent more than a year ago, and from 20 
to 5O per cent more than before the war, varying with individual 
establishments and with different items and lines. 
The second class, which has its stamp work done to order, has fared 
rather uneven, according in many cases to the degree of business sense 
displayed by the stamp maker actually doing their work. If this 
« individual has kept up with the times, and has even an approximate 
idea of his costs, the stationer will have been subjected to rather sub- 
stantial advance in the line of made to order stamps and similar goods. 
On the other hand, if as is unfortunately often the case, the stamp 
man has little idea of what his products cost, his prices to the stationer 
may have been advanced only a little in spots, or perhaps even not at 
all. Investigation in different fields has shown widely different practice 
in this respect. 
As regards shelf goods, such as pads, inks, line daters, numberers and 
small stamp sundries generally, advances have been generally just and 
reasonable, and of course in all properly conducted retail stationery 
establishments a corresponding marking up of retail prices has been 
in order 
While the present entirely unsettled status of the stamp trade as a Frank A. Wakefield. 
whole renders a clean-cut and definite report almost impossible, one or the: careful standardizing of what remais tine tins 
two recommendations may be in order It is assumed that any concern likely to -be reduced to the minimum aed tt Ie 
} progressive enough to affiliate itself with our association is also cushion or sponge mbber mounts will be discourag ept 
progressively organized, to the extent that it has a good approximate stamps. 
idea of costs in its stamp department as well as any other. Stamp The manufacturers of supplies and sundries ar taking 
sundries are pretty well standardized, and while prices have been leading part in this consultation, ard it is to th i. of 
unstable, the trend has been steadily upward rather than fluctuating It trade that no industry thus far affected or even : ae 
goes without saying that our retail prices should keep pace with thes« more whole-hearted patriotism or more disposit , A 
trade prices on an accurate percentage basis. As a matter of fact, to existing necessities 
the public has too long been educated by the stamp men themselves, In closing, perhaps the best expression that 
to believe that the purchase of a rubber stamp or any stamp sundry committee is that of hope reinforced by reasona t . H 
is necessarily a picayune proposition, not to be compared in a really ever, the matter may strike an individual ot : ‘ st fret 
financial sense with the purchase of postage stamps or lead pencils analysis it is pretty easy to demonstrate that bus a8 thout ru 
Stern necessity is showing the stamp maker outside our association the stamps and their allied appliances would be pretty 7 os a6 
error of his ways, and we shall be no less progressive, and if necessary 1s business without the typewriter or the adding . ; and this 
radical. demonstrated there is not much doubt but that we sha ! fairly treated 
To concerns making stamps to order, a minimum charge of 25c¢ is and that this essential branch of the stationery trad: go throug 
recommended, As a matter of fact present conditions absolutely require with whatever is before it with credit to itself and the associatior 
such a rule, especially on the class of work generally handled by the which it has the honor to be an affiliated branc! 
stamp making branch of a stationer. Make it a fixed rule that if the FRANK A, WAKEFIELD, Chair 
stamp in question is nothing more than a single word on moulding mount. GUSTAV MEYER 


so long as it is made to order 25 is the minimum. This affords a HARRY D. DYE 
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BLANK BOOK COMMITTEE 


estion ¢ ‘ ination of certain sizes, thicknesses and ruling: 
< books iss books and memorandum books bas been an important 
the 1 ‘ f the manufacturers ind = dealers in this 
ASS 
As result of the quirements of the War Industries Board, the 
. . hanges : een adopted by the blank book houses In addi 
th t these hanges each manufacturer is going through his line very 
are y wit the lea of cutting out such numbers as can be best 
spared 
is ene ference with the blank book manufacturers and 
rman of the Blank took Committees but the matte 1s beer 
ta , ind 1 te from statements e geome of the leatine 
ity d raw materials makes it t \ essary 
rs to get on t ‘ va time ti ~ ind 
their to make onls good selling numbers The 
eral of the prominent blank book manufa 
ped are ready s fa a2 the factors - on 
t ! t onditions will be felt omewhat gradu y by 
A I PAYNI cl 
LE ROY E. BARNES 
SAMUEL SEEMA 
ng 1 exed to the Blank Book Committee " 
M undum of Changes As Result of -Conference With War Industries 
Board 
i ( ( standard thi nema paper i 
wels t those nreviously sed 
I nesses in foll “ « pt 1 00 OO 
SOO pages \ O0-page » duck " 
National No. 797 binding) will be 
re to be No l f } 
the 1! } itself 
iges and marble t eaves 
= grad of taxbid Ameri S I 
! ks andl « t heaper gz is.) 
white she 1 } y ) < t 
t eep 
I ss of boards 
mper for bla es 1 ks 
manifeid ra } l 1 g not 
t of gold used for finishing on folk 
the regulations is as foll m 
M turing Sect Pulp and Paper Divis War Indust s Board 
Regulation No, 46 
Biank Books 
Effective October 1 1918 
ufacture of bla ! 4 hall ' 
Nos, 16 0, 24 Ss ind 4 
| weight ir tabliahed i t! i 
books man ! . my te 
ipers) Ss st N 24 
M i fine writings Substa No, 28 
H " Su bat Ni 
~ sta Né 1) 
mpos nt t books and ad 
! maximum e substar N 0 
\ mrpositi } " lye tu 
7 S ~ ” 
t be manufa 1ining 24 
7 ~ ‘ t t e Rx 1 
a sha Z 
" 
invfactured s tha ( ets 
siz 4 x 7 i “ ~ 0 
. } j ‘ +) tted 
Ek A ! vidt ' Z 
t four te | ‘ ition 
is gulat 
] « for the 1 ufa ! i 
siti ind te may | ered i 
. mil iD 1 id n 
’ bers amd ad x ed t 
) Ti ordered t " ‘ t I 
ght rdered d xceed t 
! i for tl grad . ' 
x I . All folle q two-t is : ’ 
* with Ne s tl x 1 
S s t books \ t pe } 
N per 


9 Ruling of steno note books may be ruled to No. 7% faint pen. 

10. Sewing rhe number of sheets to the section shall be increased 
as much as the grade of paper used will permit. 

Section thread in place cf linen thread shall be used where found prac 
ticable 

li. Fly Leaves.—Marble paper and faney paper for fly leaves shall 
Single fly leaves shall be used in place of double fy 


leaves Fly leaves vehall be omitted on all single section or sewed 
through the middle of books 


be discontinued 


Fly leaves shall not be heavier than substance No, 40, 


i es in ledgers of 100, 150, 200 and 300 pages 
shall be from letters te a leaf, plain, rolled, net tabbed. (b) Indexes ta 
dgers of 400 00 pages shall be two letters to a leaf, 





13. Edges.—Marble or fancy edges shall be replaced by plain edges. 

! be replaced by green edges. The coloring of 
es « ' popular priced memo books shall be discontinued, 
14. Boerds rhe present thickness of boards in all blank books shall 





" reduce i rox} itely 20 per cent 

15 Finishing I bn ind width of gold lines on high grade 
full bon ooks s ve reduced to 3334 per cent, 

16. Change of Materi Qn full bound blank books on which paper 
used is | wsotte dg ce high grade fabri-hide or texhide fer 
leshers, ax ell as for fing or cowhide shall be substituted, oriental 
leaf for f ~ ! ‘ { gold shall be used, and the number of 

ine sha I luced ab t 4 per cent, 

Or i i s wi ther cloth or canvas sides, high grade fabri- 
ide s ” titute backs and corners, and oriental leaf for 

ng sha ‘ se { umber of lines shall be reduced about 33% 

I ; : half-bound folio or quarto books and 

nar t ‘ s of higher grade than machine tinish, 

On a { ’ quarto, two-third cap and figuring books, 

grade fab e sha « used in place of buffing and cloth grain 
paper { ‘ pt books above 400 pages, upon which the 

loth 1 

rhe sides of vse books shall be finished with blind stamping and 

nt s “ s tituted in place ef gold ahd the number of 
line t 

17 Du Bound Books On all duck bound blank books the corners 
shall hang ibe d the use of gold or metal on corners 
disconti ‘ yf ed with blind or inked lines, 

Pare titles be s tituted for leather titles, 

is. &§ th s | I smooth sheep skiver on all goods shall 

s tinue ibstitute In place skiver finished fabri-hide. 

10 Pres r Imitat Imitation pressbeard for covers of memo 
book manifold book ‘ position and students’ note books, etc., shall 
by . " ess 

A” M Orde B All manifold books shall be wrapped 
netead of ‘ hereaft t yvvera shall be made with fabri-hide 
ha buffing a oth grained paper sides shall be used 

i 

Box ' ping 4 ooks shall be wrapped in paper wrappers 
tha Y Where boxes are used, fancy paper and 
glaze ure sha e discontinued, and in their place plain boxes 
nade ! nfinished box board to be used. 

T > J ‘ eT maller books shall pot exceed 500 pages. 
b) Hig! grade or fu bound books shall net contain less than 300 
pages All crow r quarto of all kinds and square cap biagk 
books shall be « at rhe rulings on all blank books to be No. 

o- rr ‘ ‘ wit it leaf shall be made for 500, 1,000, 
9 eg t books shall be made in 150 and 800 
4 | i eather or artificial leather back and 

= ! B q J Duck shall be made in 200, 300 and 500 
23. Sta e Sin f Memo Books.—The following shall be the 
tandard sizes 1 me jum books made; the dimensions are filler 
r cut ' ement to which about 4 Inch is added for 
he es ¢g f ide fold and end fold: 

v, ‘ . ir pocket sizes Tally book sizes 

x4% 3%yx8% 


«4 exe 3%x9% 


T. E. DONNELLEY, 


Director Pulp and Paper Division. 
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COMMITTEE ON HARDWARE AND GLASSWARE 


The Hardware and Glassware Committee have nothing to 
specific nature, but must deal in generalities. 

The condition in this fleld during the last year, as with other com- 
modities, has been such that nothing of real value could be accomplished 
by the questionnaire. Late information, from the glassware 
manufacturers indicates that conditions, as it pertains to their getting raw 
material for their manufacturing, bave improved during the past 
two months, Their difficulty is the labor which is a 
difficult one to overcome We believe the manufacturers have been very 
fair in their endeavors to keep up their good packing of hardware and 


report of a 


however, 


some 


main question, 





Frank R. Welsh. 


COMMITTEE ON INKS AND MUCILAGE 


REPORT OF COMMITTEE ON INKS AND MUCILAGE. 
Your 


committee respectfully report that a questionnaire consisting of 
five questions was mailed to our members, of whom five hundred and 
twenty-one are classed as carrying a stock of commercial stationery. Two 


hundred and forty-one of the question sheets were returned answered by 
Stationers listed in Who's Who,” and our report was prepared from 
opinions and suggestions gleaned from their replies. 

We will repeat the questions as we proceed with the report. 

The tirst reads as follows: 

Are you in favor of recommending that half-pint bottles of ink be dis- 
continued, excepting red or specials? 

One hundred and ninety-one stationers favored eliminating this size 
bottle, while thirty-nine did not, and there were a few who were un 
decided Many of those who favored this discontinuance do not stock half 
pint bettles, and stated they had no trouble in selling pints and quarts 
instead A record was kept by five stationers in different localities, and 
their sales of half-pint bottles averzged 22 per cent of the pints and 16 
per cent of the quarts Manufacturers’ tabulations might change this 
average 

Some of the stationers who did not favor eliminating the half-pints 
stated they believed it had its place in the line of sizes, and that it was 
a popular size for home use Others contended that there would be too 


big a gap in price from the small to the pint size bottle, which would be 
the next in price 

It is apparent that there is not much sale for half-pint bottles, which 
could be lessened if all staticners would encourage the sale of the larger 


size bottles, as practiced by those who do net stock half-pints. 

At present prices of writing fluid the eight-ounce half-pint bottle is $0.50, 
whereas the and kind of ink can be purchased for $0.40 if 
$0.10 size bottles are bonght Neither is 
vantage in the price of a three-ounce bottle, for it 
which is the $0.10 two-ounce per ounce 

The purpose of placing these two questions before the association 
to investigate 


same quantity 


four two-ounce there any ad- 
sells at $0.05 an ounce, 
rate 
was 
slow selling items and have them eliminated, for it is 
greatly desired to reduce cost of investment and also to use the room for 
quicker turn over sales. A more important factor has also arisen, namely, 
the War Industries Board's efforts to material and 
labor. brands of pencils and other articles in our line have 
already come under this class, and inks and 
its part, not only from but for patriotic 
should strive to have all undesirable styles and sizes of 
eliminated as soon as possible, added to 
and our inability to obtain inks, 


difference in our total stock 


conserve all waste of 
Unnecessary 
must do 
We 


paste 


and 
well 
and 


mucilage can 


selfish reasons as 


inks 


which, those already discarded 


foreign made should make a favorable 


value and storage space. 








glassware in spite of the difficulty of securing and a incing cost of 
boxes, ete. 

We suggest the appointment ofa manufacturer or who 1 
keep the trade informed of change in prices on these twe nmodities, as 
is done by the pencil and blank book manufacturers 

Respectfully submitted 
URI DOOLITTLI 
GEORGE F. LUTZ 
ARTHUR J. WALKER 
Uri Doolittle. 
Our second question relates closely to the first, but it was t ed 
answered on nearly all the sheets The question reads vs 
Have you any other size to suggest that might 
A few suggested sizes which have been abandons et 
others suggested the lines to be 10¢, 25 and We s 
to the pints and quarts 
Perhaps this inquiry would have been considered 
question had included brands to be discontir d as es H 
ing omitted it and beijeving it to be of great ’ 
stock, your committee offers below for considerati sug 
on the subject. 
It believes that there are quite a few brands 
discarded by the manufacturers who are mal g 
similarity 

On examining the inks listed in the August i Ss 
News, there was found two brands of wri t 
manufacturer and another with two kinds of A 
the manufacturers make two or more brands of nearly 
fountain pen ink We tested the inks in questi 
owing to their similarily in color and use t 
modern bookkeeping or recording What is now 
of ink than manufacturers are able to supply 

Fountain pen inks were also tested in hig : 
was found that the writing tluids made by the sa 
from the pens equally as well, and therefor 
need for this brand of int 

The third question reads as follows 

Do you favor recommending that all quart " 
turers’ package be sold for ro less than the sing t I 
ing the half dozen rate suggested by the Catalogue 

There were one hundred and fifty-four replies is 
two against it Previous ink committees have g 
of bandling inks, particularly the loss from br« g 
by leakage from broken bottles. This breakage is certain t ri 
frequently in handling six single bottles than in full There w 
number of stationers who preferred giving thelr : i 
for six bottles than one Perhaps it will be 
1 better opportunity and when that time comes n turers 2 
induced, if found practical, to pack some of the quart f-d 
ages, as well us in the usual cases of a dozen quarts 

‘Please advise us how we might help to create g 
tion for inks and paste and also how sales of same y be increa 
This was our fourth question, and will be taker af t fift 


reads: 





f 


ost ¢ 


could 
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Have you any grievances against any manufacturers who have been 
introducing their inks in your community in any manner that is detri- 
mental to a stationer 

There were only two roplies that were unfavorable and they were unlike 
We. therefore, will not take up this matter, believing that the situation 
will gradually become satisfactory to all of us, and that succeeding ink 
committees will always keep this important question before our members. 

Considerable interest was manifested in our fourth question, which re 
lates to increasing ink sales in a stationery store, the general trend of 
suggestions being to promote its sale by conspicuous store and window 
displays It was also advised to distribute only the advertising matter 
prepared by manufacturers for exclusive use of the stationery trade We 
think this fair if it is our purpose to create the impression that inks and 
adbesives are purchased to the best advantage in a stationery store Ink 
sales can also be increased by those who sell it in the store and on the 


street by always suggesting its purchase when selling other stationery 


Cumulative effert should be made by the entire retail trade to convince 
the public that ink and adhesives are to be purchased to the best advan- 
tage in stationery stores Much ink and paste business has found its way 
into other lines of trace in common with other stationery articles. Pens, 
per Is, box paper fountain pens, and even loose leaf goods can be bought 
in many drug onfectionery and department stores This business right 
fully belongs to the stationer, by whom it was originally introduced to the 
public, and we must not only endeavor to re-eatablish this trade for our- 
selves, but discourage other lines of busi s from enlarging their line 
of stationery There is a limited market for ink in all communities, and 
the more a_ statione sells the less will be sold by other stores We 
should realize the mportance of creating id retaining ali ink and mucil 
age trade for the stationery business 

Before summarizit Ir report permit u to make a few suggestions 
that might be helpf n selling and handling inks 

Is The store de ery of inks can be more safely accomplished by 

a ¢ it in a stro wicker basket made for th purpose. The basket 
al be made t 1 no more than six quarts and be partitioned so 
that 1 e of 1) bottles come in contact with each other, 

2nd Valuable tore space can be saved by having he shelves only 
e ttle higher ‘thar e size bottles they are to carry Place only one 

rch =kind 1 row abont three quart bottles deep Place markers 
nt of ea 1 of ink, with price and size This method will not 





Theo. A. Steinmueller. 


en se ‘ but will be more ittractive ind will facilitate 
‘ f ft 
4 sma ermanent window dis] of inks and adhesives to 
hanged frequently vill emphasize hese ommodities as stationery 
ommodit On a year an entire window “should be used, 
" not hesitate to display a number f inks in cases if they are 
1 lal 
tt Be can n laying In a astocl f foreign inks when they are 
ported for nless orr ow! manufacturers are unable to make 
an i t very unlikely that the demand for these goods 


A trad rtesy of exchanging a bottle of ink or paste, if it is 
ime va s often a less costly transaction than the expensive 
rh sales pr vith a trade discount 
In vie the lifferent and nimportant opinion obtained by 
numer tationers, we conclude our report without asking 
t loptior i not make any sy] il recommendations to the 
( ! ttee or hte tions 
4 immary «eé | the following 
let Is it desirabl or wndesirable te ive half-pint bottles of ink 
so three ounce bottles discontinued excepting red and special brands? 
2nd Shall we ! hall we not request manufacturers to discard their 
w selling an ! essary sizes and sty 
i Is the wrapping of six quart bottles in our own establishment 
ifieient ad tage to carry in stock tw kinds of packing for 
rt bottles—one with six bottles and the other with twelve 
it What shall we do to re-establish and maintain the lost ink and 
! te business now undied in other lines of business’ 
Our report is respectfully submitted 


A. Steinmueller, Chairman E. H. Ze E. H. Clarke 
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LOOSE LEAF COMMITTEE. 

The Loose Leat Committee, in presenting thelr report, recommends 
the suggestions of the War Industries Board to economise both ip 
material and labor. 

The recommendation made by the Loose Leaf Committee at Chicage 
to the manufacturers of the loose-leaf devices to discontinue all dis- 
counts, and to furnish the dealers two price lists—one, a net cost list and 
one a recommended resale list with graduated prices for quantities. 

The manufacturers adopted the suggestion of the committee and sent 
to each dealer the two lists, as recommended, 

The resale list was a great help to the stationers in quoting prices, 
as it did away with the possibility of making mistakes in figuring 
from a discount basis. 

On account of the scarcity of raw material and the advances in costs 
and wages, it was impossible for the manufacturers to continue issuing 
a resale list 

It is the wish of this committee that this work be taken up by the 
Catalog Commission to publish resale lista in the Association News or 
the trade papers 

It was recommended by this committee that two weeks be devoted 
to window displays of loose-leaf devices—the first week in January and 
the first week in July hese display weeks were largely observed by 
the stationers 

The trade papers advertised these weeks very extensively, 

fhe American Stationer devoted a large part of their paper to the 
July display, and, to create an interest, offered a series of cash prises 
for the best-dressed windows From reports received from the stationers, 
these display weeks were a big success. 

The xtationers pay too little attention to the display of loose leaf, 
A window display, showing new forms and systems, with catchy window 
show ecards, will ereate more interest and bring better resulta than any 
other form of advertisement 

It is very important that each stationer find out what it costs ta 
handle the line of loose leaf 


In some ities the stationers combine thelr costes of doing businesw 





ind strike an average cost for that locality, and price their merchandise 
accordingly whic has proved very successful, 

It is a serious question with the stationers at this time to know what 
price to mark their merchandise on account of the increase in cost, and 
in many cases articles are billed at prices prevailing at the time of 
hipment It would be advisable for the stationer, on receiving new 
osts, te mmediately emark his merchandise and net wait until 
replenishing his stock 

rhe tic he Gover nt has taken in reducing the number of 
styles and designs i ' kinds of merchandise will be a great benefit 
to the stations Nov the time for the stationer to go through his 
sti and spose of discontinued and unsaleable articles. 

Recomt ne rhe Catalog Commission to publish in the Asso- 
iation News or tra: ipers a graduated resale price list on all Hines 
of loose-leaf devices Until such a list is compiled, the committ® 
recommends that the stationers add to thelr cost the same percentage 
of profit as the manufacturers formerly used in their resale list. 

Che Loose-Leaf Display Week to be continued, and the dates to be 
hanged to the first wee n February and the first week in September. 

rhe ' ‘ oose-leaf devices has become entirely too large for the 
station te irry a representative steck in order to accommodate his 

istomers it is caused him to order a great number of binders by 


ircel post press at a sdditional expense; also, it has caused the 
ge number of small unprofitable charges. 


manufacturer te handle 1 iat 

This mmittee had prepared a list of bindings and sizes of loose-leaf 
devices utting cut all unnecessary sizes that was to be embodied tp 
this report as recommendation to the manufacturers to etandardize, 

On account of the War Industries Board taking up the matter direct 
vith the inufacturers, it was thought it would not be advisable to make 
any recommendations at this time, as it might conflict with the sug- 
gestions of tl War Industries Board to the manufacturers of loose- 
leaf de s 


FRANK R. WELSH, Chairman; 
CHARLES SCHAFFER, 
JAMES M, COLOMB. 


MANUFACTURERS’ COMMITTEE ON MISCELLANEOUS ITEMS 





The War Industries Board rulings have materially affected those 
nanufacturers who deal in metal goods and have not received Government 
orders rhey | have a very gloomy view of the future. Those manu- 
facturers ose merchandise demands anything in the woolen or felt line 
iT appre mately in the same class, whereas those who are manufac- 
turing this same clas f merchandise and have government orders have 


omplaint and predict a gradual and systematic tightening of market 





condition will b all question of doubt, seriously affect 
future shipments to the wholeeale and retall stationers. 

lhe iss represented by our committee are unanimous in prediéting 
slow delive nd increased prices. Many have materially reduced their 

nez 1 bers and made many changes in the size and style of thetr 
packag eliminating boxes and individual wrappings, all of which ig 

strict ince with the request of the War Industries Board. 

In this se we find ourselves also. Of our own volition we have 
materially reduced our ines not only tn numbers of items, but in the 
atrle of put Our rednetion was necessitated by a desire to co-operate 
with the ment and a serious shortage in labor. Of the numerous 
letters ‘ ery lividual speaks of the tmpossibility of securing 
adequate mn ability and numbers, and for this reason alone a 
ma jorits ‘ irselves belleve that for the next year there will be not 
only a shortage of manufactured materials, but Increased resale prices. 


JAMES P. ARMINGTON, Chairman. 





MANUFACTURERS’ LOOSE LEAF COMMITTEE 


The loose leaf trade has felt the effects of war conditions fully as 
much as any of the industries associated with the stationery industry. 
Raw material has been becoming more scarce, and many substitutes 
will have to be found for naterials that are largely used in the 


industry, if conditions continue Manufacturers have found it more 
difficult to keep their plants up to the highest degree of efficiency, due 
to the conetant reduction of productive labor This is brought abou! 


primarily by the draft and the consequent state of unrest in the labor 
market generally 

Skilled labor, such as tool makers, ete., is almost entirely in the 
employ of the Government in munition plants or plants producing intricate 
war machinery 

The dealer must be prepared for a great shortage in all finished 
stocks cf the coming season, and in placing his orders will have to take 
into consideration long delays in the execution of these orders; and, in 
addition te that, as winter comes on, the shipping facilities of railroads 
will undoubtedly be taxed to the utmost in forwarding supplies for th« 
armies; consequently, delays from that source are unavoidable 

The War Industries Board in its endeavors to conserve raw materials 
ef all kinds and to eliminate unnecessary waste, has met with the various 
loose leaf manufacturers, with a view of materially curtailing the lines 
now manufactured, «o as to avoid the carrying of unnecessarily large 
stocks by the dealer, which lie more or less dormant, and in the various 
deliberations have recommended some drastic reductions in present lines, 
in addition to very important changes in make-up of the merchandise. 

I will give you a rough idea of the changes that are being made, some 
of which are now in effect, and others will become effective when present 
stocks of finished merchandise and raw materials are exhausted 

For convenience, we will divide the line into two groups, one being 
the group of ring binders, and the other the group of ledger or post 
binders, as well as the holders that go with this line. 

In ring binders, the following changes have been made: 

Memorandum Books 

These are popularly known as ! inch memorandum books, and have 
been made in a number of bindings It has been recommended that the 
bindings be confined to two materials—-morocco leather for the better 
bindings and artificial leather of high grade. so as to give good wearing 
qualities for the second binding 

Leather bound covers have been made with and without pockets It 
has been decided to discontinue pockets in all of these covers, as the 
advantages hardly equalize the loss of material used in making the 
covers in this shape 

rhe sizes of these memorandum books are reduced to commercial sizes 
only, eliminating the odd sizes that have been used to only a tim 
ited extent 

Duplex memorandum books, whic 


h is the name given by some manu 
facturers to a donble memorandum book, or one consisting of two metal 
parts, are to be discontinued 

Price Books 


-s in the numbers of sizes are suggested in this line 


Radical change 
which comprises the '4 Inch and 1 Inch ring binders made with flexible 
«overs 

All oblong or end opening books, with the exception of size 8'% x 11, 
are to be discontinued entirely, which means that these can be eliminated 
from the stationer’s stocks is well as the stocks of fillers and indexes 
that go into these books. 

Side fold books in sizes larger than 11 inches are discontinued Bind- 
ingé are to be confined to cowhide leather, supplied with pockets, as it has 
been found that in price books of this quality a pocket is very necessary; 
and for second grade books, artificial leatber of high quality, so as te 
insure wearing qualities, this binding to be made without pocket. 

It has further been decided that all special imprints other than that 
of the menufacturer of the article be discontinued, this being with a 
wiew of conserving gold and labor, as well as duplicate stocks, 


Ring Binders 

Ring binders of % inch and 1 inch capacity are used very extensively, 
and an important change in this line is the entire elimination of half 
bound style of binding, using only the canvas binding in a_ greatly 
reduced line of sizes, in addition te one or two sizes of a full artificia! 
leather binding, these to be used where a more sightly style of cover 
is wanted than can be procured in canvas binding. 

Large Ring Binders 

These are binders with rings of 1% inch and 2 inch capacity The 
bindings in these are to be confined to full canvas only, as this is the 
most durable and most practical for a heavy ring binder of this styl 
and the sizes to be continued are niy the very important sizes, such as 
11x 8%, 4x 8'% and 12 x 9! 

Check Book Covers. 

More or less stock has been carried of covers for this special purpose 
These are to be discontinued entirely and simply made on order wher 
required, 

tudent and School Note Book Covers 

The sizes in fhese lines are materially reduced, retaining only the 
practical and important sizes 

In making these recommendations, it got only means a reduction in the 
covers, but a similar reduction—in fact, a much larger reduction—in the 
stocks of indexes and fillere that go inte the various books. 

Ledger Binders 


The varieties and sizes of merchandise known as “Current Ledger 


Hinders"’ have increased during the past y 
the dealer has been compelled to carry a 

his business warrants, in order to be in posi 
with the other dealers in his neighborhood 

by this carrying of excessive stocks, as the 
iny way, whereas it necessitates a large : 
lormant on the shelves of the dealer and 


ears to su 
very much 


tion to compete satistf 


No real 
onsumer 


amount of 


manufacturer 


this, the sizes of the high grade ledger binders that 


in stock have been teduced to but five s 


capacities 


Furthermore, the bindings have been reduced to twe 


style, the high grade or corduroy and leath 
leather, which makes a very economical but 


In the cheaper grades of ledgers § simils 


bindings have been made, so that all superth 

Particular attention has been called at tl 
quality of materials to be used, as in subst 
of using material of too low a grade for t 
the utility of the binder Manufacturers | 
this in mind and work accordingly 


Chain of Flexible Post 


These are to be reduced to the same size 


bindings to be reduced to the smallest number 


Sectional Post Binc 


This embraces I'nes made with 5/16 inch 


inch diameter posts; and while there was con 





W. C. Bardenheu 


idvisability of merging these tw into one 
move of this kind, while apparently practical 
onfusion in the market, therefore it has be 
the two diameters as in the ist but the 1 
educed (about 40 per cent) ind the bind 
into three distinet classes 





Zt> eact 


er the « 


strong am 


at reduct 


mus styles 
we Var us 


ituting ther 


he purpose 


ave beet 


Binders 


S as the 
that 
lers 


diameter 


er. 


le might 
en thoug 
umber 


ings su 


First Grade—High Grade Ruesia and corduroy binding 
Second Grade—Canvas binding with metal hinge ane 
exposed entirely or covered wit! ul is, leaving 
rhird Grade—This is the binder most universally 
mn canvas and corners The locking devices th t 
ocking or end locking. as may be found most pra 
Storage Binders 
Consisting of sectional pests bound it pla 
top, made for stock in only the sizes that wi be 
indings 
In 3/16 inch post binders whieh is a n 
throughout the entire trad the number of sizes 
ixteen, which is a material reduction of the 1 3 
ind storage binders for this pui se are reduce 
Prong Binders 
Better known as Tengwall Files ‘ also ma 
. ‘sted to make in one style binding only ‘ 
Sheet Holders 
Canvas sheet holders, both single and doublk xz 
earried in steck are reduced t i mere skeleton of the 


sheet holders bound in aluminum and other materials ars 


Ledger Paper and Indexes 


Only the practical and most frequently 
eliger sheets sre to he ontinued in stock 
to conform with the Current Ledger Binders 


Indexes are treated in similar manner 


Ined 


for 


hereafter 


earried 





4 extent that 
ree stock than 
actorily 

vantage is gained 
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" ' t of cedueing the t paper lying dormant on eat vhich is ased in the fine memorandum books, is very 
. imited indeed ind as this material comes from abroad, you can readily 
Roxing and Wrapping see that the possibility of replenishing it during the war, and even for 

War I Roard is very emphati ts request to reduce quite a time after the war has terminated, is very remote. 
lustry to a minimun th mort board Cowhide eather is used very largely for military purposes, therefore 
for boxes is s« rales te to meet the mands, the present supply is extremely limited, and will remain so for a 
url i intities are used for the packings of var 
equest of the Board that all boxes made froi Artificial leather is used in se many cases in place of leather that 
' iper of any kind minated and only lain the dematr f this material has grown enormously during the last few 
ed 1s must be boxed years ul is this material also is used largely for war purposes, in 
5 ett ‘ nended that ft! me andise be vrapped it sdditic to the fact that it Is made of a fabrie which is largely used 
rappers ‘ possible for wa rposes, show it onee that the supply can be but limited 





rduroy is a very searce commodity, and price constantly rising. 
dgers and hig ' er binders w be Canvas. as ¥ 11 knew » used in very large quantities by the 
t ! Governme th for military and other purposes, and the supply during 

wrap ter the st ¥ as seve! times been at a very low ebb. 
ng ‘ ‘ y mar f t ea ‘ ’ ! product of uy ind beards, as we all know, is very much 
' t tiled, due t ‘ f the many ingredients that are unobtainable, in 
ind ¢ will be found t at = to be wed later vidit the t it coal is a very importent factor in this industry. 

y the new st acking, whic! ’ no means as sightly 

Gold, » = used for finishing and decorating books, is a metal that 


he mek : ri v ser by all « the ma ifacturers A« this 
} . the Government is anxious toe conserve in every way possible. 


s a ' ‘ easure we wi ive ft ibide by nd make 

¢ 4 sitne 4 t tals, & is steel, aluminum, brass, copper, ete., are 

res , y « general : nie ele - ‘ ‘ on er . ‘ it y dificult te procure an adequate supply for 
actu » at Sout Glew. scien eodiee’ . ee cee ain the eds e trade r industries naturally have the preference 
irefvlly it be found that the u s points were fully min te is Kl 

ber fe ‘ ggestions were mad und that whet f the 4 the icts t high market, for after all the supply and 
tublixhed the 4 er will fnd that k i lemand , the I =, therefore, safe to assume that the cost 
eting « possible s f all os eaf me se will remain fully as high as it is today, 

si t that I would like t ring before the deals s ind it w t be t -urprising if further upward movements in 
efies to be carried. a we as the executior fers sts w eCOSSAary ere ce, the suggestion to the dealer to maintain 
stock d specially made goods n adeq f ess seems to me a safe suggestion, and one 

easons to which I called attenti in the begir g of this that car be will enable him to handle his business 


manufact ! find it more difficult as time goes « t fill at nor t 


T y re hont in any way af 





' 


ties rders it dealers send to then ind it is very desirable Anothe t that I | like to bring before the dealer is the 

leale er to get the greatest efficiency out of his loose ders ered for 3] i} purposes in odd sizes or styles. Heretofore it 

epartment ‘ is stock of shelf goods in good condit irrying has been tl istom t the monufaeterer furnish binders of this kind 

1 supply as . trade will warrant without needless t g ul t very t e. generally about a week or ten days, and in many 

ving a larger sto f supplies that tually instances even less time This, yuder present conditions, is a very 

urthe t to reorder his stock frequently i \ the serious hardship, and I strongly recommend to the dealer that he 

er ‘ to fill orders than was is wont the past educate | stome! cive ample time for the manufacturing of a 

wt bear i nd that the average order received by the inufa special article, sa t ss than thirty days, and if this seems too long, 

t st was filled from a_ sto available for tl Uurpose to resort to s k articl Generally the sizes carried in stock are very 

tock does not exist , n additior this the ose to the specials vit , little effort on the part of the consumer 

g facility r lower than it ever wv 1 st urt ‘ isily used, where up to the present time it bas 

art ‘ irdly be complete tl referer ‘ " been thought ecessal t ah 1 special If this were carried out, it 

if merchandise It is aafe to « that ther is 1 possibilit would mean a tremend onserving of time and labor, as well as 

vnward ement in any of the prices or ORE eaf met innecessary expense the part of the consumer, on the part of the 
prima \ é to the fact that ‘ of the raw material lealer ind a nt l t f the manufactitw. 

modit ire plentif Ihe supply of WM. CC. BARDHEUER, Chairman. 


MANUFACTURERS’ COMMITTEE ON PENS AND PENCILS 


Conse sion of the Wa dustries Boa t June restricting é is of metals for the purposes of the civil 
tlemen of the per ndustry t " before poy at to get reased output of metals for more essential 

purpose of taking t ! teps erva purpose ! ducting of the wat 
tne ind capital All ft ‘ stry represented have expressed themselves 
{ ring in Washingt nating ¢ f hem is being art with the objects contemplated by the 
te ‘ ico Committes ‘ f . ite 1 the Gover é he irranged their own business in compliance 
wing purposes th the pressed by the various governmental 


EMIL BEROLZHEIMER, Chairman 


ire as follows: 


| | I 11 
Sched r Manufacturers of Steel Pens, 
7 . | facturer to make not more than thirty 
t ! z 
Peeict B CR : sa ites 2 § | i i manufacturer to make not more than 
t a ats —_ tes f pens All such styles to duplicate a 
I Eberha Fa : v 
iaher ehe , Faber P % - B | | ture of brass pens to be discontinued, 
! f the co tt re Mr. I y. Re ford ‘ \ | ed P lhe manufacture of nickel plated pens to be 
\ ( Mr. J. H. 8 me ' ft Josep! ' 
M Moore Bla ‘ ( M | Rest 
. “we HOW. éRrew Oe m ° I y i facture of ruling pens to be restricted to 
ur 0. A : a: ae: ileal AAS t ‘ t er three widths of points, 
one tor tie eo ; oh 6 w s of 8 No new types or styles of pens to be 
: waned . " ’ ne the var 
) f the W I B . pt 7 Assort ut-ups, known as assortments, not to be 
t bhe« fina t it j at ers after stock now on hand is exhausted. 
h as ( Ss. f . f | Display Fixtures.Counter show cases or 
I it pens, net te be furnished by any 
hand is exhausted, 
sic f ¥ passed | 5 ertheles t rious | put-up to be discontinued. Pens are not 
re sent « { t DD ‘ t ts ¢ eas ft ; gross to a box 
' t Se 1 . Eve y possible is to be practiced. Each 
; t fort to conserve paper and boxes now 
saree ‘ etal 11 S j Eff ‘ lan outlined in this schedule is to be 
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Not ember : 


MANUFACTURERS’ COMMITTEE ON ENGRAVING, 
GREETING CARDS, ETC. 


Your committee finds this branch of the trade confronted with the 
same difficuities and problems as in all other lines. An acute shortage of 
stock and supplies exists, and extreme difficulty and delay is experienced 
in obtaining reorders of standard goods, as well as the shutting off 
altogether of many special sizes in paper, cards and envelopes. 

We wish to call your especial attention to the shortage of help in 
almost all of the shops. A large number of engravers, plate printers and 
machine operators have entered the service, in addition to several hundred 
plate printers that been drawn to the Bureau of Engraving at 
Washington The supply of help in many cases has reduced to 
fifty per cent of the normal requirements, and practically no extra help 
ean be obtained for the holiday season. 

Under these conditions, only the orders received at an ear'y date can be 
completed for Christmas delivery, and a great many.people are sure to 
be disappointed. The wise buyer will lose ro time in placing all orders 
of this description, and customers should be urged, as never before, to 


have 
been 


make their purchases early. 

We are all anxious to comply with the Government's requirements in 
the line of conservation. The most radical of these in our industry is 
the order to make up all wedding invitations on a single sheet, with one 
envelope. The members of the committee were unanimous in the 
opinion that this should be carried out immediately, and where 
stocks of folded sheets and double envelopes were on hand, the sheets 
the inside envelope gummed and all orders filled 


even 


should be cut in twe, 


Thix would make all stocks go twice as far und we ask 
sizes in 


as requested. 
the stationers to co-operate along these lines The extra-largs 


weddings should be cut out, and customers induced to confine their orders 
to the small or medium-sized sheets. 
Another recommendation, is that orders for less than hundred 
calling or business cards be eliminated for at least the duration of the war 
One of the committee suggests that business houses be equested t 


divide their orders for letter heads so as to include a larger proportion 


of two-thirds and half-size sheets, and alse to print all cheaper 
circulars on both sides of a single sheet. 
The greeting cards for this season are practically all manufactured, 


but a number of recommendations are made for next season's line, The 


elimination of ribbons and inserts the use of lighter-weight stock and 


envelopes, and the cutting out of many of the colored stocks, fancy 
finishes, borders and edges, are among the most important It is also 
suggested that the sizes be made smaller, single cards be used instead 
of folders, and that boxing should be restricted to orders of one hundred 
or more of a kind. 

We feel confident that members of the association will co-operate with 


the engravers in carrying out these conservation measures that seem 


conditions 
Respectfully 
ALFRED 


necessary under present 
submitted 


E. VOSE, < rman 


MANUFACTURERS’ COMMITTEE ON HARDWARE 
AND GLASSWARE 


chairman into the 
coming 
briefly 


made by the 
various 


those 


A careful investigation has been 
conditions affecting the manufacture of 
within the of this committee, and 
cemmented upon in accordance with the advices received, as follows: 


Security Bonds 


commodities 


scope items may be 


One manufacturer reports 

“There is one feature of our business that we would just like to call 
to your attention, and that is the following: 

“Immediately following the adjournment of the Springfield convention, 
in 10913, the higher grade of locks was adopted, 
following ihe recommendation of the convention. We also, at that time 
from the convention, boxing 


idea of furnishing a 


acting on another suggestion began the 
of certain sizes in cardboard boxes. 

very well 
thing: but 
abnormal, it has been almost impossible for 
locks, and, owing to a 


keep a 


were normal, 


began and 


conditions 
since the war 


“These two ideas worked when 


and they 
conditions have become very 


seemed to be a xood 


us to get anywhere near the supply of No. 621 


tremendous rush of business, it has been impossible for us to 
separate stock of boxes equipped with these locks. 
“Outside of a few in the trade, we regret to advise that the demand 


for a better grade of locks and boxing in cardboard has been growing 


less all the time.’ 
Metal Baskets 
reports 
from the War Industries Board to finish up and 
have on hand for waste baskets, but after 


"One manufacturer 

“We have permission 
sell the stock which we now 
that steck is gone it is problematical as to 
to secure any further supplies At this stage of the game, we are unable 
to ascertain anything definitely, and we are therefore making no plans 


whether we will be able 


ahead whatsoever."’ 
Another manufacturer estates that a few 
essential list, 


styles of baskets he believes 
they will be 


present 


upon the although given 


classification, so that under the 


will be placed 
comparatively low 
steel there will be more or less delay about filling orders. 


Cuspidors 


shortage of 


One manufacturer writes 

“At this writing, we have not been able to determine what classification 
they are essential. We have a 
brass hand, and will be able to take 
three or four months longer. If the 
that they are essential, there will be 


MI 


has been given cuspidors I believe 
fairly good stock of 
care of our orders for 


ruling we have asked for should be 


COMMITTEE ON 


styles on 
possibly 


is really misnamed and to a certain extent unnecessary, 
is expected, and four subjects worthy of some 


This committee 
but some sort of a report 
little attention have been selected. 

Firat: How to secure vorrect prices for goods. 

What stationers are doing along advertising lines. 
stationers. 





Second: 

Third: The combining purchases with fcllow 

Fourth: The giving of cash discounts 

All members agree how vital it is to know proper prices to ask for 
their goods, and want to use the best way to get this information to 
their sales force, but no uniform way is followed. According to the 
character and size of the price books, bulletins, blackboards, 
manufacturers’ lists, price cards, store bulletins, interdepartmental letters, 


store, 


ete., are used. 


ro stop in the production Steel cuspidors, which have proved a very 
popular article with the dealers, can be purchased for probably six 
months—we figure our preseut stock will last that time ind it does 
not look as if there would be any increase in prices."’ 

Another iarge manufacturer of brass cuspidors states that, owing to 


the searcity of labor, his factory is running at about 0 per cent 


production, and he has no idea what the future will bring fort! 
Non-evaporating Inkstands 
and large war-produ z plants 


The requirements of the Government 


have absorbed a large part of the product of the manufacturers of 
these articles, and a further increase is anticipated during the oming 
rear unless regulations should be adopted by the War Industries Board 
which would restrict the output 

Another manufacturer expects to increase his business from 25 per 
cent to 50 per cent during the coming year 

Another manufacturer reports that the shortage of labor is a serious 
problem He states that men who are able to handle t glass are 





eagerly sought by rolling mills, and that it is with the greatest difficulty 
that the glass factories are kept in operation 

ris particular writer says that stocks of merchandis een x 
seriously depleted, and the needs for replenishing the sa be s 
urgent, that it will be a considerable time before the ma eds in 
be supplied He doubts whether costs during the year 1919 an be 
substantially reduced. 

Another manufacturer says frankly that the coming 5 r will see a 
great increase in the sale price of his product, based t ed cost 
of factory labor, packing material and shipping 

One of the largest producers states that the require nts f ti 
Government for his inkstand have been so pressing and s inability to 
get enough glass has been so marked, that ordinary req ements of the 
stationers have not been met with the usual promptness i gh efforts 
have been made to maintain a fair and equitable dist 
factory Despite these conditions, this manufacturer t - 
the coming year an improvement will be observed from 
of the dealer, but exceptional judgment in the purchase 
of goods will be required by the dealers throughout the t 





The foregoing indicates in a general way the manufact lit 
as they now exist and as they likely to 1 in the near ture 
it is hoped thai this exposition of them will be of assistance to the trad 

Res tfully submitted 
i A L EMI i 
‘ ‘ “ 
SCELLANEOUS ITEMS 

In most of the larger cities local stationers’ ass r the 
Dimond plau, or otherwise, have their secretary prepa frequent sts 
showing recommended resale prices for their members. 

Stationers in smaller cities are obliged to wait f Nat i 
Catalogve Commission bulletins, which all agre« are f great benefit 
but are not published often enoug! 

Very few dealers are issuing new catalogues i sts f 
course are for temporary use only. 

Almost withcut exception stationers change prices goods in stock 
upon notice of advance by the manufacturers rhi logi seems s ear 
that a discussion of this subject is unnecessary 

With reference to the actual marking of the merchandise a very great 
majority say they mark practically all stock A ttle a ysis of this 
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subject will convince that you should only label and tag such goods 
as are not easily identified. 

With the many changes in the price of blank books, loose leaf goods, 
pencils, inks, typewriter papers, ribbons, carbon papers, writing tablets, 


glassware, stationers’ specialties, etc., would it not be a better plan 
to have near each class of such merchandise a current price list, one 
either of your own making or the catalogue or price list of the 
manufacturer? 


This committee makes no recommendation to the association, as we 
ire informed that some action will no doubt be taken, that frequent 
bulletins may be issued in form and size for easy and practical use by all. 

Some may think it inopportune to talk about advertising when so 
h trouble is experienced to get goods to sell; nevertheless it is a fact 
that stationers as a class are very poor advertisers. 


There is no doubt of the very great improvement in the condition of 
most of our members financially and otherwise, due more to the work 
of this association than any other cause But it is also true that our 


business would be larger and greater profits result if we stationers adver 


tised more consistently 
Our members use every kind of advertising ever invented—those who 
do advertise The most by far use newspaper space, and of course 


more consider this the most productive method. 
In point of numbers the next class believes in the value of the 
envelope stuffer, circular letter and that which quite a few call ‘‘direct 


by mail’’ advertising 





Geo. M. Spalding. 





e ti e wil believe in the advertising value f the salesman 
it some " service’’: but every tationer no matter how he 
es, surely n t deliver the goods"’ and satisfy the ustomer 
ive some lealers whose main advertisi: efforts a the use 

tters carrying their message; a few who use rulers 1lendars, 
maps, movie slides treet car cards t 
There are only about a dozen stationers who publish house organs, 
this number only half with regularity Another dozen or so who 
have experimented say this sort of publicity is too expensive and 
‘ too mu effort 
\ indicated above many more than half of the members answering 
juestions ha sel newspaper space with varying results so it is 
t resume that this is good advertising for stationers 
As niy about twenty have used billboard advertising, your mmittee 
des that it s not especially good publicity Of course ill agree 
the greatest benefits and direct results are obtained from window, 
ind stor displays The suggestions asked for did not mate 
but our trade papers always carry so much on this subject it is 
necessary to discuss it here 
Fror the inswers received as to the percentage of your cost of 
oiling business, a fair average would be about 1 per cent the majority 
nswering being 1, 1 und 2 per cent, although we have stationers who 
ot spend one ent for advertising. or so little the cost is less than 
per nt A few spend 8. 4, 5 and 6 per cent, and three say 8 per cent. 
rhe Businesa Eq ment Dealer, in a re nt article, estimating what 
sts the aver dealer in business equipment to run his store, 
ows a gross amount of 209! per cent in ordinary times of which 


advertising expense is given as 1.49 per cent, with an average turnover 
of 2% times a year. 

These figures are very near the experience of most commercial sta- 
tioners, of course excepting larger cities and the Pacific coast. 

With reference to combining purchases with fellow stationers, 101 say 
“Yes"’ and 55 “‘No.’’ Most of those who have any experience know 
of the benefits of securing the better rate for quantity purchases and 
the friendly feeling promoted by this co-operation, 

Those opposed point out the inequality of the very large buyer combin- 
ing with a small dealer. Without question there should be equality of 
purchases. Another objection is where one is slow pay. 

The almost universal plan of dealers with respect to selling each 
other is that of allowing a discount on the purchase, the accepted rate 
being about 20 per cent, other answers being 10 per cent, discount, 32; 
15 per cent, 15; 25 per cent, 9 

A few lend and borrow, but by far the majority believe “Neither a 
borrower nor a lender be," and live strictly to the rule and buying 
and selling to each other at the accepted discount in the community. 

There is an almost even division among our members as to the custom 
of granting a cash discount, about one hundred voting each way, though 
the ayes have a shade the best of the votes as to its discontinuance, 

Your committee therefore is not in position to comment with so wide 
a difference of opinion, but suggests that if we as retailers abolish thé 
practice, our mannfacturer friends no doubt will do the same to us, 
Some suggest the unfairness of giving 2 per cent, for cash or on regular 
monthly settlements, and forgetting to allow this concession to the store 
customer who pays over the counter on delivery. 
good argument in favor of the abolishment of cash dis- 
ounts is its abuse and the fact that fit ts not uniform, some trades 
giving 1 per cent, the great average 2 per cent, paper trades 8 per cent, 
and there are some lines allowing 5 per cent, 6 per cent and 7 per cent, 
and often a secret extra discount being offered to hold large buyers. 

rhe use of trade acceptances and a strict uniform rule of payment 
of accounts or minimum cas discount, if It must be, would eliminate 


many f there evils 


One very 


GEORGE M. SPALDING, Chairman; 
EDWIN I, BAER, 
W. R. GREGORY. 


REPORT OF MANUFACTURERS’ COMMITTEE ON DRAWING AND 
ARTISTS’ MATERIALS. 

As chairman of the Manufacturers’ Committee on Drawing and Artists’ 

Material, I addressed a letrer to all the members of our organization 


coming under this heading » Inquire whether they could suggest any 
matters whi should be brought up for discussion at the Richmond meet- 
ing. All the replies received were negative. 

I also got into communication with the War Industries Board, Wash- 
ington, D. ¢ in order to ascertain what steps, if any, should be taken 
to secure a priority classification for the manufacturers of drawing and 
artists’ material, but was advised that the Board considered the industry 
too small to give it special recognition, but that the Board did not con- 
template pla g any restrictions upon it 

Most of the industries in the United States have formed ‘‘War Service 
Committees’’ on the one side for the purpose of receiving proper recogni- 
tion from the W Industrics Board, and on the other for the introduction 
f met s of conservath « advocated by the Government. The diffi- 

ity of taining lat i iw material, together with the fact that the 
irger firms engaged the manufacture of drawing materials have put 
ilmost ft ntire 1 f it he disposal of the Government for the 

facture wal ' |, has foreed the manufacturers In many 
nstanes liscont irge number of items listed in their cata- 
logues ‘ ert ‘ however, bas been taken in regard to this 
atter } there ‘ © a general tendency to curtall assortments 
ind eli goods ire not regular staple articles, While there 
s to be no reas to antielpate any measure which would shut off 
supply of tists’ and drawing materials, common prudence should 
induce the dealers In these Hines to order their wants sufficiently in 
ad to reduce their assortments by eliminating styles and sizes not 
in regular demand, a in adequate stock of staple articles. 


CARL M. BERNBEGAU, Chairman. 


MANUFACTURERS’ COMMITTEE ON LEATHER GOODS 
As chairma of the Manufacturers’ Committee on Utility Leather 


Goods. the writer would Ike to have the privilege of discussing this 
very important subject 

First, we believe the st | leather goods business to be subject to about 
the sam strictions i by the War Industries Board as on all 
ther Ir ] ines 

As we set nditions during the period of the war, the labor situation 

bound to reduce productios This year has proven our inability to 
supply the demand gardless of high prices prevailing; the quality of 
merchandise wine sold is far above normal, As time goes on the 
shortage f labor over t country seriously affects the leather gocds 
manufacturer, as his | hand labor cannot be replaced under present 
conditions 

rhe leathe uation. we believe, will remain about the same, but owing 
to Gover ent needs of nearly all leathers, we are restricted to the 
amount released We feel. however, by careful buying we should be 
able to secure material needed for our requirements. We do consider 
that every dealer should take advantage of early buying to insure deliv- 
eries at most advantageous prices. The situation is not an encouraging 
one for tl coming s¢ 


Cc. J. WEISSBROD, Chairman, 
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Big Corporation to Take Grand Central Palace. 


Broad Plans Made to Handle Foreign Trade After the War. 
From an Interview Given the Press by Alfred 
1. DuPont, Chairman, Board of Directors, 
Allied Industries Corporation 


Note—We are informed that the Government has taken 
over the Grand Central Palace in New York for hospital 
purposes during the war and for three months thereafter; 
but that the Allicd Industries Corporation will hold to the 
plans outlined below and will carry them out as soon as Ppos- 
session of the building can be obtained, 

“My purpese in acquiring the Grand Central Palace for 
the home of the Allied Industrial Corporation was, and is, 
to establish a point of contact between commercial 
United States and the rest of the world in the develop- 
ment of foreign trade. Whether or not that purpose can 
be accomplished in just the way we have planned depends 
to some extent upon the United States Government. If 
the Government finally decides that the Grand Central 
Palace building is needed for public purposes our plans 
will, naturally, have to be altered to meet that necessity. 

“The vision of the position which this country may 
occupy in the markets of the world, if it takes advantage 
of its present opportunity, is not exclusively mine. Many 
men have dreamed it, but it remains for someone to 
realize that dream, and it is my hope that through the 
Allied Industries Corporation this may be done. 


“Foreign trade is not, however, a one-sided matter. It 
does not consist solely of selling your products to other 
countries—it consists of selling to them and buying from 
them, reciprocally. It consists, further, in the establish- 
ment, through trade relations, of greater international 
understanding, of appreciation for permarent business 
alliances with their nations and other peoples which will 
result in closer world-friendships. This is the antithesis 
of present world conditions, except insofar as concerns 
the allied nations. It is my hope and belief that through 
the plans we are developing around the Grand Central 
Palace, the alliances we have made for purposes of war 
will be cemented and strengthened for the years of peace 
that are to follow. 

“At the Hague there is a Peace Palace that stands for 
something very definite in the world, however circum- 
stances may have nullified its immediate practical useful- 
ness. It is my purpose that here in New York there shall 
stand a Palace that is no less for peace, though its func- 
tion be to promote toreign trade and closer international 
understanding—which is the basis of peace. 


“It is all very well for us to talk of these things, but it 
‘seems to me the thing to do is to create some very defi- 
nite focal point around which these thoughts can be crys- 
tallized into acts. Therefore, the Grand Central Palace 
is to be something more than an executive building for a 
great business corporation, representing only an exclusive 
group of manufacturers. While we shall assemble there 
the American made goods of our allied industries, which 
are to be offered to the buyers from other countries, and 
reciprocally, foreign made goods that are seeking an entry 
to the markets of the United States, the Grand Central 
Palace under its now direction will become also the 
assembling place for the commercial thought of the whole 
world. 

New York is very definitely the gateway through which 
American goods must go out to the markets of Europe 
and South America, just as it is the gateway through 
which the products of these countries must largely enter 
the United States. It is not that we wish to narrow the 
gateway, but rather to broaden it, very definitely locating 
its place and for the future we hope to bring together 
these buyers of all the world under one roof in this City, 
in order to facilitate the exchange of commodities and the 
interchange of ideas. Our expositions of domestic and 
foreign goods will become—like the Leipsic Fair, events 
of world-wide importance and should attract an increased 
number of buyers. 

“Further, to develop our plan. it is proposed to central- 
ize here, as far as possible, the entire tiow of foreign 
trade. It has generally been thought that the Palace was 
to be used only by such groups of manufacturers as were 
allied with the Allied Industries Corporation. This is 


not correct, since the purpose is, as I have said, to make 
it the focalized center of all our foreign trade activities. 
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“The Grand Central Palace will become in this spirit, 
the home of a Commercial Union of Nations, a formal 
association as definite as “The League to Enforce Peace,” 
the object of which will be to foster reciprocal interna- 
tional trade relations, the establishment of international 
customs tariffs, standardization of merchandise, the pro- 
motion of international legislation affecting trade relations 
and of international good will and co-operation. It will 
investigate international market requirements and interna 
tional natural resources. It will tabulate international ex 
porters and importers for the service of buyers and sellers 
and disseminate information on these subjects. Inter- 
national trade marks and patents will be listed and inter- 
national financial investigations made and kept on file. In 
other words, the Commercial Union of Nations will be 
the connecting link between the already organized 


come 
trade associations of the entire world. 

“In conjunction with this will be operated the Allied 
Club, an international club affording all of the usual and 


some very unusual club privileges to its members wh 
will be foreign and domestic importers and exporters 
brokers, bankers, lawyers, shipping men and commercial 
agents. Membership in this club will include all of the 
proposed branches at London, Paris, Milan, Brussels, Lis 
bon, Shanghai and Tokio. 


“Through the Club’s information bureau, its members 
will be entitled to use of all the data gathered by the 
Commercial Union of Nations, and when in New York to 
the use of the club rooms, conference rooms and reading 
rooms, Writing rooms, and library, together with the great 
convention room and banquet hall. It is rather absurd that 
there is no place in New York, other than some hotel, for 
great gatherings of world business men assembled in a 
spirit of co-operation. 


“The World's Fair will be opened in 1920-21 and will 
operate for the first two years in New York, and there- 
after every third year, alternating with London and Paris 
This will occupy seven of the twelve floors of the Grand 
Central Palace for a period of three months, showing the 
products of representative international industries and 
bringing together the world’s leading manufacturers and 
buyers, regardless of whether they are associated with the 
Allied Industries Corporation or not. One thousand of 
these will be invited to visit the fair as the guests of the 
Allied Industries Corporation, and this gathering will 
resolve itself into the first International Trade Conventior 
to consider international trade problems. 


“Other expositions will follow in their turn, so that 
throughout each year there will be a succession of thes¢ 
modern educators—one dealing with goods ‘Made in U 
S. A., and intended to popularize that mark; another 
with seasonable exhibits of domestic goods and still an 
other to be known as ‘The World’s Wants Exhibit,’ to 
educate American manufacturers and others in the raw 
products of the world and the uses to which they may 
be put. 


“Permanently the Grand Central Palace will be the 
executive offices of the Allied Industries Corporation and 
its activities as the central selling organization for the 
manufacturers and producers of the world, and also for 
the French American Constructive Corporation, the fun 
tion of which is to assist in the rebuilding of certain sec 
tions of devastated France when hostilities happily shall 
have closed. 

“Together with all of this, there will of necessity be the 
conduct of the broadest campaign of education possible 
to promote, beyond the immediate reach of the influence 
of the Grand Central Palace, the principles of good will 
and international understanding generated there. This in- 
fluence is to be made to radiate as widely as possible 
through a comprehensive system of public education 
through the co-operation of other associations, by its owr 
publications, and, it is hoped, through the friendly co-op- 
eration of the press which will interpret these various 
activities in their full significance. 

“This is the work we must set out to do to gain for 
America its fair quota of World Trade, but by methods 
which we believe are in harmony with the thought of 
those nations which are today allied in opposition to an- 
ther method which is passing, 

Industries 
closely 


“The general plans laid down for the Allied 
Corporation are formulated to co-operate very 
with the various domestic .and foreign trade bureaus of 
our Government and to work in harmony with the various 
international foreign Trade bureaus of the Allied 
tral Governments.” 


and neu- 
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r War Production — Cause and Effect 


vas Hi VER Cee engaged in business today knows that 

it can not be conducted as usual, and that the war is 
be affecting every industry. We do not wish, however, to 
assume the role of an alarmist because we believe that 


lied 
and an alarmist conveys a threat. 
cial 


= We have been compelled during the past few years to 


va raise our prices from time to time, and it 1s gratifying 
the to us to see that these increases have been well receive 


jing by our trade. We wish them to have every confidence 
that in the fact that at no time 


tor 


na will our prices be increased — gprvicp: Service on which we all lay so 
. lia much stress may be impaired to 
will beyond actual necessity, some extent, but we wi 


, but we wish to convey to our cus- 
ere- 


omers the fac 1at it will b 
oka and no oreater than the - a a fact that it ull be our purpose to 


render best service possible and that any 
“an 


; delays will simply be due to conditions beyond 
he ~ a) y ‘ ’ ‘ . rT - - ~ 
hese necessity demands, as we our control, represented by freight embargoes, 
and 


a would not ask one cent be- delay in delivery of raw material, the help prob- 


lem, et cetera But, as our trade can testify, 
1 of 


Be yond what iS required, as our service has been uniformly good throughout 


7 these trying times, and we shall maintain it to 
wi 


= we do not believe in profit- _:%, histest point of ficiency possible under 
that eering or taking advantage 


hese 





MAINTENANCE In the use of such im- 
a U. of present conditions. OF QUALITY: portant articles as type- 
ther : writer ribbons and car- 
— bon papers we regard as most essential the 
Fire maintenance of quality and we have left nothing 
onan undone to maintain the standard of our goods 
, in every way. But this means paying the high- 
est prices for all raw material. We feel that 
the : 

and Se our efforts in this direction have been weil re- 
the (XS warded, as the demand for our goods is greater 
» for —— than ever and the volume of our business dur- 
func- 3 ing the past year represents a remarkable rec- 
sec- ord. This has been gratifying in a doube sense, 
shall as showing that the increased prices which we 
have been compelled to ask, and the quality of 
_— our goods, are satisfactory to the trade 

ate generally 

will 
is 1n- 


sible CO-OPERATION: The old adage that 


gare MITTAG & VOLGER, Inc. makes the whole world Kk” ie ween 


PMR UU UU UTU Te uit. .4 dU RUREUU EER APR 


0-op- Se pee) a exemplified in this world-war, and the meaning 
rious —s ’ . A of co-operation has never been better under- 
PARK RIDGE, N. js U S.A stood than now, and surely there is nothing 
n for missciate more pleasing than co-operation between a man- 
thods = “e . . ; ufacturer and his customers—each understanding 
} f New York Chicago San Francisco 
it of 261 Broadwa 205 W. Mo e St 35 Montgomery St the pec uliar difficulties of the other which war 
2 oe Cleveland St. Louis Ree -y conditions are bound to provoke. On our part 
119 East 9th St s-Laclede Bldg 88 Broad St ; : 
? 2119 I MetCimas ‘ we assure our trade of continued co-operation 
stries London ne ° 
‘ly und 8 Dyers Bldg., Holborn, E. ( in every respect. Therefore, we fill every re- 
osely AP 
us of AGENCIES ALL OVER THE WORLD quirement and meet ev ery reasonable condition. 
\rious 


| neu- S 
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by using the Self Starting 
Remington Typewriter 


HIS great Remington improvement cuts 
out an hour of needless motions in every 


day of typing. 


The Remington Self Starter is an auto- 
matic indenting mechanism. It enables the 
operator by one touch of a key to set the 
carriage instantly—exactly where she wants 
it. No more time lost in slow and awkward 


hand settings. 


The Self Starter is used on an 
average 12 times for the usual indenta- 
tions in writing every letter and 
envelope. And each time it saves 
four seconds by the watch. Do you 
realize what that comes to in a day of 
continuous typing? An hour saved 
per day is about right. 





This is a Remington invention. 
Nothing else like it. Adds nothing to 
the cost of the machine. 









Wi \\ hm \\ ~ = 
' A AA ENN \ i REMINGTON TYPEWRITER COMPANY 
uy \L Za = SN) — INCORPORATED 
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These are the five Self Seciees Keys 374 Broadway New York 
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Aims to Strengthen Relations With Asia. 

The American Asiatic Association, 627 Lexington ave- 
nue, New York, was organized to strengthen the bonds 
of friendship and understanding between the United 
and Asiatic peoples. It works to promote more 
ntimate co-operation with the nations of Asia in their 
educational, social and general development and a closer 
ntercourse in commerce and finance. The organization 
has a record of nineteen years of active participation in 
the economic, political and general relations of the United 
States with the Asiatic nations. 

Memberships are invited from those interested in the 
further development of cordial relations with the people 
of Asia. Associate membership in the United States and 
Canada is $2.00, which includes subscription to the Asso- 


states 


ciation’s journal, Asia. The Association should present 
an opportunity to participate in the sweeping readjust- 
ment of international relations which will follow the ef- 


the United States in assuming its position of 
greater responsibility, in the affairs of the Far East. 


torts oft 





Monthly Bonus Plan Proves Success. 


The success of the monthly bonus plan inaugurated at 
the Steel Equipment Corporation’s factory at Avenel, 


N. J., last April is attested by the fact that some 38 
nen in the factory have maintained a 100 per cent 
record for regular attendance and promptness since the 


system was inspired, and during a recent month 86 men 
qualified for the monthly bonus. ‘ 

The men with perfect records for the past six months 
a 100 per cent club. 


1 
h 


lave organized 


San Francisco Stationers Move. 
The Hall & Smith Company. stationers, have moved 
fine large store at 349-353 Market street, imme- 
diately adjoining the old store. Increase in business made 
his change necessary, especially in the John C. Moore line 


into a 


of loose-leaf forms and binders. The new location has 
twice as much floor-space as the former place, and Arthur 
Smith 1s very optimistic over the enlargement. He says 
that the business is advancing, rapidly W. W. Swinyer, 
for many years in the stationery business in San Fran- 
cisco and Oakland, has been taken onto the staff of this 


firm 


Oakland, Cal., Has New Stationery Store. 


On October Ist the H. S. Crocker Company of San 
Francisco opened their new store at 1444 Broadway, Oak- 
land, Cal. The manager is Thomas McElroy The prem- 


remodeled and decorated and the result 
the most attractive stationery stores on the Pa- 


ses entirely 


were 


is one ot 


cific Coast. Everett Worthington, sales manager for the 

ympany, designed the fixtures, which give evidence of 
studious attention. The Oakland store is not so large as 
the main store in San Francisco, but otherwise measures 


} 


to the standard set by the San Francisco establishment 


Liner Arrived All Lit Up. 


William H. Martin, of Fregy, Paris, was one of the 
ssengers of the first liner to arrive at an Atlantic port 
e the urrestricted submarine warfare was instituted 
\ h ran into the harbor showing lights. All illumina 
tion has been concealed of late months in an effort to 
disclosure to submarines iting a victit Mr. 
Martin is in this country making arrangements for new 
commerical connections for after-the-war business 
Kinley Opens Indianapolis Office. 
Chas. ] Kinlev. who traveled for the Remington ma- 
hine some years ago, has opened an office in Indianapolis, 
1] nga ine of « irbon papers and typewriter ribbons 
( he ( Rib Service Maunfacturing Corporation, 
R ster, N \ He will cover the state of Indiana Mr. 
Kinley expects to handle a line of office appliances and 
inities 
“Alminko” Business Grows. 
he Gener Construction Company, Ltd., announces 
that the increase in its business has necessitated more 
The ne offices are at 295 Broadway, York 
telephone numbers Worth 3336-37-38-39 
The capital stock has been increased from $100,000 to 
$250,000. The ble address is given in the heading 
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The Gibraltar 


PANAMA Carbon Paper 
and Typewriter Ribbons 
can truthfully claim to 
have withstood “war 
times.’’ Their Quality has 
not been changed. They 
are reliable in every respect. 
They yield clean, clear, 
permanent copies and are 
the most economical to use. 


PANAMA 


Carbon Paper and 
Typewriter 
Ribbons 


‘“‘The Line that Can’t be Matched’’ 
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Manifold Supplies Co. 


Brooklyn, N. Y. 
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No Other Typewriter Can Do Thi 


Write two styles of type or two different languages on the machine 


AT ONE TIME. Any other two substituted in a few seconds. 


The only typewriter that can do this is the 


MULTIPLEX HAMMOND 
“WRITING MACHINE” 


Many Typewriters in One 









MULTIPLE EARS OY D S Instantly Changeable Type. 
Nary yen mary A Y. Two styles or Languages 
Al ways on themachine, {ST TWRX THE KNOB and change | 





No Other Typewriter Can Do This 
Condense typewriting to one-fourth the space usuall 
cupied; with type to fit the spacing. Invaluable for re 
statistics, index cards, etc. And on the same machine, 





just pushing a lever, the spacing may be changed to normal, for regular work, or extended f 
special display. The smallest typewriter type ever made, and the largest, both written « 
VARIABLE SPACING MULTIPLEX. 

No Other Typewriter Can Do This 
Write cards flat, without bending. Libraries and [Executives all over the country are finding t 
MULTIPLEX superior for index card records. 

No Other Typewriter Can Do This 
Give the scientist or mathematician 150 distinct and separate characters for writing the sp¢ 
symbols he requires. Other typewriters carry only from 76 to 84 characters. 

No Other Typewriter Can Do This. 
Enable the movice to write as neat appearing work from the very beginning The MU! 
PLEX does this because of its automatic type impression. This feature is greatly valued b 
fessional people, such as writers, doctors, professors, clergymen, ete. 


TYPEWRITER DEALERS 


No Dealer can meet all demands without the MULTIPLEX HAMMOND. ‘The Hammond is 1 
machine for SPECIAL SERVICE. The addition of the MULTIPLEX models to your stocl 

not interfere with the line vou already handle. On the other hand you will be able to give 
client additional service, when you can supply hm with the machine that meets the requirement 
of his special work. Write today for our special DEALERSHIP PROPOS! 
PION. The request will not place you under any obligation 















ALSO—A NEW PORTABLE | wisest tt potinds ani om 


Condensed Aluminum aiiiien ata eenieek tee 
~ ‘ . nd, in additi« t ha 
11 Pounds—Full Capacity regular MULTIPLEX machin 
taking a pat 








The Hammond Typewriter Company 
69th and 70th Streets at East River New York City, N. Y. 
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FRONES 


means 
safety 


[D you ever find, after a let- 

ter of quotations had been 

mailed, that the carbon j 
sheet had been reversed and you 
were short a copy of one of the 
most important papers you had 
signed? Or, did you ever find upon 
examining a carbon copy the ex- 
pression, “Band 5% discount”? 
These things do not happen often, 
hut with the carbon method of copy- 


i 


ing, the danger is always there. 





lo insure clear, distinct copies, in- 
stall the Roneo Copier. As your 
stenographer will be relieved oi 
making copies, her speed is in- 
creased. As she need handle no car- 
bons, her hands stay clean and her 
work is clean, and—most important 
ff all—the chemical poison which | 
has in apacitated so Many valuable 
fice assistants, is not there to 
harm her 

[very business man who 1s inter- 
ested in the welfare of his em- 
plovees-—and the welfare of his bus- 
iness—will use the Roneo. 


Write today for full particulars. 


FRONES COMPANY 


117 Leonard St. NEW YORK 





Copies 
30 
Letters ft 
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Handle Quick Sellers 
For Profit 


Stock merchandise that is sure to sell, and to 
turn over quickly. That’s what makes profits. 
In addition to that, Diemer Products give sat- 
isfaction. And that is profits in another form. 
Diemer products satisfy because of the sturdy, 
durable stock, which stands both wear and 
abuse. 





Leatherette Vertical File Pockets 


Popular for filing heavy correspondence, re- 
cording contracts, budgets, statistics and all re- 
lated papers. Useful for transferring files. 
Leatherette Vertical File Pockets hold their 
shape. The surface is smooth, and notations 
can be made in ink. Dealers find Leatherette 
Products good sellers. Made up as Vertical File 
Pockets, Envelopes, Wallets, Pockets and folders. 

Leatherette is a strong, brownish-red material. 
It stands hard usage and protects the contents. 


Diemer Letter 
And Legal Expanding Envelopes 








~~. on 


Flat Filing Systems are the Best Methods of 
the Business World today. Diemer is meeting 
this demand by stocking these envelopes in three 
different grades of paper in a one-piece envelope, 
both in Leatherette and Jute Manila, to fit 
standard filing cabinets. 

These are popular sellers, especially where 
economy is imperative during this high-cost-of- 
living age. 

Worth less than one-half the price of our 
Heavy Double Gusset Red Envelopes which we 
also carry in stock. Prompt shipments even in 
War Times. 


Send for Booklet and Quotations 


JOHN F. DIEMER COMPANY 


67 Cortland Street, New York} 
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Be sunshine and sparkle 
The whole office under their spell. 
What? Try it! You never can tell. 

In a more chastened spirit but one equally reminiscent 
of sentiment, she might touch the chords that go with the 
following: 

The ancient desk with battered side, 
Relic of bronze or flint age; 

The letter-press, with drawer and slide, 
The file of mellow vintage. 


The wash-stand with a marble slab 
Behind a screen of creen baize: 

The ink-stained counter, worn and drab, 
Of olden times and dream days. 


“Great Scott!” you cry, “this time-worn guy 
He surely in a groove is.” 

“You’re wrong—such stuff folks cannot 
They use it in the movies.” 

And here's a final shot that’s right to the point 

It isn’t a matter of dollars and pence, 

It’s only a matter of good common sens« 

The other man’s office looks shabby and plai: 

And yours? Better call up Nine-one-eight-four Main. 


1 
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Our Visitors at the Business Show. 
A list of those who visited Office Appliances’ booth will 
be found below. 


J. E. Neahr, General Sales Manager, Underwood Typewriter 
Co., New York; L. G. Julihn, Vice-president, Elliott-Fisher Co., 
Harrisburg, Pa.; C. G. Young, Executive Secretary, War Ser- 


vice Committee, Typewriter Industry, New York; H. E. Mor- 
gan, Director of Publicity, U. S. Civil Service Commission, 
Washington, D. C.; O. J. Timberman, Assistant General Man- 
ager, Boorum & Pease Co., Brooklyn: Robert Gillette, Sales 
Manager, Hampshire Paper Co., South Hadley Falls, Mass.; 
Tim. Thrift, American Multigraph Sales Co., Cleveland; D. W. 
R. MacDonald, President, Ellis Adding Typewriter Co., New- 
ark, N. J.; C. K. Woodbridge, Sales Manager, Dictaphone, New 
York: H. G. Dechant, General Sales Manager, Monroe Calcu- 
lating Machine Co., New York; Neal D. Becker, President, 
Hammond Typewriter Co., New York; A. P. Brooks, General 
Manager, Hammond Typewriter Co., New York; C. H. Hunter, 
Vice-president, Elliott-Fisher Co., Harrisburg, Pa.; Messrs. Hall 
and Duncan, Addressograph Co., Chicago; L. J. Conger, Sales 
Manager, Corona Typewriter Co., Inc., Groton, N. Y.; H. J 
Snyder, Secretary, Corona Typewriter Co., Inc., Groton, N. Y.; 
H. McD. Brown, Director of Publicity, Corona Typewriter Co., 
Groton, N. Y.; William Block, Moscow, Russia: Gustave Sund- 
quist, Stockholm, Sweden; P. von der Knaap, Holland, of Ruys’ 
Handelsvereeniging; Prof. J. N. Kimball, New York E. J 
Sheehan, General Sales Manager, Noiseless Typewriter Co., New 
York; J. W. R. Merckle, President, Thaddeus Davids Ink Co 
New York; D. M. Alkire, General Sales Manager, Royal Type- 
writer Co., New York; O. L. Gagg, Vice-president and New 
York District Manager, Elliott-Fisher Co.; P. M. Hensell, Sec- 
retary, O. K. Manufacturing Co., Syracuse, N. Y R. M. Far- 
mer, Advertising Manager, Monroe Calculating Machine Co., 
Orange, ‘N. J.; G. F. Yancey, Sales Manager, Neidich Process 
Co., Burlington, N. J.; Robert Ramsey, Advertising Manager, 
Art Metal Construction Co., Jamestown, N. Y.: Robert Macke 
Secretary, Samuel C. Tatum Co., New York; T. H. Pancoast, 
Director of Sales, Thaddeus Davids Ink Co., New York; L. D 
Camps, General Sales Manager, Multicolor Sales Co., New York 
and Chicago; Harry Bates, Advertising Manager, Underwood 
Typewriter Co., New York; E. B. Terry, Mailometer Sales Co., 
Chicago; H. D. Hoffman, Sales Manager, International Money 
Machine Co., Reading, Pa.; W. H. Beardsley, Managing Di 
rector, General Tyepwriter Exchange, Brooklyn, N. \ L. E 
Williamson, Sales Manager, John Underwood Co., New York 
J. E. Kamp, Sales Manager, Bircher Co., Rochester, N. Y 


L. S. Wilson, Purchasing Agent, Royal Typewriter Co New 
York: Theo. Becker, District Manager, Steel Equipment Co 
poration, Avenel, N. J.; John A. Zellers, Zellers-Stevens, Inc., 
New York: R. A. Stevens, Zellers-Stevens, Inc., New York 
W. H. Hulse, Brooklyn, N. Y.; W. P. Keene, Underwood Type- 
writer Co., New York; H. C. Grubbs, Dalton Adding Machine 


Co., New York: J. C. Button, New York Manager, Dictaphone 
Co.; J. F. Soby, Hammond Typewriter Co., New York; C. E 
Gardner, New York Manager, Hammond Typewriter Co R. G 
Rutherford, New York; John P. Hogan, Sales Manager, Federal 
Adding Machine Co., New York; George Button, Underwood 
Typewriter Co., New York; C. A. McGinniss, International 
Money Machine Co., Philadelphia, Pa.; F. E. Cotherir New 
York Manager, American Multigraph Sales Co.; Wesl Stan- 
ger, Ediphone, New York: A. B. Abrams, Geyer's Stationer, 


New York: J. W. Marsh, Ideal Stencil Machine Co., Belleville 
Ill.; Tom McMahon, Underwood Typewriter Co., Albar S ¥.: 
W. H. Stripple, Wallace Addressing Machine Co., Ne York 
Edward Seiler, Jr., Secretary, Consulate of Switzerland, New 


York; A. E. Sandner, Thaddeus Davids Ink Co., New York; F 
D. Dorsey, Office Device Co., Philadelphia, Pa N A. Miller 


New York: George L. Norris, Union Ribbon & Carbon Co., 
Philadelphia; J. A. Powers, Library Bureau, Bostor E. L 
Bragg, Library Bureau, Boston; James Brown, New York Man 
ager, Multicolor Sales Co.; O. E. Weig. New York Manage 

Hedman Manufacturing Co.; G. S. O’Dell, New York Manager, 
Noiseless Typewriter Co.; Rowland Jolly, Filing, N. \ H. R 
Grant, Philadelphia Manager, Hammond Typewriter Co.: G. B 
Pelton, New York Manager, Corona Typewriter Co W. H 
Alexander, New York and Philadelphia Manager, Ideal Stencil 


Machine Co.; N. E. Terry, New York Manager, Mailometer 
Sales Co.: R. B. Hays, New York Manager, Monroe Calculating 
Machine Co.; A. R. Rohrer, Marchant Calculating Machine Co., 
New York. 
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There are Many Uses for the New Barrett Portable 
Non-Listing Models 









610) 










aa 


A Mighty 
Assistant to 


the Bill Clerk 


MODEL 10X 
(Being Model 
10 with Mul- 
tiplying and 
Dividing At- 
tachment) 
Price, $135 









\ \ 


A Big Help to the 


Business Man 









( 









MODEL 10 
Price, $125 






Portable cost very much less than the Listing Models, many bus- 

iness houses actually prefer them. The feature of portability is 
even more impressive than in the listers—the No. 10, for example, weigh- 
ing but 17 pounds. These extra-light weight machines can actually be 
operated while holding them. Think what this means—in stock keeping, particu- 
larly; and how it appeals to the business man having occasions to work out mathe- 
matical problems at his desk—to say nothing of the many other all ’round uses this 
little giant has in large and small business establishments in general. 


A SIDE from the fact that the Non-Listing Models of the Barrett 


Note the Barrett Features: 


The Advantage of Price Its Substantiality The Double Check 

Its Simple Construction Its Speed Standard 89-key board 
Its Capacity Its Noiseless Operation The Corrections 

Its Portability The Item Counter Its Dust-proof Features 


Barrett Adding Machine Company 


Philadelphia, Pa. 


Any dealer or sub-dealer within operated areas desiring to submit his facilities 
will be given the most careful consideration. 





Invaluable to the Indispensable to the A Boon to the 
Bookkeeper Time Keeper Clerk-Stenographer 
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It Speeds Up the Day’s Work 


More work done in less time with less 
labor and effort, is the imperative need 
in these days of clerical labor shortage. 


The typewriter which supplies this need 
is the 


roucr MONARCH 


The “Light Touch” explains it all. Fatigue is the 
great reducer of human efficiency and the light touch 
and easy action cf the Monarch Typewriter reduce 
the factor of fatigue to the minimum. 

Observe the work of any Monarch operator and you 


are bound to be impressed by the volume ot work 


she does and the ease with which she does it. 


The Monarch Typewriter Company, Ltd. 


165 Queen Victoria Street London, FE. C., England 
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Price Maintenance Held Lawful. 

\ suit was brought in the United States District Court 
it Norfolk, Va., against Colgate & Company, soap makers 
nd perfumers, of New York. The suit charged that the 
Colgate plan,” which was a policy of forty years’ stand- 
ing, was a violation of the Sherman law. The “Colgate 
plan” was a suggestion by the manufacturer that its deal- 
ers ask fair and reasonable re-sale prices for its products. 
It did not ask its dealers to sign any agreements to 
harge the prices at which the Colgate products were 
.dvertised. Similar suits in the past have been based on 
the effort of the manufacturer to have the dealers sign 
such an agreement, violation of which would lead the 

nufacturer to refuse to furnish further stocks to the 
rice cutter. The practice of Colgate & Company was to 
decline to sell again to-any dealer who cut prices. This 
ractice was the basis of the Government's suit. 

Judge Waddill stated that the issue which the Govern- 
ent raised, in his opinion: “This, at the threshold, pre- 
sents for the determination of the court how far one may 
ontrol and dispose of his own property.” The decision 
states that the right of the manufacturer to select his own 
prices is upheld. The court sustained the entire lawful- 
ness of the company’s acts and directs that the indictment 
ught by the United States Attorney General be dis- 
ssed : 

While the Colgate suit lacks some of the features of 
ther actions which have been carried to the Supreme 

irt of the United States, it is a landmark in the ques- 
tion of price maintenance. It repudiates the idea that a 

e cutter can elect to use some well-known article in 

business-getting campaign upon his competitor The 

utter cannot compel a manufacturer, against his 

to keep him supplied with merchandise which will be 

sed in unfair competition, and to the depreciation of the 
manufacturers’ product in the eyes of the consumer 

Price cutting has been popular in the drug trade, where 
the practice was first adopted as a means of combatting 
the cut rates of the department store drug department. 
In the stationery field cut-price practices have not been 
prominent. Indeed, one of the advantages of member- 
ship in the National Association of Stationers and Manu- 
cturers has beer the education of retailers on the sub- 
ect of costs. A man who knows what it costs to do busi- 
ness is not very much disposed to slash prices—which he 
knows also slashes profits. 

It is probable that the Government will take the Colgate 
ase to the Supreme Court. Thus far it stands to protect 
manufacturer and retailer alike in the enjoyment of legiti- 
nate pronts on the sale of goods whose retail prices 
have been established by advertising. 


Philadelphia Printers and Engravers Oversubscribe 
Loan. 
Trade “B" Group 15, of the Third Federal Reserve Dis 
t, comprising the printers, photo engravers, and steel 
copper plate engravers made a splendid showing in 
the recently completed Fourth Liberty Loan drive 
ie grand total of subscriptions for this division as 
reported by the Industrial and Commercial Committee 
a $1.390.400 
Chas, H. Marshall, president of Wm. H. Hoskins Com- 
ny, and Wm. W. Blaisee, secretary of the Keating Com 
served as joint chairmen of the Steel und Copper 
Engravers Committee. 


Steel People Win Garden Prizes. 
rden production was stimulated in the acreage 
uind the factory of the Steel Equipment Corporation 
\venel, N. J., during the past summer and Works 
Manager Frank A. Sandmann has just announced the 
h prizes for the most superior garden 


rst prize was won by William Schwab; second prize 
Carl Enquist, and third prizes by Clarence Johnson, 
L. Schaefer, H. Denman, H. Wilkenson and Francis 
ker, Thomas Brown, \xel Jol nson, Raymond Ruddy, 
Mo I 
dian envelopes manufacturers are profitit by the 
hilitv of the mother country to handle orders One 
ern shir d over 25.000000 envelopes to South Africa 
lin | ear. and has in hand an order for 6.000.000 


the New Zealand gvovernmen 


Over 115.000 000 advertising novelties, enclosure and dis- 
ards were distributed in connection with the fourth 
erty Loar umpaign, additional to the extensive news 


poster advertising campaigns 











FELT A-PLENTY 


for making ‘“U-Need-Me” Felt Base 
Cushions and Chair Pads. This means 
that we can make generous and 
prompt shipments to take care of the 
steady demand for these office 
comforts. 





“U-Need-Me’ Felt Base Cushions 


are generously padded, tufted and en- 
closed in well-sewed cases of imita- 
tion leather and felt. Save fatigue 
and clothes shine. 


No. 9998—Size 17x18, retail price, $3.75 
No. 999—Size 15x17, retail price, $3.75 


You will find a good market for them 


at this price. 
“U-Need-Me™ 
Felt Chair Pads 


save the shine. Clothes 
look well longer when they 
are used. <A_ necessity 
these days when clothes 
are so high in price. 














Our office specialties 
are quick sellers and 
steady repeaters. A 
window display on 
a busy street will 
open a line of new 
business that will 
please you, and ring 
the bell on the cash 
register many times 
in a day. Write for 
particulars, and get in 
touch with more profits. 


Geo. E. Fox 
& 


Company 


33 W. Kinzie St. 
CHICAGO, ILL. 
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The Mouthpiece 


of Modern Business 


TAPAVA 


Registered in the U. S. and Foreign Countries 





The telephone for verbal messages, 
The Dictaphone for written messages. 


Visit the business section of your 
city. You will find sky-scrapers with 
Dictaphones on almost every floor. You 

will find hundreds of one-man, one- 
girl offices where The Dictaphone is 

, @s conspicuous as the telephone. 


KKK 


The Dictaphone means from 50% 
to 100% more letters per day—better 
thought, better wrought letters—produced 
with less strain, friction and overtime work. 


Phone or write for a demonstration in 
your office, on your work. Also ask for 
valuable, free book,‘‘The Manat the Desk.” 


To Secretaries and Stenographers 

The Dictaphone System is a smooth-running, 
calm-nerved method of handling dictation. The 
demand for operators is great, and they are ex- 
ceptionally well paid. 


Dept. 119-K, Woolworth Building, New York City 


Branches Everywhere 


Write for Booklet, ‘‘The Man at the Desk’’ 


There is but one Dictaphone, trademarked ““The Dictaphene,’’ 
made and merchandised by the Columbia Graphophone Company 


4 “ +} 
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New York ™ 
and the “Royal 


New York, big business, careful buying—they all go 
together. 

The New York Life Insurance Company knew that 
typing in insurance forms required a typewriter possess- 
ing the accuracy of a perfected mechanism and a 
flexibility approaching as near as possible that of the 
human hand. Stiff working machines meant the loss 
of separate minutes aggregating thousands of lost 
hours annually. . 

This typical New York big business firm compared 
the work—then standardized on the “ROYAL.” 

Simplicity of design—the elimination of a thousand 
parts—gives the “ROYAL” a flexibility that makes 
it a time saver alike for correspondence, billing, form 
and card work. 

Compare the work—you, too, will find the “ROYAL” 
the logical choice. 

Government demand for Royal Typewriters is so heavily taxing 
facilities that in the event of our inability to meet your immediate 
requirements we know you will patiently accept this condition. 


Oo 


ROYAL TYPEWRITER COMPANY, INC. 
Royal Typewriter Building, 364-366 Broadway, N. Y. 


Branches and Agencies the World Over 
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Representative Users 
of the “Royal” in 
New York 


New York Life Insurance Co. 

American Smelting & Refin- 
ing Co. 

W. R. Grace & Company 


Interborough Rapid Transit 
Co. 

\merican Tobacco Co. 

National City Bank of N, Y. 

New York Edison Company 


L'nited States Steel Products 
( a, 


Guaranty Trust Co. of N. Y. 
Gaston, Williams & Wigmore 
\merican International Corp. 
National City Company 

P. Lorillard Co. 

New York Railways 
American Cigar Company 
Mergenthaler Linotype Co. 
Lehigh Valley R. R. Co. 
Rockefeller Foundation 
Bellas Hess & Co. 

Liberty National Bank 


iquitable Life Assurance 
Me ciety 
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After the War 
Big Business 


N time of war, when speed and 

increased production are neces- 

sary, the “Silent Smith” is equal to 
every demand. 


In the reconstruction period, when 
business will grow to enormous 
proportions, the “Silent Smith” 
will play an important part. 


~L.C.SMITH & BROS. TYPEWRITER CoO. 


Branches in 
All Principal 
Cities 


Factory and 
Home Office 
Syracuse, N. Y. 




















bare 
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| New} MAGHINES 


New Steel Furniture in Edwards Line. 


Recent additions to the steel furniture line of the 
Edwards Company, Inc., Syracuse, N. Y., include 
“oO” Line of desks and tables, and the “700” Line of light 


veight sates Style 603 Double Pedestal Flat Top Desk 
I 


Edwards Style ‘700° Double Door Light Weight Safe 


ted is 60 in. wide, 30% in. high and 34 in. deep 
} 


» is covered with green battleship linoleum, secured 


? etal hand rhe teet are cast bronze. ovalled to 


irring the floor or! floor covering The stand 


< is Olive green, but wood effect inishes can be 





Edwards Style ‘603’ Double Pedestal Fiat Top Desk. 


to match the usual office fittings The lock is 
din the leg to the right of the knee spact 
ers are blistered to receive partitions tor station 
rd index records Single and double pedest 
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Graffco PRODUCTS 


Famous for showing the ‘‘Simplest, 
most efficient way,”’ in business! 


Vise Signals 


123 4 







TOWN SOU AW are handy, infallible markers 
as a vhich tell you at » glance about 
FIRM NAME BR credits, unpaid bills, your fol- 
a 2 low-u letter system, where 

STREET + pt : 


ilesmen are, when the factory will 
lcliver, engagements, shipping dates 
and every other detail. Made of nick- 
ed spring steel, brightly enameled in twelve 
lor fasten Instantly to card index, books 
or files Not a separate system—Greffco 


| BUSINESS 





Vise Signals make your present systems more efficient— 
informing—valuable—econemieal They're used today by 
kind f business——big and little. 


Large Corporations and Firms 
Use and Endorse 


8} Graffco Vise Signals 






mar ore 


Such firms and corporations as the following set high 
standards and therefore use Graffco Vise Signals: 
Du Pont Powder Companies American Tel. & Tel. Co. 
. : Westinghouse Co, 
arkin Seap Co, 

i ilt Institute American Express 
Alex. Hamives Rockefeller Foundation 
General Electric Co. Edison Co. of N. Zz 
Asso. Charities of N. Y. International Correspondence 
Vietor Talking Machine Schools 
Pierce-Arrow Motor Co. Ford Motor Co. 

Nearly 30 Departments of the Government 


JUNIOR Sicnacs 


Made to meet the de- 
mand for a signal gmall- 


2 ‘ — 
r than the regular size 
z 7 is is) 20 } v se Signal 


Come in 12 colors and 


at same price. 
JUNIOR See cut above for com- 








VISE 


VISE 5 unior and Regular Vise 

s . 
SIGNAL SIGNAL Send for free samples 
_—_ and prices on either Keg- 


ae vlar or Junior size. 


Vise Clips 


are made of flat-rolled Bessemer steel with 
» a patent “grip” that holds papers tight. 
Besi iy watt CLIP will not tear or mu- 
tilate the paper—it grips beth ways—there are 
no points to catch on other sheets, and being 
made of steel, VISE CLIPS are durable and 





gi to your stationery They are the 
7 Thisis = only Paper Clips with the double grip. 
No. 2 Send for Samples and Prices 
yn’t slip off, work loose, catch on other 


s or slip out of place. These 
inigve and practical advantages have 
made them the fast and firm. friends of 
every one who keeps a loose-leaf or 

sund book or ledger! Graffco INDEX 





rARS ar made f nickeled steel, with celluloid panel, so 
‘ , clea ‘ unitary Made both plain and print- 
Wr for : ind prices on Graffco TABS. 


It pays stationers well to carry the Graffco Prod- 
ucts in stock as they are widely advertised, 
well known and always give satisfaction. 


GEORGE B. GRAFF COMPANY 


Manufacturers of 
TIME-SAVING OFFICE DEVICES 


294 Washington Street BOSTON, MASS. 














FLEXION 
EXPANSION BINDER 





LEATHER AND CANVAS 





» 
FULL CANVAS WITH LEATHER 
CORNERS 


SOZM=Q=m snmmOmm no Wr sb moe 
S]S2Prncots - DRO wm<rome Sen > MnowZz—w 





FULL ADCO FABRIK 






MADE ANY SIZE — ANY CENTER TO 
CENTER, ORDINARY 5/16” OR 3/8” 
SLOT HOLE PUNCHING 






ACCOUNTING DEVICES COMPANY 
564-570 W. MONROE ST. 
CHICAGO, ILL. 












top, double pedestal roll top, typewriter and standing 
desks, and tables are included in the “600” line 

Edwards “700” light weight safes are furnished in a 
variety of sizes and styles. They are constructed on safe 
lines, comprising an inner and outer case, the intervening 
space being filled with a heat-insulating compound. The 
doors are hung on malleable iron hinges which allow the 
doors to fold back on the sides of the safe, out of the 
way. A variety of combinations of inner finishes can’ be 
arranged, and future alterations in the filing and storage 
spaces can be made. 

The complete Edwards stock line now includes two up- 
rights, a second grade four-drawer vertical letter file up- 
right unit, horizontal wide sections and half sections, 
desks, tables, light weight safes, small card index cases 
and high line cases. 

A New Letter Tray. 
The Peerless Wire Goods Company, whose Chicago of- 


fice is in charge of G. A. Walsh at 20 East Jackson Boule- 
vard, Chicago, has recently devised a new letter tray, con- 





sisting of plated wire trays which can be built up to any 
desired number of spaces, each of which can be used as 
a desk tray alone or several may be put together in such 


combination as may be desired. 





The line includes a large number of letter trays, waste 
baskets, etc., in various sizes and shapes. 
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What Does the Future Hold for 
the Typewriter Dealer? 
BS tedatenetinds DEALERS are up against a stone wall. But 


remember, the Kaiser’s position is still more unenviable. That was 
settled on April 6, 1917, when our Uncle Sam was forced to take a 
hand. In the meantime, however, this war has played havoc with 
many industries and none is more pronounced than the rebuilt type- 
writer business. 


ASUUELAUOULLLALUANAIE 


The Typewriter Dealer’s Opportunity 


Let us review the past for a moment. Dealers are divided into two classes. 
Class One, the dealer who gives his client the Best Rebuilt that can be turned out, 
and with it Service, flavored with courtesy. Class Two, the dealer who gives his 
customer a “‘camouflaged” rebuilt with long promises up to the time he gets his 
check and after that nothing. There is no future in store for the dealer of Class 
Two; he should be turned over to the junk man along with his junk typewriter. 


This leaves to Class One dealer a clear field. HIS FUTURE WAS NEVER 
BRIGHTER. He is the only one the public will recognize in the stern times to 
come and he MUST make good on Quality and Service. 


How the Present Shortage in Machines 
Can Be Overcome 





He has very few typewriters to sell, 
true, BUT, his business is built on a 
solid foundation and on this basis we 
now enter the scene. For this class of 
dealer we have developed a plan (not a 
scheme), a plan that has been tested 
for a year and found successful, which 
gives the typewriter dealer the long- 
sought opportunity to capitalize his 
knowledge of the typewriter business, 
to make his own business a more valu- 
able one to him and to accomplish it in 
spite of the present shortage in ma- 


Ask Us. We Are Ready 


Wholesale Typewriter Company 


W. W. Ramer, President 


314-316 Broadway, New York City, U. S. A. 


chines. This plan spells “SERVICE” 
in large letters. 

Remember, the three stages of de- 
velopment in the rebuilt business were 
all originated by the Wholesale Type- 
writer Co., the wholesaling of rebuilt 
machines, the modern rebuilt typewriter 
store and now this newest phase which 
marks the handwriting on the wall. We 


are ready to talk business to the Class 
One dealer. Our plan is simple and 
wonderful, practical and business-like, 
and presents untold opportunities to the 
enterprising dealer. 


MOH UGANDA A li fo AN RRR GT iT 


AQUUUUNS ETL D TAT 
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: 
i Little Stories of Success : 
, No. 56 M 
ny Ny 
A Y 
a Y 
R “He was a good barber---that’s all | v 
i know,” was how one of Chadwick’s Y 
a ° ° ° Ny 
i references replied to our inquiry. Rather N 
R startling information to be turned up in v 
x connection with a man who was seeking y 
a position as salesman, a position requir- M 
; ing ability to interest corporation presi- & 
‘ dents in efficient methods for keeping u 
their accounting records. y 
R : 
There were others, however, who knew : 
i Chadwick to possess all that we demanded M 
a in the way of character and the requisites : 
to salesmanship. He had sold advertising u 
Ff and oil and had earned as much as $200 y 
xR a month. 
; : 
‘ As a Bookkeeping Machine salesman : 
: Chadwick will make good. He just re- M 
R ceived a commission check for $368.32 : 
a for his last month’s work. & 
a 3 
i We have room for more Chadwicks. & 
a Ys 
DN 6) 
a a3 
# = e v5) 
i Elhott-Fisher Company | 
R 112;Elliott Parkway, Harrisburg, Pa. \ 
‘ Branches in All Principal Cities NY 
f ) i nents in “OHice Applia h N 
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Fratcher’s Instantaneous Wage Calculator. 


\n aid in figuring wages on the eight-hour basis is 


found in Fratcher’s Instantaneous Eight-Hour Wage Cal- Economy Cushions: 


‘ulator It shows rates of from 12% cents an hour up 


a 2 dollar an hour, and the totals are figured on the are “Useful” 


basis of an eight-hour day. The calculator is bound in 


hea yvoard, with a substantial cloth cover. The tables ° e 
an printed in red and black, and the color scheme is such Christmas Gifts i 





that the figures sought are easily located Che “Fratcher” j 

= - . *s% ; 
is made by the Instantaneous Calculator Company, Michi- Economy Cushions will be 
wal d Fourth avenues, Detroit, Mici lively sellers this Christ- 


——____— mas. They are intense- 
ly practical, com- 

System for Using Card Records. fortable  wifts 
\cme Card System Company of Chicago presents that 


come 
, method for the arrangement and classification of cards within the in- 
ised for reference purposes. It is said that the system tent of the 
s based on a principle which differs from that of other Government as 


systems. The equipment is so built that when cards are to 
filed the date is kept in sight and can be referred fo or 
ritten upon without removing the card from the holder 


what shall 
be given 

Add Econ- 
omy Cushions 
to your line 





this season 
| You Cal vet 
them out 
| stocks are full 
Display the 


—ad v« 

them and se 

how yo can 

build u p a 

trade that will 

continue 

| throughout the ire. itd 
year it will 
bring customers who can also be interested in 


fountain pens, desk sets, diaries, and other 
Christmas merchandise you have. 


. rr . * 

| Fatigue a Tax on Efficiency 

Employers pay when work tires clerks and 
| desk workers unduly Efficiency slackens, and 
accuracy is sacrificed. As a rule mental tire, or 

The system provides for expansion, additional cards be- | brain fag, does not come as rapidly as bodily tire. 





Acme Card System. 


ing e-ted as required to care for additional names or | Show employers how they can defer physical 
classifications. exhaustion, and they will accept the plan and 
The equipment is built of metal, and is supplied in | buy whatever is necessary. Help is so hard to 
units to provide for indefinite extension to meet the needs get that employers do not spare cost to make 
wing business work agreeable 


T. N. T. Protects Loose Leaf Sheets. 

e “T. N. T.” of the military man is destructive \W 
H. Edwards, Grand Rapids, Mich., has applied the initials 
t attachment to protect the punched or slotted edges 


Satisfy Yourself Free 


and examine samples. We will send them on 
memorandum to dealers who are rated satisfac- 
torily, prepay charges, and let you judge Econ- 
omy Cushions as a sales possibility. If the ver- 


se leaf sheets when used f ypewritin [he ini- : 
' nag - — ed Te: ty] The ae woe: dict is against us, pack them up and return to 
‘ , + pieces: ee > oe us. We stand the return charges. 
ts anv machine nd requires no alteration of the ma 
| N | in be put on and taken off easily as 


peeeetenss 


nemip tiie Tape Moistener. 





Hampshire Paper Company is furnishing its dealers : 
pe moistener, together ith gummed tape tor . 
es The moistener is of white porcelain 3 


ppearance 


“Key Kase” ‘Keeve Keys eer 


Kev Kase” is a recent devi 
port tor ich key carried rhe case 
nd has bar at one end which serves t ret 
: \ ke is suspended on each clip. thus 1 ing it 
sv to pick out keys in the dark. The L. A. W. Novelty 
Le “pring eld Mass., makes the “Kh \ Kase 





B. D. C. Paper Clip a New Le 


5 ” s Paper » is a folding ind 
| ox each , oe aes - design is intended to grip Write today for the samples. 
s securely and the points are so located that they E . . . y 
~ the fingers. The B. D. C. is made in either .conomy Seat Company 
stec t lishe d brass finish, packed 100 and 1.000 in a 3132-3136 South Canal Street Chicago 
rhe nanufacturers are The Fritz-Taber Manufac- | 
Company, New Bedford, Mass 





eatbiies a OU | 
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| Complete and Practical in every Detail 








The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 
tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 


hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 
MEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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B > \This $35 Machine will SAVE 
youlfundreds EARN Th 


You need a Rotospeed to save salaries and printing bills, to accomplish 
more with less help 
_ Rotospeed, in three simple operations, prints bright, clean-cut form letters. It prints 
from 20 to 1,000 copies of office forms, post cards, notices, bulletins, etc.—anything from 
a 3x 5 inch card to 8} x 16inchs heet. 


OTOSPEED 


STE NCIL DUPLICATOR 


is increasing sales and profits, and collecting old accounts for thousands of merchants 
It I has saved one manufacturer $1,000 in a single year. 


1, 000 Scopes for 20c No Type or Trouble 






J 






Form Letters 
With the clean-cut ap- 


earance of typewritten 











































Bette ou ever thought possible The Rotospeed stencil is prepared quickly and 
rith tl t appearance of neatly typed origi- easily. Typewrite your letters on a sheet of stencil 
als du e typewriter type, can be prints 4 paper Attach the stencil to the pres and 
n the the rate of 75 per minute turn the handle. That's all. A child can it. 





x : The Rotospeed has exclusive advantages, it’s the 
Illustrations and Signatures simplest “~- il duplicator in the world, and does 
everything that a stencil duplicator can do. 
_ Quickly ne 


ae traced on stencil paper Only One Model— 















and the <icnature written so that . 
~__ 20d the signature written sp that a con. Price $35 Complete 
; piet ¢ il strated, a1 i 
4 print : There are no accessories or higher priced models. 
st of The price incl tudes full equi ment and sufficient su 
s for pr 1g twenty-four different jobs. T 
g on t nuch work will pay for the Rotospeed. 











We offer t ace the Rotospeed in your office on 
trial. The machine must sell itself. rite for our 
proposition and the Rotospeed booklet. Let us 
how thers in your line of business are 





‘Rot speed. Sign and mail the coupon or 
r letterhead 


Tear Out-Mail 


= 





The Rotospeed Co., 
641 W. Sth St., Dayton, Ohic 





Gentlemer Please send full information about the 
Rotosy amples of work and your Free Trial Offer. 


FOREIGN CORRESPONDENCE 
INVITED. 


The Rotospeed Co. 


ft 
| 
641 W.5thSt. Dayton, Ohio 
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Acco Steno. Book Holder 


with a page-opening bar that opens book at right 
page—No time is lost “hunting the place.” 
A combined Cover, Stand, Page-opener and Flat, 


Firm, Writing Surface for writing without a table, 
in sizes to take all standard steno. note books. 







yi 0 “We Page-Opening Bar 
Made of binders board, Fi 
neatly bound in cloth 
attractive, practically = ne 


indestructible and 
saves both time and 
money for stenog- 
rapher and 
employer. 


An excellent 
repeater for 
the dealer. 


SIZES: 


No. 50 for books 4} to 43 by 9 in., 75c each 
a -- Sree @§ * Ge * 
> soeedee Mike Tain 
_—_—-”6—CUC<C CS (MO Re 


MANUFACTURED BY 


q THE AMERICAN CLIP COMPANY «(( 


Beebe Ave. and William St., L. I. C. 
NEW YORK, N. Y. 


PRICES GIVEN NOT GUARANTEED AFTER THIRTY DAYS FROM DATE OF ISSUE OF THIS PUBLICATION 
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A New Steel Filing Cabinet. 


Equipment Corporation at Avenel, N. J., 
introduced a new type of filing cabinet to their line 


new case is modeled on the 4-drawer “S01” letter 
and is known as No. 831. The legal size of the 


7 > 
ne case 1S know! as No. 832 


Hogan Heads Monroe at Hartford. 


M. H 


ogan, with fifteen years’ experience in 


the 


office appliance line, during which time he has handled 


son 


sey, 


T. M. Hogan, 


the 
stre 


He will have under his jurisdiction the counties of Litch 


fiel« 
M 
ice 


| 
ne 


11 


e of the 


as rec 


Monroe 


1, Hartfe 
T Hoga 


largest ac 


‘ 
“entiy 





counts in New York and New Jer- 


ted the post of local manager 


Hartford Manager, Monroe Calculating Machine 


Company. 


Calculating Machine Company at 647 Main 
et, Hartford. Conn. 


1 


ord, Tolland and Windham 


niusa 


rm 


believer in the principle that serv 


is the keystone to success in the sale of any article. 
His successful experience in the past has been built upon 
ight sort of attention to the old customers as well as 


uring new 


Changes in Canadian Import Lists. 


Ta Ctl 


Ss int 


ret of 
I | 


anges 


( anae 


aCe 


, 
nay 
la, 


oup, which 


rted trom 


all 


bunts. 


; 


ve been made in the list of allowable 


which are aranged in three groups 
comprises merchandise which may 


foreign countries under license, tt 


les “art works, photographs, chromos, chromotypes, 
ypes, oleograph paintings, drawings, pictures, en 
gs for prints, decalcomania transfers or proofs 
ym, works of art, . .” In the second group are 
prised articles on which no special license is required 
nported from the United States, and St. Pierre 

lon, but which are subject to license from _ other 


in this 


? 
Iyaft 


ire “paper and manufactures there 


ot including books and other printed matter, which 
-r stock, crude (not including wood 
pencil leads; penholders and pens; 


plates, electrotypes, stereotype and lithographic, engraved; 


xempt 
penc 


) pape 


ils and 


ber manufactured 


goods. ; In the third group, 


vl may be imported without a license from a British 

illied country are blue prints and building plans; 

graphs, drawings, pictures, illustrations, prints and 

‘ ravings sent without charge to Canadian importers : 

(he Canadian authorities have acted in co-operation 

ith the United States War Trade Board, and the list of 

iports prohibited by the Canadian Government is quite 
1] to that in force in the United States 

New Brazilian Industries. 

and the consequent shortage of ships to carry 

ports, has stimulated industrial development in Brazil, 

s is indicated by the number of new industrial plants 

vhich have been established since 1914 Included are a 

plant producing paper and cardboard goods, and one mak 


ibber 


stamps 
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air Comfort 
as Well as Style 











KARPEN 


very office man recognizes at sight the 
comfort that Karpen Chairs give. He sees 
that they are built on anatomical lines, are 
solidly constructed. Yet they are not 
cumbersome, or unduly heavy. The secret 
lies in the skilled proportioning of their 
parts. 


We build in compliance with popular and 
| our products are true 


act epted st vles, anid 


to design and type. It 1s easy to secure 
harmony of style and finish by selecting 
Karpen products Many people lay stress 


on this feature. 


Let Your Customers Decide 


Put in a few Karpen Chairs to fill out your 
line, and note how Karpen products are the 
first choice of skilled buyers. They buy 
chairs for comfort as well as style. 


Send for catalogue 


S. KARPEN & BROS. 


Designers and Manufacturers 


CHICAGO MICHIGAN CITY NEW YORK 

















London Letter Fails to Arrive. 
T THE time of going to press with this issue our 
A usual London letter had not arrived. This is so 
unusual that we are somewhat concerned. We sincerely 


trust that no illness or misfortune has overtaken our able 
correspondent, Mr. George Reese. 


Trademark Protection Abroad. 


American manufacturers desiring to protect their trade- 
marks upon entering the export trade will do well to in- 
sure legal action even before the goods are actually sold 
in foreign trade. There are many kinks the world over in 
trademark practice, and in many lands if the manufacturer 
or exporter does not protect his trademark rights some 
one else will appropriate them, register the marks in ac- 
cordance with the law of the land, and it costs the right- 
ful owner a pretty penny to buy back his rights from the 
pirate who gobbled them, all in due course of law. 

In many of our Central American and South American 
countries the man or corporation which first registers a 
trademark has the law on his side. The original owner is 
helpless. If the native took the action as a cute little job 
of blackmail, money will dispose of the case. But if some 
export pirate has appropriated the trademark with a view 
to manufacturing and trading on the strength of the own- 
ership of the mark, the American manufacturer may find 
his goods imitated, his trademark duly affixed by due 
process of law, and his reputation in jeopardy. If his gen- 
uine goods-enter the custom house the pseudo-owner of 
the trademark can start processes which will render the 
American liable to seizure, and liable for infringement. 

Trademark registration is as important—or more so— 
than granting credits to foreign buyers. It is incumbent 
on the manufacturer to know his rights, perfect them, and 
then have the law of the foreign country with him, instead 
of against him as may be the case if he lets the outlander 
get ahead of him. Instances are even known where the 
importer has persuaded the American manufacturer to 
allow him to register the trademark, and gracefully assum- 
ing the costs. Very pleasant, and quite typical of the 
courteous foreigner. But should it happen that the manu- 
facturer desired to change his foreign connections, the 
agent could readily turn his little trick, and allow the 
exporter to hold the sack. 


Prospects of Exports to Russia. 


War Trade Board Ruling No. 257 indicates that applica- 
tions will be considered by the Board for the exportation 
of all commodities to Russia. Applications must be filed 
with the Bureau of Exports, War Trade Board, Washing- 
ton, D. C. Each application must state definitely the loca- 
tion of the material, and whether made up and ready for 
shipment. Limited cargo space for shipment from Pacific 
coast ports to Vladivostok may be available. In allocat- 
ing space, the Board will give preference to material cov- 
ered by licenses issued on and after October 7, 1918. 


Rio de Janiero’s First Annual Fair. 


Rio de Janiero has held its first annual fair, opening 
October 12. Exhibits showing agriculture, live stock, in- 
dustries and liberal arts and sciences were well repre- 


The liberal arts included exhibits showing print- 
paper and cardboard, stationery and 


sented. 
ing and lithography, 
office supplies. 


Venezuela Trade Mark Registration. 
A new government department has been established in 
Venezuela for handling various commercial and agricul- 
tural relations. Trademark registration is included. Com- 


munications should be addressed to the Department of 


Lands, 


Industries and Commerce. 


War Trade Board Mission Guests at a “Discussion 
Lunch.” 

American 

Mission to Europe were the guests of the 


Trade Board 
directors of 
L ondon re- 


The members of the War 
the American Chamber of Commerce in 
cently at the Carlton Hotel at a “discussion lunch.” This 
was in accordance with a plan at present being carried 
out by the American Chamber of Commerce for heteniiner 
about a better understanding, both by Americans and 
by British, of Anglo-American trade problems. A great 
deal has already been accomplished in removing misun- 
derstandings and sources of friction and several tenden- 
cies toward mutual trade action between the two coun- 
tries have been strengthened. A number of American 
and British government officials, including Sir Albert 
Stanley and Sir Arthur Steel-Maitland have been the 
guests of the Chamber. 

The vital necessity for making clear in all reconstruc- 
tion proposals that America is truly disinterested and un- 
selfish in her participation in this war was emphasized 
not only by Mr. Cassatt, president of the Chamber, but 
also by the Hon. Leland L. Somers, chairman of the War 
Indgistries Board Mission. Possible plans for arranging 
that the reconstruction proposals of the two countries 
should be kept in harmony were discussed, and the pres 
ent friendly attitude of the most important British busi 
ness men and government trade officials was pointed out 
to the Mission by the Directors of the Chamber. 


Great Britain ind: Key Industries. 


The recommendation in the Balfour of Burleigh re- 
construction report that key industries should be pro- 
tected in Great Britain has been followed by the organt 
zation of exhibitions in England showing the products 
and representing the claims of industries which desire 
to be classified as “key” industries. 

It is reported by the American Chamber of 
in London that the traditional upholders of 


Commerce 
free trade 


in Great Britain are accusing the tariff reformers of a 
desire to make the classification industry cover an ex- 
tremely large number of industries. The situation, how- 


ever, is still entirely open. 


Ceylon Requires “Country of Origin” Marks. 


The Ceylon Merchandise Marks Ordinance, as_ inter 
preted by the principal collector of customs at Colombo, 
requires that the country of origin be plainly indicated on 
all merchandise exported to Ceylon. The indication of 
origin must appear wherever the trademark is indicated, 
and must be as large as the letters in the trademark of 
trade description. The indication of the origin of mer 
chandise may be stated as follows: “Made in U. S. A.,” 
“Made in-U. S. America” or “Made in United States of 
America.” 





Javanese Company Changes Name. 


Handelsbereeniging of Rotterdam announces that 
} ] has 
a, java, ha 


Ruys’ 
Sourabay 
delsvereen 


the house of Voorhoeve & Company, 
changed its name to De Nieuwe Indische Hat 
iging. 

It is also announced that Mr. P. van der Knaap will sail 
from Holland to the Dutch East Indies in the near future 
by way of the United States. Office Appliances trusts that 
Mr. van der Knaap will give us the pleasure of 
him on his way through this country. 


meeting 


Through the use of substitute paper materials, and the 
salvage of waste paper, the British government has re 
duced the tonnage of imported raw material for paper 
manufacturing from 1,800,000 tons to a figure estimated at 


not to exceed 440.000 tons in 1918 
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War Forms! Since Old Adam’s day 
tries . 
= men have used pictures as the 
| out . ’ 
simplest means of conveying important 
ideas clearly and forcefully. A cartoon or 
= a diagram often “gets over” where words 
ie would utterly fail.  # A unique distinc- 
erce tion of the Mimeograph is its ability quickly 
pt to reproduce designs, plans, maps, and kindred draw- 
jow- ings, along with typewritten or handwritten text. 
No cuts or particular skill required. Thousands of 
mn Mimeograph users are finding in this remarkable feature 
0 an easy way of promulgating new kinds of forward work, 
Ae or of doing the usual work quicker and more economically. 
= The Mimeograph duplicates illustrated letters, and all 
, kinds of sketches, blanks and forms, with surprising sharp- 
ness—and at minimum cost. Get booklet “T” today— | | 
from A. B. Dick Company, Chicago—and New York. 
= a 
sail | a eh 
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GET INTO THE 
REBUILDING 
GAME 


Lit public cannot buy new Underwood type- 

writers now on account of the unprecedented 
government demand. Large concerns every- 
where are having their old typewriters rebuilt 
during this emergency. Such large corporations 
as Western Union Telegraph Company and 
Pennsylvania Railway have had hundreds of 
their Underwoods rebuilt. One dealer has just 
closed a contract with a corporation for rebuild- 
ing fourteen hundred of their Underwoods. He 
has arranged with us to do the rebuilding for him. 


We have worked out a plan for typewriter deal- 
ers by which they can figure on large or small 
rebuilding contracts and arrange with us to do 
all their rebuilding upon terms which will enable 
them to make a handsome profit. 


We will pay highest prices for old Underwoods or 
accept them in trade for newly rebuilt machines. 


Write at once for full particulars 


TYPEWRITER EMPORIUM 


34 West Lake Street, CHICAGO, ILL. 
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Difficulties of British Stationers. 


Some of the tribulations of the stationer in Great 
Britain are indicated in a recent London letter to Com- 
merce Reports. The item suggests what retail stationers 
in this country may face if they are unable to secure the 
compliance of their customers with the requests of the 
War Industrial Board for careful conservation on the part 
of consumers. 

“The British retail stationery trade is finding consider- 
able difficulty in maintaining stocks of writing paper, en- 
velopes, blotting paper, ledgers and account books. Pur- 
chases are regulated by government orders—a procedure 
that prevents large stocks of any class of merchandise 
from being accumulated. The fact that the requirements 
of the government in paper lines are very great, and that 
the government’s needs must be taken care of before those 
of the trade, partially accounts for the present difficult sit- 
uatior Chere has also, of course, been a trémendous fall- 
ing off in the imports of paper and paper products of all 
kinds, certain imported manufactured goods of paper be- 
ing virtually unobtainable. The prices of stationery are 
at least four times those of pre-war days and in some 
grades and kinds the ratio is nearer 6 to 1. Similarly the 
retail price of ledger books, account books, artist’s paper, 


et ; 50 to 100 per cent above pre-war prices, and in 
some cases even higher. The cost of novels and books 
has also nearly doubled, especially so far as the cheaper 


ms are concerned.” 


Some Interesting Publications from Japan. 


\ 


ire indebted to our friend, A. C. Kitchler, for two 


copies of an interesting magazine, “Japan,” for May and 
July. respectively This magazine is beautifully illus- 
trated with photographic reproductions of scenes and peo- 
ple in that empire, as well as in China and Manchuria. 
We have been much interested in reading an article on 


“Mukden,” by Carl Crow, in the May number of this mag- 
azine, also an article on “Vladivostok and Siberia,” by 
kK. K. Kawakami. There is an interesting description of a 
brilliant charity ball at Kobe, Japan, for raising funds for 
the Red Cross. Likewise some fascinating Japanese folk 
lore stories and other matter of a more solid interest 

The July number of “Japan” contains a clever letter 
from Peter to Patricia, purporting to be a letter from 
Peter Stanhope, a retired business man of New York, to 
lis sister in San Francisco, in which he tells of a trans 
Pacific voyage and some incidents of his journey. This 
number contains some beautiful Japanese illustrations 
An article on “Decorative Motives of Oriental Art,” by 
Katherine M. Ball, is presented, describing the employ- 
ment of the bamboo as an art motif. This article is illus- 


trated with reproductions of Japanese paintings 
Included in these two numbers are many informative 
items on national commerce and trade The magazine is 


printed in English and is exceedingly well edited. It de- 
serves circulation in this country, if only on the score of 
its educational value 


American Chamber of Commerce in Colombia. 


\n American Chamber of Commerce has been organized 
at Baranquilla, Colombia, composed of American business 
met [he object is to promote friendly and personal re- 
ations between Colombia and the United States. It is 
intended to have the Chamber act as a general clearing 
ouse where Colombian interests and those of United 
States business men may be brought together. The new 
Chamber plans to affiliate with the Chamber of Commerce 
of the United States. Bodies of this sort are largely re 
sponsible for the pre-eminence of Great Britain and Ger- 
Inany as exporters to the various countries of the world. 
The Chamber is thought to be the pioneer of similar or- 
ganizations throughout South America. Such bodies will 
be potent in developing friendly understandings and in 
crease business relations with our neighbors south of the 
Rio Grande. 


he officers of the American Chamber of Commerce in 


Baranquilla are President, Isaac A. Manning, Baran 
quilla: first vice-president, H. W. Baker, Baranquilla; sec- 
ond vice-president, W. A. Trout, Santa Marta: third vice 


president, William A. Schaill, Cartagena. Executive com- 
mittee. B. L. Wooster and W. P. Middleton, Baranquilla; 
C. F. Dieter, Santa Marta: W. F. Ladd, Puerto Colombia, 
nd William M. Samuels, Cartagena 

The ar has removed more than 30,000,000 men from 
production in all the belligerent countries 
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How Many Banki 
d 


Houses and Bon 
Concerns Are There 
in Your City? 


—That then is the number you 
could have on your list of satis- 
hed customers to whom you 
could sell the following Con- 
tainers: 


BANK BOOK COVERS: of 
leatherope and Jute stocks, or 
made of especially selected 
stock. 


BANKERS’ ENVELOPES: 
with special flap—to allow for 
extra enclosures. 


C-LAP SAFETY SEAMLESS EN- 
VELOPES: (with V-cut locks) for 
registered mail. 


LEATHEROPE CURRENCY 
WRAPPERS: with cross-shaped 
foundation—which is scored to fold 
over bank notes up to six-inch 
thickness. 


SECURITY BINDING STRAPS: 
with nickeled, adjustable clasp for 
securely keeping papers together. 


Also 


Vertical File Folders, and Pockets— 
lLeatherope label Holder Envelopes. 


And 
Stop Payment Check Lists. 
Security Envelope Company 
‘“‘THE HOUSE OF SPECIALTIES” 


2900 Fitth Ave. Scuth 
Minneapolis § Minnesota 
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This Tells the Story 


of a Successful Machine 























NEW FACTORY OF ACCOUNTING MACHINE CO., INC., AT GRAND RAPIDS, MICH. 


The demand for the AMCO Desk Adding Machine has necessitated 
our building this new factory. 


The increased production enables us now to supply an additional 
channel of distribution, thus— 


Adopted by 


Consolidated Gas Co., N. Y. 
Consolidated Gas Co., Boston 
Pennsylvania Railroad 
National Aniline & Chemica! Co. 
Mutual Life Ins. Co., N. Y. 
Standard Oil Co... New York 
R. G. Dun & Co., New York 
Hyatt Roller Bearing Co. 
Continental Paper Bag Co. 
Am. Railway Express Co. 
Standard Aero Corporation 
Biltmore Hote!, New York 
New York World 

U. S. Steel Corporation 
Huylers, Inc. 

Franklin Motor Co 

Eastman Kodak Company 

E. I. Du Pont de Nemours Co 
Goodyear Tire & Rubber Co. 
Otis Elevator Co. 

Atlas Portland Cement Co. 
N. Y., N. H. & H.R. R. 
Borden's Condensed Milk Co. 
Illinois Central R. R. 


| Midvale Steel & Ordnance Co 


$42.50 


Capacity 99,999.99 


We shall place the AMCO with 
representative Office Appliance 
Dealers throughout the United 
States and Canada, upon a basis 
which assures them of a gener- 
ous margin of profit. 


The AMCO is strongly entrenched 
in its various markets. It has 
me: the demand for a thoroughly 
practical, easily-operated adding 
machine at a price considerably 
lower than that of other stand- 
ard machines. 


If you can see this opportunity, 
write us for further particulars. 


Model 7 Model 9 


$52.50 


Capactly 9,999,999.99 


Adopted by 


B. F. Goodrich Rubber Co. 
Long Island Railroad 
National Enam. & Stamp'g Co 
Colorado Fuel & Iron Co 
Landers, Frary & Clark 
Mellin’s Food Co 

Pyrene M‘g. Co 

Fels & Co. 

P. Burns & Co.. Ltd 

Joseph Campbel! Co 
Quaker Oats Co 

N. Y. Public Litrary 

Best & Company 

Iron Age Pubiishing Co 
Mergenthaler Linotype Co 
Nationa! Cloak & Suit Co 
Joseph Tetley & Co 

Am. Agricultura! Chem. ‘ 
United Cigar Stores Co., N.Y. 
Waterman Fountain Pen Co 
W. R. Grace & Co. 

U. S. Mortgage & Trust Co 
City of New York 

U. 8. Government 


ACCOUNTING MACHINE COMPANY, INC. 
{56 BROADWAY 


NOTICE: Do not confuse the AMCO with any other machine. 


—General Offices — 


only by ourselves. 


NEW YORK CITY 


It is, and always has been, built and sold 
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STEEL. 
OFFICE EQUIPMENT | 


Defies Fire, Flood and the Future 
Securuites 
N these strenuous times, real economy is necessary. That is why we are 
specializing on 


“SO1’—The War File 


A decade of standardization in manufacture has made ‘‘801”’ the best filing 
cabinet on the market for the money. 
‘“*801”’ is made of first-grade steel. 


‘“*801”’ is mechanically correct. A 10-roller-bearing suspension (patented), giving support to 
the drawer at all points—-no matter how heavily laden — is one of its distinctive features. 


The ‘800’ line of Security Steel is finished in green, mahogany or oak, and covers a com- 
plete series of cabinets — letter, legal document, etc. 


Immediate deliveries are assured. 


ly rite for further information 


STEEL EQUIPMENT CORPORATION 











Seeunttes Avenel, New Jersey . 
C—srret New York Office, 25 West 45th Street Scouseites 
HANALEI CUHEN AANA 
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American Chamber of Commerce in London and 
the National Trade Marks Biil. 


fhe American Chamber of Commerce in London, rep 
resenting all large American firms doing business in Great 
Britain, has reached a definite conclusion on the proposed 
\merican National Trade Marks, after long and thor 
ough consideration. 

The final resolution was as follows 

“This Chamber agrees with the principle of the Bill in 
so far as it will assist in the protection of American 
markets abroad, provided (1) that the mark contains no 
emblem or device which would be considered in foreig: 
markets as any indication or guarantee of quality and 
that it shall be a mark of origin in words only, and (2 
that it shall be used only in combination with registered 
\merican private marks.” 


Certifying Import Invoices. 


The procedure covering the certification of invoices of 
imports into the United States has been changed by the 
War Trade Board. The following ruling is supplementary 
to W. T. B. R. No. 234, issued September 18, 1918 (et 
fective October 1, 1918): In the case of shipments from 
districts where there is no American consular officer the 
War Trade Board will not hereafter send official notifica 
tion of the issuance of import licenses or of the import 
license numbers. Such license numbers must be commu 
nicated by importers in the United States to the shippers 
abroad in accordance with the procedure in force prior to 
the adoption of W. T. B. R. 234. (See W. T. B. R. 111, 
issued May 15, 1918). 

Importers should bear in mind, 
American consular officers certify 
defined district, and the fact that there is no American 
consular officer at the particular point from which the 
shipment is to be made does not mean that it is unneces 
sarv for the War Trade Board to send official notification 
of the issuance of import licenses and of the import license 


however, that most 
invoices throughout a 
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numbers. In the majority of such instances 
found that the particular point in question is included 


a consular district, and in this event the pri \\ 
1. B. R. 234 will apply and it will be necessa: 
War Trade Board send the usual official not iti 

lhe foregoing ruling in no wise modifies 1 provis 
of W. T. K. R. 234, and in all cases where ces are 
certiMed by consular officers the War Trade Boa: 
continue to notify such officers officiall) t suan 
the import licenses. 

Shipping companies will be notified that ey ma 


cept cargo at ports where there is no co 
accordance with the procedure in force 
1, 1918. 


Exports to Great Britain. 
\ recommendation has been made to its ers 
the American Chamber of Commerce 
effect that during the winter months wh 
shortage will be greater than at any ti 
attempt should be made to secure additional tonnage 
commercial purposes. The Chamber I] 
forts to giving assistance to members 
as is already allocate: 


s 


use of such tonnage 


Handsome Pencil Display. 

\n exceptionally handsome example « 
and artistic window trimming is illustrat: 
work being that of Adams, Cushing & Fost st 

The large metal holders in deep green, t stat 
white and the large framed posters at | 
excellent effect both as to color ha 
tion of subject. 

Displays similar to 
throughout the country 
the sales of pencils increase decidedly 
effort, and the profits on the sales of 
are steady and con‘*inuous, aggregating 
during the course of the year. 


this are reature 
because they 


RFECI 











Window Display of Pencils and Like Products 





in the Show Windows of a Leading Bostcn Stationer, Suggesting a Pleas 


Arrangement of the Pencil Stocks. 





ll be 


ed in 





of W oe 
sles ¥ Cust ll eed 
our Customers Willi SOON Nn 
isions < 
Ss are 
i Transfer Equipment 
ce © - Y a @ . . a . i 1 ° 
Suggest the use of ¥f@% Sectional Wood or single Fibre Board Cases for this pur- 
y ac pose. Many a small concern can use the fibre line if you will call their attention 
er, 1n ~ » . . ° 
tobe to the benefits of properly transferring their correspondence and records. 
- © = . 
ffs Wood Sectional Vertical Transfer Cases 
a Bee Made in Letter, Cap and Invoice Widths 
» the The volume of business a concern is doing will deter- 
oe mine how often correspondence should be transferred 
UO iv ° = . . 
e tor from the regular files to either wood or fibre board 
rs el transfer cases. These wood transfers, in all three 
etter sizes, will hold entire contents of a regular vertical fil- 
ing cabinet drawer. Any number of sections may be 
stacked and fastened together, the ceiling is the limit. 
uality With each section is sent two bolts which are to be 
. th used in opposite corners for fastening sections together 
n All sections have closed tops so sections can be used nisl inate No. 1612 
1 ; » 30 eed , , , stntene Showing a single No. ‘ 
singly if desired. Made of hard wood, stained golden. a 
on ¥ Equipped with drawer pull and label holder. Drawers at ee 
' roll on indestructible fibre rollers without binding. No panelled tops. The ceiling 
ne follow blocks furnished unless ordered. These trans- is the limit to which you can 
tha fers can also be furnished with partitions and follow stack these wood transfers. 
+y.haes blocks for making a two or three“compartment Docu- Equipped with follow blocks 
ing locks g comps only on special order. 


ment size transfer. 

No. 1012—Letter Size Transfer Case 

No. 1015—Cap Size Transfer Case. 

No. 1010—Invoice Size Transfer Case. 

No. 1013—Leg Base for eitheriof the three size cases. 





“et Four No. 1012 Letter Size Cases on Leg 


Base No. 1013. Leg Base No. 1018 will 
fit either the Letter, Cap, 
Furnished Only in Light Golden Stain or Invoice Size Cases. 





ffs Fibre Board Vertical Transfer Cases 


Letter Shipped 
Legal Cap Knocked 
and Down 
Invoice Folded 
Sizes Flat 





Letter Size Legal Cap Size Invoice Size 
These Transfer Cases are made of strong, tough binders’ board. The corners and folds are strongly re-inforced 
with binders’ cloth. Made in two depths, 20 inches and 25 inches inside. Longer sizes hold entire contents of 
Vertical File drawer. Have leather pull for easy handling. The assembling of cases is very quickly and easily 
done; no tools are required. Covered with black and white marble paper. Folds to 23" high. 


Inside Dimensions 


Size High Wide Deep 
920 Letter 10 inches 124 inches 20 inches 
940 Letter 10 $3 = Ree es 
930 LegalCap 10 ” Tins 20 
950 Legal Cap 10 Ss :. See 25 
915 Invoice es 104 y 20 





"As Shipped Knocked Down, Folded Flat 


The Jf/&* Manufacturing Co. 


162 Union Street 
New York Office—368 Broadway Monroe “t- Michigan Chicago Display—511-515 S. Wabash Ave. 
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Combine These Drawer, 


In a Desk 
or 
a File 


To Suit Your Customer’s Needs 


To be able to say to your prospective customer “Tell me what you want to file and Bit 
arrange a desk or cabinet to suit your particular need” will goa long ways toward making IBippe 
“prospect” a real customer which means a profit—-the thing you are in business for. tip . 

We have letters every day from dealers and individuals requesting our assistance in devi 
the proper equipment for certain filing requirements; and we have a department whose deligl 


to solve our customers filing problems. Why not avail yourself of this service when the op F 
tunity presents itself? E 

















D 


Sf ce Fil D k Have useful filing drawers instead of compara Can 

ly useless storage drawers. There are 10 kinggide c 
ee 1 ing CSKS drawers for filing Letters, Index Cards, Chil red 
Vouchers, Blanks, Cap papers, Etc. We assemble the assortment of drawers your customers need® Bloc! 
supply ‘‘a complete office on legs’’ which will always give the buyer efficient service. Made with ls ding 
and Cap Pedestals, with or without Back or End Panels. All solidly built of seasoned lumber, fini 7 
in four finishes. Drawers roll on Roller Bearings. 
The most 
concentra- 
ted form of 








efficient Desk @ 

. Son = Mili st 
office equip File. , Soli 
ment. ime! 

c ombit - wid 

This is > ren 

are mé@s. A) 
Jes _ | 
Desk efficie 
. ba ID 
No. 88 than . 
wit 
h separ@ 
7 , 
Cap Files 
Width and Dé 





Pedes- 
tals 





rg St 
fin Solic 
o dim er 


= The ff Manufacturing( :.; 
= New York Office 368 Broadway is 
= 


162 Union Street, Monroe, Mich., U.S. At 


Chicago Display —511-515 S. Wabash Ave. 


STUMMNNNNUUUANNNUUNUUUUUU4440000000000000000000000U000OUNHONUEEEOUUUUOOOUEEOUUUUOASUEROOUUOOOOOEEOOUUUOOOOUEOOUGUOONOEEEOUUOOGONEGUUOUEEUUUUO0L400GE 004 UU 








ee ee ee eet 


Drawer A 


CT aw 













pacity 5000 letters. 
Side dimensions, 10° 
h, 124" wide, 223" 
» Equipped with 
low Block. Also 


e in Cap width. 


Drawer D 





®@ 4x6 cards. [Two 


rs npartments. Total 
le and acity over 4500 cards. 
laking ipped with Steel Fol- 

} | Also 


Blocks made 


fap width 
> in devig 
se deligh 
ithe op 


Drawer E 


com parag Cancellec Checks. 
» 10 kin@Bide dimensions, 43" 

+1. 94" wide, 223" deep. 
rds, Chipped with Steel Fol- 





ars need Block. Also made 

| A ap width. 

with a" 

ber, fing 
Drawer F 

Jesk @ 


‘ail hl! Storage Drawer. 
k ilegin, Solid Bottom. In 
dimensions 44" high 
wide, 223" deep. 

movable parti 


) re 
are na. Also made in Cap 


om biv 


efficia 
them Drever « 
separé 
Files 


and De 





fge Storage Drawer, 

Bn Solid Botton In- 
dimensions 10" high, 

a; (: wide, 223" deep. 
ing ) removable parti 
8s. Also made 


U. S. Mth 


in Cap 


Drawer B 





Two Compartment 


Document Voucher File 


Inside each compart 


ment 10° high, 52" wide, 


223" deep. Equippe: 
with Follow Blocks 
Also made in Cap width. 


Drawer C 





For 3x5 cards. Two 
Compartments. Total 
capacity over 4500 cards. 
Equipped with Steel Fol 

low Blocks. Also made 
in Cap width. 





plus Typewriter Desk No. 444. 


Can be equipped 


with assortment of Filing Drawers to make the work 


of the stenographer more efficient. 


Cap width Pedestal if d 


esired. 


Also made with 





Sftte Vesk No. 1666 Letter Width Pedestal equip 
ped with Slide Shelf, Compartment L for blanks or 
Electros and three drawers C for the filing of 3x5 


record cards. 


Drawer H 





lhree Compartment 
Document or Voucher 
File Inside each com 
partment, 10" high, 33" 
wide, 22$" deep. Equip- 
ped with Follow Blocks 
\lso made in Cap width 


Compartment L 





Contains 


Blank 
Drawe 


mensions, 14" high, 11" 


wide, 
movab 


made ji 


22" deep, with re- 


For 


three 


Legal 
or Elee trotype 
rs. Inside di 


” 
same 


Also A. 
width 


le partition. 


n Cap width. 


5x8 Cards 
Blanks 
Blank Drawers like L 
and a drawer for cards 
5" high by 8* wide. 
partment M occupies 
as Drawer 
Also made in Cap 


space 


It's a pleasure to sell a Gfe@ "421". 
The customer gets big value for little 


money; you get a liberal profit. 


constructional features of this popular file 
are of a kind that make for endurance 
It you have no demonstrat- 


and service. 
ing cabinet on 
your fioor it 
would pay you 
to install one. 


Write us 


Compartment M 





and 
Contains two 


Com- 





Demonstrating 
Cabinet 
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Modern Business 


Many times discards a device of long standing in the interest of efficiency. It is 
interesting to note that the Box Letter File of a generation ago is today being used 
in greater numbers and in more ways than ever before. The demand has naturally 
increased the output of this product. Below we illustrate and describe a few of our 
many kinds. Ask for catalog showing complete list of #2 Box Files as well as 
hundreds of other items of interest and profit to stationers. 


Pamphlet and Bill Files 
This style box file provides a neat, practical, yet inexpensive 
file for loose pamphlets, small catalogs, price lists, bills and re- 
ceipts for office and home use. Well made with wood back, 
front and ends, and heavy binder board sides. 
No. 710—Pamphlet File, size 7}"x 10" x 23" inside. Covered 
with black and white sea foam paper, back with leatherette 
paper. No Index. 
No. 711—"Home File’, size 74" x 10" x 2" inside; equipped with 
A grade Manila A-Z, cut index, held by one post. Covered with 
green spot mottled paper; back covered with white leatherette 
paper. Designed more particularly for home use for filing paid 
gas and electric bills, rent receipts, ete. 
No. 910—Pamphlet and Catalog File, size 83" x 112" x 2?" in 
side. Covered with black and white sea foam paper; back with 
tan leatherette paper. No Index. 





The Perfection Transfer Case 
A dust proof transfer file with flanged cover; wood back and 
front; ends and sides of heavy binders’ board; covered with 
plain, light green fibre paper; back with a white leatherette 
paper, marked "Transfer"; leather pull attached. Removable 
fixture in back for holding index if desired, adjustable to fit 
index sheets punched in center or a little off center. Equip- 
ped with Wa patented automatic catch. Size 11" x 12" x 23" 


Indexes furnished on special order. 





Read Other 
Three Pages 
This Insert 





Perfection 


The Wolverine File 


A very popular flanged cover, dust proof file, made in 
both letter and cap sizes. Has wood back and front; 
binder board sides and ends; covered with green glazed 
agate paper; back covered with tan leatherette paper; 
leather pull attached. Wolverine Letter size, 103"x118"x 23" 
inside. Equipped with either B grade Manila, sixteen sheet 
A-Z tabbed index, held by one post, marked "Letters," or 1-31 
index, marked "Daily" or January to December index, 
marked "Monthly": Wolverine Cap size, 103" x 144" x 23" 
inside. Equipped with B grade Manila, sixteen sheet A-Z 
tabbed index, held by two posts, marked "Invoices," or 1-31 
index, marked "Daily" or January to December index, 
marked "Monthly". fee patented automatic catch on all 
Wolverines. 





Wolverine 


The fa Manufacturing Co. 


162 Union Street 
New York Office—368 Broadway Monroe -t- Michigan Chicago Display—si1-515 S. Wabash Ave 
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Color Brilliant 
Strength Wonderful 


Produced by 


| “THE HOWARD PAPER COMPANY 


URBANA, OHIO 
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es HE Howard Mills are renowned for 
Be the unusual quality of HOWARD BOND, 
SS America’s most rapid selling watermarked 
eS commercial paper. 

fs The natural advantage of the Howard Mill’s 
gs purest and most perfect paper-making water 
combined with selected raw stock insures 


: HOWARD BOND 


re to be always a product of reliable uniformity 


ee 

|| Compare It! Test It! Teco te 
AND YOU WILL SPECIFY IT 

eB 




















re Sample book sent upon request 
A 
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BADGER 


RING BOOK 


THE REAL RING BOOK OF THEM AL 





Carried in 2, 3, 5, 6 and 7 Rings 


A-—-Automatic levers permit the user to open or close the 
rings without touching them. No pinched fingers 
or soiled sheets. 

B---Flat rings. Leaves don’t tear out. 

C-—-“Built-In” pocket. Can’t peel or tear from binding. 

D--Pocket reinforced with cloth. Won’t rip. 

E--A one piece lining extends throughout width of cover 
and under fixture. The usual two piece lining is apt 
to peel along the inner edges. The one piece lining 
cannot peel and is much more sightly. 

F-—Gold ir print. 

G—-Highly nickel-finished top plate. 

H---This is the ordinary shaped index tab which is apt to 
tear from the sheet with little wear. 

I—-This is the BADGER index tab. Its different shape 
and grater surface covering increases its strength and 
wearing quality. 

In the BADGER RING BOOK the patented fastenings by which 
the rings are firmly riveted to the plates makes it impossible for 
them to work loose. 

The manner in which the ring pressure is applied is an entirely 


exclusive BADGER feature. The mechanism is so constructed 
that a more binding grip is procured than any other make of 


ring book. 








THE HEINN CO. 


MILWAUKEE WISCONSIN 








For Our Country 








Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 


William Lehman, a salesman with the Waterloo, Iowa, 
agency of the Burroughs Adding Machine Company, died 
at Camp Pike, Ark., October 13. He was in attendance 
at the officers’ training school. 

” * * 


Carl Elmstead, formerly with the home office sales de 


partment of the Yawman & Erbe Manufacturing Com 
pany, Rochester, N. Y., dedicated his life to the cause of 
liberty. Less than two months after his arrival in France 
as a member of Company E, Third Division, 37th En 
gineer Corps, he lost his life under the Stars and Stripes. 
Mr. Olmstead is the first on the Y. & E. Roll of Honor to 
grace that record with a gold star. 

* * * 


George Smith Monroe, son of a cousin of J. R. Monroe, 
president ot the Monroe Calculating Machine Company 
lost his life in action in France, above Chateau Thierry 
He was operating a machine gun in one of the dashing 
advances made by the American troops and gave his all to 
the cause of freedom. George S. Monroe was a member 
of the 119th Field Artillery, and was sent to France early 


this year with his battery. He had seen service in the 
Upper Michigan mining disturbances several years ago and 
also participated in the Mexican border affair. He was 


twenty-four years old, and was a resident of South Haven, 


Mich. 
ea 


W. S. Stafford, head of S. S. Stafford, Inc., New York, 
N. Y., has entered the Y. M. C. A. overseas service 


* . * 
Louis D. Weissgerber is in military service. He was 
foreman of the Philadelphia Bindery, Philadelphia, Pa 
 &" 2 


The son of W. B. Gregory, of Gregory, Mayer & Thom 
Detroit, Mich., is now a sergeant in the Aviation Corps 


x * ® 

Frank R. Hendrick, a Yawman & Erbe salesman with 

the Boston branch, is in the thick of the fighting in France 
a ag 


William Pitt, of the Irving-Pitt Manufacturing ‘ 
pany, is now an official of the Emergency Fleet Cor 
poration. 


a 
Art Roeher, of Peoria, Ill., formerly with the Daltor 
Adding Machine Company, Cincinnati, Ohio, is in a can 


tonment 
* * ~ 


Corp. John J. Witzig, a Yawman & Erbe salesman con 
nected with the Chicago branch, was gassed at Chateau 
Thierry. 

“— 

R. Trilck, manager of the Birmingham, Ala., branch 
of the Burroughs Adding Machine Company, has entered 
military service. 

* * 

Harold R. DeFaber, cashier of the New York office of 

litar 


the Royal Tynewriter Company, ts in training for mi 
service abroad. 
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Art Metalizing 


merica 





Steel Office Furniture. Safes and Files 














Public ser i 





Art Metal 


Steel Office Furniture. Safes and Files 











Art. 





Tt two striking advertisements—one of 
them a full page in Leslie's Weekly, the 
other in Literary Digest—are but two out of 
many in the much talked-about series—“*Art 
Metalizing America.” 


In all, more than 30 of America’s principal indus- 
tries are covered by this series. 


Every office-appliance dealer should have a copy of the 
portfolio containing these 30 or more advertisements, which{will 
be prepared at the close of the campaign. Ifyou desire to have 
a copy reserved for you, please write at once to: 


ART METAL CONST Cc @: 
JAMESTOWN_§ - - ~NEW YORK 


Originators of Steel Equipment Founded 1887 


Semen Nare Tore 
USA 


(M\atal 


Steel Office Furniture. Safes and Files 
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Dont Blame Your 
Factory Manager 


when costs are pagher 


than they ought to be and out- 
put falls behind and profits seem to 


almost disappear—if you’re not using mod- 
ern ways of checking costs of every operation; if 
you're not keeping track of every minute used on 
every job; if you're not making work sheets, cost 
cards, time cards and time studies of every part of 
every operation, show just what you’re accomplishing 
and what you’re not. 


Don’t blame your factory mana- 
ger either for a labor turnover that is 


higher than it ought to be, or for a lack of 
proper spirit and enthusiasm among your employees 

if you are not issuing bulletins and house organs and 
words of commendation to your workers regularly, 
to show you have some interest in them, to draw 
them closer to you, to get them out of humdrum 
habits and give them something more to work for be- 
sides the money that they get on pay day. Far-see- 
ing and progressive men have found it’s as important 
to build good will amongst the men and women in 
their employ as it is to build good will in the minds 
of their prospective customers. 


And all these things— 


from factory forms and cost 


cards to bulletins and house organs 
should for the very best of reasons be printed 
onthe MULTIGRAPH. Youcanget them 
out on the Multigraph at anywhere from 25 
to 75% lower cost than you can by having 
them printed in the ordinary way. You can 
get them out on the same day you want them 
-oftentimes within an hour—instead of tele- 
phoning, getting estimates, waiting for mes- 
sengers and proofs and type corrections, and 
finally getting the finished job a day or two 
or three or four after you ought to have it. 
And with the Multigraph you can get them out in 
the privacy of your own shop cr office and that alone 
is very important, as any business man will realize. 


We'll gladly show you samples 
of bulletins and house organs and fac- 


tory and office forms, all printed on the Mul- 
tigraph, if you'll fill out the coupon and send it in. 


You Can’t Buy a Multigraph Unless You Need It - 





U. S. Government munitions of 
a most particular and exacting 
nature require the entire capacity 
of our new plant as well as a 
large portion of our old one, 
working night and day. Gov- 
ernment work takes unquestion- 
ed precedence. All else is sec- 
ondary. But unless government 
demands of a magnitude not 
now foreseen arise, we shall be 
able to continue supplying the 
urgent need for Multigraphs. 


The American Multigraph Co 

















Get aML/LT/LAAPH 


1HE MULTIGRAPH e 
1830 E. 40th St., Cleveland, Ohio 


Tell me more about what I can cecompl'sh wth the Multigraph. 


Name___ 


Official Position 


of your own establishment 
Large and small equipm 
size business. 


Street Address*_ B, 


Town___ Se am State____ Off. Ap.— Nov. 


, Multigraph produces 
es + real printing and torm 
typewriting in the privacy of 


for any 


payments, if desired. 
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E. A. Dahl, a Chicago branch salesman with the Yaw- 
man & Erbe Manufacturing Company, is in training at 
Camp Zachary Taylor, Ky. 

* * * 

James A. Gilmore, of Coyle & Gilmore Company, Inc., 
122 Fifth Ave., New York, N. Y., has enlisted in the Army 
Motor Transport Corps 

* . ag 

Harold Merkle, whose father is the head of the Thad- 
deus Davids Ink Company, Inc., will train for an officer's 
ssion at Camp Lee. 


* * 


W. H. Sutton has enlisted with the Canadian artillery 


He was connected with the Seattle office of the Burroughs 
Adding Machine Company. 
* * 

The Buffalo bra of the Royal Typewriter Company 
has four men in service, including A. Ihde, A. Overfield, 
S. Peterson and E. Glassman. 

kc my * 
| is B. No formerly salesman with the Chi 
of the Ya an & Erbe Manufacturing Company. 
S active servi France. 
+ * 

Lic I H Wells of the aviation service, has arrived 

France H s formerly connected with the Yawmiar 
& Erbe Manufacturing Company. 

x *x 

R. C. Robinson, the New York sales department of 

the Royal Typewriter Company has been promoted to be 


lieutenant in the U. S. tank corps. 
> * ® 


Geo. H. Grebe, formerly buyer in the office applianc: 
department of Gaston, Williams & Wigmore, Inc., New 
York, has entered the military service 

x * * 
George Moore has attained a lieutenant’s commission 


His father is T.. W. Moore, sales manager of Sanborn, Vail 
& Company, San Francisco, Cal. 
* * * 

L. I. Fincke, formerly Chicago branch salesman for the 

Yawman & Erbe Manufacturing Company, is in France 
battlins uinst the Hun system. 


* * 
Donald Phillips, formerly head salesman for Hall & 
Smith, San Francisco, is with the Students’ Army Training 


Corps at St. Mary’s College, Oakland 
+. « a 


Serget. W. R. Beaumel was severely wounded in a FI 
iers battle He is a son of D. W. Beaumel, fountain pen 
ul acturer « New York, N. Y 
* * & 
Ha I. Klinger. a lieutenant in the A. A. M. G. Bat 


talion, formerly traffic manager of the Murphy Chair ¢ 


pa Ss re his arrival in France 
* * a 

Ed. P. Hennes of the San Francisco office of the Felt 
& Tarrant Manufacturing Company recently left for army) 
service and is in training at Camp Grant, Ill 

* * * 

Tohn T. Leary. of the Crescent Ink Company, Phila 
lelphia, has gone to France to act as K. C. secretary His 
sister has enliste the navy as a yeowoman. 

‘ a * 


Thomas Neeland has resigned from E. P. Dutton Com 
pany. New York. and will go to France as a \ . C. e 
. > 


secretary He was a buyer of greeting cards for 5 
years 
" . 
H l Harris } as joined the 154th Det ot Bris ade to keep 
the typewriters tuned un. He had heen repairman at 


Baltin ore tor the | ( Smith & Bros T ypewriter ( om- 


* 
S. Coates. formerly a salesman with the Kansas City 
of the Yawman & Erbe Manutacturing Comnan\ 
1s ining at Camp Funston, in the Provisional Field 
H ii 
+. * 
Howard Davis Prizer. Philadelphia, has been made an 
ens the nd is now stationed at Leacue Island 
He is a son ¢ Harry A. Prizer. of the Williar Mann 


x * * 
lames T. Laffertv of the San Francisco office 
: -. A > . 5 | | ~ 
Underwood Typewriter Company. has applied to the War 
Department for assignment to the Aviation Corps 
expects to he called anv dav 
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Big Business and Small 


Macey filing equipment is a present day 


necessity. Not for what it is—but for what 
it does. 


Whether it be correspondence, contracts, documents, 

cards, or any records known to business science, 

there is a Macey method and Macey filing equipment 
xactly designed for it. 


Utility, speed, accuracy, simplicity, quality—these 
are characteristics of the Macey line. It has taken 
years of research on the part of business engineers to 
perfect it. It has been perfected because it is a com- 
mercial necessity. 


The Macey line consists of Filing Cabinets in both 
wood and steel, Steel Safes, Filing Supplies, Office 
Desks, and Sectional Bookcases. Separate catalogs 
of. all lines are issued. They are free. 


THE MACEY COMPANY 


GRAND RAPIDS, MICHIGAN 
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COSTIMETER 


A Cost Recorder 


The question of exact cost and 
time keeping is no longer one that in 
terests the accountant only. Every 
modern business man and manufac 
turer knows that in order to be in 
formed of the cost of his doing busi 
ness, he must know exactly what his 
labor and materials are costing. 


In setting out to find true costs, 
the first and important consideration 
is that of learning how, and for what, 
every employee is using his time. To 
effectively do this, some sort of timing device should be used. 

THE COSTIMETER is an instrument that has been constructed to prop 
erly meet every requirement that can possibly be met with in the factory, shop 
or ofhce; wherever time is a consideration; wherever its money equivalent is 
an element. 

THE COSTIMETER prints the starting time, the finishing time and the 
elapsed time. This is accomplished rapidly and correctly without the use of 
skill or mental effort on the part of workman or operator. 














In case a “job” or “operation” card is used, a record of finishing and elapsed 
time is printed on one card at the same time that the starting time is made on 
the other. This is accomplished by inserting both cards into the recorder at 
the same time and pressing the handle once. 

In cases where “daily” or “weekly” cards are used on which there are rec 
ords of several jobs on one card, the records are printed consecutively and in 
the proper place by the mere insertion of the card into the Costimeter every time 
a new job is started. 

Overtime is shown at an increased rate such as double time, time and one 
half, time and one-quarter, etc. In other words, if overtime starts at 5 o'clock. 
and the rate is time and one-half, and if a workman starts a job at 4 o'clock 
and works thru until seven, the elapsed time shown will be four hours. One 
hour straight time and the equivalent of three hours’ overtime. 

A COSTIMETER may be adjusted for any working schedule for week days, 
another for Saturdays, and still another for Sundays; once adjusted, this sched 
ule is taken care of automatically; an entire change of schedule may be made 
in five or ten minutes. 

Unlike many of the other time recording instruments on the market, THE 
COSTIMETER does not require a skilled operator to obtain proper time rec 
ords. By theemere insertion of the time card into the card slot and the pressing 
of the lever, a proper record is obtained. As there is but one slot, one lever. and 
one way of inserting the card to its automatically correctly located position, the 
most illiterate workman can make his own time record. 

Space does not permit to go into the several other labor saving features of 
the Costimeter. Come and see us at Booth No. 7. 


THE COSTIMETER CO., 130 Montcalm, East, DETROIT, MICH. 
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Cash registers will help you meet the 
wartime shortage of labor 





National Cash Registers increase each 
clerk's sales because they enable him to 
wait on customers more quickly. 


They release clerical workers for selling 
because they automatically and mechan- 
ically record complete details of every 
transaction. 


They enable you to break in new clerks 


quickly because they simplify the details 
of selling. 


They eliminate cashiers and wrappers be- 
cause the clerks do their own wrapping 
and make their own change. 


They reduce deliveries because customers 
are willing to carry their own parcels 
when they are wrapped and handed to 
them at once. 


A National Cash Register is one of the most 
important of all labor saving devices 


Fill out this coupon and mail it today. 


Department No. 16908 
The National Cash Register Company, 
Dayton, Ohio. 


Name. 


«\ddress - entities 


Please give me full particulars about an 
N. C. R. System for my business. 
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Cut Down Your Pay-Roll Costs By Using the 


Modern Steel Pay -Master 














Combined Adding, Listing, 
Coin Scheduling and 
. Pay-Roll Paying Machine 






Automatic Proof at Any 
Part of the Work. 


Adapted to all Pay-Rolls 


—Large or Small. 


Settles at once all Pay-Roll worries. Turns unproductive expense int: 
PROFIT, by saving valuable time and trouble through its unvarying 
ACCURACY. Instills confidence and prevents disputes. 


No longer necessary to spend any time in preparing the change list. The 


INTERNATIONAL does it automatically while the Pay-Roll is being added 
and proved. Saves every minute of the time now spent on this work. 


Get the money from the bank—place it in the magazine and let the machine 
with the aid of a single operator, fill the envelopes at the rate of 1000 per 
hour. When through with Pay-Roll, depress one key and machine is con 
verted into the most modern and speedy of all adding machines available 
for any kind of adding machine work. 


THE INTERNATIONAL IS THE BEST ADDING AND LISTING 
MACHINE IN THE WORLD 





MONEY MACHINE COMPANY 


READING, PENNA. 
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You and your 
stenographers— 


Both of you better 
equipped and able to 
co-operate with equal 
attention to efficient 
speed in correspond- ~ 
ence, when you dic- 
tate to The Ediphone. 


It behaves like a human 
for the dictator—tre- 
peats, corrects and 
waits at will. It 
speaks for you to the 
stenographer, care- 
fully, pleasantly, ac- 
curately—and it 1s 
under her control by 
the tap of an electric 


k e\ ‘ 







THE GENUINE 
EDISON DICTATING MACHINE 


Edi 
BUILT BY EDISON FOR BE 


Thomas A. Edison, Inc. 


Orange New Jersey 


Service Everywhere 





R LETTERS 


Phone or Write the Nearest Edison Office 


Ask for Edison's 


Better Letters 


Magazines 
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BUSH TERMINAL 
SALES BUILDING 


42nd Street, East of Broadway 
NEW YORK 


The International Buyers’ Club 
occupies three floors of the Bus! 
Terminal Sales Building. Her 
every business convenience is pr 
vided, including writing rooms, tel 
phone service, information bureau 
and grill. There are also valuable 
advertising features within the club 
rooms conveying to visitors facts 
concerning manufacturers’ prod- 
ucts. Interpreters and translators 
are available when desired. ‘There 
is no more finely equipped club in 


New York. 


The Club Librar,, for the use of visiting buyers 


























APPLIANCES 


























An Important Announcement to 
Manufacturers of Office and Store Equipment 


\t the urgent request of a number of representative manufacturers a Division 
has been established for the demonstration and sale of office appliances and store 
equipment in the Bush Terminal Sales Building. 


This building, centrally located and remarkably distinguished in design is 
known throughout the United States as the embodiment of the greatest single con- 
centration of buying and selling opportunity that ever existed in the mercantile 
world. 


Through its International Buyers’ Club, a unique feature of the building, and 
Service Plan, it reaches out and cordially receives buyers from all parts of the world. 


The manufacturer having sales representation in this building is in an excep- 
tionally favorable situation not only with regard to his New York City sales but 
through the facilities here presented can line up his entire national and foreign sales 
promotion plans. 


The advantages of demonstrating their product under such ideal conditions, 
and to so large a number of prospective buyers, has been quickly recognized by rep- 
resentative manufacturers in the office and’store equipment field. 


On account of the limited available space only a few more applications can be 
considered. 


Manufacturers desiring to extend their domestic and foreign markets will find 
it to their advantage to write at once for full information, including an illustrated 
booklet of Bush Terminal Sales Building and its activities. 


BUSH TERMINAL COMPANY 


130 West 42nd Street NEW YORK 


Reception Room on Second Floor The Grill Room on Ground Floor 
































98 OFFICE 


Slobe “Wernic 


- Office Equipment - 











APPLIANCES 








** Built to Endure’’ 





What “Known Value” 


Wyrer is your annual write-off for office equip- 
ment? Is it 10°? If your equipment is Globe- 
Wernicke Equipment such a write-off ismuch toohigh. 
Globe-Wernicke Office Equipment is lifetime Equipment— 
and more. It is built so that it will be as right 100 years 
from now as it is today. 

Globe-Wernicke Filing Cabinets have a Known Value—a re- 
sale value due to the name and the efficiency the name stands 


Means on Your Books 


for. However, they are seldom re-sold. Your business grows 
with them and they grow with your business, section by 
section. 

Today's investment in Globe-Wernicke Office Equipment ‘s 
a protected investment. It is protected by the Simplicity of 
construction and operation that makesforaccuracy andeasei: 
filing—by the Standardization that insures your being able to 
buy newunits thatmatch,andbytheKnownV aluethat insures 
your getting your price for it second-hand if ever need be 


Dealers:—Write for our Efiziency Catalog 817A—And ‘“‘Filing and Finding Papers,’’ a talk on files and finding thal every business man 


She Slobe-Wernicke Co. Cincinnati, U U5. A. 
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, Private Dunn of Massachusetts was a speaker at a 3 
meeting of the New York stationers. The meeting was 
largely devoted to Liberty Loan matters, and Private 
Dunn painted a vivid picture of the fighting at Chateau 
Thierry, where he was wounded. 
7 * * 
William Henry Reiffert of New York, N. Y., is receiving “Fulton Faultless’” 
; military training in the South. His place on the force of 
Z John Ward & Son, stationers, is filled by Joseph M. Mur- 
phy, who was formerly employed by the firm. After 
service in the navy Mr. Murphy was retired on account of 
disabilities received in the line of duty 
* + * 
George T. Moore, son of T. W. Moore, sales manager es : ' ag ” 
Peja soditienlg ¥ o :. i one 8 ity” ervice 
of Sanborn, Vail & Company, San Francisco, has been Quality 
made a lieutenant in the army. Other Sanborn-Vail men 
in the service include Geary Anderson, George Gorham, “« 
Bruce W. Fargo, Charles Frank, J. D. Holt, Nicholas 
Laundrie, Edward Lenberg, William Ormiston, George QO IN : IR 
Kern, John Roarke, William Relfe and R. D. Wall e 
: es 
; Frank Morgan, of Russell & Cockrell Printing Com- ] 
pany, Amarillo, Tex., has finally made the service. “Our / ; 
Yeller,” the company’s house organ, indicated that Frank Tra e a S uare 
tried to make the army when the war started. He was 
overweight, and couldn’t get in. Due to Hooverized 
sugar, meat and wheat, his girth and weight reduced, and 
finally was acceptable to the army medical examiner. 
BR €ali and fullest Sat- 
Seret. Fred M. Eckhoff, formerly manager at Birming- 
ham, Ala., for the L. C. Smith & Bros. ‘Typewriter Com- 
any, is stationed at Arcadia, Cal., with the 37th Balloon ° ° { 
4 Pp: - rT . . . . . y s 
: Company, U. S. A. Army Training School. Sergt. Eckhoff 1S ac 10n ey er TOo- 
i is a much bigger handler of typewriter ribbon material ? | 
§ now than in his business days, for his “gas bag” is made } 
F of the same stuff as the typewriter ribbons he handled in i 
the past 
** * uct of our factory 
Fisher C. Baily, of the firm of J. L. Baily, Winnetka, 
Ill., has been sent for instruction to the artillery control 
- ur , . . . © s © 
officers’ training school camp at Louisville, Ky. For eight 
months he was connected with the office of the quarter- 1S Tl | Ins ec e ' 
master general, as head of the office methods section o! r ' 
, the orders and regulations branch. He resigned from that 
; position, waived his deferred classification and accepted d . 
voluntary inductior 
yin iss and is guarantee 
Leland S. Graft. son of George B. Graff. president of 
George B. Graff Company, Boston, Mass., has been com- ; 
issioned a lieutenant. He worked for his rank at the ? Kt : 
training camp at Plattsburg, and was immediately as- a ains e ec 1ve 
ipned to duty at Camp Grant, III Upon his arrival - 
Lieutenant Graff was taken with influenza, and was in th¢ 14 
hospital for two weeks. Luckily he escaped pneumonia ~ : 
and’ was soon om active duty material and faulty H 
I. L. Bowman, formerly the San Francisco representa- 
tive of the George B. Graff Company, has been made a nA 
corporal, and is attached to Camp Fremont, Calif. Charles k h 
W. Lipman, who formerly covered the Eastern territory Workmansnip. i. 
for the George B. Graff Company, has been on active ii. 
duty in France for a year. Very encouraging reports i| 
come from him from time to time. He ranks as a sergeant i 
hon. th ‘prae er eae i} 
in the American Expeditionary Force a 
avy, ULTON SPECIALTY | 
Norman J. James, formerly of the Chicago Office of ; 
the Multicolor Sales Company, but now a inember of 
the United States marines, visited Office Appliances’ COM] i} 
booth during the New York business show. Mr. James : 
was wounde n rance <¢ Ss Oo getting about o F 
— 2 led in France and is now getting about on Manufacturers of Labor-Saving ) 
crutches. He was cited by the French Government for Off ad 
rows bravery in action and wears two service stripes. He will ice Necessities i} 
n by come home as soon as the medical officer at the hospital ; 
‘' regards him as able to travel. , ne ; ; 
“ain E.R. UNDERWOOD, Pres ELIZABETH, N. J, 
nt .s \. W. McCloy, head of the A. W. McCloy Company of i; 
ty of Pittsburgh, has just been made a captain in the Quar- Rubber Type Business Outfits | 
a O, termaster Corps. He left Pittsburgh on October 26th to : 
ase in . ° — ss we = : 
‘Isto report for duty Just before Captain McCloy left, the Self-Inking Stamp Pads 
ae om : vets = ‘Chak ate ee : ries - a. nye - Non-Blurring Stamp Pads 
$s im cus | » an se > } wl 4 andsome " 
4 . F ; . ; 
1 be } officer’s traveling bag, fully equipped with all necessary Elite (Wood Base) Stamp Pads ; 
‘ . “ . ; > ° . ' : 
toilet articles. During Captain McCloy’s service in the Line Daters ie | 
rniy the McCloy organization will be headed by C. F i. 
Koehler, vice president and general manager Band Numberers j 
; ae Sign Markers 
Ogden T. McClurg to Overseas Duty. . 
“aK 2 Ogden T. McClurg. of A. C. McClurg & Company, sta- 
i tilt ( tioners, Chicago, has received instructions to report ovet i) 
j 
| 2 
4 
| 
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The latest, simplest and most efficient adding machine—the Sund- 
strand—is fast becoming the favorite with big business. We brought 
it out to give big business a simple, natural keyboard—a keyboard 
operated with less effort. In return, big business demanded -of us 
many times more Sundstrands than we could supply. 


10-Key Efficiency 


Only 10 keys to operate on the Sundstrand—all at your finger tips 
—scientifically arranged in “one-two-three” order for natural figure 
writing. Add, multiply, divide, subtract—and do it faster, easier and 
a accuracy. Inexperienced operators attain record-breaking 
~ through “touch” operation. There is no limit to the speed of 
the Sundstrand keyboard. 


Ask tical demonstration i 
INVESTIGATE <ne\<gin on your own figure work. 


Factory and Rockford, linois, U. S. A. Sales offices and service 


General Offices: stations in principal cities 
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ADDING MACHINE 















Place in Big Business 
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y 


(/// records supply vital information about the workings of the business. A third group is 
| needed for prompt and efficient service to customers or clients. 


"" “ARE YOUR RECORDS SAFE 
OR DO YOU TRUST TO LUCK?” 


ECORDS are essential to the success of any business of which they are a part. 
Your customers must produce inventories and invoices if they wish to get a 
speedy insurance settlement instead of delayed insurance adjustment. Other 


Are your customers giving sufficient protection to these vital records? Or do 

they trust to luck? 
a — Are you selling Anown record protection or are you, too, 
trusting to luck that your customers’ records will be safe in the 
containers you have sold them? What protection do you sell? 


THE SAFE-CABINET 


“‘The World’s Safest Safe’’ 


This heat-defying safe should guard your customers’ 
records. It bears the latest and highest endorsement 
of the Underwriters’ Laboratories, hav- 
ing been awarded both the Class “A” Every office equipment dealer 
label and Class “B” labels, signifying ee ee — mete es 
ability to resist severe heat forfour hours | evidence of its efficiency. 


and two hours respectively. Caution says: ‘‘Investigate now.”’ 


THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of THE SAFE-CABINET 
117 Green Street, Marietta, Ohio z 
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seas to Admiral Wilson for active service in French 
waters. Mr. McClurg was among the first of the Chicago 
yachtsmen to volunteer for navy service. A few months 
before the declaration of war he was instrumental in the 
organization of the Fourth Naval Reserve Auxiliary in 
the Chicago district. Several hundreds of young men were 
in training, unofficially, before the declaration of war, 
due to the activities of Mr. McClurg and his associates. 
Mr. McClurg’s executive ability and experience as a 
“wind-jammer” quickly led him to assignment to executive 
duty at the naval training station at Great Lakes, where 
he won his lieutenant commander’s commission. Like all 
good naval officers, he was restive under shore duty, and 
the assignment to active service was very welcome. Lately 
Lieut. Commander McClurg was chief of staff at the 
“Lakes,” and right hand man to Commandant Wm. T. 
Moffett. 


A Letter from the Front. 

The editor of Office Appliances recently received a letter 
from A. Bezzante-Wakefield, a lieutenant in the British 
army. The letter was written in the field in France. The 
writer states that he was in London not long ago and 
spent a pleasant hour with E. A. Klaber of the Roneo 
Company, his former chief. He expresses the pleasure it 








Lieut. A. Bezzante-Wakefield. 


gives him to realize that he is with the boys from America. 
He says they are “some boys, too,” and that their presence 
in the field is a positive proof that the war is not going to 
last much longer. Lieutenant Bezzante-Wakefield was 
organizing manager to the British Provincial Department 
of the Roneo, Ltd. He is a commercial lecturer -under 
the British army educational scheme in the field. 


An Interesting War Souvenir. 


On the way from Paris, France, sent by C. H. Mower, 
of the Oliver Typewriter Co., Ltd., in France, to Law- 
rence Williams, president of the Oliver Typewriter Com- 
pany, in Chicago, is an Oliver typewriter once in the service 
of the German army. The machine is a No. 5, which was 
evidently purchased by a German agent some years prior 
to the war. It was captured on August 25 by the 69th 
Infantry Regiment of the 11th Division of the French 
Army under General Vuillemot—the celebrated “Iron 
Division.” After several days of hard fighting this regi- 
ment on the 25th of August made an attack and after a 
rapid advance of seven kilometers, captured the village 
of Bieuxy. On a slope just behind the village they cap- 
tured a battery of 105 millimeter guns, the officer in com- 
mand and the battery headquarters. Included in the 
booty was the No. 5 Oliver typewriter referred to. 

The machine was carefully put aside and a month later 


was brought to Paris, where it was turned over to the 
company’s Paris office to be put in order. Mr. Mower, 
instantly realizing the interest that the officers of the 
company in the United States would feel in this war tro- 
phy, obtained permission of the captors and exchanged 
the captured machine for a new one. 

The small photograph shown herewith is a likeness o 
three of the officers of the 69th Infantry Regiment. The 
gentleman on the right is Captain Adjutant Major Breuil, 
through whose interest and courtesy Mr. Mower obtained 
the machine, as well as the photograph and the details o1 
the action which is mentioned in the following ‘Ord: 
de la Division”: 

(Translation.) 
Order of the Day of the Division. 


Officers, Non-Commissioned Officers and Soldier of the 11th 
Division: 
After three months of hard fighting you can look back with 
pride on the work accomplished. 
In the magnificent recovery of the Allied Armies you ha 


been the first to help accomplish it. 

You have been present at all the great events which have 
marked the progress of victory; you were there on the $%th 
and 10th of June, assuring at Mery an inflexible pivot for the 
powerful counter-offensive which barred the road to Compeigne 
ind to Paris to the enemy 

The 13th and i4th of June. the Germans alread haken 
found you before Compeigne, and they did not pass 

From the 19th to the 27th of June, during a hard time in 
the first line trenches, at a vital point, you victoriously held up 
the powerful efforts of the enemy, beaten, but not yet giving 
up his project 





Photo of Three of the French Soldiers of The tron Division, 
Capt. Breuil on the right. The Photo was Given by Him to 
Mr. Mower and Bears the Inscription: ‘‘Respecteue Hom- 
mage aux defenseurs die Bieuxy, Sept., 1918.—Breul! 


On the 28th of June, in a splendid attack, you iptured at 
the same time as 260 prisoners, precious ground whic! vas t 
be used by the enemy as a jumping-off ground for the next 
offensive. 

You were there on the immortal day of July 18—one of 
the most famous in the history of France. Overwhelming the 
enemy, you took five kilometers of ground, 1,200 prisoners 
fifty-seven cannon and an enormous quantity of material 

Keeping in contact with him, you followed him uy; n his 
retreat, and on August 2 you entered victoriously into Soiss« 
now liberated. You jealously held your gains until August Il 

Just after being retired from this front, where you covered 
your colors and flags with glory, on the 18th you appeared agair 


at another point of the battle 

On the 28th of August you dashed forward once more to th¢ 
attack, gaining seven kilometers of ground and the village of 
Bieuxy, attacking again on the 21ist and 22d, pursuing t 
beaten enemy up to and beyond Bagneux and Val Priez: 1 


prisoners, sixty cannon, machine guns and materia! re ne 
in your possession 

Withdrawn from the battle it would seem that you had 
rivrht to a well-earned rest, but new efforts were to be de inded 
of you, and once more you had to respond to the confidencs 
that the country placed in you 

On August 3lst the enemy found you once more on the 
\ilette On September 1 you attacked him; on the 2d ur 
ith, again attacking, you captured from him two ges I 
some cannon, pressing him and throwing him back 1 for 
him on the 5th to retreat, which gave you Fol ray t 


forest of Coucy and Barisis 
The country owes much to you 
Whatever may be the efforts which she may furtl 
she knows that Victory is certain and near with 
as those of the “Iron Division.” 
The General commanding the 11th Division 
(Signed) VUILLEMO’ 


September 12, 1918 
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CONTEST of National Scope and 
Universal (nterest 
OPEN TO ALL LOOSE LEAF DEALERS IN THE 
UNITED STATES SELLING THE PRODUCTS OF 
ANY LOOSE LEAF MANUFACTURER. “eke 


AN EXCEPTIONAL OPPORTUNITY FOR IN- 
CREASING SALES DURING 


LOOSE LEAF WEEK 





cuicaco Wiison-Jones Loose Leaf Co, EWYORK 
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ONE THOUSAND DOLLARS 


IN LIBERTY BONDS AND W.S.S. DISTRIBUTED 
TO PRIZE WINNING CONTESTANTS OF BEST 
LOOSE LEAF WINDOW DISPLAYS. -- -- -> 





—---1 














CONDITIONS AND DETAILS CONTROLLING CONTEST 
@1 The United States is divided into five districts—as shown on 
y = te and which corresponds with our territorial sales 


Contest is open to all Loose Leaf Dealers in the United States 
— irrespective of lines carried. 


The same conditions control all contestants. 


@ 2 Awards made in Liberty Bonds and W.S.S. In each of the 
five districts seven awards will be made— 


First Award . . - $ 100.00 
Second Award - - - 50.00 
Five Additional Awards - - each 10.00 
Each District totaling . - 200.00 
Five Districts totaling - . 1000.00 


@ 3 Entrants agree to devote one store window exclusively to 
Loose Leaf Displa nag De entire week of January 6th, 
1919 — (National Loose f Week) — Photograph of their 
display to be furnished by the entrant. 


@ 4 Awards will be made from photographs submitted to a Com- 
mittee composed of three leading trade papers— “Office 
 sameernet —“American Stationer” New York, — 
“Geyer’s Stati ew York. 


@ 5 Contest entrance blanks supplied on request. 


Witson-Jones Loose Lear Company 


CHICAGO o*° NEW YORK 


Entries Close December Ist, 1918 
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The Mail-O-Meter 


Saves Those Precious 
Closing Hour Minutes 








T is the last step between the business house and its 

customers. Letters signed, copies signed and checked 
—men and women fly the “homeward bound’ pennant, 
and the correspondence is left to the tender mercies of 
the mail clerk. They entrust to him the appearance of 
the mail, and valuable stamps. 


Is the mail clerk equal to the trust? 
Often—yes. Sometimes—frequently—no! 


The mail clerk is in a hurry. Envelope sealing and 
SEALS - STAMPS ano COUNTS are 0 a ale 
250 ENVELOPES PER MINUTE stamping is smeary, and stamp sticking tedious. Count- 
ing stamped envelopes is tiresome. 


Not always, though. 


THE MAIL-O-METER 


) 


per cent efficiency, do the work right, always accurately, and on 


an shoulder the burden of 100 : 2 A ; 
“makes the mail \ big circular mailing is 


me The Mail-O-Meter takes care of the rush, and 
assured prompt dispatch and neat delivery 


opes at the rate of 250 a minute. That’s speed. 


The Mail-O-Meter seals, stamps and counts enve . 

It absolutely prevents the pilfering of stamps. That’s safety. lt is mechanical—neat—and each 

stamp is affixed top-side up. That's workmanlike. There are no wicks, pads or sponges. That's 
yrrect. That assures durability. 


sanitary. ~The mechanical construction 1s c 


What Satisfied Users Say 


ves stamped and sealed in a day 1s 30,000 letters in fifteen minutes is what the But- 
York “Life” terick Publishing Company exacts from the 
Mail-O- Meter Saves $2100 a year. Saves its 


cost twenty times a vear. 


20.000 en eloy 


ordinary work for “Life,” New 
says it is impracticable to employ human lal 


oT 






The Automat Check Endorser 


saves time and labor. It endorses checks as listed by the 


adding machine, or separately as desired. The action is abso 
lutely automatic, saving time in clearing checks for deposit 
Used for vears by many of the prominent banks, trust com 


panies and large business houses. 


Write for information 














39 South La Salle Street, Chicago 


‘ 


savi machinery to do better and qu 
1 more accurately. what the “boys” now 
ly did by hand 
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Roll Top Desks 
Flat Top Desks 
Standing Desks 


Office Tables 

































































Typewniter Cabinets 
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Variety of Designs 
Quality 


Service 

















Sales Representatives of Marchant Co. Meet. 
By Howard C. N agel 

The first annual convention of the sales representa 
tives of the Marchant Calculating Machine Company was 
held on October 3rd, 4th, and 5th, at Buffalo, New York 
An organization was formed, known as the Marchant Sell- 
ing Organization. C. H. Marchant of Philadelphia was 
elected president of the organization and H. C. Nagel, 
secretary. 

One of the helpful points brought out the first day was 
that one agent can help another by forwarding the names 
of firms that handle all of their statistics or have their 
headquarters in some other territory; or that have branch 
offices in other territories where a machine might be 
needed. 

One of the representatives suggested that where one 
agent comes across new problems, he should send them in 
to the home office with full instructions and these various 
mathematical problems should be made up by the home 
office and distributed among the agents, directing them 
upon receiving these problems to sign a statement -that 
they had worked them out and understood them thor 
oughly. 

Each type of business has some pecyliar classes of 
work to be done. Let the agents as far as possible get 





Marchant Men in Convention Look Pleasant for the Photog- 
rapher. The following gentiemen appear in the picture 
Cc. Ridgely White, of Baitimore, Md.; B. V. Woods, of Cleve- 
land, O.; C. H. Marchant, of Philadelphia, Pa.; W. T. An- 
derson, of Newark, N. J.; Rufus R. Smith, of Nashville, 
Tenn.; J. F. Howison, of Richmond, Va.; J. T. Jeffries, of 
Houston, Texas; T. B. Walden, of Pittsburgh, Pa.; Charles 
E. Bair, of Detroit, Mich.; J. D. Lynn, of Boston, Mass.; A. 
A. Latham, of Buffalo, N. Y.; Charles A. Root, of Minne- 
apolis, Minn.; H. H. Rohrer, of New York City, N. Y.; H. C 
Nagel, of Chicago, Ill. 


samples of these and the manner in which the work is 
designated and forward to the main office, which can in 
turn furnish them to their agents. A salesman can get 
the attention of, for example, a coal mining company, by 
saying “We -have a machine that will handle tonnage 
payrolls, mine costs, and bill extensions.” 


The representatives of the company agreed to discon 
tinue the word “trial” and to substitute therefor the ex 
pression, “Limited demonstration.” The practice of put 
ting adding or calculating machines on trial for consid 


erable periods has been abused, making it necessary for 
the adding and calculating machine manufacturers to 


maintain thousands of dollars’ worth of trial machines 
taken from new stock. I understand that the companies 
in this field are eliminating the trial practice as rapidly 


as possible. 
\ feature of the second day’s session was the decision 


to discontinue certain models as a war-time conservation 
measure. 

The convention adjourned on Saturday, October 5, th 
concluding event being a trip to Niagara Falls 

The convention was a most successful event at yrought 
out many valuable suggestions. The entertainment fea 
tures were timely and were arranged and conducted to 
the delight of everyone. 

The names of those attending the convention appear 


beneath the group photograph here shown 
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No. 607-CX 


. . 
Conrades Chairs Can Suit Your Trade 
For we make many different types, each suited to its own field. Whatever the taste 
or price limit of your customers, you will be able to please them. Conrades chairs 
vive comfortable, long-continued service. They show skilled design, superior ma- 
terials and genuine craftsmanship. 
We make a full line of chairs, stools and settees. You can confine yourself to the 
Conrades Line and suit all comers. 


Send for catalog and learn how well chairs can be made. 


Conrades Mfg. Co., Second and Tyler Sts., St. Louis, Mo. 
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: When you think of 





Filing and Record Systems 
designed, simplified and installed 











Catalogs upon request 


YAWMAN-4'? FRBE M FG.@.—ROCHESTER, NEW YORK 
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Duplicator Manufacturing Company Convention. 


\ district sales nvention of the Duplicator Manufac 


turing Company of Chicago was held in the Prince George 
Hotel New York, Lor tober 24. 25 and 26 The conven 
tion was highly successtul, and was characterized by a 
spirit of enthusiasm and interest. Great satisfaction was 
expressed by those in attendance over the immediate re 
sults, as well as the prospective results coming from the 
exchange of ideas, and the close personal relationships 
formed There was a regular program each day and 
many interesting and vital subjects were discussed and 


carefully prepared articles read. 

The session opened with an address, “Our Business,” 
by R. K. Russell, general manager. It was the keystone 
upon which the fine results of the entire convention rest- 
ed. A “get acquainted” meeting followed, which served 
to knit together the men present, and was productive of a 
larger development of close personal relationship. After 
adjournment for dinner, the evening was given over to 


entertainment. The men attended the Winter Garden in 
a body and saw “The Passing Show of 1918.” 

The afternoon of October 25 was given over to the 
New York Business Efficiency Exposition. The men had 
an excellent opportunity to study the company’s large 
and well-equipped booth, showing its products The 


great event of the convention was a dinner at the Prince 
(_,eorgve Hotel {) tober 26. It followed the close of the 





Those who attended Convention of Eastern District Managers 
of the Duplicator Mfg. Co., of Chicago. Lower row, left to 
right: |. E. Wiskochil, Pittsburgh; R. K. Russell, general sales 
manager, Chicago; C. E. Smith, Philadeiphia; J. Fitch Per- 
kins, Baltimore. Upper row: M, S. Smith, Harrisburg; W. A. 
Adams, Rochester; C. L. Parsons, Boston; A. W. Donat, 
Newark; R. E. Fleharty, Washington, D. C.; Jno. R. Graves, 
New Haven; W. J. Myers, Jr., New York. 


business sessions, and was a happy ending for several 
days of constructive and interesting work. 
Among the topics discussed were those listed here \ 


general discussion upon all subjects followed each ad- 
dress, and the 1 yrmal talks cannot fail to be of material 
advantage to the entire organization in its future work 
The Automobile Covering Cross-country Territory” 
was assigned to A. W. Donat, New York He was fol- 
lowed by W. F. Worts, of New York, on “Service”; “Sys 
tematic Methods of Handling Territory,” by 1 E 


Wiskochil, Pittsburgh, Penna.: “Handling Provincial 
District Business,” by C. L. Parsons, Boston: “The Dem 
onstration,”” by W. A. Adams, Rochester, N. Y.: “Edu 


cating Operators and Creating Good Will,” by J z 
(;raves, New Haven, Conn.: “The Presentation and Actual 
Selling Talks,” by W. J. Myers, Jr., I. E. Wiskochil, J 


R. Graves and W. A. Adams 


The unanimous opinion of the men present was that 
the district convention of the eastern district managers 
was the greatest event ever held in the history of the 


company and that the results would prove themselves on 


e balance sheet of the company for the coming year 


Exports from the United States to Latin-Ameri 
tries mcreased 160 per cent since 1914 mports have 
< reased 120 per cent 
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Rip 
Van Winkle 
is Waking Up 


Dealers who have 
never sold St. 
Johns Tables are 
also waking up to 
the fact that there 
are greater profits 
and larger oppor- 
tunities for salesin 
the St. Johns line 
than in any other. 





Their massive, 
simple designs, 
theirconvenience 
and adaptability 
to modern busi- 
ness life, appeal 
to the practical 
business man. 


Send for catalog to- 
day, and get ac- 
quainted with the 
profits St. Johns 
aa: make possible for you. 


Ls 


St. Johns Table Company 


Cadillac Michigan 
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Upholstered Arm Chair 
for Officers or Directors Room. 





dle Seat ArmChair 


t r Officers er Div eetors Rooms - 
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Chairs to Match 
Your Handsome Desks 


wi you buy desks you have 


in mind definite classes of users 
for the various grades. Let the mates 
to your best desks be chairs from 


The 
Masters’ Line 


Then your customer can have in his 
office the sumptuous harmony of de- 
sign, finish and effect that he demands 
in furnishing his home. 


The members of The Masters’ Line 
of office chairs distinguish themselves 
by reason of their design, construction 
and enduring finish. 


Build up your chair business the same 
way ours has grown—by selling de- 
pendable merchandise that fits its 
field. We are ready to do our part 
in the upbuilding of your chair trade. 
Send to us for particulars. 


The Taylor Chair Company 


Bedford Ohio 
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There Is More Business Waiting for You 


Don’t content yourself with meeting the bare necessities for office equip- 
ment. A desk-and-chair customer is an asset for further business— 
sell accessory furniture also. The customer looks to you for help and 
advice. Give them to him. Handle and push specialized furniture, and 


get the profits and prestige that go with the 


THE FURNAS LINE 


It takes the place of many pieces of 
domestic furniture adapted as 
makeshifts for office purposes. We 
build for practicability, harmony 
with office fittings, and convenience. 
The permanence of our finish as 
sures satisfaction. 












The Furnas Line includes ward 
robes, stationery supply cabinets, 
accounting machine desks, costum STYLE 300 
ers, telephone tables, etc 


Write for catalog and proposition. 


Furnas Office Furniture Company 


Indianapolis 
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Get This Book 


And Let It Lead You To 








It is the new catalogue of 








M 
_ 
a Edwards Steel Filing Equipment, 
“> ‘a 
I ate, Desks and Safes 
% Mey “Gy, 
i ®, Us Kon o o ‘ ® ° ° 
1 to: . Se ‘, %  Uhere are still some open territories in which 
2 &,4% rofitable connections ‘can be made by 
“by %, ete ad 4 
Fs SON 5 progressive office equipment dealers. 
| %,, “ey “>, 3% 
diy ere os <o, Use the Coupon 
* <o 
° 
°¢, THE 0. M. EDWARDS COMPANY, Inc. 
Syracuse, New York, U.S. A 
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More Sales and Better Profits 
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New British Pencil Factory. 
1 C. M. Hitch reports that among the new indus 
Nottingham district is a pencil factory, which 
tablished at Stapleford, about six miles 


Consi 
tries in the 
has recently been es 
from Nottinghar 

[he industry was started in a small way 
vears ago in a building that had formerly 
a lace factory. The cutergree, a success apparently from 

I 


the beginning, has gradually 1 until at the pres 
} 


about two 


been used as 


de \ elope ( 


ent time something ke 1,000 gross of pencils are being 
turned out per weel Practically all of the machinery 
in use was designed and, for the most part, manufactured 


t 
on th premises, and the rst finished product was turned 
out in June, 1916 


The difficulty of obtaining cedar wood, from which pen- 


cils were made in pre-war times, has greatly increased the 
difficulty of English manufacturers. \s in this factory 
alone three or more tons of wood are used per week, the 


problem of obtaining raw material becomes 
It is claimed that Australian white beech is a very suit 

able wood for making pencils, but it is costly and much of 

what is used has to be subjected to special treatment. 


apparent 


It is perhaps not generally known that the use of black 
lead or graphite writing purposes had its origin in 
England [The best graphite came from the mine at 
Borrowdale, Cumberland, but that source has been ex 
hausted for many years The lead slips in those days 


saws from solid graphite blocks, and when 
the supply of tl leclined a means was devised of 
making blocks from powdered graphite by 
draulic pressure he present method consists in mixing 
and grinding the purified graphite with clay and water to 
form a paste, which is forced out into sticks and dried in 


were cut by 


means of hy 


1 fu e like ter hese slips or sticks are further 
treated nd nally lued into the wood and formed into 
pencils Even then the task is not ompleted. for tl 
finish has to be put on, and the maker’s name and the 
na f the pe nust be stamped, all of which process 
is dor ne | l ] means 

\t e present time large orders are being lled by the 
Staple factor Government department apart 
the trade nd when normal conditions return it is 
anticipated ther ill he a further ex nsion ot this 
in t 


Adding Machines in “Groceterias.” 


Self-service grocery stores, modeled on the plan of 
the cafeteria, is recent development for reducing the 
number of clerks required in a store \ Chicago “groc 
teria s tound vel use for an adding machine in this 
‘ ection. Customers find all merchandise classified, and 


wrapped in convenient sizes, or in the original package in 


the case of many items. The customer makes his sele 
tions, and submits them to a checker The checker totals 
the hases, and akes a cash register check which is 
presented to the cashier, and the account paid Phen 
clerks rap the | hases, and the customer takes then 
alon 

This “groceteria” has been using an autographic regis 
ter for listing the different items purchased The checker 
idded the items, and made out the register check. It is 
fo. it this method was slow, and it was difficult to 
get checkers who « ild be accurate in a rush. Each of 
the ee checkers was given an adding machine in add 
tion to the cash register As the customer displays r 
purchases the items are indicated on the adding mac é 
the il leve 5 erated, and the vhole transaction 
cle: indicate ccurately totaled The tota of 
eat i actior listed in the adding chine t t 
the grand daily t¢ tals ot the adding ma hines miust 
spond with the grand daily totals of the cash registers 


Waterman Sales Headquarters in New York. 


The sales offic the L. E. Waterman Company 
heer ret oved to ti New York office, it 19] Bre 

= stner and staff have removed from Chicag 

wili direct Water ales from New York durit 

war eriod The ( o office is to take a nev 

ifter Mav 1. 1919, in charge of John N. Marley. 

beer ith the company twenty-one years 


A Fine Loan Record. 


In the Fourth Liberty Loan the men of the Steel 
Equip ent Corporati n’s factory at Avenel. N. J... made 
1 . , 


cent subscription to a total of $21 550 and 


Honor flag 
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would you 
hire an assistant 


who could save 50” to 75% of 
the time on all your figure work? 






That is exactly what is offered 
you in,the Monroe Calculat- 
ing-Adding Machine. Any 
member of your present force 
can use it. No trained opera- 
tors necessary. 


The Monroe does any figure work 
from small addition to the most com- 
plex computations—in any line of 
business. 


The visible Check insures constant 


accuracy without back-checking. 


OE 





Calculating Machine 


Not only Adds, but Subtracts, | 
Divides and Multiplies as easily, | 
as other machines ADD. 


We want to demonstrate to you 
that the Monroe will give you 
better,moredependable,more . 
economical service than The 
any other method of _ thew 
PS i anshling Me’’ Coupon 
gure-handling. jae 
culating Machine 


To mail the coupon in- Company 
Woolworth Bidg., N. 4 


j Ss m bliga- 
vol vo 2 5 (Check “eg desired) 
tion. Do so today. Ok Send. the 


onroe Book 
facts Pe ry pot urmation how 
¥ var taachine will save time 
a our igure wor' 
Give us a Comonstration in our own 
office. 


Monroe Caiculating 
Machine Company [J 


Woolworth Bidg. me Ree’? 
New York : 


0O.&uU 
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New York City’s annual contest for the shorthand 
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1¢ | 

oy ae championship of the city will be held at the Pratt School 

| oe 52 West 45th street, Saturday evening, December 7. There 
will be five classe of contestants: 1—day private and busi 

: ness schools; 2—day high schools; 3—evening schools; 4 

; a | stenographers (open to all under 21 years. The winnet 

1e in this class will receive a solid gold metal); 5—open to 

ote all—a silver cup and the title, “Champion of New York 


City,” will be awarded to the winner of this class. Medals 
of gold, silver and bronze will be awarded to contestants 


‘ attaining the highest speed in each class. To receive a 
4 medal in this contest an accurary of 95 per cent is de- 
F manded (five words, five errors allowed for every 100 
words). An accuracy of 90 per cent will entitle the con 

testants to speed certificates. 
The entry fee for classes One, Two and Three will be 


$1.00; for classes Four and Five, $2.00. Application blanks 
and further information can be secured from A. J. Fancell, 
secretary, the Isaac Pittman Shorthand Writers’ Associa 
tion, 280 Madison Ave., New York, N. Y. 
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A New Face at Monroe’s Harrisburg Helm. 
& lal A R A he I BE R Because a man weighs 200 pounds and has a sense of 
if humor, it does not necessarily follow that a man is there t 
in ere virtues of fore qualified as a sales manager; but E. A. Haig, who : 
1 i a oi last July was made manager of the Harrisburg, Pa., office 
iF = ” ; of the Monroe Calculating Machine Company, has the 
i Directors Tables weight and the humor, which help him along with the 
if Rt} an on duties of his job. 
i A comprehensive lin - Haig, a Philadelphian by birth, graduated some years 
ned and moderately priced ago from school and entered the mechanical department 
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Complete Catalog 


aee "Feauess | E. A. Haig, Manager Harrisburg, Penna., Office, Monroe Cal 
culating Machine Company. 


MUTSCHLER BROTHERS : : er 
of the Monroe company. Finishing the prescribed course, 
COMPANY he became an inspector and worked at the job several 


NAPPANEE. IND.. U.S.A years to the satisfaction of every one but himself. Sell 
ing machines was not supposed to be part of his duties, 
but his superiors noticed that every once in a while H:; 
would turn up with orders for anywhere from one to six 
machines. By and by they concluded that they had a 
mechanical inspector who overflowed his job and was 
wasting valuable talents inspecting when he ought 
selling. They therefore put him in charge of the H 
risburg office, where he has made good right f: 
jump. 

Those Haigs must be the real stuff. They seem to op 
erate well on either side of the ocean. 











Western Buyer Visits East. 

Jack E. Adams, vice-president of the Los Angeles Sta 
tionery Company, Los Angeles, Cal., is spendi: fe 
weeks in Chicago and eastern points, looking into the 
stationery situation. While here he is trying to discover 
a way out of the growing shortage of goods and nat 
rowing of lines. 

In his younger days Mr dams was connected with 
some of the well-known houses in Chicago in the statior 
ery line. He comes from a family of five brothers, all 
of whom have been in the stationery business \ le in 
is Chicago Mr. Adams’ headquarters will be with his brother’s 
i] house, the Henry T. Adams Manufacturing Con 





H Second-Hand Exports Must Be Declared 


J 

Lite d-Ha 

| On and after November 1, 1918, the War Trade | rd 

| ) requires that exports of iron and steel must be ir ted ; 
’ 
’ 
. 
| 





| as “second hand,” if such is the case. Failure t so 
will be considered as an inaccurate descriptior the 


. HHANNNVUQUU000O0U00OOEOEELOOOOOOOOOOOOEEO TAL oods, and subject to the penalty provided. 
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You Sold a Desk, 
Chair, too. 


Did You Include a 
Chicago Glass 
Desk Top? 


It’s as natural as selling 
a chair with a desk, to 
sell a Chicago Glass Desk 
Top. You get the extra 
profit, and the customer 
gets a classy protector 
tor his fine desk: Keep 
this in mind when you 
get a desk prospect. He 
will realize the advantages of a Chicago Glass Desk Top and will 
enjoy writing on its highly-polished, uniform surface. 









Chicago Glass Desk Tops are made to accurately fit any desk or 
table. We use heavy, madi selected plate glass, and nicely 
polish all edges. If desired will furnish with the edges beveled 
and mT Send us a list of the sizes of desks for yee you 
require glass, and we will gladly quote. 


We wish particularly to draw your attention to our Chicago Glass 
Desk Pads, which are being selected as the most popular on the 
market. Whilst prices are moderate, the quality is 


there. They are made in two 
sizes; 18x24 and 20x36. 
a » Prices range from $3 to $7. 





Art Glass Co. 


217A No. Clinton Street | CHICAGO, ILL. 


Chicego Glass Desk Pad 


The Chicago Mirror & 
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| _ Steel Filing Equipment 
i A Wartime Necessity 


es HE records, orders, correspondence and valuable 
. papers of the concerns engaged in essential war 
work should have the protection from fire that can 

only be supplied by steel equipment. 


The necessity of fire prevention is brought forcibly to the attention 


i of thinking people in the following statement by President Wilson: 
+ ‘‘A preventable fire is more than a private misfortune. It 


is a public dereliction. Ata time like this, of emergency 

and manifest. necessity for the conservation of national 

resources, it is more than ever a matter of deep and press- 

ing consequence that every means should be taken to 

prevent this evil.’’ 
Fire in the office or the filing room will destroy records, orders 
and memoranda that are vitally important to production. The 
damage to the building may be relatively unimportant. 
Fortunately these records can be protected. A great industrv ce 
voted to the production of Steel Filing Equipment has grown up 
in recent years. Never before has this industry had an opportunity 
ot rendering a greater service. 





) The office equipment dealer, handling Steel Filing Cases also has a 
great opportunity to serve the country. For it is thru the dealer 
that distribution is carried on. It is largely due to his efforts and 
knowledge of war activities in his community that the manufac- 
turer has been able to provide essential industries with the proper 
fire protection for their valuable records. 





The Berger Manufacturing Co. 
Canton . . . Ohio 


BERGER 


STEEL FILING CASES -LOCKERS-BINS AND SHELVING 
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An Appeal for Precision in Business. 
Burwell S. Cutler, chief, Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C., has made an appeal 
for precision in business to aid in the efficient conduct of 
our manufacturing and commercial enterprises during the 


ter-the-war period. He said 
| t re 1S any one thing that the present war has 
taught our producers and merchants it 1s the basic neces 
' 


sity of saientific precision. Time and again military fail 
ure has been threatened by inability to utilize to the “nth’ 
degree the scanty materials available for production of 
munitions [his 1s no less true in the manufacture and 


distribut uniforms than of guns and shells. Che 
elimination of waste hether it be in men or time or 
t 1, has been forced upon all belligerent peoples as a 
measure national defense. It was obviously impossi 
ble fo vy one of the belligerent nations to increase their 
production proportionately to the needs of their armies 
and their civilian population and at the same time with 
draw fro ctory shop millions of men—unless the 
lities was em 


utmost skill in the use of remaining 
pl Factory after factory had to reduce the wast 


orme! esulting rejection of faulty workmanship 
even the riginal amounts of material allowed for stand 

1 roduction were reduced to the point wher 
greate tout and less material ran yncurrently. For 
ins ( ir greater volume of steel products is now 
be 1 vith less steel than was anywhere near the 

S¢ ears a é wool is found in clothing; less 
hirst-gQr sole leather in shoes, -etc Yet this change 
has « ibout 11 ny cases without deterioratior 

lit sured by t usefulness of the article It is 
uite nceeivable that 6-inch shell can be given as hig! 
i des e force ith a sixteenth-inch casing as ; 
eighth-inch casing, and that is true of the other commodi 
ties mentioned, the test being always the « ict purpos¢ 
1o hye es ed 


l'nder the supervision of the be&St scienti managers 


to be nd in indus il and mercantile life every process 
of production and distribution has been carefully m« 
ured until a nearly ideal attainment is established 
standard for all to follow The need was desperate 1 
the regeneration has to be thorough. 

ae said that the ground of procedure has 
«xact data ascertained by thorough study and experim« 
tation Putting it another way, no goods are manuf 
cured for hich there is not a specific need thorough! 
apparent and dermandatory; neither is there delivery « 
rticles t ny regi or people wher: ant of ther s 
not acut This surety of procedure requires, of course, 
a prior study of the f ts, and these facts are the dat to 
which | refer. The inquiry has extended into many 
phase humat ivity. 

his it of S all operations on sound and 

te into! ation 1 v be expected to survive aiter the 

war in the factories and storehouses of Europe We i 
the | States ist adopt the same attitude of sciet 
tific precision and should, as business men, avoid the 
excess cost of business conducted on inspiration as con 
ared with business based on industri 1 trade ita 


The Department of Commerce and other institutions of 


state and private authority can supply our busi- 
ness interests with the facts of the case relative to almost 
any € nomic ] roblem or uncertainty if the business men 
will uire the habit of applying to those agencies 
Ldvi 1 information 


President Asks Higher Price for Faber Plant. 


President Wilson issued an executive order reject 
the bi I Pheod re | riedeburg of $] 45.001 ror the plat 
and business of A. W. Faber. It will be recalled that 
there were but two bidders at the public auction sale Sep- 


| 
tember 17. At the time the Alien Property Custodian r« 
jected the bid \ presidential order Vas necessary to 
abr i the sale, which order stated My reasons 

the determination and order are: That the price bid for 
the said property by the said Theodore Friedeburg, t it, 
the s f $145,000 not adequate, and not a fair mar 
ket ilue of the ompany.’ 

Che ssets and property holdings of A. W. Fabe 

vere heduled by the appraisers at a value of $300,001 


Hoge Manufacturing Company Issues New Prices. 
\ new price list dated October 10 has been issued } 
the Hoge Manufa Company, 45 John street, New 
York, N.Y. It. Hoge line of Modern specialties 
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EGEND tells us that 


shoes had their origin 









in the desire of an un- 
shod oriental potentate to 
carpet his domain with 
leather, so he could walk 
in comfort, without stone 
bruises. A practical cour- 
tier sugyested 





sandals 


A demand is grow- 
ing for increased Jf 
comfort for desk 
workers, now work- 
ing on wooden 
chairs You can é 
upholster the office 
domain, bring the 
comfort of luxu- 
rious chairs with- 


out their hich 


Cost. b elling © 





Patented 


FELT SEATPAD 


We furnish 2 Silent Salesman which does all 
but make change. It explains our Improved 
Sliding Slot and oper ial T-Head Anchor de- 
"i hich disti the Widney from 


-1} 
cl 





Write tod for our money-making proposition that 
i t lir of appeal to your old trade, 


THE WIDNEY CO. 


310 So. Jefferson St., CHICAGO 
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Machine Gun Speed / 
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Put your pay roll figuring and cal- 
culating on a war-time basis and keep 
it there for alltime. Tosave every pos- 
sible man you must save every possible 
minute. You do more—you save money— 


with 
THE MEILICKE 
Pay Roll Calculator 


Is Quick—Accurate—Easy to Operate 


Just as a “Yank” over there with a machine gun can do the work of a 
hundred men armed with rifles, so can his fellow patriot over here do the 
work of a number of men if he uses a Meilicke speed devige. If formerly 
*t took all of one man’s time to figure a pay roll, with the Meilicke Pay 

Roll Calculator he can do it in a frac- 

tion of the time, and take up some 
other work that will release a man 
for war production or war pros- 
ecution. 


73,515 Answers 

As quick and easy as pulling a trig- 
ger, your finger tips the desired tab 
and almost instantaneously you have 
the right amount for the rate and 
time. 

Write For Full Information 

Let us send you an illustrated 
folder which explains in detail 
how easy it is to operate and 
how small its cost is. Most 
other pay roll devices—thoug 
they are slower—cost more 
than the Meilicke. Write 
t day 


Meilicke Calculator Co. 
Dept. O-11 
350 N. Clark St., Chicago 
Also makers of Price Check- 
ers, Phone Lists, Dicta- 
forms, Yard Goods Cait- 
culators, and many 
other speed and 
efficiency d>- 
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Some Prominent Users 


Swift & Co.. Naticna!l Stove Co., 
Sullivan Machinery Co., M rton 
Salt Co., Cutler Hammer Mfg. Co., 
Armstrong Too! Co., Brunswick-Buike- 
Collender Co., Crane Co., International 
Har\ ester Co 
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AMONG THE LEADERS 





This Handsome Free Show-Case 


has attracted much favorable attention among members of the trade. Wherever 
it is displayed, customers are drawn almost irresistibly to look at its contents. 

Why not have it in your store? It’s free. Simply purchase at low wholesale 
price the INKLETS contained in it, and it becomes absolutely your own. Place it 
where it can be seen and watch your sales of INKLETS. 

INKLETS are a high-grade ink in tablet form, especially suited for superior 
uses. Several colors—attractively put up—clean, handy, economical. 

# ° - 
Vid Eclipse Pneumatic Inkwells 
Eclipse inkwells are a live line for any dealer. 
Scientifically made so that wasteful evaporation, 
crusted, sticking plungers, etc., are impossible. 
They keep the user’s fingers clean; provide clear, 
fresh ink at all times, and are ornamental as 


XV 





well as useful. No rubber parts. 


\sk us for our proposition on Eclipse Inkwells 


and 


Send for free samples of Inklets and Catalog A.’ 


GENERAL ECLIPSE CO., Danielson, Conn. 
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Hoosier Stationer to Reside in Los Angeles. 


M. S. Thomas, for eighteen years in the stationery busi- 
ness in Indianapolis, the last five of which have been 
spent with the W. K. Stewart Company of that city, has 
resigned his position, his resignation to take effect on 
January 1, at which time he will start with his family for 
Los Angeles, Cal., where they expect to reside. Mr. 
Thomas joined the W. K. Stewart Company’s organiza- 
tion about five years ago as manager and buyer of the 
stationery department, but for the last few months he has 
been virtually the general manager of the business. 

He commenced his career in the world of stationery 
as an errand boy and has steadily worked up through 
every position to the responsible post he now holds with 
one of the foremost concerns in the country. He under- 
stands the stationery business in all its details and from 
every possible angle, and is regarded as one of the most 
thoroughly well-equipped men in the business. He leaves 
his old home, his many friends and his business connec- 
tions in Indianapolis with the greatest regret—a feeling 
which is shared by his employers, but he is obliged to go 
West for the benefit of the health of members of his 
family. 

It is Mr. Thomas’ intention to connect himself with the 
stationery business in the West if the right sort of a 
deal can be made. Should he find an opening there the 
trade in that section will be the gainer by the presence 
of a man of his experience and force. We regret exceed- 
ingly that Mr. Thomas is obliged to leave the Centra! 
West, for he is a big man in all dimensions. He has 
filled positions of great responsibility and will make his 
ability felt wherever he goes. 


Use of Steel Furniture Restricted. 

A War Department order recently issued restricts the 
use of steel furniture of all sorts in the military establish 
ment to cases of absolute necessity. The order reads: 
“Owing to the present acute shortage of steel, all bu- 
reaus, corps and departments of the War Department will 
at once take steps to economize in the purchase and use 
of steel. The purchase of, or contracting for, steel furni 
ture, beds, tables, chairs, containers, filing cabinets and 
safes is forbidden unless it can be shown clearly that it is 
necessary that these articles must be steel, and that no 
other material or article will answer the purpose.” 

The Grand Rapids Furniture Journal reports that orders 
are pending in one Government department for 300,000 
steel beds, while it is estimated that in the near future the 
Government will need 1,250,000 beds for army camps, hos- 
pitals, ships and industrial housing. 

Representatives of the woodworking industry have 
pointed out to the War Industries Board and the War 
Department that there seems to be a tendency on the part 
of certain officers and officials to favor the purchase of 
steel beds, for instance. Coming at a time when the 
authorities responsible for carrying out the most impor- 
tant features of the war program are conserving steel, the 
attitude is not in keeping with the aims of the War Indus- 
tries Board to curtail the use of steel for non-war purposes 

As regards the steel office furniture industry, it is hardly 
possible to eliminate many of the purchases of steel 
equipment for the cantonment offices. The wooden con- 
struction of the buildings necessitates steel equipment as 
a safeguard for important documents. 


The New Remington Long Distance Delivery 


Service. 


The manufacturing problem is not the only one which 
today confronts the office appliance manufacturer. The 
transportation problem must also be considered. The 
way in which the Remington Typewriter Company has 
solved this problem deserves to be noted as one of the 
very striking developments of the times. 

In order to help out the overworked railroads, and at 
the same time to help themselves in the solution of this 
problem, the company has instituted an auto truck long 
distance delivery service which operates between their 
three manufacturing centers at Syracuse, N: Y., Ilion, N. 
Y., and Hartford, Conn., and the main distribution center 
in New York. 

The Packard three-ton truck is one of those employed 
in this service. 

It is an old saying that necessity is the mother of in- 
vention. This necessity has caused the company to insti- 
tute a far more rapid and efficient delivery service than 
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was possible under old methods. To show the speed of 
this service it may. be mentioned that one of the smallest 
trucks in this equipment often makes a return trip be- 
tween the Ilion factory and Syracuse in eight hours, and 
this same truck has also been driven from Syracuse to 
Albany in ten hours. In other words, the company now 
has a “super” express delivery service in place of the slow 
freight deliveries of other days. 

This new delivery service, like so many 
born of war necessity, has proved its practical utility and 
has come to stay. 


other things 


Captain Pymm Returns to the Service. 


Stanley J. Pymm, whose stirring message in 1914 his 
friends will recall—“I go to help Kitchener’’—has returned 
to the British service after having suffered severely from 
shell shock and blood poisoning. Captain Pymm_ had 
made a fine record as a brave and diligent ojficer, and 
when he became disabled the British medical officers at 


first believed he would never recover his health suificiently 
to re-enter the service. After spending nine months in 
the hospital he was discharged, but was still unable to 
qualify tor active duty. Hoping ‘o restore his strength in 
America, Captain Pymm embarked for New York. Almost 
before they were out of sight of land his vessel was tor- 
pedoed by a submarine and he, with others, managed to 














Captain Stanley J. Pymm. 


escape with only the clothing they had on. A second at 
tempt two weeks later was successful and Captain Pymm 
landed in New York somewhat weak and shaky, but full 
of hope and determination. He took good care of himself, 
being determined to join his old comrades in arms despite 
the wise headshakings of the medical men. Soon he began 
to improve and get strong, and a few weeks ago was de 
lighted to be pronounced well again and fit for service by 
the British Medical Board in New York. He thereupon 
received orders to report to his old regiment, which he 
did on September 22, returning to the service with his old 
rank of captain. No tonic could have been so good as the 
prospect of getting into active service again, and it is be 
lieved Captain Pymm is today as sound as ever he was. 

Office Appliances rejoices that so fine a man and so 
excellent a soldier is able to continue the great work the 
accomplishment of which is now the task of the world. 
We had looked forward for a visit from him, and, of 
course, we are somewhat disappointed that he could not 
come west before returning to Britain; but we rejoice 
over his restoration to health and join in the pride which 
his associates must feel in a man who does a man’s full 
part in this war. His friends on the staff of the Columbia 
Ribbon & Carbon Company earnestly pray that no harm 
will befall him and that after the war he will once more 
rejoin them in the work. 
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writes Freely 
does not clog 
intense in color 
a does not 
affect it 
soap and water 
cannot remove it 
even acid leaves 
a yellow stain 
can be used with 
fountain or steel 


q 
a 
rb 

“ & 


for banknotes, legal documents and record s, 


| THADDEUS DAVIDS INK CO., Inc. 


NEW YORK America’s Best Since 1825 CHIC AGO 


95-97 Van Dam St. CANADIAN REPRESENTATIVES 


A. R. MACDOUGALL & CO., LTD. 468-474 King St., West Toronto, Ontario, Canada. 
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Transfer Cases 


NEw YEAR'S brings 
new resolutions and 
transfer-time for old cor- 
respondence. 








Get this business but get it with 
the least effort. Push a transfer 
file that combines all the quick 
appealing sales-points—low cost— 
fire protection—permanence—easy 
growth, (a drawer at a time, if most 
convenient.) 





By placing your stock-order now, 
you can get a supply of our latest 
transfer-case mailing folders and 
enclosing slips, imprinted with your 
name, for immediate use. 


Write today to 


oa | 
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If YOU want to 


Industrial Lockers ow twins 


of lockers, write for 
IMELY selling is wise merchandising. Floating  ¢& 
labor is a critical present problem in factory LOCKER | 
management. Modern locker-rooms fitted for privacy LOGIC 
with clean steel lockers is a forceful method of holding ag heipful sales hand- 
labor — especially women. Use this powerful book, featuring the 
argument now during the labor crisis. Back it with ™0St widely used 


steel locker in the 
Van Dorn Steel Lockers. world. 


THE VAN DORN IRON WORKS Co., Cleveland, Ohio 


NEW YORK STORE: 318 BROADWAY 
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Solve the Help Shortage 
With this Machine 


Clerks and typists waste a 00d part 
of their time if they must write and 
rewrite names, addresses and other 
standard data over and over with pen 
or typewriter. The Addressopraph 
does such work ten times faster— 
with neatness and accuracy unequalled 
by other methods. 
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Let us prove it on your own work. Our representative will call with a $60.00 
Ribbon Print, Hand Addressograph. He will demonstrate it at your desk. If 
desired he will leave it for 


FREE TRIAL 


with fifty metal address plates embossed with typewriter style type—made from 
your list. This machine handles any of the forms mentioned to the left. Give it 
a thorough trial and decide on results, whether you prefer 


to keep it or return it at our expense. JUST MAIL THE 
COUPON. 


Free Trial Convinced These Users: 


SILVER CREEK NATIONAL BANK CITY PRODUCE EXCHANGE 

Silver Creek, New York Harrisonburg, Va. 
“We are doing in one hour work which used “*If it were not for the Addressograph our 
to take ten hours with old methods. clerical work would be much heavier.”’ 


CITY OF BOWLING GREEN 

Bowling Green, Ky. 
“It does the work requiring two persons 
heretofore.’’ 


BENSON PRODUCE CO. 
Benson, Minn. 


‘*In our small office it saves one clerk.”’ 





Hand, foot lever or motor models for 


speedily printing typewritten names, i 
addresses and standard data, on State- oo 
ments, Pay Forms, Letters to‘‘Fill in," ; ESS O a ) aN 
Record Sheets, Dividend Forms, Shop die «a 


Orders, Checks, Route Sheets, Envel- 











opes, Price Lists, Wrappers, Inventory 
Records, Circulars, Labels, Tags, etc. PRINTS FROM TYPE 
Chicago New York 
see eee ee Set ee eee ee ee ee eS ee = — sw PK Cr ee 
Prompt Addressograph service furnished at 
Addressograph Company Mail to nearest office af pone eities — = iene dniilie. Blinn 
903 » Raw en Savon phone if list names your city | . A r 

, icago, Illinois < plates in your office if preferred. 
Without cost or obligation, please aive us Facts about Trial Offer. ) Dem- 
onstration in our office. We use forms checked below. Allentown Dulutt New Orlea 

L) Filling in Letters Atlanta El Pa New York 

) Envelopes. Circulars Firn — —__—— - ! Baltimore Grand Rapid Oklahoma City 
rd ——— Birmingham Hartford Omaha 

v ) 5 

5 hee ON en eae eae ea ; Boston Housto Ottowa, Ont 

©) Weappers ‘ Buffalo Indianapo Peoria 

} Record Sheets ‘den H Butte Kansas Cits Philadel pt 

) Tags, Labels, Route — measles Cincinnat Los Angele Phoenix 

Sheets rps E ! Cleveland Milwaukee Pittsburg! I 

() Dividend Forms l Dalla Minneapo Reno Was! 
LJ Shop Orders ee Ff ! Denver Montrea! Sacrament W 

) Inventory Records | Des Moines Newark St. Lo W 


C) Price Lists, Wrappers No. of names on list . a Detroit 
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Out of the Marne Pocket. 





Ride—Reversed. ) 


(Or Sheridan's 





Up from the south, at the break of day, 
Bringing to Ludendorf fresh dismay, 
Beating its force on the chieftain’s door, 
Came such a rumble and whizz and roar, 
Belching of cannon and shouts of men, 
Telling the battle was on again. 
Paris—forty-five miles away. 


Deep was the loop that the Huns had made; 
3road were the plans which their war-lords laid, 
Rheims they would take for their first day’s pay, 
Then into Paris they’d blast their way. 
Such were their hopes, till the second night 
Found them not victors, but turned in flight 

And Paris fty miles away. 


Yankees and Frenchmen the Marne had crossed; 
All of the valley the Huns had lost. 
Salients melted, the Germans fled, 


Strewing the groun: i with their fallen dead 

Foch had out-marshalled the Prussian’s best 

Pershing’s staunch buddies had done the 
Paris—fifty e miles away. 


Over the slope they rush« 
On through the hamlets and woods the 
Straight into Sergey Allies went, 

an the days they spent 


Ourcq, up the 


Gaining more miles tl 

Soissons and Oulchy ere taken, too. 

Under the pr French poilu. 
Paris—sixty miles away. 


worse defeat, 

Sswitt retreat, 

but only when 
remove their men 


Facing the sting 

Wisely the Huns be 
Feigning to counter 
Needing more time to 


“Acting on prearranged plans,” they said 
Northward, still northward, the Germans fled 
Paris—sixty-five miles away. 


Beaten, dejected, with death-thinned ranks, 
Gun-shattered center and smarting flanks, 
Given no leisure to stand or rest. 

Out of the pocket the foe was pressed 

Soissons to Rheims runs the line, now straight: 
Driving on Paris wil! have to wait. 


Paris—seventy miles away. 


y brushed, 
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Alvah Bushnell, Jr., June, 1918 
(Note If Poet Bushnell had continued after June t 
follow the Germans by five-mile leaps away from Paris he 
would by this time have produced cantos instead of verses, 
and the result might have been referred to as the “Works 
of Alvah Bushnell, Jr.” Anyhow, if the distance be 
measured by the pes of the Germans, Paris is so far 


away that its distance can only be re 


koned by the 


tronomical yard-sticl that 1s to say, so many t 
years.” Figuring velocity of light at 186,000 miles 
second, a distance represented by a “light vear” is quite 


piece! That’s how fa 


Storied Places. 


the kaiser is from Paris now 


On Jordan’s stormy banks I stand and watch, wit 
cheerful eye, the hurried Turks burn up the land, as the 
go whizzing by Through storied scenes they wildl, S 
the ttails wide: they're scratching tl 
underbrush, where they may hope t hide By oO 
Sil shady 1 lurk, in deep distress, is wondering 
how Kais« sill ‘tt him in such a mess Could I but 
sta where Moses stood and view the landscape o’er, I'd 
see the Turk vat se for good from Jordan’s s ed 
sh The rose oms beneath the hill must rtl 
fade y. and so tl lurk, with lust to kill, must peris 
and decay Te long: too long he’s hung ut 
ble ym this hark, from the tombs de | 
souns i Is that id is near. The Turk still t S 
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SAVE $ $$$ $ SAVE 


And many hours of valuable 
time by using 


Fratcher sInstantaneous 
8 Hour 
Wage Calculator 


THE MOST MARVELOUS WAGE 
CALCULATOR IN EXISTENCE. 


A new system which instantly figures 
any wage calculation at any price 
ranging from ONE DOLLAR UP- 
WARDS pec day on the 8 hour per 
day basis. 





Such calculations as 834 hours time 
at 52 or 933 hours time at 6 per day 
as well as all other wage calculations 
are instantaneous. 

PLL LLL LLLP DAA AAA AAA AA LL A LL 
This Calculator is twice as fast as any 
Calculating machine now on the 
market, “irrespective of price’’ and 
about 8 times as fast as the human 
brain, all calculations are positively 
correct. 


ItRequires No Special Operator 


Any ordinary clerk can understand it 
at once and becomes expert after 10 
minutes practice. Will you let us 
prove the above claims? 


IF YOU EMPLOY HELP AND PAY ON THE 8 HOUR BASIS 


YOU NEED IT AND SHOULD ORDER ONE TODAY 
Just send us your check for Five 


Dollars and Calculator will be sent 
at once by prepaid express. Test it 
out for 3 days. Ifit doesn’t do all we 
claim, ship it back by prepaid express 
and your money will be cheerfully 
refunded 


The Instantaneous Caleulator Co. 


Fourth and Michigan Avenue 


f p DETROIT - MICH. 
f 








> 
Sf 












tty 8 Stow 
sacri ei shenasionataoe 


¢ 





i 


ca i 
H 
1 
| 
iy t 
ad 
a4 
$a 
Bat 
i. 
n 


a eed 


De aoe < aa = 


acct en hhh AS 


-entescraticnrne en gor yp aS yan 








pare 


— 


~ 2 hep tts Se eel 


$e PEI ae ee tice, Lie Y 
aerate heeeleststnstietessteneenenenuasssemnanmenmenneneenenreennen 
is 5 = Bee He a 7 


~y ee 


eee a . 


ets ee Lk caine ane 


oe 


Qotiies ware 


ee eae 





i a eT I A MO TL LR A ~ - 














128 OFFICE APPLIANCES November, 1918. 








ee ee 


— 


Ce ee 














‘ 


(sood ‘Times T IS a matter of great pride to us that the GF 


works is competent and able to be of great help to 

Ahead tor our government in this national crisis. | It is also a 

source of sincere satisfaction that GF agents and | 

(ow A ents dealers are co-operating with us so loyally during 
24 these trying times. 


d D | Your faith in The General Fireproofing Com- 
an Calers pany’s future shall be amply justified and your 
patience shall be rewarded by the greater business in 
GF products which will come to you when we've fin- 
ished our present task. Our plans are being formu- 
lated for that result, and with your continued co-op- 
eration, GF Allsteel sales will show Allsteel Office 
Furniture and Equipment coming into its rightful 
place of preference. 
The leadership of The General Fireproofing Com- 
pany in this field is bound to be more pronounced than 
ever for the following four reasons: 


en en ee 


omer Ne 


First, the outstanding quality of GF Products and the in- 
creasing need for them in every modern office and factory. 

Second, because The General Fireproofing Company is or 
ganized to support its high grade products with an equally 
high grade type of customer service. 

Third, because of our well knit selling force, and our 
sources of distribution in all principal centers. 

Fourth, because our relations with our agents and dealers 
are most cordial and mutually profitable. 


Let us stand fast to our present task that we may 
be forever after free to pursue our natural work in 
peace. At the same time, let us study how to capital- 
ize the opportunities which the near future will bring 
to those who sell the service that is characteristic of 
GF Allsteel products. 





Equipment 


| | The General Fireproofing Company 
Youngstown, Ohio 


Branches in New York, Boston, Seattle, Chicago, Washington, Atian 
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weary limbs and leaves much dust behind; and, as we 
read, forgotten hymns, unbidden, come to mind. The 
hillsides and the towns and streams knew One, long, long 
ago, who has inspired the hopes and dreams that all good 
Christians know. It is the soil of hallowed works and it 
is good to see such moral lepers as the Turks chased out 
of Galilee. Oh, may they be forever banned, forever and 
a day, from Canaan's fair and happy land, where their 
possessions lay—W alt Mason, in Chicago Daily News 


Pax Germanica. 

(As It Might Have Been.) 
Today they talk peace back in Hunland 
They weep o’er war's horrors and blood; 
[hey shed crocodile tears o’er the long, weary years 
When Humanity’s for cannon been food. 
But—they'd keep ‘neath their thumb old Austria's Bund, 
Press the murderous Turk to their service; 
They'd slay all the Poles—what remain of the old— 
And make slaves of the young and the sturdy. 
For Roumania’s grain they’d pay with a chain; 
Crush the Czech ‘neath the heel of their kultur, 
(And, ’mid orgies of lust, they’d avow they were just 
Whilst they fed screaming babes to the vultures. 
In their undersea way they our ships sink today, 
Sending women and wounded to slaughter, 
But tomorrow they'll claim that the end they'd attain 
Was to frighten us off the water. 
They'd shorten the war by the logical course— 
So simple and kultured and savage— 
They'd kill all who fought them—rob who besought 

them— 

Half a world for “Gott mit uns” to ravage. 
They'd keep what they stole from the Russians— 
Give in sorrow what they can’t hold in France: 
lo Belgium return what they haven't yet burned, 
And restore a few pictures—perchance! 
Dear Alsace-Lorraine they'd be firm to retain— 
Twould wrench “a proud people” to give it— 
They'd greatly prefer, if we only concur, 
To cede us a province in Thibet. 
They'd resume their command o’er Africa’s strand 
Exchange what they've lost to regain it 
They'd hang on to the loot and give us to boot 
\n estate in the moon—if we'd claim it! 





-H. W. Martin 


The Will to Victory. 


Have it and the world is yours. Without it nothing 
you can do will win. Every man of history, who at 
tempted and won first had the will to win. It is a free 
power! All you need is a mind to grasp it, initiative to 
back it up, action to bring it to pass. But wars have beer 
lost by Generals determined to win, you say? No, sir 
The battles have not been lost by the Generals—there 
were men under them who did not have the will to win 
they lost the battle Remember, if you think you have 
lost a battle, those Swiss guards who let themselves be 
shot for an alien King. Did they lose when they lost 
their life? Witness their “will to win” carved in that rock 
hewn Lion of Lucerne for all time. The great victory 
was theirs 

Our set backs are not defeats, they are tests. We are 
struggling through days of trials, in history and business 
alike. One thought we must have—final victory! 

Carve those words on your bedposts and on your desk 
tops. Say them before every attack—say them twice afte 
every failure. They are the slogan of the strong. The 
slogan of winners 

The will to victory admits no defeat, acknowledges no 
set backs. It accepts the buffetings of Fate and with a 
mind unturned, a will undaunted. 

The will to victory is that “which carries through.” 

It is unstopped and unstoppable action 

It wins.—From the Peptimist for October, 1918, a house 
publication of The Columbia Graphophone Company 





Large Installation of Metal Furniture. 

\ conspicuous example of the use of metal office furni 
ture and filing cases is the new office of S. F. Bowser in 
New York, N. \ The equipment included 289 all-steel 
desks and 24 all-steel filing sections, aggregating $25,000 
in cost. In manufacturing this installation fifty tons of 
steel were used. The files were furnished by the Library 
Bureau, and the desks by the Metal Office Furniture 
Company 
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Put Them in 


Sight 
The Acme Way 


The telephone numbers you want quickly—the 
prices you need at your finger ends—the stock 
items you must locate instantly—will be ready 
for rapid reference on an Acme Junior Index. 
Acme Visible indexes combine these important 
features: 

Every word and figure is in sight. 

They are kept up-to-date easily. 

New names are added exactly where they be- 
long. (The transparent holders move readily in 
groups or individually.) 

Obsolete names are removed by merely lifting 
out the holders containing them. 

Perfect finding arrangement—whether alpha- 
betic, numeric, or other—is maintained. 

Each record stays as clean and legible as the 
day it was written 

This index is an cfficient and attractive piece of 
equipment and should be used wherever indexing 
records are kept. It can be expanded as the 
need grows. 


The Acme Junior Index 


packed ready for shipment consists of a two 
position stand (12 frame capacity), three frames, 
each containing 100 transparent holders, and 
sufficient perforated paper to fill the holders 
twice, 


Price complete, ready for use—$12.00. 
Ask for dealers’ discounts. 


We produce visualizing equipment for records 
of all kinds. 


Our catalog No. 6 will be sent you 
upon request. 


ACME CARD SYSTEM CO. 


6 North Michigan Avenue 


Chicago, IIl. 


New York Washingten Sydney, Australia Lendon, England 
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in time | 
Saves 


The Midget Binder 


is the little orderly of the desk that 
keeps your papers in line—that cuts 
out confusion. It takes up less space 
than an inkwell and it fastens your 
papers together as securely and as 
permanently as a magazine is bound. 
It can be used also for cloth, leather 
fabrikoid, and other materials that 
require permanent fastening. 

The Midget Binder operates by a 
single downward stroke of the lever 
and has a capacity of 100 wire staples 
—it makes the best permanent fast- 
ening and it is the smallest, most 
compact machine for the purpose on 
the market. It is handsomely fin- 
ished in nickel. 

The Acme line of stapling machines 
and paper fasteners includes the 
Midget and several other binders. 
Write for full particulars of the line 
and our attractive proposition to 
dealers. 


Acme Staple Co. Ltd. 


1643-1647 HADDON AVE., CAMDEN, N. J. 


Canadian Representative: 
Ernest J. Scott & Co., 59 St. Peter St., 
Montreal 
European Agents: 
Progress Typewriter Supply Co., Lid., 
8-9 New Zealand Avenue, London, E. 






Porto Rico Red Cross Renders Conspicuous 
Service. 


Patriotic Island People Give Powerful Aid to IV orld 
Urganisation 

The patriotism of Porto Rico, as evidenced by the re 
markable activities of the Porto Rico Chapter of the 
American Red Cross Society is of a kind which entitles 
the inhabitants of this island to the lasting honor and 
gratitude of all Americans. 

The activities of J. W. Blanco, Remington representa- 
tive in Porto Rico, have been especially noteworthy in 
this connection. Mr. Blanco is the secretary of the Porto 
Rico Chapter and the chairman of the committee which 
has recently organized a membership drive which brought 
35,000 paid-up members into the chapter. A new drive is 
about to begin in which it is hoped that this membership 
will be more than doubled. The following figures will 
indicate how substantial has been the contribution of the 
Porto Rico Red Cross to the common cause. The Refugee 
Garments Department has contributed 13,834 pieces, Hos- 
pital Garments Department 9,819 pieces, the Surgical 
Dressings Department 345,870 pieces. Another auxiliary 
has contributed an equivalent of 42,000 glasses of that 
prime Porto Rico delicacy, guava jelly, for the use of the 
soldiers in hospitals, and another auxiliary, the General 
Tobacco Committee, has contributed for the same use 
millions of the incomparable Porto Rico cigarettes In 
the second Red Cross drive the Porto Rico Chapter raised 
$106,000, a quarter of which sum was refunded to the 
chapter by the National Society, for home use, mainly for 
the relief of soldiers’ dependents. An evidence of the en- 
thusiasm of the Porto Ricans in this good work came 
when two pounds of the famous White House wool was 
sold at public auction for $4,000, which amount is said to 
be a record-breaking price. 

The Porto Rico Chapter of the American Red Cross 
Society now has its own building, 76 branches and 65 com- 
mittees on home service. The service which this chapter 
has rendered to the common cause deserves the recogni 
tion and gratitude of Americans everywhere. 

The growth of the Porto Rico Chapter was gradual. 
During the month of May a membership drive was inaug- 
urated, with the result that since that time the total mem- 
bership of the chapter has been increased to approxi- 
mately 35,000 members, all of whom are paid up and in 


good standing. Special mention should be made of he 
splendid work, of the untiring devotion to it, of Mrs. Eleo- 
nor Glines, Mrs. Frank Martinez and Miss Carmen Fos 


and to their untiring efforts is due largely the great su 
cess which resulted from the drive. The American Red 
Cross has directed that a new membership drive in all 
chapters shall be held during the Christmas week of the 
present year, and it is believed that at that time our total 
membership will be increased to at least 75,000 

The activities of the Porto Rico chapter were largely 
confined to military relief, until May, 1918. The civilian 
or home relief was gradually developed. The work was 
largely in connection with the families of Porto Rican 
soldiers who had been assigned to duty at’ Panama. It is 
claimed that no chapter of the American Red Cross is 
working more effectively and efficiently than that of Porto 
Rico. Seventy-six active branches of the society are now 
organized and operating in every municipality in Porto 
Rico. In addition, many of the members are working en- 
ergetically in the preparation of surgical dressings, hos- 
pital garments, refugee garments and other activities be- 
longing 1n woman’s sphere. This work of the Home Serv- 
ice Department, as can readily be seen, involves the tlay 
of large sums of money, and the use of credit in stores 


and shops throughout the island. Merchants throughout 
Porto Rico have been generous in their dealings with the 
Red Cross. Cash for the support of the society has been 
given freely. The merchants have allowed liberal dis 
counts on purchases of the large ouantities of mate Is 


used by the Home Service Denartment 
\ sum amounting to $26000 renresents the 


lowed the Porto Rico chapter by the headquarters f the 
Red Cross, to be used for relief on the island This 

is guarded carefully, and will be used for the helning and 
comforting of the dependents of soldiers. In San Juan 
the home service has been erganized bv the president of 
the department, Mrs. José Lugo Vifia. who has enlisted 


as volunteer workers a large number of leading a: 
otic ladies of the community, who are unselfishly 
their time and work to searchine out and invest 


cases which mav be brought to the attention of the society, 


where the need of help of the Red Cross may 
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A Lesson in 


CICOLOGY 


The consumer is the court of last resort. He settles your 
destiny and ours. Therefore you are in business to please him. 
And we are in business to please you. 


We know that in CICO we have perfected the “cream” 
of all pastes. CICO is IT. 


If you could see the CICO sales chart, could see the 
increase line going up and up, you would know why we say 
that CICO is the fastest selling paste on the market today. 


Stationers who are giving CICO better than an even break 
find it a big, big, booster for other Carter Quality Products, 
Carter Inx, Typewnter Ribbonz anid Carbonz. 


It is just ordinary CICOLOGY to give a customer the 
best there is in what he wants. Then you have made a friend. 


Carter Quality Products make friends while you wait. 
Why wait? 


THE CARTER’S INK COMPANY 


Boston Chicago New York Montreal 


Also manufacturers of Carter Type writer Ribbonz and Carbonz 
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‘Chis CRESCENT-FILLER 


is What Makes the CONKLIN 
Distinctive~and Dominant 


It is easily the foremost filling device. It’s 
different. It's stronger, it’s simpler, it's more 
durable, ‘it’s easier to get at. The pioneer 

self-filler, it has never been seriously chal- 
lenged. What's more, the CONKLIN 
wnites as easily as it fills and never leaks! 


Write for catalogue and dealer's proposition 


The Conklin Pen Mfg. Co. 


TOLEDO, OHIO 














BOSTON CHICAGO 
59 Temple Place 1636 Lytton Bidg 
SAN FRANCISCO WINNIPEG, CAP’. 
577 Market Stree? 346 Donald St. 
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oped and the hundreds of cases which have already been 


given tive help and assistance, in the San Juan depart 


nent alone, is an eloquent proof of the magnificent work 
of the home _ service, which is being carried forward 
oughout the entire island. 


I The officers of the chapter 
have notified the o ers of the various branches throug! 
| sland that the funds of the Home Service De 


partment are to lways equitably and fairly divided 


among the different branches and sections of Porto Rico 





This me service is undoubtedly today the greatest 
work of the Red Cross in Porto Rico. Che organizatio1 
throughout the island has been so perfected, principally 


through the splendid efforts of Mr. José Hernandez Usera, 
e 


who is erously I triotically donating his valua 
services to this great work, practically to the exclusion o 
his important private interests. There are also many 
patrio volunteer workers in all of the other depart 
ments | chapt 

kn indication of what the women have omplished is 
shown in the reports showing the various departments of 
the work, as stated in the opening paragrap! The diff 
culty <« securing wool has retarded the progress of the 


The eftorts of the Fruit Preserve Auxiliary, organized 
in 1917, have done uch to supply the hospital service 


with the delicacies which are so effective in hastening th 
recovery of convalescents 
his auxiliary made its appeal for sugar and enters 


upon the campaign of preserving with a supply of approx 
imately 30,000 pounds of sugar, which had been donated 
by the Centrale of the island. The efforts of the auxil 
lary were confined to the manufacture of guava jelly 
which was considered to be the most attractive and bene 
ficial product, and the most welcome one by the sick and 
wounded in the Red Cross hospitals, and the result of the 
campaign during September, October and November, 1917 
that there was manufactured, packed, and shipped to 
the Red Cross hospitals in France, for the exclusive us« 
of the sick and wounded soldiers in the care of the Red 

half tons of guava jelly, being equi 
alent to forty-two thousand glasses of the size in which 
it is ordinarily packed. This work was carried on at 
kitchen organized near Stop 17 in Santurce, under th 
direction and supervision of Mrs. Charles Hartzell, and 
there were constantly employed during the campaign ffon 
twenty-five to thirty-five cooks and other employees, and 
the good people of Porto Rico again generously re 
sponded, paving the entire expenses of the work. 

The new campaign for making guava jelly has already 
commenced for the present year, and is |} 
this season at the pineapple canning factory of Scoville & 
Company, on the road to Carolina, the use of which has 
been generously donated by Mr. Scoville, free of 
for this Red Cross work. 
again shown its 





was 


Cross, twelve and a 


eing carried o1 


harg: 
Central Aguirre Company has 
berality by a donation of over 35,000 


pounds « splendid sugar to be used in the present can 
paigi nd in dditi to this, various lots of sugar have 
et ated by other manufacturers of the island, and 
donations of money have also been already received whicl 
guarantee that the present campaign will be at least 
equally successful with that of last year 
\ General Toba: Committee has been orvanized. Its 


work is a campaign seeking donations of Porto Rican 
tobacco. which will be made up into tobacco for the sol 

e aim of the Generali Tobacco Committee is to 
furnisl the soldi« re illions of cigarettes 
Of recent months the rapidly-growing activities of the 


Porto Ri Oo Red ( SS have been so great t 


at accommo 


dations for the workers have been scattered all over thi 
city of San Juan. Steps were taken to provide quarters 
for all under one roof The first intentior was to yn 
struct building for the exclusive use of the Red Cros 


The Building Committee was overwhelmed with offers of 
co-operation on the part of architects, contractors and 


naterial men However. it was deemed best to mak« 
temporary use oO tl Colonial Hotel The work t re 
1 leling is in progress 

The Junior Re Cross, organized under the auspices of 


the Chapter through the permanent Junior Committes 
consisting of Hon. Paul G. Miller as chairman, with Dr 


Gomez Brioso ar Miss Ferguson as associate members 
ot the ommiutte s accomplished a vonderful w k 
g the lines t vhich the Junior activities are ded 
ated. Practicall 1 of the schools in the island of Porto 
Rice e becor junior Red Cross centers, wit a 
P ship ex 50.000 childrer nd an ample d 
vh . P d through the ntirine eff 
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Adams Flexible Post Binders 


for Economical Buyers 











rt appy in between perma- 
ently bound books and expensive 
. eaf inders You encourage 





mservation by saving material and 
id Flexible Post Binders 
r oncentrated simplicity. 





The Adams Flexible Post Binder does 
the work of any post binder, for 
porary or permanent use. It con- 














When the 
simply turn down the 


erves storage space 








posts You can talk price as 
| As « nience, for the Adams 
- yw sii ee The post is U- 
shaped, and the ends bend over eas- 
j and quickly for permanent 
l ling 
Mads of specia press board in 
ed effe Equipped with one 
or » sets of posts and four rust- 
proc eyelets Any special size to 
order! 
Wwe so mak t} Ides} Book and 
} | ngs 


Adams 


Perforated Ring Note Book 








Sells Quickly—Lasts Long 
Reasonable in Price 
Operates Easily 


{ D " press board with 
autifu ide effect finish, round- 
ers, rust proof eyelets, and 
vith Idea Book Rings. The 
ne nm the ck is of Fabrikoid 
tior th or unbound, 
1; ! ‘ tandard sizes—spe- 


Write for information on 
this successful line. 














Henry T. Adams Mfg. Co. 


6796-98 South Chicago Avenue, CHICAGO, ILL. 
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Economy in Ink 


PREST-O-INK 


q TABLET or POWDER 





| FORM 
| | Black and Red 








| Inkwell or Fountain Pen 

i 

| | 

| } NE of the necessities demanded by modern 

i business is a PERMANENT RECORD INK 

I; in TABLET OR POWDER FORM that is 
NON-CORROSIVE. 


Used and indorsed by the U. S. Government and 
large industrial concerns. 


Prices and descriptive matter sent on request. 





Preston Chemical Company, Inc. 


182 Fourth Avenue > Brooklyn, N. Y. 
The Originators of INK TABLETS 
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Send for prices, illustrated and MADE BY 


descriptive literature. THE O.K. MANUFACTURING CO. 


SYRACUSE, N.W., U.S.A, 





By Dealers as wellas Users the World Over 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—84 charac- 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 
Agents: 


Be a Charter Member of the Wood- 
stock Organization. GET IN NOW. 


The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 

Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 


CHICAGO, U.S. A. 
Cable: Woodtype, Chicago 
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War Boards Co-ordinate Activities. 


A plan has been adopted for the co-ordination of the 
activities of the War Trade Board and the War Industries 
Board which is now in effect. The aim was to simplify 
export manufacturing procedure, and combine the export 
license and the priority rating proceedings in a single 
application: 

The proposed exporter will now be required to make 
but one application and that in the form of an application 
for an export license to the War Trade Board. 

The War Trade Board will, in co-operation with the 
Priorities Committee and other appropriate representa 
tives of the War Industries Board, including the Director 
of Steel Supply, make proper investigation and give to 
the application consideration. 

If the conclusion is reached that an export license should 
‘ssue, it will carry with it such priority rating as may be 
determined by the Priorities Committee. 

No order for special manufacture of any article intended 
for export shall be placed or accepted until an export 
license covering same has issued. 

The exact procedure in applying for export licenses has 
been laid down by the War Trade Board. Regulations of 
July 3, 1918, setting forth the procedure have been with- 
drawn, and the following regulations are now applicable 

Applications for licenses to export any article scheduled 
on Schedule XP should be filed with the War Trade 
Board, and must include the following papers properly 
executed: 

(a) One application, Form X, to which should be 
attached 

(b) One each of such supplemental information 
sheets as may be required by the rules and reg- 
ulations of the War Trade Board to be used in 
connection with shipments of certain commodi- 
ties and shipments to certain countries, and 

(c) New supplemental information sheet, Form X-26, 
which will be ready for distribution by the 
War Trade Board on and after October 14, 
1918. 

Applications which have Form X-26 attached will not 
require Form X-2. 

The Priorities Committee of the War Industries Board 
has awarded priority classification C to all articles (on 
which priorities are issued) which are on the export con- 
servation list of the War Trade Board and are covered by 
export licenses issued on and after October 16, 1918. No 
class C certificates will be issued with such licenses. If 
the article specified on the licenses is one on which prior- 
ities are issued, and if no individual priority certificate 
accompanies the export license, the license itself will be 
evidence that the articles covered by it have been auto- 
matically awarded priority classification C. 

Export licenses issued on and after October 16, 1918 
under these regulations, covering commodities on which 
priority certificates are issued, will be accompanied by in- 
dividual priority certificates of the Priorities Committee 
when in the opinion of the Priorities Committee a higher 
rating than class C is warranted. These priority certifi- 
cates will be issued by the Priorities Committee and for- 
warded with the ‘export license without further request 
from the applicant. 

Export licenses issued on and after October 16, 1918, for 
the exportation of iron or steel, or the products or manu- 
facturers thereof, which are not covered by priority classi- 
fication, will in themselves constitute a permit and ap- 
proval from the Director of Steel Supply for the filling of 
the orders for the quantity of iron or steel specified in 
such export license to the extent that such delivery will 
not interfere with the delivery when and as required of 
orders covered by priority. 

It is the policy of the War Industries Board and the 
War Trade Board to discourage and prevent exporters 
and manufacturers from purchasing, manufacturing, or 
producing articles on the export conservation list for the 
fulfillment of specific export orders until an appropriate 
export license has been issued. Instances have come to 
the attention of the War Trade Board in which manufac- 
turers before obtaining export licenses have manufac 
tured articles for specific export orders which articles 
while useless for domestic consumption could not under 
the regulations of the War Trade Board be exported. It 
is essential for the proper conservation of commodities in 
the United States that this practice be stopped. and it is 
the purpose of the War Trade Board to refuse licenses to 
exporters who do not conform to this policy. 

The priorities committee announces that it undertakes 
where necessary to administer priority in the production 
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Partitioned Expanding Envelopes 


“FIBERSTOK” envelopes with 2, 4 
and 6 pockets are always in demand 
by offices for 
filing purposes 
and by sales- 
men, collec- 
tors & others. 








Carry an assortment of sizes in stock 
and display them in your windows. 


FiberstoK 

“THE STANDARD OF QUALITY” 
“FIBERSTOK” quality is recognized 
as the “standard”; prices are low in 
comparison with others; shipments 
of all standard sizes can be made same 
day order is received. 









Send for samples and catalogue 


NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer St. Philadelphia, Pa. 
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P«M LOOSE LEAF LINE WW 


Machine Posting Binder and Rack 
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Non-Protruding Posts— Metal Hinge 





Unlimited Capacity 











Binder is made with our well known SILVER CAP mechanism. 
The’ PATENTED construction of this device makes it particularly adaptable for a Machine 
| Posting Outfit. 

The POSITIVE locking feature makes it IMPOSSIBLE for your customer to experience 
that old trouble of the Top cover coming off when the binder is in use off of the rack. 
When the binder is open on the rack the top cover is securely held in an upright position by) 
small metal finger which is plainly seen in the illustration. 
WE HAVE INCLUDED ALL OF THE PROVEN PRACTICAL FEATURES IN THIS DE 
VICE AND ADDED SOME NEW ONES WHICH WILL MERIT YOUR EARLY EARNEST? 
CONSIDERATION. — 
Exclusive selling arrangements now being made. 
as it is apparent to us that we have the best 
MACHINE POSTING EQUIPMENT on the mar 
ket, judging from the number of dealers who have 
received the proposition very cordially. 


Our representative, who has had practical experi- 
ence with nearly all similar outfits, is now calling 
‘on the trade, but you had better not wait for him 
to reach your city. Get in touch with us by mail 


The Plew & Motter Department 
THE WORKMAN MANUFACTURING COMPANY 


Capital and Surplus, $200,000.00 
Racine Ave. and Monroe St. Chicago, Ill., U. S. A. 
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of all raw materials and finished products save foods, 
feeds and fuel. The préférence list promulgated by the 
Priorities Board forms the basis for the distribution of 
fuel. Priority is being administered generally on iron and 
steel products, copper and brass products, electrical equip- 
ment, and the products of which any of the above form 
an integral part. Priority is not being administered at 
this time on lumber or lumber products, paper or paper 
products, chemicals, brick, cement, lime, hides, pig tin, tin 
plates, mine products and numerous other items which 
cannot well be enumerated. It is not possible to prepare 
lists in detail covering either prioritied or nonprioritied 
products, and even in those mentioned above exception 
will from time to time occur. Any inquiries with respect 
to the commodities upon which priority is being adminis 
tered should be addressed to the Priorities Committee of 
the War Board. 

Schedule XP referred to above is a list of ferrous prod 
ucts and materials in pig, rolled, drawn, fabricated, tube, 
pipe, poles, wire rope, bulldozered and cut. 


Domestic Furniture Restrictions Formulated. 


The American Furniture Manufacturers’ Association was 
organized in Cincinnati September 17 with a membership 
of 400, to co-operate with the Government on a war basis. 
The organization came into: being as a result of the efforts 
of the Chamber of Commerce of the United States. Eleven 
classifications were decided upon, comprising the follow- 
ing divisions of the domestic furniture industry: Exten- 
sion Tables; Dining Room Furniture; Bed Room Furni- 
ture; Bed Davenports; Upholstered Furniture; Parlor Fur- 
niture Frames; Parlor and Library Tables, Piano Benches, 
Hall Furniture and Furniture Novelties; Chairs, Wicker 
and Outdoor Furniture; Kitchen Furniture. Office Fur- 
niture was to be the eleventh classification, but the indi 
vidual nature of the inaustry, and the large proportion of 
its production devoted to Government uses, led the manu- 
facturers of office furniture to refrain from affiliating with 
the new organization. The action of the cffice furniture 
manufacturers is reported elsewhere 

\ war service committee was organized, to represent the 
field in its dealings with the conservation authorities. It 
is headed by Adolph Karpen. Vice chairmen named are 
Ashton P. Derby, representing the East, and W. H. 
Thomas, representing the South. Three individuals from 
each of the classifications were named as part of the war 
service committee 

E. E. Parsonage, chairman of the Wood Products Sec- 
tion of the War Industries Board, addressed the Cincin- 
nati gathering. He submitted the working schedules 
which are to go into effect January 1, 1919, through which 
it is expected to secure conservation of metal, wood, glass, 
labor and shipping space. 

The regulations were announced by the War Industries 
Board October 23. Patterns in domestic furniture are to 
be reduced 50 per cent, and no new patterns may be in- 
troduced until after the war. The manufacture of dining 
room arm chairs and dressing table chairs is to be discon- 
tinued. The use of glass shelves in china closets is taboo, 
and the area of bedroom mirror is to be reduced 25 per 
cent. Beveled mirrors are eliminated. The use of knock 
down construction in domestic furniture is to be pushed 
to the limit, to save shipping space. This will add a slight 
burden on retail merchants. 

The pattern situation will have its effect on the furni- 
ture exhibitions. It is possible that the general exhibi- 
tions will be discontinued, and displays of furniture con- 
fined to the factory exhibit space, and displays at selling 
branches. Representation of the furniture exhibition build- 
ings in the United States in connection with Governmental 
action on the exhibition question will be through the 
newly-organized National Furniture Manufacturers’ Sales 
Association, George E. Dewey, secretary-treasurer, Cen- 
tral Market Furniture Building, Chicago. This organiza- 
tion was formed in Grand Rapids at a meeting in Septem- 
ber to meet the new situation. The new association has 
gathered data showing the number of buildings used, costs 
of operating, number of cases of samples shipped in and 
out each season, number of employes and the saving 
which may be obtained through closing the furniture ex- 
hibition buildings for the duration of the war. 





Print Paper Stock Famine Near End. 


The Shipping Board and the Railroad Administration 
have arranged -to transport wood pulp from New Bruns- 
wick to Maine, for manufacture into paper. It is expected 
that the news print scarcity will be greatly relieved. 
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VICTOR STANDARD 
TYPEWRITER 





“‘The World’s Best Writing Machine’’ 


Not because of age, name-plate, 
or wealth, but because of superior 
merit, the Victor Standard Type- 
writer occupies its position as the 
best of all visible writing machines. 


In every vital part the Victor is 
not only ‘‘as good”’ but better. 

It has the best and most simple 
escapement. 

The best and most easily oper- 
ated variable line spacer. 


The best and only properly 
located back spacer. 


The best and only typebar that 
will give and maintain alignment. 


The only bichrome ribbon mech- 
anism that will not blend ‘colors. 


The best and least tiresome key 
action. 


The machine you will certainly 
buy if merit is the deciding factor. 


Victor Typewriter Company 


General Offices and Factory 
Wyoming and Poplar Avenues 


SCRANTON, PA., U.S. A. 
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Are you getting YOUR share of 


Machine Bookkeeping Business? 


If not, you are overlooking an opportunity to increase your profits 
without adding to your sales expense. 

Possibly you are not going after this business because you think it 
an intricate proposition—one that requires an expert P 


It’s easy—if you handle the right /ine—the one presented in simpli- 
fed form—the Tatum line! 








Listen ! 
eee > “I got this order in competition with some of the biggest 
aa concerns in the country. Almost every style of Binder was 
represented. 
i From a dealer in “With reference to a Ledger Tray. The ————— people 
a city of 250,000 »xromised to send me a blue print of their proposed tray to 
I | pro} . 


to a dealer in 


another city Cincinnati, but I did not receive it during my two days’ stay 


there. However, | found with the Tatum Company, of 
Cincinnati, just the thing we are looking for in the way of 
a Ledger Tray. It is without doubt the best thing that 
has been produced to date. I am sure it is exactly what 











© you are looking for, and it is so far superior to the — 

or the , or the products that there is no com- 
parison. I would suggest that you get in touch with the 

Tatum Company as soon as possible.” 
From a dealer in “During the past few days we just received your Machine 
silos of Bookkeeping Supplies. We have carefully gone over the 
. sample line outfit furnished us, and first of all we want to say that 
it is one of the most complete lines that the writer has ever 
| seen, and as far as I know, I have been pretty closely in 
touch with everything manufactured in this line recently.” 
From same “This is the first outfit we have sold and we were awarded 
— o- ae the order in competition with all the other makes of Binders 

sized order in this section.” 


Now—get Catalog 206 of Machine Bookkeeping 
Supplies—see how it simplifies this proposition 
—and don’t let profitable business get away. 


She Saml C.Salum Co 


New York Office and Factory 
54-60 Lafayette St. 


Main Office and Factory 
| Cincinnati, Ohio 
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Trade Aeceptance Bla nks 


These are now a necessary part of your stock. We can 
supply in books or pads, with your own imprint without extra 
charge. Send for samples and get your share of this business. 


Notes, ‘Drafts and Receipts 


On each sheet of these books we print the name of your city on 

date line, and your firm name as imprint,without charge. Extra 
d values at popular prices, and prompt deliveries. Anticipate your 

Future needs now, and take advantage of our present moderate prices. 


“Wedding Day Publications 


The designs of our Certificates and Books are from exquisite 
water colors by American artists and the productions are so 
exact that the finished article is practically a fac-simile of the 
original. Endless variety — big values -popular prices - generous profit. 


Baby Record Books 


Appropriate books at all popular prices. Send for samples, 
every book salable at good profit and every one sold brings 


orders for more. 


Scripture Text Cards and Tickets 


An entirely new line; bright, cheer , American designs — repro- 
duced by the new offset process; in exact colors and effects 
of original sketches. Large retail values and possibly the most 
salable line ever offered. Full discounts to dealers. } 


Scriptu re Wall Mottoes 


An all American line just published, a large, and ‘complete 
assortment at very attractive prices. Great variety of 
designs and sentimént very carefully edited. Our travellers 
will have samples to show you. 


' ee es 


BROADWAY AT 18% ST- NEW 
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“Satellite” Adjustable 
Stands are Big 
Profit Makers! 


Every business man who has a typewriter in his 
office is a good prospective buyer of the “Satellite” 
typewriter stand. Every large corporation offers 
an opportunity for the sale of these stands by the 
dozen. 

The “Satellite” typewriter. stand saves space, 
time and money, has a jointless hard wood top, 
noiseless metal casters, can be quickly elevated or 
lowered, eliminates vibration, is easily rolled from 
one place to another, increases efficiency and can 
be sold at a very moderate price. 

Used by Big Business Corporations 

Every office supply dealer should 
handle these rapid selling typewriter 
stands. They are not an experiment. 
They are a proven success. They are 
being used by hundreds of the best 







Model 
No. 2X 

Typewriter 
Stand. 















New Model 

ae Smee. known business concerns in the country, such as The 
sliding base Standard Oil aa The Underwood Typewriter Co., J. P. 
cane ene Morgan & Co., Kansas City Star, White Motor Car Co., ’ 


elevated table. 
The Larkin Co., Dayton Engineering Laboratories Co., 


etc., etc. The Larkin Co. alone has 552 “Satellite” type 
writer stands in use. These stands are practical for use 
in every business office, whether large or small. In 
time saved alone they quickly pay for themselves. 

A Live Proposition for Dealers 

“Satellite” typewriter stands are being nationally ad- 
vertised and the demand is constantly increasing. Every 
day we are forced to fill mail orders that come direct 
from the consumer, because we do not have enough 
dealers. If vou are a dealer, if you want a live seller, 
and if you want to handle a big money maker, write us 
at once for our dealers’ proposition. 

We know what the “Satellite” stand means to the 
average business man. We know the great successes 
~ agen Thorman that have been achieved by many of our dealers in sell- 
Mate auto- ing this stand, and we say with all confidence that for 
— the office supply dealer, this stand is an unusually good 

profit maker. 
ae. at Once for Our Dealers Proposition 


Adju stable. Table Co. 


* 350 Mt. Vernon Street 


. 


Grand Rapids, Michigan 


Medel No, IR. 
Same as No. 
2X but made 

















A Vision of 1950. 
Being an Imaginative Forecast of Scenes in Lon- 
don Many Years Hence—By Cyril C. Freer, Ad- 
vertising Manager, Roneo Ltd., Who Has Re- 
turned to His Old Post after Serving in the Brit- 
ish Army as, a Commissioned Officer since Sep- 
tember, IOT4. 

HE Roneo building in Kingsway is noteworthy for 

several reasons. First of all, its 200 odd stories give 
it easy command of this wonderful thoroughfare, which is 
today (1950) quite the most famous street in the world 
Secondly, it is the newest and most superbly equipped of 
all the ferro-concrete buildings which line this broad 
boulevard 

Let us approach this marvelous edifice from the Strand 
by way of Australia avenue, where the mammoth Austra- 
lian Government Buildings are situated, and the monu- 
ment to the Anzac boys who fell in the world war—a 
structure which is said to be the eighth wonder of the 
world \s we pass along, we note the marble temple 
which stands on the place where the “Eagle Hut” of the 
American Y. M. C. A. was situated in the days of the war 
In front of this marble edifice gold statues of Columbia 
and Britannia are to be seen, with hands tightly joined 
in a grip of sisterly union. 

As we pass along the pleasant sidewalk under summer 
foliage, we meet large numbers of gaily dressed ladies, 
each one going to her appointed task, for the “Food for 
Work” law, introduced by Lord Clynes in the early days 
of the late war, requires every person to contribute his 
or her proportion to the daily work of the Nation before 
receiving permission to eat. At first, we are told, this 
was very much resented, but today Business has such a 
fascination for all grades of society that even the attrac- 
tions of Fashion Plaza, in which the 400-story Selfridge 
building has recently been erected, fades into insignifi- 
cance. 

The Roneo building is next to what will be the Kodak 
building when it is completed. The latter will have eighty 
more stories than the former, which, however, is fronted 
with marble and is of such wonderfully fine architecture 
that its glory will doubtless not suffer by comparison 
with its more enormous neighbor. 

Those who lived in the ¢rushed-up London of 1920 
would be afhazed could they see the London of today. 
Kingsway alone has been widened to such an extent that 
the left side of the road runs back almost as far as Co- 
vent Garden, while the right almost verges on Chancery 
Lane 

The show windows of the Roneo building are wonder 
fully pleasing. From this great expanse of plate glass the 
eye discerns no street reflections, whilst the tasteful color 
scheme of the decorations rests the vision. Here we see 
the great office labor-saving machines in repose, although 
the multitudinous ribbons and arrows and large display 
cards show exactly what these machines can do and how 
they do it 

Some of the later machines are remarkable, for the work 
they perform is uncanny in its accuracy, variety of per- 
formance and precision. Take, for instance, the “Think- 
writer.” With this machine the business man is able to 
dispose of his correspondence at a speed that would alarm 


the old-time stenographer. By means of a “Telepath- 
ograph” the innét mechanism records the thoughts by 
means of raised dots and dashes on a paper ribbon. At 


the same time, the grammar is automatically corrected and 
the punctuation added. The ribbon-then travels to another 
part of the machine which is constructed something like 
the old-fashioned typewriter, and within a few seconds 
the letter is typed perfectly upon any thickness of paper 
desired. If large numbers of one letter are required, say, 
for advertising purposes, there is an attachment which 
automatically sets up the letter in typewriter type and 
prints it on a rotary machine through a typewriter ribbon 
in perfect facsimile. One may well imagine that the use 
of such a machine not only promotes but compels the 
utmost concentration of thought, for mental side excur 
sions have been known to produce peculiar, not to say 
embarrassing results 

However, this article is intended to describe primarily 
the building in which the wonderful modern office ma- 
chines are housed. so let us go inside. Should we be in 
terested in any particular machine, we simply step on 
the Transporter which runs all around the building close 
to the front of the windows. and in a trice, without effort 
we are carried inside and deposited in front of a long 
counter marked “Enquiries.” 

We do not need to ask the clerk for particulars of the 


- 
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Personality 


Customers appreciate your ser- 
vice most when it enables them 
to express their own personality. 


Everyone strives to be individual. 


BERKSHIRE 
TYPEWRITER 
PAPERS 


afford the variations: in ‘size, 
weight and texture to meet every 
emergency. In the Berkshire 


line there is 
‘“‘A Paper for Every Business Use’’ 


The sample book will quickly 
show your customers the wide 
range at hand for obtaining the | 
exact effect desired. If you do 
not have a copy, let us send you 


one. 


Eaton, Crane & Pike Company 


Typewriter Paper Department 


Pittsfield, Massachusetts 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 

‘with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 






machine in which we are interested, for the transporter 
has carried us right to the section of the department which 
deals with this machine, and we immediately find our- 
selves in charge of a messenger who, by means of the 
transporter, conducts us to the floor on which the ma 
chine can be seen in operation. No persuasive salesman is 
at our elbow to urge us to purchase. “Not a word is 
spoken—the machine itself is the salesman and it is left 
to us to decide whether we can use it to good advantage 
or not. If we cannot, we should not be allowed to pur 
chase it. 

Suppose, however, we are simply desirous of seeing 
what is latest and best in the office appliance world. We 
enter the wide door and are immediately impressed with 
the wonderful clearness and freshness of the atmosphere. 
The pleasant odor of summer flowers assails our nostrils— 
we look up and see a sign which reads: “The fragrant 
scent you now enjoy comes from the ink used in the 
Roneo duplicator.” We proceed a little farther into the 
cool shade, where we see lounge seats and a library con 
taining practically all the books the world can offer on 
business topics. These we consult if we wish, or write 
letters or memoranda at private writing tables lighted by 
electric candles. 

On every floor we find the Micro-telephone, whereby 
one may, while walking about the room, converse with a 
friend a hundred miles away. All one need do to obtain 
telephonic connection is to ask for the number in a loud 
voice, and in a moment, if the friend is at home, his voice 
is heard speaking. All the fittings and furniture of this 
magnificent office equipment store are of steel, delicately 
finished to represent beautifully grained woods. 

In one corner is the “silence room”—a wonderful crea- 
tion in the Jacobean style, with wainscoted walls of steel 
and wonderful steel “old oak” tables, chairs and chests. 
Here one can get away from the bustle of everyday life 
and return in imagination to the days of the ruffle and the 
doublet. Here in this delightful chamber many of our 
greatest thinkers come each day to gain inspiration, and 
it is said that Bernard Shaw, who is now in his 160th year, 
gained inspiration for his famous play, “King Woodrow,” 
in this very room. 

We could spend hours on this floor alone, for there are 
sO many interesting things to see; but let us take the 
transporter to the floor above. 

Here we come to the Roneo duplicator, the parent mode! 
of which machine is carefully preserved and exhibited in 
a seamless cut glass case in the center of the great hall. 
It was this machine which was used at the general head- 
quarters of Douglas Haig, Duke of Flanders, whose re 
markable genius assisted in the overthrow of the last 
German emperor at the great battle of Leiberwurst. On 
the walls we behold gold emblazoned tablets telling how 
this machine not only helped to win the great war for 
freedom, but also the battles for trade supremacy in the 
years which immediately followed. 

After passing through this historical section we come 
to the Roneo duplicator of 1950, whose achievements are 
too well known to require comment, nor need we tell of 
the other specialties which play such an indispensable 
part in the daily life of our times. But as it is nearly lunch 
time, we will take the express elevator to the restaurant, 
which is run by the State. Here one can obtain a meal 
prepared by the chef whose genius is responsible for sup- 
plying the people of every capital in the world with the 
choicest food. 

This restaurant, with its magnificent kitchens is on the 
top floor. On our way up we pass the remaining floors 
of the Roneo organization, which are no fewer than fifteen 
in all. These include the Directorate, Sales Manager, Ad- 
vertising Manager and the Estate office. Above these 
about a thousand firms in the Office Appliances and kin- 
dred trades have their headquarters: hence it will be un- 
derstood that to this building the world of business makes 
daily pilgrimage. 

As we enter the restaurant a soft-toned gong announces 
that lunch is served. We sit down at a table in the center 
of which is an illuminated menu, while beside each dish 
named is a tiny button. We make our selections, put our 
meal discs into the slot and press the necessary buttons 
Almost immediately the buttons glow a bright red, which 
tells us that our order is in hand. There is nothing to 
pay, the idea of food being bought and sold as a market- 
able commodity being long obsolete. We have done our 
work for the day: we have received our meal discs, and 
are provided for until it is necessary to start work again 
In a few moments the trap in the center of the table dis- 
appears and there on a handsome silver tray is our meal, 
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The latest; and a 
worthy addition to the 
Eberhard Faber family 
is the 

VAN DYKE 


DRAWING PENCIL 


in sixteen degrees of 
hardness, but only one 
degree of quality—the 
highest. 











bebo” The Proudest 
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{ TRADE : MARK 
SERVICE QUALITY 
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ys / Answer of All 


To be in the first ranks of industry, 
to have won a name that is carried 
to the uttermost corners of the 
earth, to feel that years of energy 
and effort are being repaid with de- , 
served success is to know the pride 
of achievement. 





















But the simple fact of being American 
born, reared and educated counts 








more than all these to the firm of 


EBERHARD FABER 


ESTABLISHED IN NEW YORK 1649 


Eberhard Faber pencils, made in the 
oldest pencil factory in America, 
have written a chapter that is typical 
of the whole story of American in- 
dustry. Their dominant position in 
the field has been secured by sheer 
excellence. 


* * 


EBERHARD FABER 


New York . Chicago San Francisco 








Boston 
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thrill. But you must help the Allies and 
the Americans—help them with money. 


fen 00 FUAUTSULLUOAUSNE00S0 SUDHA TE AUN VAUAUEUOTOUNAUUUNASATEEIY 
: Help to keep the good news coming, you 
: heads of stores and trades. You read them 
: every day — headlines like this, “Allied 
E Armies Sweep On.” They give you a deep 





When a citizen of the United States buys a Liberty Bond or a 
Thrift Stamp he keeps up the strength of the Allied armies by 
adding new strength. Bonds and Stamps are financial instruments 
which enable the Government to exchange its credit for the money 
of its citizens for war purposes. And the advantage the citizen 
receives is equal to if not greater than the Government’s advantage. 
The U. S. is waging war, with its Allies, against a brutal, greedy 
and unprincipled power bent upon ‘the destruction of the world, 
your world—“you” meaning every citizen of the U. S. 


Is that an advantage or isn’t it? You will find out if Germany 
succeeds in crushing either France or England. Think a moment 
about the headlines in the papers if that should happen. America 
intends that it shall not happen, but America cannot fight without 
the strength that war-money gives. 
a 

“Bonds and Stamps”—they are fateful words because upon them 
hangs the fighting power of the Unjted States and the Allies. Every 
thinking business man in the United States knows this. 


? 


What are you going to do? Sit still and read the good headlines: 
Or are you going to get out and sell Bonds and Stamps? Are you 
-going to encourage your salespeople to sell them? You are if you 
want the good news to end speedily in the best news. 


You’ve got a hundred million peaple to sell to and they’ll buy if 
you'll ask them. Sell them today—Bonds and Stamps—and keep 
your fate and the fate of the world in your own hands. 





WS S PIONEER DIVISION 
«U.-| National War Savings Committee 
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which we enjoy to the singing of birds and the pleasant 
music discoursed by a hidden orchestra. 

In the midst of the restaurant a large fountain plays, 
whilst here and there grow banks of wonderful flowers; 
and no matter whether we visit the restaurant in the dark 
days of November or in the middle of summer, the effect 
is always as though the place were flooded by bright sun- 
shine. 

The meal being over, we rise, and at once all the dishes 
and other items on the table disappear automatically and 
a new cloth springs into place. 

We should mention here that. the. floor immediately 
below is known as the “co-operative effort” floor, being 
given over to halls where the heads of the office appliance 
world meet to discuss and decide upon plans for cutting 
costs, improving methods and giving better service. 

We will conclude our visit to the building by taking 
you up to the Roof Garden, where we find the finest base- 
ball diamond in the world. Here the great game between 
Europe and the Western Hemisphere is to take place on 
Christmas day, and arrangements have been made for 
seating at least 100,000 spectators, for since baseball be 
came the national game, it attracts greater numbers than 
did cricket or football in the days gone by. On this same 
roof garden, which is most delightfully laid out, we find a 
large wireless telepathy plant used by business figms who 
occupy the middle floors of the Mpilding, and ofi-one side 
is an aeroplane alighting stage, Which may be used by 
the public, but is really the jumping-off place for the huge 
fleet of air-going craft used by the tenants. 

Stay a moment! A giant multiplanp is approaching; a 
quiet purring is heard as it settles Wown on the landing 
stage; then, when the gangways are lowered all is bustle 
and excitement, for here are Roneo and other office ap 
pliance salesmen returning from South America and China 
for a quiet week-end in their London homes 

Our visit is at an end, so, as it is necessary that we 
should be in our suburban home at Lewes within a quar 
ter of an hour, we telepath for our motorplane and in a 
few moments say good-bye to London 


Pencil Conservation Advertising. 

Advertising of Eberhard Faber appearing in full page 
in the metropolitan papers has featured the theme, “Con- 
serve Your Pencil—Use It Up to the Last Inch.” It is 
an interesting commentary on the situation that a man- 
ufacturer should urge his customers to save pencils, rather 
than to increase their consumption. The same situation 
was revealed in the advertising of a soap maker recently 
He makes both shaving sticks and shaving cream. He 
urged users to buy the shaving stick, one of which gives 
more shaves than three tubes of cream. The conservation 
idea behind this advertising was to reduce the sale of 
shaving cream, as it is packed in block tin collapsible 
tubes, and tin is very scarce. 

The Faber ad referred to stated the conservation situa- 
tion in these words 

“We have been-.asked by the Conservation Division of 
the War Industries Board of the United States Govern 
ment to conserve materials in the manufacture of Eber 
hard Faber lead pencils. Let us enlist your co-operation 
in this same praiseworthy effort. Don’t use a half or two 
thirds of your Van Dyke or Mongol pencil and throw 
the rest away. 

“Use it up until there is nothing but a short stub left 
Don’t cut off part of a new pencil so it will fit your pocket 
better, and don’t make a long point in sharpening it so 
that it will break off easily. In short—don’t waste. Get 
100 per cent value out of every pencil you buy, and buy 
only pencils that have 100 per cent value.” 

The ad further emphasized the American character of 
the house of Eberhard Faber 


War Savings Stamps as Premiums Opposed. 

The Treasury Department objects to the use of War 
Savings Stamps as premiums, a practice which some:mer 
chants have followed. The claim is that the plan defeats 
the movement for selling war savings stamps by inducing 
people to buy something they do not need. This involves 
labor and material which cannot be spared 

Extra Retail Clerks for Christmas Trade. 

The National Council of Defense has ruled that retail 
stores will be permitted to employ a number of people for 
the months of November and December, this year, based 
on the maximum number for the month of November, 
1917. It is hoped that the early shopping crusade will be 
effective. so that there will not be the usual last-hour 
rush at Christmas 
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Assortment No. “NN” 
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“B&P” PRICE B 
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AN INNOVATION 


in Loose Leaf Price Book 
Merchandising 









Of the many new additions to our line, 
merchandising 
Loose Leaf Price Books has proven the 


this assortment idea of ; 


most popular. 

@Mhe assortment consists; of ten of the 
best selling sizes, all standard gauges, each 
book complete with sheets and index. 


6 Complete Books, Sheet size 634x334 
2 Complete Books, Sheet size 814x514 
2 Complete Books, Sheet size 11x84 


wot den, oak-finished 
box, requiring very little counter space and 
displaying the books to the best possible 


Packed in strong, 


advantage. 

The covers are bound in flexible seal 
grain Fabri-Buff and Art Leather, which 
looks better and wears better than the or- 
dinary leather of today. 

The fillers are in popular rulings, and as 
standard, any style ruled 
sheets may be used. 

Additional books to replenish the assort- 
ment box are carried in open stock. 

Send us your order for this profitable 
assortment box “N” 


the sizes are 


t day. 


BOORUM & PEASE COMPANY 
Hudson Ave. and Front St. 
BROOKELYN, N. Y. 


SALESROOMS: 
109-111 Leonard Street 
Ne WwW York 
Old South Building 
Boston, Mass. 


Republic Building 
Chicago, Ill. 

4000 Laclede Avenue 
St. Louis, Mo, 
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Let Us Help Your Packages 
to Be Salesmen 





j HE Hampshire Tiedy Tape Moisiener is not for sale 

but is furnished free to Ol} Hampshire dealers. It is 
a great little silent salesman, saves you time and helps 
make a neat package. 


Made of white porcelain in a convenient size—8 inches 
long—it can be used anywhere about the store. The tape 
is white and is imprinted neatly in red and blue to remind 
your customers of @l) Mampshire stationery. We are 
prepared to keep you supplied with the necessary tape. 


Let every package carry a message. It may remind the 
customer to purchase on the spot. It will certainly link up 
the name © Hampshire with your store which is another 
way of letting folks know that you handle quality goods. 


And it is such a convenient way to secure the wrapping 
on a package. 


Just drop us a line today about the Hampshire Tiedy Tape 
Moistener. We'll tell you all about it. If you sell OW 
Mampshire stationery vou will surely want one. If you do 
not perhaps you would like to consider it. 


Fine Stationery Department 


Hampshire Paper Company, South Hadley Falls, Mass. 
Makers of Old Hampshire Bond—V ellum—Lawn 
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Both Paper and Cloth must be conserved. 


Ask your customers to get the greatest 
possible use out of Ribbons and Carbons 
before discarding them. 
































THE AULT & WIBORG CO. 


Manufacture a complete line of 


for Every Requirement 


We 











The dealer who buys Typewriter Carbon from one 
manufacturer, Ribbons from another, and Pencil 
Carbon from a third, does not maintain a pertiect 
factory connection. 
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Inked Ribbons and Carbon Papers 


There is much loss incurred in splitting shipments, 
and waste of time both in ordering and checking. 


The ideal connection is that one with a factory, 
complete and large enough to furnish anything and 
everything required; whether it be standard goods or 
unusual items. 





We offer dealers exactly this perfect factory 
connection. 


























The Ault & Wiborg Co. 


Cincinnati 


Branch Houses in the Principal Cities 
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An Appreciation 
from Dixon 


When we all met in Atlanta two years ago, 
we were just about getting started in the 
marketing of 


-ELporaDO 


the master drawing pencil” 





The present volume of our Eldorado busi- 
ness—developed in this short period—could 
not have been possible except for 


—the master quality of the pencti, 


—our effective advertising and 
promotion work, and 


—the good cooperation from the trade. 


We heartily thank you for this cooperation 
which we have endeavored to merit by our 
marketing policies. 


JOSEPH DIXON CRUCIBLE COMPANY 


ESTABLISHED 1827 
ret Dept. 98-J , Jersey City, N. J. DX 
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Washington to Conserve Paper at Home. 


The admonition to stationery, printing and advertising 
lines to save paper has bounced back on Washington, and 
steps are being taken to have the various departments, 
bureaus, boards and commissions cut down their paper 
consumption to that which is actually necessary. This can 
be accomplished in several ways. A systematic revision 
of mailing lists is demanded. Instances are cited in which 
a single piece of printed matter was sent to various in- 
dividuals in an office, a total of twenty pieces being re- 
corded in one case. Probably the most flagrant cases 
of waste of printed matter are recorded in the offices of 
publishers of newspapers, trade papers*and magazines. 
It is difficult at times for a publication seriously to regard 
its efforts to cut down paper consumption in the face of 
extravagance in Governmental printing as shown in the 
daily mail. 

The initial effort for conservation of paper in official 
Washington was directed along the lines of saving in the 
stationery used. The great excess seems to have been 
in the number of official publications. Every board and 
commission, upon creation, seemed to be obsessed with 
the thought that the country would forget its existence 
if it didn’t issue a house organ regularly. If the amount 
of legitimate matter in hand on publication date was in- 
sufficient to make an issue, it was padded. In fact, Wash- 
ington should have been a good place for a salesman han- 


dling “boiler plate,” as country newspaper publishers 
term miscellaneous matter in stereotype form, all ready 
to use for “chinking” when news is scarce. This prodigal 


situation is being remedied as the Pulp and Paper Section 
of the War Industries Board finds time to look into the 
conditions. 

Washington has been prodigal in its use of envelopes, 
and the stationery trade does not have to be told how dif- 
ficult it is to get envelopes from the mills. An effort is 
being made to have the various departments use lighter 
stock, and use 6% size instead of the Nos. 9 and 10 which 


have been sacred to officialdom for years. 


Typewriters for Missionaries. 

The missionary field is one which responds very gener- 
ously to the mail order proposition. Americans in reli 
gious or medical work in distant lands make a convenient 
depot of the mail order house, for by concentrating their 
purchases in one place they can save excess transportation 
charges met with when buying their requirements from 
several houses. This field has been catered to by Mont 
gomery Ward & Co., Chicago, with a result that a large 
business has been built up. 

One element of the missionary business is the sale of 
typewriters. A missionary is of necessity obliged to do a 
great deal of correspondence, and men of that field are 
quick to appreciate the advantages of typewriters to ex 
pedite their work. An extensive business has been built 
up by Montgomery Ward & Co., based on catalogue 
listings of a machine made for the company and bearing 
its nameplate. Most of the machines shipped abroad have 
either the English or Spanish keyboards. There is some 
demand for machines with which to write French, and 
occasionally for other European languages. 

In handling repair orders, it is the endeayor of the ex- 
port department to care for them direct. If parts are not 
in stock the order is forwarded to the typewriter manu- 
facturer. Machines for shipment to the seaports of Cen- 
tral and South America require special finishing of metal 
parts, owing to the oxidizing effect of the sea air. This 
would be the case, of course, wherever machines are 
shipped into the tropics. 


Paper Economy Display Week. 

The Pulp and Paper Division, Paper Economy Section, 
of the War Industries Board, has requested merchants 
in all lines to arrange window displays the week of No- 
vember 11 to November 16, emphasizing the necessity of 
economy in the use of wrapping paper. It is suggested 
that the displays show various packaged products, and the 
window cards should suggest that when customers carry 
home merchandise unwrapped they help the nation in its 
economy and conservation program. This also gives the 
stationer an opportunity to suggest that customers buy 
full packages, instead of ordering in broken package lots 

Merchants who conform with this request are asked to 
have photographs made of the window display to send 
to the division at Washington. 
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Efficiency Plus 


—that is the service required in up-to-date 
business offices. It is fully exemplified in 


The “2 in 1” Clemco 


A desk which makes a friend of every 
customer. 

The “2 in 1” Clemco provides a typewriter 
desk with all the advantages of a regular flat 
top clerical desk, and the desk surface never 
is broken. 

The Clemco ball bearing all steel mechanism 
is so simple that a slight push or pull of the 
finger will operate it; so rigid that the ma- 
chine does not get the wear from vibration 
caused by many desks now on the market. 


Dealers 


The “2 in 1” Clemco is a desk which brings 
real business. Better investigate today. 


THE CLEMETSEN CO. 


2608 Flournoy St. Chicago 
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LINEN SD GIR 


fe marked difference between 
Typocount and other ledger pa- 
pers is based on its perfect suitabil- 
itv for machine bookkeeping. Typo- 
count is made and sold for this one 
specific purpose, and is planned to 
meet every peculiar requirement of 
the method. Ordinary ledger papers, 
which may be entirely satisfactory 
under regular conditions, have 
proved inadequate for machine work. 


TYPOCOUNT LINEN 
LEDGER PAPER 


is remarkably tough in fiber and has a firm, 
stiff texture that outlasts the hardest ser- 
vice. Constant handling in and out of the 
machine, vertical filing, frequent- refer- 
ence—such use leaves every sheet as crisp, 
neat and as ready for use as if it were 
new. The surface of Typocount is finished 
to insure clean-cut typewriting; it never 
“rubs up” or loses its smooth firmness. 
The color is a restful, practical, buff tint. 


Moderately priced 


Permit us to send you generous 
test sheets for trial in your 
own Accounting Department. 


BYRON WESTON COMPANY 


Dalton, Massachusetts 
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To Save Time on Shipping Documents. 

Shippirg documents dispatched via foreign mails are 
censored at the port of departure like ordinary corre 
spondence. There is frequently some loss of time because 
of this censorship, and the Postal Censorship Committee 
at New York has suggested how exporters can expedite 
the progress of their shipping papers through the mail. 

If exporters will prominently indorse upon the envel 
opes containing such matter the words “shipping docu 
ments,” there will be no avoidable delay. Such mail is 
given immediate attention and is returned to the New 
York post office. four times daily by special messenger, in 
addition to the regular dispatches. It is entirely probable 
that at times some of these documents require considera 
tion by the censorship, and unavoidable delay would result 
in such cases, regardless of any efforts made by us. 

It has always been held that this station is in no way a 
post office and that mail should reach us only through the 
regular channels. We have no means of rating up o1 
canceling mail here, and to attempt to receive it from the 
public would result in embarrassment, or at least confu 
sion and interruption with our regular work. If exporters 
will have their mails containing shipping documents so 
indorsed there will be no avoidable delay in the handling 
of such communications at this station. 


New Rules Permit Export of Samples. 

The War Trade Board has changed the regulations cov- 
ering the export of samples. Heretofore it has been 
necessary to provide a license with each sample sent 
abroad. The new form of procedure has been arranged 
to permit the sending of samples in the mail with a 
minimum of formality and red tape. We quote from the 
regulations: 

“*Licenses may be granted which will authorize the 
exportation to one or more consignees, whose names need 
not be designated in the license, of an unlimited number 
of parcels of samples of no commercial value composed 
wholly of commodities not included in the “Export Con 
servation List” and of samples of commodities in the 
“Export Conservation List,” which have been approved 
and specified in the license. Such licenses shall be valid 
for a period of 90 days.’ 

“These regulations have been adopted by the Board and 
will be put into operation just as soon as it is possible 
In the meantime, and pending the publications of the 
entire new Parcel Post Regulations, if any merchants wish 
to apply under this Regulation in the form that is stated, 
there is no objection to their doing so. 


Report on Proposed Customs Changes. 

The Government Printing Office has completed a report 
of the United States Tariff Commission upon the revision 
of the customs administrative laws. The intent of the 
commission is to submit to Congress a formulated code 
on the handling of imports and imposts, eliminating some 
of the inconsistencies, and standardizing practice. One 
section is devoted to the publication of existing laws and 
the proposed changes in parallel columns. The report was 
issued to show the ground to be covered, and to allow for 
general consideration of the subject before the matter 
reaches Congress in bill form. 


Mail Cablegram Confirmations Separately. 


The post office department suggests that time will b« 
saved in the delivery of confirmations of cablegrams if 
they are mailed in a separate envelope, and marked con 
spicuously “Confirmation of Cablegram.” Such matter will 
be expedited, whereas if the confirmation is enclosed witt 
other mail the censorship of the confirmation will take its 
turn with other ordinary correspondence. 


Initial Fabricated Ship on Seas. 


The Agawam, the first of 150 fabricated ships to be 
constructed in this country, is now in service. Its con- 
struction is unusual in that it was built from structural 
steel shapes, instead of special sections as is customary 
in shipbuilding. Its parts represent the work of 27 steel 
mills, 56 fabricating plants and 200 foundries, machine, 
pipe, joinery and equipment shops. 





Piano Felt to Be Barred. 


The War Industries Board has prohibited felt mills 
producing felt for piano actions. It is said that the Gov 
ernment’s needs for felt are far in excess of the mill 
capacity of the country. 
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STATIONERY : 


To see the famous “Diamond E” on an article is an asour- 
ance that it contains the essence of quality, that the price is as 
low as hugé purchasing power, plus keen merchandising ex- 
perience, can bring it; and that behind it stands an organiza- 
tion ready to back up the smallest item it sells. 


CONFIDENCE is the foundation of our business. Our 
customers believe in us and what we sell, and in order to main- 
tain that belief we MUST handle only that grade of stationery 
whose sale and service are bevond f 
question. 

If you haven’t done business 
with us, a trial order will be as good 
an introduction as any. And don’t 
forget to send for our loose-leaf cat- 
alogue and monthly bulletins. 
You'll always be up-to-the-minute 
on price changes with this before you. 


THE ENLOW COMPANY 


JAMES H. EINSTEIN, President 


362 Broadway New York 
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Will your of fice ink stand this test? 


The members of D. L. Ward 
Company, one of Philadelphia’s 
leading stationery firms, are typi- 
cal Missourians. They have to be 
shown. If a product, Ink for in- 
stance, is to have their endorse- 
ment as to reliability, it must 
stand their test. They want to 
know ‘‘what’s what.’’ So they 


and buy samples of ink, including 
Signet, and make a report on 
their comparative values for com- 
mercial purposes. Following is 
the report made by Dr. Kitsee on 
10 brands of ink bought in the 
open market. Letters indicate 
the various inks—figures the rat- 


‘“A”’ designates SIGNET. 


ing. 
directed Dr. I. Kitsee, Philadel- 


phia’s eminent chemist, to go out 


——— INK 






































TESTS BIC|D/E|FIG/H| 13 aces 
COLOR VALUE 1;/3;4/;6/218/5|7/)5 _ GREATEST 
PAPER PENETRATION | 1/8/6/7/5/4/3/2/4/2/ A, 
RESISTANCE TO t}a/7leleis/s/2/s/2] codes, 
RESISTANCE TO 1/2/5/6/8/3/4/ 7/2/39 GREATEST 
— = t/2 si4/8/7/6/2/9 _ GREATEST 
et pe «6111 617/4/3/ 5/8] 2] 4) 4 NONE 
specie Gravity §=|1/3/5|2/4)2/3/2/2/2| joAe 
STABILITY TO rizi2ial2iaieleis|7 oe 
tf 1/5/3/8/2/7/9|) 4/6/98 ons 
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t Hundred Watt Tungsten 


~ INK the 


* TWO weeks with Direc 












I unhesitatingly pronounce SIGNET best in each 


of the tests. ° Z 
-_ 
Analytical Chemist, 
209 Walnut Place, Philadelphia, Pa. 
PF [ ee , . ‘ . 
~RM ANEN] Signet Ink is made by the makers of LePage’s Glue. Just as 
LePage’s has maintained a quality-standard for a half-century, Signet 


WRITING FLUID 

: is creating an Ink class all its own. The results of the test given 

4 ACK above are incontrovertible proof of its value. And this is corroborative 

mneme 5 7 pc mn of tests made by other noted chemists, among 
LEDPAG ES” ewe them the Lederle Laboratories, of New York. 


ed 
Ritch en OS 7 ‘ . _ ” 
ERFECT INK FOR | SOUNTAIN P Will your ink stand this test? When an 
y lutely reliable ink can be had at the standard price 


why not use it for all your ink requirements? 


abso- 


Order a trial bottle of Signet from your stationer 
If he cannot accommodate you, write us direct, giv- 
ing the dealer’s name. Your order or inquiry will 
receive our prompt attention. 


RUSSIA CEMENT COMPANY 


‘Makers of LePage and Signet Products 
605 Essex Ave. Gloucester, Mass. 
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“Needs” or “Requirements.” 

\ fine point of language involving the regulations of the 
War Industries Board came to light in Chicago recently. 
Dwight Bros. Paper Company had a®contract to supply 
paper to the Cook County Board. The county made its 
usual order on the paper contractor for its requirements. 
The dealer was unable to make complete delivery on ac- 
count of the scarcity of stock, and was short 113 cases. 
The county board disputed the bill on the grounds that 
delivery was not made because it was short. The paper 
company stood back of its agreement with the War In- 
dustries Board to furnish the consumer’s “needs,” subject 
of course to the physical possibility to make delivery. 
Dwight Bros. Paper Company produced letters to show 
that when the contract was signed it was with the under 
standing that the literal terms would not be used in the 
event of their failure to deliver all the paper ordered be- 
cause of market conditions or the terms of their agree- 
ment with the war industries board. The agreement ts al 
leged to have provided that the terms of the contract 
would be held to have been filled so long as the company 
“kept the county going.” This they have done, they claim. 

Former Typewriter Man Now in Oil Business. 

J. W. Densford, for fifteen years a typewriter salesman 
in country and city, is now secretary and general man 
ager of The U-B Oil & Gas Company of Kansas City, Mo. 
He is also one of the seven directors of that company. 
Mr. Densford managed several branches for the L. C. 
Smith & Bros. Typewriter Company, resigning from the 
management of their Kansas City branch in March, 1917, 
giving his time to some oil interests which he had ac- 
quired Mr. Densford has had experience in oil fields, 
having lived in Oklahoma nine years as salesman and 
manager for the L. C. Smith & Bros. Typewriter Com- 
pany at Oklahoma City where he absorbed some knowl- 
nd how to get it. 


edge of oil 
National Salvage System Proposed. 
The War Industries Board is taking steps to perfect 


an organization to reclaim wastes At this time it is 
especially necessary to gather waste paper, cotton and 
woolen rags, steel, copper, brass, zinc, rubber, tin, lead 


The War Prison Labor and National Waste 
Reclamation. Section of the War Industries Board will 
prepare a working plan for every community of 5,000 
population and larger, to collect, dispose and secure 
specified prices for waste materials. Local councils will 
cover households, apartment buildings, department stores, 
office buildings, state and federal buildings, etc. 


Calendars Included in Conservation. 
Calendar manufacturers have received suggestions fron 
Washington that they reduce the paper consumption in 
future issues of calendars. If a certain calendar has been 
printed on stock 10x20 inches, it will be cut down to 
three-fourths of that size in the future Sixty-pound 
stock will be dropped, and forty-pound substituted. If the 
have been printed three to the sheet, they will 


tin foil, et 


months hav 
hereafter be run four to a sheet, saving one sheet on each 
calendar 
Rubber Stamps on the Non-Essential List. 

Despite the enormous use of rubber stamps in Govern 
ment and essential industry work, the War Industries 
Board has placed manufacturers on the non-essential list 
This does not imply the abandonment of the business, bi 
places nufacturers on the same level for coal, raw ma 
terial and labor as other producers who do not receive 


any kind 


t 


prioriti S 


Government Surveying Envelope Capacity. 


The W Service Committee of the Envelope Manufa 
turing Trade is compiling statistics showing the capacity 
of the industry. It is expected that the figures will deter- 
mine the distribution of Government orders for envel 
opes. It is known that many No. 9 and 10 envelopes ar« 
required for departmental use. The Government demands 
are so | e that « lian requirements will be more diffi 
cult t ever to satis 

The base of office linoleum is burlap This fabric is 
scarce, count of the war demand for sand bags. So 
an Ame an linol nanufacturer is organizing a plant 
to manufacture burlap here. Dundee, Scotland, has been 


urlap center heretofore. 
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Give Your Trade the 


Conveniences of 





Adjustable 
Telephone Brackets 








NOTE THE 
POSITIONS 


A war-time and peace-time business neces- 
sity. Conserves man power. Secures maxi- 
mum telephone efficiency. Speeds up service 
and economizes in time and energy. 

An assortment of Burns Brackets on hand 
will mean ready sales and interesting profits. 
Order a supply now while stock is still 
available. 


MANUFACTURER 
J; f : , / ij a 
COMPANY 
State and 64th Streets CHICAGO, U. §. A. 


Attractice Literature and 
Seles Helps Furnished 
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| FIRST AMONG 
PRACTICAL GIFTS 


Gift making will have a more practical 
purpose this Christmas than ever 
before. Shoppers will be looking for 
useful gifts at modest prices. It 1s 
the dealer’s opportunity to do a big 
business in Fountain Pens. 


SHEAFFER 


SELF FILLING 


FOUNTAIN PEN 


makes a most useful Christmas Gift at 
small cost—appreciated by everyone. 
It will pay you to have a good stock 
of SHEAFFER Pens on hand. Have 
them well displayed in windows and on 
the counter during the holiday season. 


Every SHEAFFER Pen you sell means repeat 
orders and new orders from the friends of 
SHEAFFER users. Don’t miss this opportu- 
nity to make your Fountain Pen business larger 
and more profitable. 


Profits on mail orders received by the 
company go to the dealer nearest the 
locality in which the sale was made. 
We co-operate instead of competing 
with our dealers. No branch stores. 









































W. A. Sheaffer Pen Company 


Fort Madison, Iowa 


Service NEW YORK CITY CHICAGO KANSAS CITY SAN FRANCISCO 
| Stations 203 Broadway 504 Consumers Bldg. Gateway Station Monadnock Bidg. 
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HE PRODUCTS of EBERHARD FABER are made in 


this extensive manufacturing plant in Brooklyn, N. Y., and have 
for many years carried to all the countries of the world the best slogan 
we could think of 


“Made in America” 


The firm of 


EBERHARD FABER 


Is strictly an American house, the owners being 
native born citizens of the United States. 


Established in New York in 1849 


The Oldest Pencil Factory in America 
Makers of the famous 


“Van Dyke’ Drawing Pencils 
‘“Mongol’’ Lead Pencils 
Eberhard Faber Penholders 
Rubber Bands and Rubber Exasers 


TRADE MARK 


<> 


SERVICE QUALITY 


New York Chicago Boston San Francisco 
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Manufacturers Posted on Priorities. 

About 1,200 manufacturers and jobbers met at Hotel 
Astor, New York, N. Y., to discuss their troubles with 
priorities allotments October 16. Charles K. Foster, vice- 
chairman of the Priorities Committee of the War Indus- 
tries Board, and Maurice Hirsch, secretary of the Priori- 
ties Division, explained the regulations and listened to the 
difficulties of manufacturers in many lines. One manu- 
facturer of wire clips said he had large contracts with the 
Government, requiring quantities of tinned wire. He had 
been unable to secure material to complete his contracts. 
He was informed that the Government applies to itself 
the same rulings it appliés to other consumers, and that 
it was possible that the Government departments which 
had ordered the fastemers might be able to worry along 


without them. 

Mr. Hirsch made clear the fact that the priorities and 
preference lists had nothing to do with each other, the 
preference lists being a tabulation of industries and plants 
entitled to preference. Several complained of inability 


— ——— —— — —= TS 
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The Oliver Typewriting School, Established by the Oliver Type- 
writer Co., 19th Street and Pennsylvania Avenue, Wash- 
ington, D. C., Giving Free Instruction in 
Touch Typewriting. 


to secure enough raw material to warrant their taking 
contracts. The Priorities Division took the stand that the 
Government would not allow the accumulation of raw 
material stocks at this time. Advice was given manufac- 
turers to go ahead and make up all raw material stocks, 
assuming that they would be able to get more materials 
when they were required. It was pointed out that there 
would necessarily be shortages in certain lines because of 
the tremendous needs of the Government for war work. 


Assistance was given several manufacturers to help 
them to locate themselves in the extensive catalogue of in- 
dustries, so that they could know to which authority to 
appeal for a priority rating. Many present announced that 
their industries had never been classified, and therefore 
they did not know where they stood. 

A characteristic incident of war time difficulties was 
cited by Mr. Foster. It concerned a big tobacco corpora- 
tion which had difficulty in getting brads to nail down 
cigar ‘box covers. A keg of brads costing $13.80 was 
needed in New York, and the effort was made to secure 
the brads in Cleveland, and provide transportation. The 
purchasing agent of the company was sent to Washington, 
and also the company’s attorney, a leading member of the 
New York bar, in an effort to pry the brads loose. The 
claim was that a big industry was held up because of the 
lack of small nails. 
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No More Bright White Paper. 


Owing to the needs of the Government for chlorine, the 
paper industry is to be placed on rations. It is expected 
that a War Industries Board order will be issued before 
January 1 cutting down the use of chlorine bleaching pow 
der to about 50 per cent. This will affect all printing 
papers, including that used in publications, and that em 
ployed by advertisers in printing their literature. Stock 
will be far dingier than in the past, or it will be tinted 
An effort will be made to secure uniformity of color, so 
that no undue advantage may be given to customers of 
certain mills. It is expected that there will be difficulties 
in the manufacture of paper due to rosin, which in the 
partially bleached pulp may interfere with the operation of 
the machines. 


Fourth Liberty Loan Excess $800,000,000. 

The Fourth Liberty Loan of $6,000,000,000 was over- 
subscribed $800,000,000. During September the German 
government managed to float its ninth loan of $447,000 
000. The eighth German loan of March was $3,750,000,- 
000. At present the German people are hoarding the 
paper currency, which is being printed in bale lots. They 
cannot get hard money to hoard, and risk fiat money that 
may be worthless after the declaration of peace. 


910 OLIVER Typenriter Agency 910] 
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New Agency of the Oliver Typewr:ter Company, 910 14th 
St 


reet, N. W., Washington, D. C. 


Pen Conservation Details Announced. 


The War Industries Board has published its regulations 
governing the manufacture of pens. The aim is to reduce 
the number of types and sizes. Brass and nickel-plated 
pens will not be manufactured during the war period. Th: 
styles of pens will be limited to thirty made of steel, four 
teen in nickel-plated and but one ruling pen, with three 
widths of points. Pens will be packed in one-gross boxes 
Assortments will not be sold as such. When stocks on 
hand are exhausted pen manufacturers will not furnis! 
counter show cases and display fixtures. The new regu 
lations have gone into effect. 


Commercial Scholarships for Export Salesmen. 


A suggestion is offered in Consular Reports, by C 
Francis J. Dyer, of Tegucigalpa, Honduras, to the en 
that commercial scholarships be established by United 
States chambers of commerce and other trade bodies. The 
plan is to send our students to Latin-American countries 
to train men to represent North American business inte 
ests in the Southern republics. The advantage in tl 
plan of the study of Spanish and Portuguese at home lies 
in the facilities for learning the vernacular language, and 
studying the habits and manners of the people of the 
Latin-American countries. 
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OUR BONDS 
AND LEDGERS 
REQUIRE NO 
EXPLANATIONS 








& 
CHIEFT IN 
4 BOND 


NEENAH PAPER COMPANY 


NEENAH, WISCONSIN 
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Big Sales Opportunities Come Seldom 


A dealer has comparatively few opportunities to add worth- 
while features to his line. The field seems well-occupied. 
Attractive items in the automatic office appliance line are 
distributed direct. The opportunities, without tying up 
considerable capital, are slight. 









New Model No. 3 
National Portable Typewriter 


THE NATIONAL TYPEWRITER 








offers a quick turn-over for stationers, meets a growing demand outside the 


-staple field, and extends the opportunities for paying service. Scores of small busi- 


ness men, writers, preachers and professional men need a personal typewriter. They 
look for a machine which will do good work and make clean carbon copies for the files. They want a 
machine that is easy to learn, and stripped of the superfluous attachments that confuse the untrained 
operator. They want a machine that will stand up under rough conditions, without great care. 


You Can Sell National Portable Typewriters and Make Money 





The National Portable Typewriter weighs matic line space lever; shift keys on both 
but a little over 9 pounds, non-folding, yet sides; splendid action and great speed; back 
only 6% inches high. Standard Type Bar spacer; tabulating device; two-color ribbon: 
Construction. Cold rolled steel frame practi- beveled traveling case ° 

cally indestructible. Carriage full size, with fitted with lock and key. Low Price 


expensive ball bearing construction. Auto- 


If you have never sold typewriters, we make it possible for you to mee buyers, 
demonstrate the machine and sell the prospect. Our Ten Minute Sales Demonstration actually lands the 
business. Write your address on a postcard, or write a letter. If we have no dealer in your city we will 
send you information and make you a proposition. There is no obligation to you. 


National Typewriter Department 


REX TYPEWRITER COMPANY 


180 North Wabash Avenue Chicago Illinois 


European Director: 


M. PIERO CASTELLI DELLA VINCA, Quercianella, (Livorno) Italy 
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Berger Plant 100‘, in Fourth Liberty Loan. 


On Saturday, October 5, every employe of The Berger 
Manufacturing Company, Canton, Ohio, from the presi- 
dent down formed in line and accompanied by the Canton 
Grand Army band and the factory band marched from 
the plant through the business section of the city, halting 
at the court house, where they were addressed by Judge 
Henry W. Harter, chairman of the Fourth Liberty Loan 
committee of that district 

The occasion of this parade was the celebration of the 
achievement of having reached 100 per cent in the Fourth 
Liberty Loan campaign. Every employe in the plant had 
iore bonds. The total subscrip- 


subscribed for one or ! 
tion was $500,000.00. 

When it is considered that this campaign among two 
thousand workers was completed in 4% days, with the 
amount subscribed more than double any subscription 
secured in any previous war campaign; that the work was 
done more easily and in a shorter time and that no one 
failed to buy, it is easy to understand the spirit which 
exists in that organization. 

Not only is this spirit evidenced by the results of this 
campaign, but by the manner in which the employes are 
sticking on the job Practically the entire equipment 
and man power of this plant (including the men who in 
normal times sell its products throughout the United 
States) are now employed in producing sheet metal 
products of different kinds for the Government The 
workers have realized the necessity of supporting the 
Government 100 per cent through the efforts of their 
hands and minds and, therefore, it is not strange that 
they also were quick to support the bond issue to the 
fullest extent 

Their parade, which was over a mile long and included 
many special features in the way of original signs and 
exhibits, is said to be the largest industrial parade ever 
put on in Canton and served as an inspiration to the city 
as a whole to reach and pass its quota in the Fourth 
Liberty loat 


Stationer Transformed Into Trench Fan. 


In writing to a member of the staff of Geyer’s Stationer 
Sergeant S. C. Burgoyne told of several interesting ex 
periences on the battle front in France. On one occasion 
he had a furlough which enabled him to go to a nearby 
city, which was a treat for a man who had not had such 
a chance since he entered the trench life. As is natural, he 
sought a restaurant 

“IT looked at the menu and said, ‘Waiter, bring me every 
thing vou have.’ We started with champagne, then soup, 
salad, steak, fried eggs (4), potatoes, stuffed tomatoes (no 
coffee to be had), butter, grapes, peaches, plums, and | 
think that covered it. I didn’t care whether it cost $1.00 


or $25.00. I wanted to see how it felt to order and eat 
a meal like a gentleman from real plates on a tablecloth, 
etc.—you know how it is. To give you some idea of the 


prices of eatables over here, when you are able to get 
them, and that is only in the big towns, no eatables except 
nuts, beer and wines can be bought in any other place but 
the big centers: Cantaloupes, $1.00 each: peaches, 80c 
for six; cookies, $1.00 per pound. Candy that you pay 
$1.00 per pound for costs us about $5.50. 

“So you can readily see how I spent $50.00 in two after 


noons and had nothing to show but a can of Tuxedo to 
bacco, a few postals and a souvenir for Doll. It’s a good 
thing we don't get near a town very often But here is 
where the Y. M. ¢ \.. Red Cross and Salvation Army 
come in 

Here is what Sergeant Burgoyne says about the Ameri 
can fighting spirit, and how it affects the enemy 


‘I cannot tell you much about what went on at the 
front; all I can say is that we were exceeding 


ly fortunate 
in all our undertakings. The day after we left the bovs 
vho relieved us caught hell from the Boches and had quite 
a bad time of it. But you can take it from one who knows 
that old Fritz’s days are numbered. Fritz in all his days 
has never been up against such a rough bunch as the 
Yanks When thev get in a charge or go over the top, 
no one can hold them: they tear their clothes off and go 
ifter them like mad men and sure do rip things up. You 
see the secret of the whole thing is the American pe 
That pep 1 re than offsets the Germans’ scientific method 
of killing dos But oh, bov! how the pep catches then 
It is simply beyond the Boche: he can’t understand us.” 








FRANCE 








Agencies 
Wanted 


I wish to represent in 
France, American 
manufacturers of 
office furniture and 
other appliances, in- 
cluding typewriters. 
I have two retail stores 
in Paris and agents all 
over France. 





124, rue Lafayette Paris 
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FOx PORTABLE 


COHE New Fox Portable is the 
light, efficient, portable writ- 
ing machine you have been 

waiting for. “Self-folding,” sturdy, 

complete-—practical in every detail, 
it has met with instant and enthu- 
siastic approval wherever shown. 

q Every effort is being put forth to 

build up production on this model rapidly. 

Now A Fox Dealership now includes 

included this as well as the Standard 

~ _ ge... Models for office use, and a 

Fox dealer can meet Every 


typewriter requirement of 
ship Every prospect. Think it over. 


in a Fox 


Dealer- 


@ Desirable territory is being rapidly con 
tracted for by reliable, established dealers 
in all parts of this, and foreign countries. 


WRITE FOR DETAILS 


N.Y Offrces Factory & Gen/ Offices 
2 East 23d Jt Grond Rap ds, lech 





New Foreign Trade Publication. 

“Foreign Trade Thought of 1918” is a new publication 
issued by the Irving National Bank in its foreign trade 
series. 

In “Foreign Trade Thought of 1918” excerpts from ad- 
dresses delivered at the fifth national foreign trade con 
vention, held in Cincinnati, have been classified so as to 
emphasize outstanding ideas, such as: Co-operation; The 
Need for Nationalizing Effort; For Creating an Adequate 
Merchant Marine; For Adjusting Vision to the Needs of 
the Whole World. 

The foreword urges the establishment of foreign trade 
as an American institution. It does not advocate indis- 
criminate competition or a measuring of commercial prog 
ress in terms of “War After the War.” But it does point 
out that the slogan of the five conventions, “Greater pros 
perity through greater foreign trade,” will be realized 
only through recognizing the value of wholehearted, cor 
centrated effort, intensified zeal and activity. 

St. Lcuis Banker Takes Eastern Post. 

J. A. Lewis, who was recently appointed a vice-presi 
dent of the Irving National Bank, New York, assumed his 
duties with that institution on November 4. He was for- 
merly vice-president and cashier of the National Bank of 
Commerce, St. Louis. 

Although the Middle West has been his field of activity 
he is well known in New York banking and commer 
circles. This appointment means new opportunities 
him and increased service on the part of the Irving. 





Charles L. Mitchell an Influenza Doctor. 

Charles L, Mitchell, of Crane & Company, Topek: 
Kan., has earned the honorary title of “Doctor.” During 
the prevalence of influenza at Topeka the Crane Company) 
used a large ad in the State Journal, most of which was 
devoted to proper treatment for the prevention of inf 
enza. The precautions necessary to avoid contagion wet 
given at length. While the ad was conspicuous as 
public health promoter, it did not fail to make a dir 
appeal for business. The effectiveness as direct advertis 
ing was greatly increased by the public-spirited effort 
prevent the spread of influenza. 





Office Furniture Manufacturers’ Conference. 

A meeting of othce furniture manufacturers was sched 
uled for October 26 in Chicago to discuss conservati 
matters and submit recommendations to the War Tr: 
Board. Untortunately the prevailing influenza epider 
caused a postponement, and the adjourned meeting has 
not yet been called. 

It had been planned to have an office furniture divisio: 
as a part of the activities of the American Furniture Mar 
ufacturers’ Association, held in Cincinnati September 17 
It was felt, however, by the manufacturers of office furt 
ture that they did not have problems in common w 
those making household furniture, so they did not affili: 
with the American Furniture Manufacturers’ Associatiot 
So much of the production of office fyrniture manuf 
turers is devoted to the uses of Government departments 
and contractors for the Government, that the questions 
priority are separate and distinct from those of mat 
facturers of household furniture. 

The office furniture manufacturers’ division of the 
niture industry will be classified under Office Desks, Off 
Chairs, Office Tables and Filing Equipment and Supplies 
It 's hoped that the trade can gather at an early date 
some central location, and consider the requirements 
the industry Following the usual procedure, the re 
mendations of the meeting will be submitted to the W 
Trade Board. It is expected that the War Trade Boar 
will act on these suggestions as quickly as they are ré 
ceived, and take official action. 





+ 
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Brazil Legalizes Use of Typewriter. 


\ measure permitting contracts with the Govern 
to be presented in typewritten or printed form has just 
been sanctioned by the president of Brazil, according 1 
Vice Consul Richard P. Monsen of Rio de Janeiro 
the past, documents of all kinds, including all legal pa 
pers, have always been required to be written | 
but the increasing use of American typewriters in Bra 
has now caused the Government to give the writing 
chine a legal status: This change has been due lars 
to the efforts of Charles H. Pratt of the house of Cas 
Pratt, which has represented the Remington typewrit: 


interests in Brazil for a number of years. 
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HATEVER conditions—of wear— 


_ appearance—or price—are put up to you 

by your customers, you can meet them— 

promptly —fully—if you carry our brands of 
Typewriter Ribbons and Carbon Papers. 


Think what that means, for your most exact- 
ing trade! 


Highest efficiency in factory methods, plus 
perfect fabrics and really fluid inks, combine to 
make each of our brands a master of the situation 
it is called upon to meet. 


The renewing qualities of our Ribbons are 
remarkable. 
Ask for samples and terms. 


The Miller-Bryant-Pierce Co. 


General Offices and Factory, Aurora, Illinois 


Branches: Chicago, New York, St. Louis, Detroit, Milwaukee, Cleveland, 
San Francisco. Milan, Italy 
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BALTIC POST BINDER 


‘i 


YORKSHIRE POST BINDER 


var. 


YORKSHIRE TOPLOC POST BINDER 


re 


SAXON TOPLOC POST BINDER 








Mas’. Plies” o\ 


ALUMINUM LOOSE SHEET HOLDER 


YORK LOOSE SHEET HOLDER 
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NATIONAL LOOSE SHEET HOLDER 
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Sell Them A NATIONAL 


For Every Corner Of Their Business 


ENERAL facts, details in item, compre- 
hensive surveys, concise reports—your 
customers want to get at them all with 

the greatest possible economy of time, labor 
and cost. The National Line of Blank Books 
anticipates every one of these recording re- 
quirements and the wide range of styles and 
prices makes it possible for each customer to 
select the particular book that best suits his 
purpose and his pocketbook. Every book is 
the best that scientific planning and construc- 
tion, and first quality materials and workman- 
ship can make it. 

Are you in the habit of passing along this 
important information to vour trade? Their 
complete satisfaction with every National 
purchase makes their repeat orders frequent, 
automatic—and very profitable for you. 


NATIONAL BLANK ROOK (0. 


HOLYOKE, [MASSACHUSETTS 
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Elements of Retailers’ Expenses. 


A circular letter signed by John M. Cooper, chairman of 
the retailers’ committee on standardizing of the National 
Association of Stationers and Manufacturers, calls for 
data on the costs of doing business in retail stores. The 
information is to be used, not only to establish standard 
costs of doing business, but to have data available for 
submission to governmental! authorities when considering 
regulations bearing on the stationery field. Every precau- 
tion was made by the committee to keep the reports con 
fidential. The various items of expense were classifed 
under the following headings 

Trading expenses (selling): Sales, salaries and com 
missions, advertising, traveling, miscellaneous. Delivery: 
Salaries, delivery equipment express, delivery equipment 
depreciation, car fare, etc. General trading Insurance, 
tax, licenses, salary cabinet workers, department general 
expenses, entertainment, heat, light. Business and man- 
agement Executive salaries, clerical salaries. General 
Rent, telephone, telegrams, lights, miscellaneous. Float- 
ing: Postage, dues and subscriptions, office expenses, do- 
nations. Financial: Losses account, bad debts, interest 
on investment, interest on borrowed money, legal ex- 
penses, unclassified. Depreciation: On fixed equipment, 
on stock 

Grand totals. It was also requested that the amounts 
in annual business for the following lines be filled in: 

Office supplies and commercial stationery, office furni- 
ture and filing supplies, school books, reading books, etc., 
miscellaneous. Total Direct government business, indi 
rect government business (government contractors and 
manutacturers engaged principally on war orders). 


Wholesalers’ aieneienh in New York Novem- 
ber 18. 


The convention of the Wholesale Stationers’ Associa- 
tion, which was postponed on account of the influenza 
epidemic, will be held at Hotel Astor, New York, N. Y., 
November 18, 19 and 20. The program will follow the 
lines indicated in our issue of October, with a few addi- 
tions. Henry P. Dimond, of San Francisco will discuss 
“Local Trade Associations and What They Should Ac- 
complish.” There will be a paper on the cost of doing 
business today compared with costs of normal times, and 
a paper, “Terms, Cash Discounts, Datings, Trade Accep- 
tances, Etc.”” Reservations indicate that about sixty will 
be present at the convention. 

Reports are scheduled from the following committees 
Ink Committee, W. A. Buetell, chairman; Blank Book 
Committee, H. A, Whiteman; Tablet and Paper Commit- 
tee, I. A. Hirshberg; Pen Committee, Harry Haupt; Pen- 
cil Committee, A. L. Salomon; Playing Card Committee, 
F.. B. Geil; Miscellaneous | Committee, Frank A. Weeks. 


New “Who’s Who” Out. 


The tenth edition of “Who’s Who in the Stationery 
World,” dated September, 1918, has just been issued. This 
publication contains a complete list of the members of 
the National Association of Stationers and Manufacturers, 
all its officers, and a useful list of wholesale dealers who 
are members of the association, as well as of manufac- 


turers. The new “Who's Who” book is larger than its 
predecessors, since the association has received many new 
members since previous books were issued. Those who 


desire to obtain additional copies should write to Charles 
N. Bellman, 321 Superior street, Toledo, Ohio 


California Stationers Hold Convention. 


\ convention of the stationery jobbers from San Fran- 
cisco and Los Angeles was held at Del Monte the latter 
part of September. They spent three days there mingling 
business and pleasure with successful results. The San 
Francisco delegation was composed of John T. Gilmartin 
of the H. S. Crocker Company: Edw. E. Crandall of the 
Schwabacher-Frey Stationery Company; A. C. Moench of 
A. Carlisle & Company; J]. M. Patrick of Patrick & Com 
pany, and Al Jones of the Bert M. Morris Company. Sev 


eral travelers accompanied them in the machines of Mr 
Crandall and Mr. Tones Chey were W. Hart Palmer, the 
Pacific Coast representative of the ,oorum & Pease 


Loose Leaf Company: Geo. Reindell, who travels for the 
I 


Pencil Company; Wm. Metzger, of the C. R. Gib 
son Company, and Wm. Reid, representing the American 
Pad and Paper Companxw. The Los Angeles visitors were 


A.P PL, 
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reat 


Unity 


and 


Strength 


The Government, Banks and 
other large institutions are using 
them to facilitate business and 
for strength. 


Bemis Coin Bags 


will serve your business with 
the same exactness and satis- 
factory service. Each bag holds 
at capacity astipulated amount, 
and becomes a Currency unit 
for convenience in handling and 
accounting. 


W rite for Catalogue, Prices and 
Special Dealer Information. 


EMIS 





Cupples Station St. Louis. Mo. 
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You Must Prove Your Income 


The Income Tax Law makes it imperative that every man in business keep accu- 
rate record of his receipts and disbursements so that he can fill out the Income Tax 
schedule correctly. GUESSING WILL NOT DO. 


The Weekly Income Record 
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is a specially prepared book for recording receipts and disbursements of your 
business from which you can easily figure your personal income in a manner 
satisfactory to the Government. The WEEKLY INCOME TAX RECORD is so 
simple that a child of fifteen years can keep it, and if properly heeas enables you 
to fill in the Income Tax schedule correctly and without guesswork. 
REMEMBER, THAT, WHETHER YOU ARE LIABLE TO TAX OR NOT, 
YOU MUST BE IN A POSITION TO PROVE YOUR INCOME AND EXPEN 
DITURES TO A PENNY. 

You do not have to be a bookkeeper to keep your records in the WEEKILY IN 
COME RECORD, and it does not take much time. 


EASY TO KEEP—-ACCURATE-—SATISFACTORY TO YOU AND TO THE GOVERNMENT 


Price || 00 Postpaid 
Including One o Year’s Service 


For Sale by 


Office Appliances, 417 South Dearborn Street, Chie. lil. 
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Christmas Gifts 
that live the whole year thru 


[- P= 


Memo Books The high grade I-P Loose Leaf Memo Book 
in Morocco binding has long been one of the standard offerings at 
Christmas time. It is a useful gift and one that is always appre- 
ciated by the recipient, whether man or woman. 


Diaries The unique arrangement of the I-P Diary, the conve- 
nient daily index for quick reference, and the fact that extra leaves 
can be added make it an especially attractive gift. It is bound in 
(;senuine Morocco. 


Recipe Books The man who is seeking a useful gift for a 


wife, mother or sister that is enthusiastic over her skill in the 
culinary art, will be instantly attracted by the idea of giving a 
loose leat recipe book for the classification of her favorite recipes. 
co Poa 
* s 
Military Note Books  Ailtho designed primarily for the 
use of men in the service, the I-P Military Note Book is sure to 
find a permanent place in peaceful times as the personal note book 


of the busy man of affairs. 


e}- Pc 
This year as never before the intelligent buyer will turn away 
from valueless baubles to the more substantial, service-giving, 
useful-the-year-round sort of presents such as the time-tried and 
proven I-P Specialties described above. We shall have some good 
display features for these lines. Ask about them. 


IRVING-PITT MFG. CO. 


Kansas City Chicago New York 
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The Logical Line!! 





A Duty we must 
not shirk — Buy 
Liberty Bonds. 





AR pursuits are drawing 

from offices and stores an 
army of workers. These work- 
ers must be replaced by labor 
saving devices and expedients. 
Better business methods, time 
and labor saving records — 
these are uppermost in the 
minds of business executives 
during the recent national 
emergency. 


The dominating feature of the 
Cesco Line lies in its extensive 
assortment of Accounting 
lorms—Ready Made Systems 
for every line of business. 
These up-to-date systems — 
representing the last thought 
in modern accounting — are 
real short cuts that instantly 
appeal to your customers. 





SEND FOR CATALOG 


The Cesco Catalog containing 
our complete line of forms and 
binders will gladly be sent on 
request. Our dealers proposi- 
tion will interest you. 





To subscribe is to 
LEND—not Give. 
Send the Fourth 
Liberty Loan 
‘fover the top.’’ 





THE C. E. SHEPPARD CO. 
C@cc- LOOSE LEAF @@cc- 


303-311 Hudson Street 


NEW YORK 
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Henry W. Stacey of the Grimes-Stassforth Stationery 
Company; Fred Young of the Cunningham, Curtiss & 
Welch Company; W. G. Hara of the Zellerbach Paper 
Company, and S. Cahen of the Cahen-Strodthoff Company. 


Baltimore Stationers Hold Rousing Meet. 


September 27 the Baltimore Stationers’ Association held 
a meeting in the Emerson Hotel. The meeting was in 
spirational in its aims, as President J. Edward Richardson 
wished to develop co-operation among members, as well 
as co-operation with the Government in its Liberty Loan 
activities, and conservation requirements. Addresses were 
made by W. Booth Settle, John H. Saumenig and J. Ed 
ward Nunn. Members registered as present included: J. 
Edward Richardson and Henry C. Curlander, of J. Edward 
Richardson & Company; Charles E. Falconer and W. C. 
Stratford, the Falconer Company; S. T. Weis, the Hirsh- 
berg Art Company: John W. Kennedy, John W. Kennedy 
& Company: W. Booth Settle and Morris Westerkam, 
Commercial Stationery and Printing Company; Theodore 
A. Steinmuller and Jesse G. Kaufman, Lucas Brothers; S. 
T. and S. J. Thalheimer, Meyer & Thalheimer; J. Edward 
Nunn Book Depository: John H. Saumenig and Newton 
R. Haen, John H. Saumenig & Company; Henry T. Rittler, 
the Rittler Company; Thomas M. Herrmann, the Dulany 
Verney Company; J. H. Holthaus, H. M. Biden & Com- 
pany; Charles C. Abbott and John P. Black, Marcus W. Wolf 
Company; Edward H. Gorsuch and Regan R. Spencer, the 
Price Company; Andrew G. Miller. Kohn & Pollock Com- 
pany; John G. Hulett, Baltimore Office Supply Company: 
J. B. Ensor and H. E. Fdwards, Hiram F. Henderson & 
Company; M. F. Leimkuhle. Wm. Sch‘effenacker & Com- 
pany: S. L. Kaufman, Baumgarten & Company 


Chicago Stationery Division Goes Over Loan 
Quota. 


Subdivision H of Division No. 23, including stationers 
metal and rubber stamp manufacturers, stationery and 
school supply manufacturers and book publishers, with a 
quota of $322,300 as their share of the recent Fourth Lib 
erty Loan, came to bat with a total subscription of $566,- 
300. 

The vice-chairman in charge of the subdivision was John 
W. Ogren, chairman of the Chicago Stationers’ Associa 
tion. The captain was Charles F. Evans. who was as 
sisted bv Louis Melind, Sidney E. Collins, W. F. Modene, 
M. N. McCune, Harold B. Struble, Donald C. Miller. John 
A. Tones, A. K. Vinton, F. L. Roe, F. W. Reilly, Charles 
E. Burroughs, F. E. Reeve, Edward E. Armstrong, Lin 
coln W. Walter. G. W. Edwards Charles L. Major, Leslie 
©. Stevens and Mrs. F. W. Reilly. 

E. U. Kimbark was chairman of Division 23 


New York Stationers Make Fine Loan Record. 

The Stationery and Stationery Specialties Committee of 
the New York Liberty Loan Committee, Edward FE 
Huber, chairman, states that the total subscriptions to the 
Fourth Liberty Loan through their committee amount to 
$2.773,450. The quota assigned was $2,750,000. It is grati 
fying to know that our friends in the East did their part 
so generously in over-subscribing the loan. Mr. Huber 
desires to express his thanks to the members of the com 
mittee, all of whom gave their earnest co-operation in the 
work. He also expresses thanks to the salesmen assigned 
to the committee as solicitors and to Frank T. Harrington 
and H. D. Shipman, to whom much credit is due for their 
constant attendance at headauarters directing the sales 
force and caring for the details of the work 

A number of New York concerns in the office appliance 
field were awarded Industrial Honor Pennants for having 
secured Liberty Loan subscriptions from at least 75 per 
cent of their employees. The list includes: Arthur, Moun- 
tain & Co.; Amberg File & Index Co.; Eberhard Faber: 
Enlow Co., Inc.; Miller & Wright Paper Co.: American 
Lead Pencil Co.; Traun Rubber Co.: L. E. Waterman: 
Charles E. Weyand & Co.: Jos. Dixon Crucible Co.: 
Fiedler & Hanau:; Supplv Bureau; Jos. L. Porter & Co 
C. E. Sheppard & Co.; W. C. Horn Bros. & Co.; Sanford 
Manufacturing Co 


Hartford Stationers Overscribe Heavily. 

The office Eauinment Conimittee at Hartford. Conn 
had a quota of $50.000 assigned to the trade, comprising 
the commercial statiorers, office equipment dealers and 
typewriter agencies. Under the lead of Gustave Fischer 
the committee made quota, and then started to double it 
They over-reached, and nearly trebled the goal assigned 
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Adding Machine Rolls 


For Burroughs, Wales and 
Dalton Machines 


2%, and 33 in. widths. Rolls 33 in. diam- 
eter. Wound on White Hardwood Spools. 


WE CAN MAKE PROMPT SHIPMENT 


Write for Prices 


Menasha Printing & Carton Co. 
MENASHA, WIS. 
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CHRISTMAS CHECKS 
CHRISTMAS ENVELOPES 
GIFT CERTIFICATES 
BONDS 
STOCK CERTIFICATES 
CALENDAR PADS 
PICTORIAL BLOTTERS 
Everything for the Print r 





GOES Sanaa 
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No. 1860F 


Business Atmosphere 
In Office Furniture 


HE individuality of a business can be ex- 

pressed in its office furniture. Simplicity or 
elaboration, conservatism or display can be char- 
acterized, both in. material and design. We have 
done some of the handsomest office interiors for 
exacting purchasers. We solicit your business for 
handsome office furniture suited to the needs of 
your special trade, who desire attractive office 


furniture. 


Write for the artistic 
Stow-Davis Catalog. 


Stow &» Davis Furniture Company 
80 Front Avenue, Grand Rapids, Mich. 

















SE 


GLEICH’S 
INK 


Gives the Service 
Demanded by 
Modern Efficiency 


Made in Six Colors 


Catalog sent at your request 


Manufactured by 


THE COMMERCIAL PASTE CO. 


COLUMBUS, OHIO, U.S. A. 











The committee turned in a total of $131,800 for the Fourth 
Liberty Loan. A booth was established in the Fischer 
store, in charge of the wives of committee members. They 
raised $27,500 through their activities at the booth. 





Philadelphia’s Annual Meeting. 

October 11 the Philadelphia Stationers’ Association held 
its annual meeting at the Bellevue-Stratford. A dinner 
preceded the business meeting. Covers were laid for 
forty. The prevailing topic of the various speakers was 
the Liberty Loan campaign. The old officers were unani 
mously re-elected, comprising: Harry A. Prizer, presi 
dent; Frank R. Welsh, first vice president; Lewis A 
Hawkes, second vice president; Dr. Philip Jaisohn, treas 
urer; Francis B. Irwin, secretary; William Henry Brooks, 
Roland Altemus and A. Pomerantz, executive committee 

Sidney J. Burgoyne thrilled the audience in his reading 
of letters from the front written by his sons, Sidney C. and 
David. 


Final New York Golf Tournament. 


The final golf tournament of the 1918 season was sched 
uled for October 29, at the Siwanoy Country Club, Mt 
Vernon, N. Y. Seven members are tied for the season’s 
cup, so the contest offers unusual interest. The following 
members have five points each: A. W. Williams, Ralph 
Kennedy, Harry Haupt, Sterling Horn, William C. Horn 
Dan Jonas and L. H. Isern. 

About twenty golfers played in the final contest of the 
1918 season by the Stationers’ Golf Club, October 29. The 
match terminated in a dinner, enlivened with vocal and 
instrumental music. The prizes were awarded at the din 
ner. The season cup went to L. A. Isern. The trophy 
for the day’s play went to Arthur Staveley. 

The board of directors for next season was chosen. It 
comprises Eberhard Faber, W. G. Whittemore, Arthur P 
Jackson, Arthur Bainbridge, Harry Haupt, A. W. Wil- 
liams and Robert Brundage. 

Following are the records for the season’s cup: L. A 
Isern, gross, 98, handicap, 10, net, 88; Stanley Horn, 
gross, 95, handicap, 6, net, 89; Will Horn, gross, 102, han 
dicap. 12, net, 90; Harry Haupt, gross, 114, handicap, 24, 
net, 90; Ralph Kennedy, gross, 113, handicap, 18, net, 95; 
D. H. Jonas, gross, 129, handicap, 28, net, 101. 

The day's score was: Staveley, gross, 89, handicap 
5, net, 84; Morris, gross, 122, handicap, 36, net, 86; Ward. 
gross, 128, handicap, 36, net, 92; Lindsay, gross, 114, hand 
icap 22, net, 92; Brundage, gross, 117, handicap, 25, net, 92; 
Bainbridge, gross, 119, handicap, 24, net, 95; Rose, gross 
112, handicap, 15, net, 97; Grimler, gross, 105; handicap, 
6, net, 99: Faber, gross, 112, handicap, 12, net, 100; Jack- 
son, gross, 120, handicap, 20, net, 100; Griffen, gross, 133, 
handicap, 30, net, 103; Kimpton, gross, 143, handicap, 30, 
net, 113. 


Typewriter Auditors Hold Convention. 


The annual convention of the auditors of the L. ¢ 
Smith & Bros. Typewriter Company was held August 17 
at Arrowhead Inn, Fourth Lake, N. Y., in the Adirondacks 
The business sessions were held on the porch of the 
Inn. The party journeyed to the convention in automo 
biles. A Sunday excursion by boat through the chain o 
lakes was provided by H. W. Smith, treasurer of the cor 
pany. 


Comprehensive Office Furniture Catalogue. 


The Weis Manufacturing Company, Monroe. Mic! 
issued its new general catalog No. 18, which displays an: 
describes a complete line of office furniture, filing devices 
accessories and supplies and sectional bookcases Phe 
catalogue is handsomely printed, and shows the line in 


full detail. 


1 


Connecticut Valley Stationers Postpone Meeting. 
The Connecticut Valley Stationers’ Association called 
off the meeting to be held at Hartford on October 23 
The action was brought about by the influenza epidet 
The McKenzie Engraving Company, 178 Congress 
street, Boston, Mass., is sending out to the trade some 
attractive examples of “The Boston Line” of holiday 
greeting cards under various designations, such as “I'1 
Always. Always Greeting You”; “When My Ship Comes 
In”: “Lick the Stamps and Lick the Huns”: and “Know 
ing You Are Fond of Steel Engravings.” The last two 
numbers provide a space for a thrift stamp in a holly bor 
dered rectangle at the left of the greeting sentiment 
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THE Most IMPORTANT WORD IN THE 


ENGLISH LANGUAGE TODAY IS 


SERVICE 


X PLOITING one’s patriotism or loyalty to coun- 
try for the purpose of advancing one’s interests 
commercially, is to our mind the poorest kind of 

taste and the cheapest kind of publicity. 


We are of course mighty proud of the men who have gone from our 
organization to fight the battle of the world, but our imagination does 
not extend far enough to enable us to advance this as a logical reason 
why we should be given commercial preferment. 


However pleasant theorizing may be as an after dinner diversion, the 
business of the day following forces us to deal with conditions and 
facts as they actually exist. In order therefore to call your attention 
to fact No. 2, we are forced to mention fact No. 1, viz.: that the war 
has made heavy inroads on our selling organization. The second and 
most important fact to which we call your attention however, is this— 


WE INSIST UPON MAINTAINING SERVICE EVEN AT 
THE EXPENSE OF SALES 
rhe importance of machine accounting and the advantages accruing 


from the use of Kalamazoo Loose Leaf Devices are so well known as 
to preclude the necessity of argument in their favor. We therefore 


ask you to sell yourself, with the positive assurance from us that 


“ONCE SOLD ALWAYS SERVED” 


KALAMAZOO LOOSE LEAF BINDER CoO. 


KALAMAZOO, MICHIGAN 















































172 OFFICE APPLIANCES Vovember, 1 








v\ 
KA 





NO NGNG NBN NG NG NOVGV OVO NOV OVNOGN OVO 




























Thousands of People Think MultiKopy 
When They Think Carbon Paper 


You don’t have to advance reasons why people should buy 
MultiKopy. People come into your store and ask for it by name. 


MultiKopy advertising in the Saturday Evening Post, 
Literary Digest and other magazines of nation-wide circula- 
tion has fixed the name MultiKopy in the minds of people, 
and keeps it lodged there. | 


Furthermore, MultiKopy itself makes so clear and lasting 
an impression that those once using it will have no other. 


MurriKerv 


The Carbon Paper 
That Gives Satisfaction 











Those whom our advertising sends straight to your store come 
back for more. Those securing MultiKopy from you soon form 
the custom of coming to you for all stationery supplies. 

You are supplying customers with a carbon paper that 
gives them complete satisfaction. You are saved much selling- 
time. You havea much quicker and more profitable turnover 
in carbon paper. 

Can you afford to be without the brand of carbon paper 
that people first think of when they think of carbon paper ? 

You can handle MultiKopy quite without risk. We know 
its selling qualities. We engage to take back after a specified 
time unsold stock — when there is any. 

Our Definite Selling Plan gives the details. Send for it. 








Star Brand Typewriter Ribbons Sell and 
Re-Sell on Their Merits 


They don’t fill. They sell on their merits. They are 
nationally advertised in every MultiKopy advertisement. 





F. S. Webster Co., 338 Congress Street, Boston, Mass. 


NEW YORK: 114-118 Liberty Street CHICAGO: I4N. Franklin Street 
PHILADELPHIA: 998 Walnut Street PITTSBURGH, PA.: 3830 Park Building 
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Fresentation to Dr. Page by American Chamber 
of Commerce. 

\ presentation of a silver inkstand has been made to 
the Hon. Walter Hines Page, formerly American Ambas 
sador to Great Britain, by the American Chamber of Com 
in London, oken of their regret at his im- 
pending departure their esteem Che inkstand 
a replica of what is known as the ambassadorial inkstand, 
the original of which was made about 1690 and is now 
the British Treasury 

Because of Dr. Page’s illness the presentation was made 
informally and both the address and Dr. Page’s reply were 


as at 
and ot 


merce 


18 


at 


conveyed in writing. 
This presentation is of particular interest in view of 
the fact that it was largely due to Dr. Page's assistance 


American Chamber of Commerce in London, now 
powerful body, was first formed in 1917. The fairness 
Dr. Page’s attitude toward commercial interests, and 
which he has continually rendered, in spite 
ofa very great pressure trom other matter, to the mutual 


that the 


ot 


the service 


levelopment of Anglo-American trade, have been keenly 
appreciated by the Chamber. The address to Dr. Page 
on the occasion of the presentation of the gift was as 
follows 

September 4, 1918 
The Honorable Walter Hines Page, 6 Grosvenor Square, W. 1 

Your Excellency —The members of the American Chamber of 
Commerce in London beg to express their profound regret 01 
your Excellency’s retirement and their earnest wish for you 
speedy and complete restoration to health. 

The American Chamber of Commerce in London represents 
three hundred and thirty American members and an equai 
number of British members with American affiliations It 
purpose is not only to foster Anglo-American commercial rela- 
tions, but its ideals are those of the broader vision, for which, 
sir, you have so successfully striven—a real friendship betweer 
the English speaking peoples, based upon understanding and 
strengthening by ties of mutual interest and a common re 
sponsibility to civilizatior 

The sympathetic assistance and co-operation that you have 
always so ndly accorded to the Chamber during its formative 
period have guided its policy in the direction of these objects 
objects with which your Excellency’s mission during the past 
five years } been so closely and successfully identified 

The members of the Chamber desire to assure your Ex- 
cellency of their grateful appreciation of your distinguished 
services, which have meant so much to all Americans living in 
this countr and they desire to especially to record their deep 
sense of personal loss at your departure. On their behalf, | 
have the onor to ask uur Excellency’s acceptance of the 
iccompalr ! sift in expression of their esteem and most sin 
cere re 

Yours respectfully, 
(S'gned) G. M. CASSATT 
President 
imbassy of the 
United States of America 
Lendon, September 27, 1918 

Dear Mr. Cassatt—The thoughtfulness of the Americar 
Chamber of ‘ommerce in giving me so beautiful a memento 
has touched me very much I think I knew the kindly feeling 
that the gentlemen of the Chamber have for me; but even the 
kindliest feelings did not necessarily imply the thoughtfulness 
to express them in so beautiful a way. I wish you would accept 
my hearty thanks, and on the first convenient occasion conve) 
to the members of the Chamber the appreciation that I have 
of this gracious act. ind I hope you will let me say that a 
field of nense usefulness opens up before your body. Such 
an orgar ition would be useful anywhere, at any time; but 
when the war ends there are going to be special opportunities 
for great usefulness In the rush of the commercial world to 
readjust commerce enormous forces will be released I dare say 
in certain ways the energy that will be thrown into the com 
mercial reorganization ind development will be greater, per 
haps, thar t ever was before in the history of the world 
These activities are ilmost sure to clash and therefore to 
call for the wisest management that can be procured in the 
world Bodies like this made up of men of experience and 
men of character, men who know that continuously profitable 
transactior rest only on their right conduct—all such bodies 
n the world can be perhaps of greater usefulness than ever 
before This American Chamber situated in London has, dur 
ing the vears of its formation, reached a place where its in 
fluence may be felt on both sides of the Atlanti« I should 
like to bear testimony to the patriotic attitude that the Cham- 
ber and its members have taken during the war—true always 
to the high aims of American commerce and at the same time 
fair in its dealings to the commercial activities of this King- 
dom I send my best wishes for the largest possible develop 
ment of t usefulness 

And I cannot close without adding my best wishes also for 
the prosperity of all its members 

I am my dear Mr Cassatt 

Very sincerely yours 
(Signed) WALTER H. PAGE 
H. B. Smith Returns to Pittsburgh. 

H. B. Smith, former!y advertising manager of the A. W 
McCloy Company, Pittsburgh, has been appointed mar 
ager of the retail stationery department, succeeding L. G 
Davies. who resigned recently Last year Mr. Smitl 
severed his connection with the McCloy Company to 
become manager of the stationery department of the 
Southern Stamp & Stationery Company, Richmond, Va 
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Ink for Every One 
Every Time 
Every Place 


at '/, the cost of bottled ink with 


Never 


CTIONS: 
DIRE af pen “ 





Cleanest, most convenient and inexpen- 
sive concentrated ink made. Will not 
corrode, fade, or freeze. Free 
from sediment. 


clog 


Order three dozen on an attractive dis- 
play card NOW and Watch Results. 


SALZ BROTHERS 


Makers of the Salz Pen—“The Fountain of Service” 
71 West 35th Street, New York 














Western Desks Make Good 


Put them to the test of the man who 
judges office furniture values by durability 
in service. 

Judge them from the viewpoint of the stenog- 
rapher who finds them conveniently propor- 


tioned and easy-running. 


Then stock Western Desks. They make good. 
Write for catalogue and latest price list. 


Western Furniture Company 
Blair Ave. and Palm St. St. Louis, Mo. 

















SUCCESSFUL BUSINESS 
FINDS CONTINUED USES 


for Bushnell’s “Paperoid”’ Filing Containers - 
For holding Agreements 
and Contracts 

For classifying Letters. 


For holding Price Lists 


and Catalogues. 
For use on Desk or in 


Cabinet Drawer. 
For Sales and Production 
Departments. 

And — right now — for 


keeping Liberty Bonds in 
the Safe or Deposit Box. 





One of Many 
Standard Styles 


Satisfied users come again and again, and 
that’s the very reason why dealers should sell 


BUSHNELL’S “PAPEROID” FILING CONTAINERS 


If you have not received New Price List and 
Terms of September Ist, write for same. 


ALVAH BUSHNELL CO., PHILADELPHIA 
925 Filbert Street 
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A Glass Desk Pad 
Opportunity For Dealers 


A glass desk pad will give any desk, old or new. 
a clean, smooth writing surface. It provides a 
transparent shield for important memoranda. In 
short, it performs real service to the man who 
huvs it. 

Rosco and Ravenswood Glass Desk Pads 


form a proved source of ready profit for the 
dealer. Their staple demand makes these spe- 
cialties a “buy” worth investigating. Let us tell 
yot. more about glass desk pad opportunity. 


RAVENSWOOD OFFICE SPECIALTIES CO. 


ORIGINATORS OF GLASS DESK PADS 
1800-02 Newport Avenue - - - - CHICAGO 
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Express Rates to Go Up. 


An average advance of ten per cent in express rates 
has been approved by Director General McAdoo, of the 
American Railway Express. It is intended to provide 
$24,000,000 of additional revenue, which will be divided 
about half and half between the express interests and the 
railroads. Over $11,000,000 of added revenue is to be 
paid to the express employes who did not share in pre 
vious wage advances. 

The new rates will be subject to review by the Inter 
state Commerce Commission on complaint of shippers 


The increases in charges are being figured. The express 
accountants have figured that about $17,000,000 of the in- 
crease will come from the first zone. The new rates will 


be a maximum of seventeen cents per 100 pounds higher 
on first-class shipments, and twelve cents on second class 
shipments, in the first zones, which are generally less than 
100 miles. For longer hauls first and second class rates 
would be advanced twelve and eight cents respectively as 
a maximum. In addition, an increase of ten cents pe! 
100 pounds will be added to commodity rates, irrespective 
of distance 


Uniform Foreign Laws for Traveling Men. 


The United States is endeavoring to co-operate wit! 
the Latin-American countries to standardize the laws and 
practice of the various countries, to facilitate the opera- 
tions of commercial travelers. Among the difficulties of 
American salesmen traveling in South American and Cen- 
tral American countries are the various local taxes and 
fees now charged in some countries. It is planned to pro 
vide a single license, providing for trading throughout the 
country. Commercial samples will be admitted free if of 
no commercial value, and admitted under bond if other 
wise. Salesmen will carry official certificates of identi 
fication, to be vised by the United States consular repre 
sentative in each country visited. 

Congress have approved such a treaty with Uruguay 
Efforts will be made to make similar treaties effective i 
all the countries of Latin-America. 


No Retail Price Regulation. 


An impression has spread that the War Industries Boat 
is going to compel the regulation of retail prices and re 
quire retailers to mark cost prices in plain firures on all 
merchandise. This may be due to the plan of the Arizona 
State Council of Defense, which has made Arizona mer 
chants mark their cost prices in plain figures. The Wat 
Trade Board has indicated its stand in the matter in the 
following words: 

“The Board has treated matters of prices of raw mate 
rials, of manufactured products, and.of wholesale distri 
bution. An effort is being made to adjust a fair scale ot 
retail prices, based upon the cost of production, in co 
overation with the various industr-es, which are attacking 
the problem under the guidance of the Board in a spirit 
of e-operation and fair-mindeaness 

“The Board believes that this method will bring al 
beneficial results. No action ever has been or will be 


1 


taken by this Board affecting the interests of any indus 


out 


try, except after consultation with representatives of that 
industry. 

“It should be said that the War Industries Board is 
deeply concerned over the whole question of retail prices 
and is intent upon gaining the support of the various 


industries so that the public may be assured of a fair deal 


$100,000,000 More Exports. 


The Department of Commerce shows that Septembe 
exports for this year are $100,000,000 over those of Sey 
tember, 1917. Imports for the month were $262,000,000 
This represents a gain of nearly $26,000,000 over that « 
September, 1917, but it was a decrease of $10,000,000 fro: 
that of August, 1918. Total imports to October 1 were 
$2,322,000,000, an increase of $40,000,000 over thos f 
the first nine months of 1917. Total exports during Se; 
tember amounted to $550,000, as against $529.278.000 i 
August, and $454,506,000 in September, 1917. Last mont! 
the excess of exports over imports amounted to $288, 
000,000. Exports of gold in September, 1917, were $31 
332,396 against $2,280,000 in September, 1918. Imports of 
gold in September 1918, were $2,600,000—an excess o 
imports over exports of $320,000, 
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, 100% Office Efficiency 






lhe average business man spends a large percentage of his 
time at the telephone. How much of this time is wasted 
in picking up and returning the telephone, how 
much is wasted in trying to get his party and 
in waiting for long distance calls? Surely 
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one-half of the phoning time is wasted in = 

needless motions and pauses. 5 

With “Sperry” all this waste of time is ¢ 

stopped. The bracket is always within reach. = 

\ slight pull brings it in the correct talking = 

position and a slight push places it out of the = 

. way. The phone and the cord are always off of = 

the desk; cannot possibly disturb your work. One hand always free for writine. : 
he Sperry bracket is made to last. There are no rollers to wear out. : 
no frail links to work loose, no cheap, rough steel to mar the appearance. It E 
is stronger and better made than any other bracket on the market. The = 
materials used are the best obtainable. All styles are guaranteed for five 3 
years E 
EVIERY business man. will want one: there are as many prospects in s 
your town as there are desk telephones 2 
. E 

: 


THE SPERRY 
UNIVERSAL 


wnt 
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The : 
Sperry 
Utility 





THE SPERRY STANDARD 
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THE SPERRY STANDARD 


More than a thousand dealers sold this bracket in 1917. During this, its first 
year, more Sperry Standard Brackets were sold than all other makes combined. It op- 
erates on the approved gate principle—out and in only. Rigid when fully extended—does not 
sag. It lists 50c under inferior, brackets, size for size, and pays the dealer a large profit. 


THE SPERRY UTILITY 


\ simple, strong, reliable bracket designed especially for economical buyers. Made in two = 
sizes only—24-inch and 36-inch. Covered by our liberal guarantee of perfect satisfaction. 
Represents the best value ever offered for the price. Has immense sales possibilities. 


THE SPERRY UNIVERSAL 


Instantly adjustable to any height or reach Brings the telephone to correct position for 
tall and short people, sitting or standing. Automatically retains all positions. No unsightly 
springs to mar its appearance. Built according to the same general specifications as the Standard, 


Wit 
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except that the Universal attachment forms part of its regular equipment 


Hit 


For Further Information and Trade Discounts Write 


KELLOGG SWITCHBOARD & SUPPLY CO. 


CHICAGO 
KANSAS CITY COLUMBUS SAN FRANCISCO 
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Important New Factory at Grand Rapids. 


The Accounting Machine Company, Inc., of 156 Broad- 
way, New York, recently celebrated the opening of its 
new factory at 1600 Monroe avenue, Grand Rapids, Mich., 
by entertaining two delegations of general agents of the 
company’s sales force. The first convention was held 
during the week of September 2, the other the week of 
September 23. 

tach gathering had distinctly a warlike tone, both in 
reflecting the seriousness of the times and in indicating 
the aggressive and constructive sales methods which the 
company has adopted. 

President j. J. Harris came on from New York in each 

event to welcome the visitors, and during his stay gave 
them the benefit of his several years of experience in 
adding machine selling. The meeting brought out a great 
many interesting points for discussion, and is generally 
reported to have been exceedingly helpful to all in attend- 
ance. 
Sales Manager B. G. Henn has recruited more than a 
score of new general agents during the past few weeks. 
Among these are quite a number of men who are very 
well known in adding machine, typewriter and cash regis- 
ter circles. 

It is significant of the important function of the adding 
machine industry in the winning of the war that, as 
President Harris points out, this new plant was built and 
equipped during war time, not in spite of the war, but 
because of it. Every reputable appliance that makes up 
for the shortage of clerical help, nowadays, is an engine 


of war. 


Bank Advertises Its Office Appliances 


The Corn Exchange National Bank, of Philadelphia, is 
prominent among the progressive banks of the country in 
the use of advertising space. The president, Chas. S. 
Calwell, has the “nose for news” that newspapermen 
cherish, and applies it in his advertising campaigns. He 
makes his advertising timely, and thus interesting. On 
one occasion Mr. Calwell ran an ad in which mention wa: 
made of the mechanical facilities of the institution. The 
advertisement is of general interest to the office appliance 
field, as perusal of the matter below will show: 


Up-to-the-Minute Bank 
having $40,000,000 of resources, occupying its unique 
in the very heart of the wholesale trade, yet within ten min- 
utes of all railroad terminals. It is not merely a place ii 
which to deposit money, or from which to borrow, but a cente! 
from which spring ideas for the general business welfare. 

There could be no more satisfactory home for a bank, wt! 
light, ventilation, and comfort for employes. <A _ four-story) 
building, with about 25,000 square feet of floor space. Mag- 
nificent vaults and library bureau fireproof filing cases. Every 
modern device; self-operating elevator; pneumatic tubes to 
every department; lock boxes in which each renter actually 
makes his own combination, with individual key, impossible 
of duplication. 

In use here are the Burroughs’ ledger posting machines 
Comptometer, coin counting and coin wrapping machines, Edi- 
son dictating machines, Elliott-Fisher billing machines, Ellis 
adding typewriter machines, together with Burroughs’ and 
Wales’ adding machines. 

Addressograph kept busy at all times... Among other work it 
does is the addressing of wrappers for our “‘Advance,”” which 
has a circulation of 25,000 monthly 

In the department where most of our 
Multigraph, together wth paner-cutting, 
and typesetting machines. All modern mechanical 


positior 


printing is done is the 
perforating-punching 
equipment 








New Factory of Accounting Machine Company, iInc., Grand Rapids, Mich. 


Ribbon Men to Conserve Supplies. 


The War Industries Board Conservation Division has 
recently notified typewriter ribbon manufacturers to hus- 
band their supply of material, equipment, capital and 
labor. The Board believes that the typewriter ribbon 
industry is making a greater variety of ribbons than is 
necessary in time <t war and that a considerable saving 
can be effected, the industry stabilized and the essential 
needs of business met by the following program: 

1. Typewriter ribbons to be restricted to the follow- 
ing five colors: 

(a) Black record. 
(b) Purple copy. 
(c) Black copy blue. 
(d) Black and red record. 
(e) Purple and red copy. 
2. Multigraph ribbons to be restricted to ome color— 


black. 
3. Manufacturers 


tainers. 
4. Manufacturers to discontinue the use of tin foil and 


waxed paper for wrapping ribbons. 

Commencing October | the production of tin plate will 
be substantially reduced in order to conserve steel for the 
manufacture of ships and shells. Therefore. the use of 
tin plate must be confined to the packing of food, edibles 
and other essential liquid products. 


to discontinue the use of tm con- 


plus an accessible’ force of alert men striving each day 
perfection of service. 
Come in and see for yourself. 
CORN EXCHANGE NATIONAL BANK, 
Philadelphia. 


It is said that when the advertisement appeared th: 
office appliance salesmen of Philadelphia, who were so 
fortunate as to have their products mentioned, made 
effective use of the advertisement in pushing their re 
spective lines. The fact that so prominent an institutior 
was using their products, and mentioning the fact in the 
advertising space, gave the salesmen a great leverage 


Charles L. Mitchell Takes New Responsibilities. 

Charles L. Mitchell, well-known as secretary and sales 
manager of Crane & Company, Topeka, Kan., has been 
made a director of the Prudential Trust Company, of that 
city. Mr. Mitchell is one of the most prominent men in 
the civic and business life of Topeka. and as chairman o! 
the Membership Committee of the National Association 
of Stationers and Manufacturers is doing yeoman service 
for the trade. 


The linoleum output has been cut 60 per cent by the 
War Industries Board. The cut applies to the production 
for the last four months of 1918. 

















PENCILS 


 ebew degree is the same as a 
similarly marked one, no matter 
when purchased. 


BRRRRERRRRERRERE. 
ie 


SB 2B 5B HB F H 2H 3H 4H 


= SOFT SOFT FIRM MEDIUM HARD Rf EXTRA 
Sorr MEDIUM HARO VERY venv 
AND puck HARD HARD 


GLACK AND 
FiRM 


Venus Pencils No. 813—Pocket size, with protector and 
rubber, furnished in HB only. 


. 3800— (shown on left) Without rub- 
: : No. 840—Pocket size, with protector, fur- 
ber, furnished in any of the 17 degrees. nished in HB only. 


. 3820—(shown on right) With tip and 
rubber, furnished from 4B to 9H. Venus Erasers 


. 3840—With protector and rubber, fur- These are made of the highest. 
nished in HB only. quality gray rubber... 


. 803—Pocket size, Memorandum, fur- {9 Erase pencil marks 
nished in HB only. ~ * clearly, without dis- 


coloration or damage 
to the most delicate 


x_n Lead Pencil Co. — ztsrisis, Made in 


220 Fifth Avenue, New York 


3800 AND CLAPTON-LONDON, ENGLAND 








r 
sie 


™y 


ee 
or 


rig et 
+e 


‘ Brite ve ds. sk 


‘No. 165 medium is excellent for general use, and for signing, correcting 


No. 165—Medium, plain. No. 170—Hard, with mouthpiece. 

No. 168—Hard, plain. No. 130—Med. with mouthpiece protector. 
‘ No. 166—Medium, with point protector. No. 148—Medium, with gilt tip. 

No. 162—Hard, with point protector. ‘No. 150—Hard, with gilt tip. 

No. 171—Medium, with mouthpiece. No. 167—Pocket, with point protector. 
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COPYING PENCILS 


cMEDIUM OR HARD 


The silky smoothness of the lead is unsurpassed, and the remarkable 
durability of the point saves frequent sharpening. Specifically tough- 
ened, the lead does not break or crumble easily. 




























and writing letters that are to be copied. For manifold invoicing and 
duplicating, No. 168 is recommended. Writes black and copies an 
indelible purple. Five clear press copies from one writing. 


No. 214—Medium Super Venus Copying. 


VENUS 


$}|| ARTISTS’ EVERPOINTED PENCILS 


No.849 


and ARTISTS RETOUCHING LEADS im: ao 
165 
No.842 166 
Here is a pencil that will be hailed with delight by every artist and photogra- 
pher. No sharpening necessary, as refill leads are utilized. 


The VENUS Everpointed Pencil (849) is made for 16 degrees from 5B softest 
to 9H hardest. 

The splendid VENUS refill leads (842) fit the VENUS Everpointed Pencils 
exactly. 


For every degree of lead there is a holder marked with the corresponding de- 
gree—16 holders in all. Each holder is made to hold its particular degree of lead 
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An Aviator’s Experience. 


\ naval aviator, who before he joined the service was 
connected with a well-known eastern typewriter com- 
pany, writes occasionally to the general manager of that 
concern. His recent letters have come from France 
where he has been at the front engaged in active service. 
In a letter, dated August 13th, he describes the trip 
across and the journey from the port to the destination 
and then plunges into the experiences of an aviator in 
active service at the front. He tells how two other first 
pilots and himself, together with observers, reported at 
an aviation training camp for training with bombing 
squadrons. He speaks in terms of highest praise of the 
ability of the Allied aviation service. On the evening of 
the day he arrived he was assigned to a raid over the 
lines early the following morning. When the time ar- 
rived they left the field in two formations, each machine 
being loaded with bombs. Soon after taking the air they 
met another group of Allied machines and together flew 
in formation until they reached their objective. Our 
friend then became so intent on the target that after he 
had bombed he could not see any of the accompanying 
machines. Letting his eight bombs go at the target, he 
began to dodge some Hun planes a few thousand feet 
above him. Shrapnel shells were bursting all around, un- 
derneath and above. He describes how one shell exploded 
a hundred feet under the tail of his machine and a few 
seconds later another shell came whistling by the body 
of the machine and exploded a few feet above. At this 
point our friend started side-slipping and zig-zagging, 
and managed to get away with but one hole through the 
fuselage, made by a piece of shrapnel, He then started 
back to camp, but being unfamiliar with the appearance 
of the country, he lost his way and after three hours 
landed in a field about one hundred and twenty miles 
from the camp. After getting some gasoline and oil they 
(aviator and observer) started again. At the end of an 
hour and a half they ran out of fuel and landed on the 
beach, near an English camp, putting up there for the 
night. The next day a mechanic came from the observer's 
camp with more fuel and they returned. In the meantime 
our aviator friend was reported as missing. 

Referring to German raids the correspondent said 
“They made a raid the other night after we were all in 
bed. We all turned out in our pajamas and slippers to 
watch the fireworks. Most of the fellows climbed up on 
the roofs of our huts in order to get a better view. It 
was a very pretty sight to see the searchlights playing 
over the sky looking for the Huns and to see the shrapnel 


bursting all around. They got some of the Huns in the 
searchlights, but they succeeded in getting out again be 
fore they were hit. To hear our crowd shout and cheer 


every time a Hun was caught in the beam would have 
made you think, had you been here, that you were at a 
football game. Above it all could be heard the purring 
of their motors.” 

Another letter, mailed two days later, described an- 
other raid, which was even more exciting than the first 
one, It appears that our aviator’s machine had almost 
reached the target when his motor started to go bad. He 
kept going, hoping it would begin to pick up. Instead it 
got worse. He therefore left the formation and picking 
out another target dropped his bombs and made for the 
lines. He had about twenty miles to go over German 
territory and was constantly losing altitude. Every bat 
tery was shooting at them. He flew over nineteen anti 
aircraft batteries and any number of machine gun bat- 
teries. It seemed said he, as if the whole German army 
was firing at his lone machine. He lost seven thousand 
feet altitude before finally crossing the lines and got back 
to camp with a machine fairly well shot to pieces 

Still another raid he describes in which he acted as a 
volunteer, taking the place of an English officer, who 
was ill. The raid was successful and everyone got back 
safely, although the fire of the “Archies” was pretty hot 
For a minute or so our friend was surrounded by bursting 
shells, but by flopping around he managed to throw them 
off and got clear \fter he got back he found that the 
Germans had shot away one of his aileron wires, put 
holes through the wings, fuselage and rudder and had also 
shot a big hole through the exhaust pipe. He concludes 
with the remark that it seems remarkable that a machine 
can be shot up in that way without touching the man 
in it 

August exports of pulp and paper, including pulpwood, 
were $2,557,129 more than for August, 1917. 
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The Tenacity Line 


Represents Known Values 


You can sell our loose leaf devices 
with full assurance that. they will 
please the bookkeeper, and make the 
manager happy. The bookkeeper 
finds Tenacity Accounting Devices 
easy to handle through his day’s work. 
The manager takes satisfaction in 
knowing that his books are in good 
physical shape. 


One item in the Tenacity Line is the 


The C. L. 
STEEL BACK LEDGER 


Service durability is assured by elec- 
trically welding the metal parts. 
Makes solid construction that stands 
up under severe usage. The C, L. is 
nade in five capacities. Each is capa- 
ble of 100 per cent expansion. 


Use our large capacity binder in con- 
nection with a ledger rack and obtain 
an ideal combination for machine- 
posting. 


Turn prospects into sales, and assure 
yourself of the supply business in the 
future. Our catalogue demonstrates 
Tenacity Quality. Write for the 


boc yk. 


The TENACITY MFG. CO., Inc. 
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No. 3 Riveto No. 3 Punch 
Machines Black Enamel Finish 
PF with 200 Eyelets 2] gauge only 
with each Machine 





Defiance A Clips No Miss Stapling Machines 
Six sizes, 1}" to 6” , Made of Seamnaes Steel 
ra nm app ‘anc 





Defiance Manufacturing Co. 
: 384 Broadway 
New York 


Manufacturers of 
Stationery Specialties 











Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 





MEN, in their calls 
upon the trade or wait- 
ing upon customers 


have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 


You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple. 

Asora Air Cushions are built on the same 
successful principle as the automobile tire, 
@ combination of air chamber and rubber— 
of the greatest resiliency. 


Azora Air Cushions would work in with 
your business excellently. We'll be giad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
itary features. 


Let Us Hear from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 





PAT. DECEMBER 21, 1915 











OFFICE APPLIANCES 








November, 1018 


PASSED AWAY 








W. F. Maloney. 

From Stevens, Maloney & Company of Chicago comes 
the following sketch of the late W. F. Maloney, whose 
death on October 25 removes from this field one who was 
a loved and respected veteran in the trade and a man 
among men: 

It is with great sorrow that we announce the death: 
of Mr. W. F. Maloney, secretary and treasurer of Ste 
vens, Maloney & Company, stationers, of Chicago. 

Mr. Maloney was born in Washington, Ind., on Marc! 
21, 1864, and spent his early days in Newton, IIl., where 
he worked in the postoffice and also with one of the 
big coal comnanies there. In later years he went to work 
for George D. Barnard & Company of St. Louis, traveling 





The Late W. F. Maloney (From photo taken some years ago). 


for them on the road. He left Barnard about thirty 
years ago and connected himself with S. D. Childs & 
Company of Chicago, where he advanced to hea 
salesman in their store. On April 1, 1901, Mr. Ma 
loney, who had been with S. D. Childs & Com 
pany for twelve years, and Mr. C. A. Stevens, who 
had been with Geo. E. Marshall Company for sixteen 


years, started the firm of Stevens, Maloney & Company 
with which he has been connected for the past seventeen 
and a half years. 

The last four years Mr. Maloney’s health had been 
failing and he had been away from business from time 
to time, going South for the past three winters, trying 
to regain his health. Last year he went to Mississippi 


and Hot Springs, Ark., but it did not help him in any 
way. He came home and had been confined to his bed 
for a number of months. The last time he appeared at 
the store was October 25, 1917, a year to a day before 


his death, and at that time was feeling very much better 
but went home that night and was taken sick and had 
not been down since. He passed away on Friday morn 
ing, October 25, and was buried in Rosehill Cemetery 
Sunday, October 27. Mr. Maloney leaves a widow and 
three boys. The oldest is now connected with the army 
in France, the second boy is with the U. S. navy, and the 
youngest one is going to business college. 

Mr. Maloney is widely known to all the manufacturers 
and traveling men throughout the country and was very 
popular in the trade, and we all regret his loss very keenly 


Roy E. Williams. 
Roy E. Williams, Sioux Falls, S. D., suecumbed to the 
influenza recently He was connected with the local 
agency of the Burroughs Adding Machine Company, an: 
had been studying foreign languages in preparation for a1 
overseas assignment for the Burroughs Adding Machine 
Company after the war. 
Russell Condit. 

Pneumonia, following an attack of influenza, caused th: 
death of Russell Condit in New York, N. Y., October 9 
He was 29 years old and is survived by his widow. Mr: 
Condit had been connected with E. H. Walsh, Inc., 12! 
Duane St., four years. Previously he was connected with 
the Tower Manufacturing & Novelty Company. 
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HAW-\WALKER 


FILING 
CABINETS 
in STEEL 
and WOOD 


and 


STANDARDIZED 
FILING SYSTEMS 


THE SHAW-WALKER CO. 


Factory and Home Office 















1211-23 Western Ave. Muskegon, Mich. 


AGENTS EVERYWHERE 
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OURimprintona“Sengbusch” 
Catalog, Price List, or Circu- 
lar, is not only a practical 
means of bringing you profit- 
able business but it is an advertise- 
ment that reflects credit upon your 
store, because ‘‘Sengbusch’’ goods 
are recognized as standard wherever 
office equipment is known. 

Right now, owing to the difficulty of 
getting raw materials, and the demands 
made upon us to supply Government offices, 
we must sometimes disappoint a customer 
by cutting down his order, so we may be 
able to keep all supplied with at least a 
partial stock—but we are exerting every 
effort to take care of all demands, and we 
thank our customers for the courtesies 
extended us when delays have been un- 
avoidable. 

The price list illustrated is our “Circular 
No. 9” (it’s printed in two colors)—the first 
issue showing the new prices forced upon 
us by manufacturing conditions. 

Better get your new supply at once, and 
destroy all old ones. 








The Ideal Moistener The Mucilage Applier 


The “Sengbusch’’ Mucilage 


The ‘‘Ideal’’ Moistener, for stamps, ot : 
Applier is so far superior to 


labels, envelopes, fingers, etc., is an 


aristocrat. Clean, handy, handsome. all other methods of using ad- 
Rubber feet prevent slipping or hesives that there is no com- 
scratching. Metal bearings insure parison. Get a sample dozen, 





easy action, without noise. It’s much 
to your advantage to sell it, just as 
it is with the Inkstand and the 
Applier. themselves 


Sengbusch Self-Closing Inkstand Co. 


with our counter display 
stand, and watch them sell 








MILWAUKEE f 400 Stroh Building > WiScons 
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Albert R. Lloyd. 


It is with deep regret that we announce the death 
Albert Russell Lloyd on Friday evening, October 11, fol 


ot 


lowing an attack of influenza. The funeral took place 
at his late residence in Philadelphia on Wednesday, Octo 
ber 16, interment being in Woodland Cemetery. 

In accordance with the instructions of the local au 
thorities, the funeral was confined to his immediate rela 
tives and small number of his closest friends At the 
cemeter}) short Masonic service was conducted. 

Mr. Lloyd was in his fifty-second year, unmarried, and 
had for twenty years been associated with the Philadel 


phia district sales office of the Jos. Dixon Crucible Com 
pany of pencil department products. Prior 
to this he was for fourteen years with the J. B. Lippin 


as a salesman 


cott Company, of Philadelphia, so that during practically 
his entire business career he was identified with the sta 
tionery trade. During the period of Mr. Lloyd’s conne« 
tion the Dixon company he thoroughly established 
himself with the company as an able and successful sales 
man, and with his customers as a man of honest, straight 
forward methods 

The one thing over and above everything else for which 
Mr. Lloyd will long be remembered by his host of friends 
was his big-hearted, sympathetic nature. He was always a 


hel er and a booster; born with the instincts of a gentle 


man, there was not a mean streak in him, and the lives 


of a great many people have been made sweeter through 





Aibert R. Lioyd. 


vith hin In the community and among his 
friends, both in a personal and business sphere, he was a 
highly respected citizen. His qualities of personality and 
likeableness were peculiar to himself, and everywhere he 
was hailed with genuine affection. 

Mr. Lloyd 
Club, the Bon 
610 and Chapter 


contact 


was a member of the Philadelphia 
Air Country Club, University 
256, F. A. M. 

o the house organ of the Dixson Com- 
pany, Graphite, published an appreciation of Mr. Lloyd, 
which is particularly appropriate at this time: 


Athletic 


Lodge No 


Several years ag 


‘Albert R. Lloyd knows more than merely a whole lot 
about lead pencils. He is well posted about the entire 
stationery line, about novelties as well as about staples. 


His k during his business life has been confined to the 
stationery line. When he speaks of it he speaks with the 
voice experien And yet so modest is he that he 
never seems to know so much as to embarrass. At the 
round-table conferences of the pencil department of the 
Philadelphia branch his advice is generally sought before 


it is given, and when it is given (and 


to. 


it is always given 


eracefully) it 1s listened 


Mr. Llovd is more than merely a good salesman. He 
is a xd friend of his every customer at the same time. 
This two-fold relation—that of friend and business ambas 
sador to a customer—is maintained to a greater or less 
legre all traveling men. In his case it is in the 
greater degree that is maintained. And ‘Sparrow’ Lloyd, 
is inv of his customers call him, is welcome wherever 


Dixon as are the birds in May 


LPPI 
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The New McM 
Flexible Post Ledger 


has variable capacity 
of from one to one 
thousand 
sheets or 
up to full 
six inches 
of expan- 
sion as 
shown. To 
open or 
lock you 
simply 
press one 
of the levers. An 
attractive, efficient device. 






It 
operates instantly ‘and is thoroughly 
adaptable to your work. 


Write for Circular or Ask 
Your Stationer. 


McMILLAN BOOK CO. 
SYRACUSE, N. Y. = 





- just pins! 
















Perfect pins that 
perform as they 
should—bank pins, 
cushion pins, pyr- 
amid pins—and a 
service behind them 
such as only good 
intent can make 
possible. 








Crescent Brass & Pin Company 


DETROIT, MICHIGAN 


— 
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Save Paper Stocks 


“It is only by individual effort and co-operation that the supply of 


paper for essential purposes may be maintained.’’ 
War Industries Board. 











Noi ember, 


th a 














The War is Teaching Business to 
Eliminate Wastes & Practice Economy 


2uper is a business essential—don't waste 1!: 

Paper has been placed on the priority list by the War [Industries Board only on the express condition 
that all wastes be eliminated and every economy practiced. Users are also notified that the continuance 
of this supply is dependent strictly upon their observance of the official ruling quoted above. 

Progressive Supply Dealers nearly everywhere, by concentrating upon lines that can be stocked, 
handled and sold without soilage waste or profit loss are establishing their business on a soun, profitable 
bas's—and upholding their conservation pledge at the same time. 


Browne-Morse Card Index 
and Vertical File Supplies 


ar¢ sold only in their original bindery packages. In this way they reach the user in perfect condition 
unsoiled, free from blemish or imperfection; every card and guide fit to use and can be used witheut dis- 
card or waste. Ina nutshell, this method of merchandising positively insures Service — Full Value—Satis- 
faction and Economy. 


The “B-M” Line is complete. It includes 
Blank and Numbered Guide Cards; Numerical 
Guide Sets; Daily Card Guides; Monthly Card 
Guides; Alphabetical Card Guides: State, 





e in Every Package 
r understanding 
ad cards 


Guarantee Certificat 
se cards, 
for perfect, 


it is ou 
unsoile 





“In buying the 


-e paid sount 
that Tras tor entire peo AAT _ a “what Town and County Guides; Tab Record Guides; 
mand we want 7e be ter opening the — Blank and Ruled Record Cards: Stock Ruled 
you ee and ‘a soiled py ee ete Ledger Cards and all standard Vertical File 

yper, ides re 5 -_ “ssaddec 3 "y > 

reer any guide oF eulder tineate re — Guides and Folders. 
the Paid it to you and receive anotlefaction to It is a uniformly better line—better in quality of 
without cost. We cee, ladex Supplies and stock, in printing, in appearance and service, and it 
every puxer of ‘B-M Rao Ss it to you.’ comes to you in soil-proof packages, quality 
take this method of Ins guaranteed. 








Catalog, Samples and Trade Discounts will be furnished promptly on request. 








BROWNE-MORSE COMPANY 


>. : 
111 McKinney Avenue Muskegon, Michigan 
BRANCHES: 
343 Broadway, New York City 905 Liberty Ave., Pittsburgh 109 N. Frederick St., Baltimore 193 E. Jefferson A Detrot 
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TENSION: 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 

You will be especially interested, perhaps, in 
the Open-End Tension Envelope you've seen 


everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 
Our book, “Envelope Specialties,” is in itself an ed- 


ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc. 
33 to 87 34th Street 


Bush Terminal Brooklyn. New York 
Telephone SUNSET 6000 
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“Mr. Lloyd is a man of large presence, and his friends 
say ‘His heart is as big as his body.’ 

“At the various little family affairs of the Philadelphia 
branch, no one is ever quite so cordial and genial as ‘Al.’ 
His ‘Order Book’ No. 2020 Pencil is ever ready. He is a 
loyal friend, a good companion and a hard-working, suc- 
cessful Dixon man. All of us who know him love him. 
He has done a man’s share of work in the world without 
bitterness, and we take our hats off to him.” 


Texas Stationer Succumbs to Influenza. 


oa ADDING MACHINE PAPER-s | Walter M. Martyn died at 10 o’clock Tuesday morning, 


October 22, at his home, 1030 West Mistletoe avenue, San 





- i] Antonio, Tex., following an attack of influenza. He was 
Clean—Strong—Lintless thirty-one years of age 

t Mr. Martyn, who was a native of San Antonio, has been 
connected with the Maverick-Clarke Litho Company for 
. past seventeen years, the last ten of which he had been 
Made to fit standard machines manager of the stationery department of that concern 
Here he had met and made many friends with the busi 
fH ness men of San Antonio. Since the war started Mr 
N yy Wide 15” Martyn had been in charge of the sales and contracts 
arrow 16 32 that his company made with the army in the southern 
department and his acquaintance with army officials had 

Packed in 50 roll and 100 roll cases resulted in many warm friends. 
Mr. Martyn enjoyed a wide acquaintance among sta 
tioners, dealers and manufacturers throughout the United 
States and was one of the best, posted stationery men in 


A 
We also supply a good No. 2 Grade— > sg Aare ty 
6é 99 He received his education in the public schools of the 
U  y I L I T Y city and the West Texas Military Academy. For a num 


ber of years he was a member of the St. Mark’s choir 
% and was affiliated with the St. Mark’s Church. 
Samples and prices gladly sent Surviving him is his wife, formerly Miss Lora Sea- 
monds, and two sons, Jack and C. W. Martyn; four broth 
ers, Oswald, who is with the Lone Star Division in 
France; William) Martyn of Florida; Harry Martyn, San 


Gerbrick Paper Company Antonio, and James Martyn, a resident of Oklahoma City. 


and one sister, Miss Rose Martyn, of San Antonio 
Neenah, Wisconsin The funeral was held at the residence at 4 o'clock 
Wednesday afternoon, Dr. Bertrand Stevens conducting 
the services, after which services were conducted at the 
grave by Dr. C. Wesley Webdell. Interment was made 
in City Cemetery No. 6. 
The honorary pallbearers were: W. E. Milligan, I. N 
McInhenney, Tom Mathis, Carlos Bee, Lieut. C. C. Gray 
and Capt. R. S. Bagley. Active pallbearers: J. M. Finni 


gan, C. S. Cooper, James Pettinas, I. Strum, C. F. Sanders 
Old I own and A. M. Pearce. 


° Henry Clay McClelland. 
Ribbons and Carbons 7 | . 
Henry Clay McClelland, stationer and book dealer, Co- 
° fumbus, Ohio, died in October at the age of 78. Harden 
Are Made Right ing of the arteries caused his demise. He had lived in 
Columbus all his life, and spent sixty years in the book 
and stationery business. Two sons survive—Henry M«¢ 




















That's the important thing for you to know these Cleiland, chief clerk at the government commissary depot 
days. We fully realize that permanent success de- San Francisco; and Brunson McClelland, of Des Moines, 
pends on Quality of Merchandise. Customers’ lowa 
orders will come to you regularly when you sell my a 

Cloud N. Speakman. 


goods of the quality and uniformity possessed by 
A pioneer in the stationery business of Coatsville, Pa.. 


OLD TOWN RIBBONS and CARBONS Cloud N. Speakman passed away October 5. He was born 

in 1852 and established a stationery business in 1867 with 
his brothers, Samuel and Ellis. Later he bought out the 
. Re-orders are what count. Dealers who have sold interests of his brothers, and in 1908 took his sons, Elmer 
C. and Norman E., into the business. He retired from 
active business about three years ago on account of failing 
health, but retained his interest in the business. A widow 


our products and consumers who have used them 


> . 
Verify Our Claims and two sons survive. At the time of his death Mr 
= ‘ ¢ < S - es ; ~ ri » Nz ; ‘ 3 a" yf ? »cter 
We want Stationers—Dealers—Live Sales Agents— — was a director in the National Bank of Chester 
in every city where we are not already repre- : tot Gp Sk 
f i i iries will receive prompt at- wiles 
ee Eee eae we rere William L. Ruhl. 
tention. Write at once for full information. This ’ me eel ae! ae —— 
: : A case of influenza had a tatal termination tor llliam 
, , y * a al > md 
may mean a big opportunity for you * L. Ruhl, general manager of Favor-Ruhl & Company, o! 
New York. On his return from a Chicago business trip 
wn Ribbo Carbo Mr. Ruhl developed influenza, and passed away October 
Old To bbon & Foon Co., Inc. 13. at the age of 36. A large circle of friends join the 
Manufacturers of widow, mother and father in mourning his demise. 
Old-Town and Crowfoot Mr. Ruhl was the son of C. H. Ruhi. who founded the 
Beands Ribbons and Carbons company in association with Irving P. Favor. William L 


Ruhl became associated with the company as a traveling 
representative in 1904 and has been active in the affairs 
of the company ever since. 


Gen’! Offices and Factory, 245-247-249 Centre St., New York, N. Y. 
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QUALITY — CONSTRUCTION — FINISH — SERVICE 


WRIGHT DESK CO., ROCKFORD, ILL. 

















Climax Numbering Machine Climax Line Dater 


Patented. Other patents pending Patented. Other patents pending. 


LIMA 


ee - A SERIES of CLIMAXES 
Conssousive, The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso- 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 








We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. JAN 15°15 


Factory: New Britain, Conn. 








123456 


Showing full size of imprint 
a 
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DORNETTE DESKS: 


Popular 
With 
Office 

Furni- 
ture 
Dealers 


Made as fine as 
the best kiln-dried 
hardwoods and 
skilled workman- 
ship can make 


them. 





Write for 
Catalog 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 





New Dornette Typewriter Desk. 
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DEFERRING TO GOVERNMENTAL NEEDS! 
We are fulfilling deal- 


ers’ actual needs with 


General Rebuilt Typewriters 


without serious delays 
in shipping. 


WE ALWAYS OFFER QUALITY—SERV- 
ICE—PRICES—VALUES—UNEQUALLED 


Ask for latest Price List No. 109. Get acquainted with our factory, with 
Save your trade. Avoid the shortage. our supply and with us. BUSINESS 
Protect your customers. SHOW WEEK, your opportunity 
Incorporated 
35 York Street, (Corner Washington Street) 
BROOKLYN, N. Be “Five minutes from Broadway” 





Buy War Savings Stamps 

















Vovemb r, 1078. 


L. Z. Greenberg. 


Influenza, complicated with pneumonia, caused the 
death of L. Z. Greenberg at Minneapolis October 13. He 
epresented the Todd Protectograph Company in Min- 


While with the company only since January of 
record 


neapolis. 
this year, he had made an enviable 


C. Ridgely White. 

Calculating Machine Company an- 
the death of C. Ridgely White of 
White, who was a representative of 
suffalo on Octo 


Marchant 
with sorrow 
Md. Mr 


attended its convention at 


The 
nounces 
Baltimore, 
the company, 


ber 3, 4 and 5 \ few days later he contracted influenza, 
rom which he died 
G. N. Greene. 
é 

G. N. Greene, a Georgia salesman for the Todd Pro- 
tectograph Company, passed away October 19. He had 
been with the organization two and one-half years. The 
Protectograph Weekly Bulletin said of him: “He was a 
Southern gentleman of the finest type, and it was with 





sincere regret that we learned of his untimely death.” 
Isaac Karpen. 

\fter an illness of six days Isaac Karpen, vice presi 
dent of S. Karpen & Bros., succumbed to pneumonia at 
lis home in Chicago October 27. He was 53 years old, 
ind came to the United States from his parental home 

The Late Isaac Karpen. 
n Vor yvitz, Poland, when three years old. Mr. Karpen 
Vas one f six brothers—Sam, Oscar, Adolph, Mike and 
Leopold—all associated with the furniture firm bearing 
their name He is survived by his widow, three sons 
Morris, Nathan and Ben—and Mrs. H. Bows. Mr. Karpen 
vas a me! ber of Bee Hive Lodge No SOY. \. F and \ 


M.. and David Fish Lodge I. C. B. B 
The sympathy of the office appliance field is extended 
he surviving brothers and family \ man of sterling 
vorth, Mr. Karpen endeared himself to his associates 
He leaves an honored memory, and his passing away 
phasizes the thought that Death loves a shining mark 
Edward H. Holton. 

Ed H. Holton, a stationer of Concord, Mass., died 
it his home in October He was 48 years old, and at the 
time of his deat! is secretary and treasurer of a book 
store operated in tion with his half brother, Charles 
|. Phelps His i a daughter and the half brother 

Frederick T. Richter. 

Pneut! nia, following an attack of influenza, caused the 
eath of Frederick T. Richter at Philadelphia October 3 
Mr. Richter was 33 years old and had’charge of the print 
Ing manufacturing and blank book department of A. 


Pomerantz & Cor Philadelphia 
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PRICE 
No. Size 1 doz. 
1...2)"x4" $ 8.00 
2...24"x8" 16.00 
8...4° 26. tae 
3 4” x8" 22.00 


Without cover 
9.. 5” x8" gt. 24.00 


It Will Save from 500 te 1200°% 
in Inking Pad Expense Every 5 Years 


Its gelatin base, an ink controller, prevents the 
pad from sweating in humid weather, flooding 
your rubber stamp and blotting your paper. 

Its ink-absorbing, heavy-wool felt re-inks as 
successfully year after year as when first inked, 
thus making its long, continuous service possible. 

Its springy base yields to the form of the Rub- 
ber Stamp readily, assuring perfect distribution 
of ink and clear, sharp impressions, and without 
injuring the engraving of the Stamp—effictency. 

Its resilient base will not scratch or dent the 
wood top finish, or mar the polish of your glass 
top desk—economy. 

it will stand up longer, hold ink better, and 
service than twenty ordinary tin-box 
economy 


give more 
ink pads 


Noiseless Inking Pad Co. 


314-318 West Grand Ave. CHICAGO, ELL. 
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RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 


REPUBLIC-DODGE 


Douglas Street and Third Avenue 
BROOKLYN, - 
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The “SALZ” 
ARMY and NAVY PEN 


The most popular and fastest 
selling Fountain Pen of the 
day. 
Made of fine para rubber; 
fitted with a 14-kt. iridium 
tipped penpoint. Has a 
safety screw cap that pre- 
vents leakage. 

Serves Instantly 

Writes Efficiently. 

Can be carried Conven- 

iently in any position. 
An ideal and very appropri- 
ate gift for our “Fighting 
Boys.” 
Retails for $2.00, with a box 
of ink tablets and a “sure- 
hold” Safety Clip. 


Put up on display cards and 
individually boxed with 
rubber fillers. 


SALZ BROTHERS 


71 W. 35th St. NEW YORK 
The SALZ Pen “A Fountain 


of Service” 


PEEREESS 


“MASTERGAUSE” 


The Dominant Carbon Paper 





Farsightedness and careful analysis 
are factors which bring customers to 

: us regularly as the need for good 
carbon paper is realized. 


They know the reputation of our 
product —the best procurable with a 
view to lasting satisfaction and pres- 
ent economy. 


MASTERGAUSE carbon embraces 


the above facts. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York, N. Y. 


EUROPE CANADA, Toronto 
39-40 Shoe Lane 176 Richmond St., West 
London, England 
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E. Eidelsberg. 
E. Eidelsberg, a stationer of Asbury Park, N. J., passed 
away at his home recently. 


James F. Snelling. 

James F. Snelling, Oakland, Calif., passed away in 
October. He was interested in the stationery firm o 
DeWitt & Snelling. 

Charles E. Temple. 

_ Manchester, N. H., reports the recent death of Charles 
E. Temple. He was the sole proprietor of the tirm of 
Temple & Farrington. 


C. L. Tucker. 

C. L. Tucker, receiving clerk for Adams, Cushing & 
Foster, Boston, Mass., passed away early in October. The 
Spanish influenza caused his demise. 

Mrs. Cora Mills. 

Mrs. Cora Mills died suddenly in her apartments in the 
Burnet House, Cincinnati, Ohio, late in October. She was 
the wife of E. C. Mills, stationer. 


Henry C. Wendelcke. 

Henry C. Wendelcke, a gold pen maker, died in Brook 
lyn October 6, of heart failure. He had resided in Brook 
lyn for 35 years, and was 64 years old when he passed 
away. 


Samuel H. Eldgedge. 

Samuel H. Eldgedge, a retired stationer of Attleboro, 
Mass., passed away in October, aged 79. He retired from 
active business about fifteen years ago, after a long career 
as a stationer in Attleboro and the vicinity. 

Bertram W. Hennen. 

Jertram W. Hennen, connected with Hill, Smith & Co., 
Boston, Mass., for eight years, passed away in early Ox 
tober, after a week’s illness. His widow and two children 
survive. 


Robert Goodhue. 

Robert Goodhue, an outside salesman for the Comme: 
cial Loose Leaf Company, Chicago, passed away Octohet 
26. He had been connected with the stationery business 
for about 35 years, and enjoyed a wide acquaintance 

Stacey F. Garrett. 

Stacey F. Garrett, stationery manufacturer of Richmond 
Va., passed away October 8 Mr. Garrett was a membe: 
of Garrett & Massie, Inc., and was widely known in sta 
tionery circles. He was a prominent figure in Richmond 
business. 


Harry H. Latham. 

A manufacturer well known in the stationery manu- 
facturing trade, Harry H. Latham, passed away “in Chi 
cago October 9. Spanish influenza caused his demise. He 
specialized in the manufacture of machinery used in book 
binding and stationery. 


Office Supplies Contribute to Conservation. 

In various sections of the country the Red Cross is so 
liciting contributions of used typewriter ribbon boxes and 
tin foil. Judging by the response to the Chicago Chapter: 
of the Red Cross a large amount of salvage will result 
The ribbon boxes will be used over again, and the tin foil 
melted for further manufacturing processes. 


Southern Commercial Congress Meets Dec. 10. 

The Southern Commercial Congress will meet in Bal 
timore December 10 for a discussion of the subiect 
export trade with South America. It is predicted that the 
coming session of the Congress will initiate a trade can 
paign with South American countries that will ove: 
shadow any previous efforts 


New Thrift Cards Save Board. 
The Treasury Department will start circulating 
thrift stamp card as soon as the present supply of! 
old cards is exhausted. The new cards are about half the 
size of the old cards. Now the cards can be carried 
the pocket conveniently, or given place in a womar 
purse. 


< 











Vo 





vember, 1018, OFFICE APPLIANCES 191 





PRACTICAL OFFICE ARTICLES 


Our Entire Line Consists Mostly of New Items for the Office 











Saves Our twenty-page 
Your ® Catalog explains 
— and _ illustrates 
P; < + 30 of these 
revents \ : 
the modern office 
Shine devices — all of 





which have ex- 
ceptional merit. 





Write for cata- 


log and prices PAPER WEIGHT AND MEMO. PAD 


TODAY. 


Inquiries f rom 
Exporters so- 
licited. 





T. W. Shock Absorber Pad 


Many other practical 
office appliances 





GLASS DESK PADS—Three Sizes 





Polar M’f’g Co. 101-107 Marshall St. Philadelphia, Pa. inner tone ae 


Members of the National Association of Stationers and Manufacturers 











New Anfil Typewriter Specialties 
Amfil Ribbon Re-Winder 


A wonderful time saver for re-winding ribbons from one spool to 
another. Also in winding onto spools from a reel as shown in the 
illustration. This appliance correctly fills the need that has 
existed for twenty years. 


Amfil Sectional Cabinet for Parts 


An instantly accessible receptacle for the endless number of typewriter 
parts which go to make up a complete stock. It will greatly assist you to 
keep a sufficient stock, so necessary in the handling of Rebuilt Typewrit- 
ers. Delays are usual at this time; avoid such if possible. 

The outside, including 
the drawer fronts, is 
steel, finished in olive 
green enamel. The in- 
terior is wood. It is 
made sectional so that 
it can expand with the 
business. 






Write for further 
particulars of these 
and other new Amfil 
Products. 


THE AMES & FILSTEAD CO. 


Producers of Better Platens for Typewriters 
CHICAGO SAN FRANCISCO 
SS 607 S. Dearborn St. 507 Mission Street 


‘ NEW YORK DENVER 
83 Duane Street 1627 Champa Street 
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A satisfied customer is a valuable asset 
MARBLE & SHATTUCK CHAIRS give satisfaction 


They are made from the best materials by ex- 
perienced workmen, designed for comfort and 
built to last. , 


Your repeat orders 
will prove this. 


Sold only through 
the dealer. 


Complete Office 
Chair catalog sent 
on request. 
We also manufacture Dining, Cafe and 
Bed Room Chairs, and specialize in 
hotel and club work. 
Send for our list of Nationally known 
useage 
THE MARBLE & SHATTUCK CHAIR CO. 


CLEVELAND 











O- 





—— 








REAL STATIONERS OF MERIT 


ALWAYS CARRY A LARGE STOCK OF 


Bret O 


GUIDES, INDEX CARDS, FOLDERS 


BICCO SUPPLIES OUTSELL and EXCELALLOTHERS 


THE REASON— 
Every index card, guide and folder cut absolutely accurate 
Every ruled card ruled absolutely to register 
Folders do not split or crack—put them to the hardest test aad see for yourself 


CUSTOMERS WHO WANT THE BEST ALWAYS ASK FOR BICCO GOODS 
ASK FOR OUR PRICE LIST NO. 22 


BOSTON INDEX CARD COMPANY 


113-115 PURCHASE STREET 


BOSTON MASSACHUSETTS 
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Pioneer Builders of Exclusive Office Furniture 














No. 444 
One of Our Popular Typewriter Models 








— Cutler Quality, Cutler Con- 
: struction, Cutler Service for 
Your Consideration 


Cutler Desk Co. 


Buffalo, N. Y. 





























No. 459 We Sell Dealers Only 
Corporation Flat Top 


TT 


No. 453 
Commercial Flat Top 


PUL 


=! 





Eddy’s “Typographer’ 
versus—CORONA 


In point of time, but sixty years 
or so separates these two extremes 
of writing machine invention. But 
where the Typographer weighed 
pounds, Corona weighs ounces and 
may be carried in one _ hand. 
Corona is measured in inches 
rather than feet, and is as simple 
to operate as its bulky predecessor 
was complicated. 










In point of utility the contrast 
is even more striking, for Corona 
has made practical a “personal 
writing machine”’—which means that it has broadened the writing 
machine’s sphere of usefulness. By the home fireside, or on Europe's, 
battlefields—in busy city offices or in hotels, trains, or steamers— 
wherever there is a call for modern methods, there you'll find Corona 





serving. 

Mechanically right, possessing a wide popular appeal, thoroughly tested by « 
hundred and fifty thousand users—men and women, in every walk of life—and 
backed by a strong and experienced organization, Corona gives every promise of 
leveloping an even wider demand. You ought to know about it. Ask for Booklet. 

CORONA TYPEWRITER CO In« Groton, N. Y. 
NEW YORE CHICAGO SAN FRANCISCO 
Agencies in Ali Principal Cities 


Fold it up 
take it with you ORON 
typewrite anywhere 


The Personal Writing Machine 
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Morden Swivel Rings 


Are Made on Scientific Principles 


The Rings Are 
Perfect 


The only book rings 
made with a swivel - joint. 
This construction is scien- 
tific as the rings do 
open in the direction of 
the pull exerted by the 
contents, or by the open- 
ing of the book. While 
they open easily, they 
never exasperatingly open 
unexpectedly. They have 
no enlarged, clumsy joints 
to mar furniture, nor 
sharp projections to mu- 
tilate sheets. 


Morden Swivel Rings Bring Re-Orders 


Used for student note books, stenographers’ note books, 
eyeletted covers, metre reader books, band books, 
catalogs, swatch books, every conceivable variety of loose 
leaf books: and all loose sheets, charts, drawings, blue 
prints, maps, fashion plates, clippings, pictures, post 
cards, fabrics, in fact, any matter needing to be classified or held 
in loose leaf form. 


Loose leaf sheets need not be held in expensive binders. 
Heavy manilla, or other material, cut to proper size to 
form outside protection covers, with Morden Swivel Rings 
inserted through such covers and sheets, make a fiat- 
opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book, 


Supplied in ten sizes: % In. to 2 in. Price $5 up per 


box. Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 
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No. 1 
Safety Ink 





Stationers’ Glassware 


Made to sell readily at a good profit. Heavy 
enough to be strong—shaped to be pleasing 
Write for catalogue. 


TABLEWARE TUMBLERS LAMPS 


SPECIALTY GOODS 


New Martinsville Glass Mfg. Co. 


NEW MARTINSVILLE, W. VA., U.S. A. 
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Gibraltar, Spain. 
A. E. Serfaty, general commission merchant and travel- 
ing agent, 5 Parliament Lane, Gibraltar, Post Office Box 
106, seeks further agencies in the office equipment line. 


Santiago, Cuba. 

Augustin Balcells, P. O. Box 98, Santiago, Cuba, would 
like to get in touch with American manufacturers of oftice 
supplies who would be willing to give him the exclusive 
sales agency for Cuba. 


Charlotte, N. C. 

Manufacturers of office specialties who would like rep 
resentation in North Carolina and South Carolina are 
invited to correspond with the Office Specialty Company, 
112 Latta Arcade, Charlotte, N. C. 


Philippine Island Firm Wants Agencies. 


Verne E. Miller, president and general manager of tlie 
Philippine Education Company, Inc., is in this country 
lining up a stock of stationery and office supplies. He 
wishes to secure agencies of stationery and novelty firms 
which desire representation in the Philippine islands. He 
can be reached for several months at 31 Seymour avenue, 
Newark, N. J. 


South Indian Seeks Agencies. 
Devarajaiyar's Typewriter & Supply Company, Palace 
Road, Madura, India, seeks agency connections in office 
appliance and allied lines, 


Foreign Trade Oj-portunities. 
27639—A firm in India wishes to purchase stationery, 
sundries, fancy goods and other miscellaneous articles. 
x * * 
27577—A business man in Argentina wishes to represent 
American manufacturers and exporters of office furniture 
typewriters, calculating machines and multigraphing ma 


chines. Correspondence may be in English. Reterence. 
x * * 
276i18—A company ir South Africa would like to secure 


an agency for the sale of miscellaneous merchandise, in 
cluding paper of all kinds. References. Payment will be 
made through a New York commission house 
” * a 

27594—A man from Rumania, at present in the United 
States, desires to enter into business relations with manu 
facturers, exporters and importers in this country inter 
ested in doing direct business with Rumania and the Black 
Sea country after the war. References. 


Permissible Exports to European HollaniJ. 


War Trade Board Regulation No. 287, dated October 
25, 1918, comprises an extensive list of American manu 
facturers which may be exported to European Holland 
on vessels flying the Dutch flag. Included in the list ar« 
Adding and calculating machines; scissors: fountain 
pens; ledgers, loose leaf and similar stationery: otiice 
furniture, equipment and supplies; phonographs and 
phonograph records; pictures, reproductions of; type 
writers and spare parts and accessories, except typewriter 
ribbons not cut for use and except ribbors over two 
inches wide. 


Mexico Stenographic Office Wants Agencies. 


P. Arteaga y S., (K. C. -3) 4a. Soledad No. 54, Mexico 


D. F., is operating a stenographic office, doing typewrit 
ing, reporting, mimeograph work and translating fron 
and to Spanish, English and French. He wishes to se 


cure selling agencies for office and typewriter specialties 
Is well posted on American practice through systematic 
reading of trade papers. 





\ 
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» of “CROWN”, as applied to Typewriter 
-arbon Papers, stands for the best and 
t grade om goods made. 

material used in their manufacture is the finest 
inable; the colors strong and brilliant; both ribbons 
carbon paper are non-drying and non-fading, and 

capable of sharp, clean work from beginning to end. 
carbon papers are made in a completely 
ry, by men whose experience cover- 


juality. 
: : 


“CROWN” ribbons an 
uipped and up-to-date fact 
years ensures a product of perfect and unif 
ind attractive | nd packing assist in the reac saie of 
ods by the dealer 

s wishing a 


; COMPLETE and 


[ypewriter Ribbons and Carbon Paper 
yf irreproachable quality? are invited to 
ind terms. Correspondence and 1 
and Portuguese. 


amples, pt 
Spanish, Frer 
CROWN RIBBON & CARBON MFG. CO. 


782-790 ST. PAUL STREET ROCHESTER, N. Y., U.S.A. 


atalogues 





























OGhe IN Filing Safe 
Mets Masters Model 





**100% a Safe With a Cabinet Interior’’ 


That is what thoughtful business men demand—the 
rotection of a real Safe with the adaptability of a 
iling Cabinet. 

The appearance of the Meilink is its own convincing argument 

—a stronger appeal by far than superlative word pictures. 

The Meilink is the choice of all who make comparssons. The 

protection of a Safe is visible in its construction. 


Investigate for Yourself 


The Meilink Mfg. Co., Toledo, Ohio 
New York Office: 368 Broadway 
Address ali mail to factory 























Crane Ladies Stationery 


Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding 


EXTRA SUPERFINE QUALITY. In_ Lavender 
Colored Boxes, containing } ream of Extra Fine 


Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 
goods 





This Trade Mark 
every box 


ALL THIS: STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Zz. & W. M. CRANE 


DALTON, 
MASS. 















AJA 


Eyelet 
Fastener 





“HE sa cannot we egarded as intrinsically profitable 
T unless its effect on your business extends beyond the 
poin { wrapping i package, brings the custorer 
back repeatedly, thus ling the house several additional 
pr this 


C ive Profits Cl 
Cumulative Profits Class 
t} ix eyelet fastener, every sale of which posi- 
litiona!l business unsolicited, for its 1,000 
fice nd factory means the constant con- 


4 
tive ; ada 
yf eyelets 


he ax : ally punches a hole, inserts and clinches 
an eyelet in fr 2 to 50 sheets with one operation. Punche~ 


pap binds firmly correspondence, agree- 

ments eg iments, samples, sales or other records, 

plans ieprints, et Takes three sizes of Ajax eyelets, 
1g hort 


you on Ajax fasteners, 


Before placing order et us quole 
n'’ Hand Eyelet Tool, the cumulative 


and eyelets, al Sam 
profits line 


MACHINE APPLIANCE CORPORATION 


351 JAY STREET, BROOKLYN, N. Y. 
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“BUMP” 


If one machine does 
the work, why two? 


The New Stand 
Model Bump 
Paper Fastener 
and Punch is a 
paper fastener 
at one end—a 
punch at the 
other, taking a 
2 in. binder. 
Service — Efh- 
ciency —Econ- Pe 
rt 
pee Soe ae Then there’s 
the Hand 

Model “BUMP’”’ 


that dealers call “‘Old 
Reliable.” 

A paper fastener 
that'll never cause 
you a moment’s worry. A steady producer for 
the trade. Display these models. They will do 
the rest. 


BUMP PAPER FASTENER COMPANY 
La Crosse, Wis. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New York 
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ALL GZ, SINGLE 
LEATHER PLY 
Loose Leaf Price Books and Memo Books 

In our patented all leather, single ply covers we offer you some- 
thing difercnt and better than covers made in the old way. Each 
cover is one solid piece of heavy cowhide, finely tanned, and finished 
in black levant grain. It makes a handsome cover and one that 
will stand the hardest kind of use. 

The illustrations below show the difference in ccnstruction to 
which we refer. The old style cover is made of three different ma 
terials glued together, while our all-leather cover is one solid piece 
of leather. 

Four Times Actual Thickness 
OUTER COVERING | 
~—_ BOARD . 


Linings 








ALL LEATHER 




















Both are of the Same Thickness 

Moisture and heat tend to 
soften the glue, warp the cover 
and separate the layers in an 
old style cover. Sometimes 
the card-board interlining is 
broken. These things shorten 
the life and ruin the good 
looks of a book. 

The Trussell all-leather 
cover will stand up under all 
weather conditions and the 
hardest use. 


Trussell Mfg. Co. 
Poughkeepsie, N. Y. 
New York Office, 106 Fulton St. 
Canadian Representatives 


A. R. MacDougall & Co. 
Incorporated 


Toronto, Ont. 











Where 
Else Can 
You Find 
Such 
Utility? 










Netethat the adjust- 
able shelves are lead- 
ed with miscellaneous 
articles 

Here is a steel cabinet of unmatched storage facilities. 
And its price is no more than a four drawer filing case. 


Most cabinets and vertical filing cases accommodate let- 
ters, and little else. The adjustable shelving of the 
steel cabinet shown here, enables it to care for stationery, 
books, catalogs, transfer files and articles of miscellane- 
ous sizes. You can “build” its interior to suit yourself. 
Shelf adjustment based on l-in. centers. Shelves can 
be divided into pigeon holes by vertical partitions spaced 
on 2-in. centers. 


TERRELL’S EQUIPMENT CO. 


Hilton Street 
GRAND RAPIDS, MICH. 











With Unlimited Uses 


A “general proposition,” like Dexter’s Star Manifold Linen 
a 


is more profitable than ever these Star Manifold 
is a stock that practically every customer you have could 
use particularly for foreign letters This paper is attrac 
tive, strong, durable and beautifully finished, so that it is 
suitable for the pen as well as the typewriter For a 
kinds of office systems, of course, Star Manifold Linen is 
recognized necessity in modern business 

You can profitably recommend Dexter's Star Manifold Linen 


Have you samples and prices? 


C. H. DEXTER & SONS, Inc. 


WINDSOR LOCKS, CONNECTICUT 
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Burlington, N. J. 

George F. Yancey has purchased an interest in the 
Neidich Process Company and will take an active part in 
the management of the company. He was connected with 
Mittag & Volger for many years. 

Los Angeles, Cal. 

\. G. Wilson, handling ribbons and carbon paper, has 
purchased an automobile to help him cover the territory 
New York, N. Y. 

The Sun Ray Ribbon & Carbon Company has been in- 
corporated to deal in typewriter supplies. The capital is 
$5,000; the incorporators R. C. Eppenstein, A. Ring and 
G. M. Wright. 


Newark, N., J. 

Samuel W. Bloom & Company has been incorporated 
to manufacture carbon paper. The incorporators are 
Samuel W. Bloom and S. J. Fast, Newark; Louis Blum, 
Brooklyn N. _ 2 The apital stock is $125,000. 


San Francisco, Cal. 

W. G. Barnes, manager of the local distribution station 
of Mittag & Volger, Inc., says that orders are coming for 
all the stock he can get and he does not believe he will 
have to go on the road again until after the war 

. * 

The Stone Typewriter Ribbon Manufacturing Company 
reports that a steady increase for ribbons has been in 
evidence for the past month or more. The company 
bought heavily of ribbon fabric for making inked articles 
some time before # went off the market. 

* x * 

C. B. Cole is the remaining organizer of the H. & M. ( 
Company, Inc., which deals in typewriter ribbons and 
carbons and stationery specialties. H. F. Hammergren of 
that firm is at Camp Lewis and W. E. McElfatrick, another 
member of the company, has been in the Navy for several 


months. This places a large amount of responsibility on 
Mr. Cole Still, he reports that his firm intends to entet 
the importing and exporting business on a somewhat 


limited s¢ ae and that the demand for his commodities is 
steadily growing 


Merchants’ Association of New York Year Book. 


The Merchants’ Association of New York has pub- 
lished its 1918 Year Book, a handsome volume of about 
300 pages bound in paper. A healthy representation of the 
membership among office appliance and stationery pur- 
veyors is classified under headings of Typewriters, Sup 
plies, Computing Machines, etc.; Blank Books, Loose 
Leaf Devices; General Stationery; Stationers’ Specialties 
and Supplies, including pens, pencils, ink, mucilage, pin 
tickets, fancy paper goods, etc. The paper and printing 
trades are well represented in the membership list, whicl 
comprises a total of 5,481. The gredominating feature of 
the book is the space that is given to the war “o done 
by the Association in co-operation with the Federal au 
thorities A large proportion of the energy and activity 
of the Association was devoted during the vear ft this 
kind of work. 


Seattle Stationer Renews Auld Acquaintance. 
George E. Miller, secretary of the Lowman & Hanfor 
Company of Seattle, Wash., recently spent a couple of 


weeks in the eastern section of the country, visiting his 
former home at Saratoga, N. Y., and stopping at other 
points en route He ame on as a deles _ to the on 
vention which was to be held at Ricl d, I tly 
changed his itinerary hen that event was te d off. Ms 
Miller spent threes four davs in ¢ Fon o, where he has 
man' friends wl ere glad to see him and to renew 
contact with the invigorating spirit of the Great West 
which all true Westerners carry with them, even thougl 
by accident of birth they may have first seen the light 


| 


in Saratoga, N. Y., or Ypsilanti, Mich., or any other 
l ible place where tenderfeet take 


their first halting and uncertain steps Mr. Miller got 
the Western fever straight from Puget Sound many 
years ago It is now a possession as cherished as it is 
chronic, and here’s hoping he never gets over it, for 


promotes longer life. we are sure, and sometimes it means 
a truer estimate of life’s essentials. 
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Quality Production— 
Prompt Deliveries— 
Low Overhead— 


We are fortified on COLORS and 
are making deliveries on the 
following in both TYPE- 
WRITER and PENCIL CAR- 
BONS equal to the High Grade 
of our blacks: 


BLUE 
PURPLE 
RED 


Write Us for Samples 


The Mercury Mfg. Co. 


. F. GUERTIN, General Manager 


ROCHESTER, NEW YORK 
Manufacturers of CARBON PAPERS 
AND TYPEWRITER RIBBONS 

for the DEALER only 














Make Your Desk Reputation with 
Continental Desks 


No. 901 





ET a name for quality and service by con- 

centrating on Continental Desks. The 
line suits every demand for price and quality— 
each desk fits the purpose for which it was 
designed. 


You can satisfy yourself that 
Continental Desks will sell and 
deliver service by inspecting our 
catalog. Tell us to send it. 


Continental Desk Company 
Rockford, Ill. 


























So Strong a Man 
Can Stand on It 


HE “NEMCO” Dandy all metal waste basket 

I is good looking enouyh for the finest office 

or home, yet strong enough for hard factory 

use. Made of expanded metal, handsomely 

enameled and has a solid steel boltom that prevents dirt, 
pencil sharpenings, etc., from sifting through. The 














The Dandy 
Waste Basket 


is a quick, easy seller. 
And the price is right. 
Three sizes and three fin- 
\ ishes—pure white enamel, 
P dekecen and olive green. 


Dealers! Get our prices and discounts 


NorthWestern Expanded Metal Co. 
(983 Old Colony Bldg.] 


CHICAGO 




















Dust Proof 
Damp Proof 
Rodent Proof 
Fire Resisting 
Easy Operating 
Efficient 
Strong 

Rigid 





Aurora Steel 
Transfer Cases 


In Letter, Cap, Invoice and Ledger Sizes 





We can make Prompt Shipment for Government use or for 
Essential Industries as Defined by the War Industries Board 


Be prepared for the coming Transfer Season. May we send 
you further description and prices? 


AURORA METAL CABINET WORKS 


NEW YORK OFFICE: 368 BROADWAY 











AURORA, ILLINOIS 
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STATIONERY 
—_—==l———— 


Canton, Ohio. 

Klein & Haffelman, stationers, suffered a serious loss 
by fire in September. 

Baltimore, Md. 

Owing to alleged irreconcilable differences a receive: 
has been asked for the business of G. E. Steffe Company, 
printers and engravers. Joseph W. Ambrose, a partner 
alleges that others have assumed control of the business 
Assets are stated to be $1,000, with liabilities of $4,000. 

Chicago, Ill. 

E. C. DeHaven, advertising manager of Rand McNally 

& Company, spent a short vacation hunting and fishing. 
a a. * 


* 











E. W. Haddon, the new manager of the Faithorn Com- 
pany, was formerly connected with S. D. Childs & Com- 
pany. 

E. C. Loomis, president of the Automatic Pencil Sharp- 
ener Company, spent some time East in September, on 
a business trip. 

* * 

W. E. Faithorn, of Faithorn & Co., stationers and 
printers, devotes his entire time to business, after recov- 
ering from a recent illness. 

* *« * 

John H. Amberg, of the Cameron & Amberg Company, 
was appointed a member of a state grand jury specially 
called to consider alleged registration and, vote frauds. 


A. W. Metz, who has been connected with A. C. Me- 
Clurg & Co., is now with the United Drug Corporation, 
a co-operative druggists’ organization, with branches in 
several cities 

* # * 

Burglars entered the Empire Stationery Store, Broad- 
way and Lawrence avenue, and got $400 in currency and 
checks, and several hundred dollars’ worth of fountair 
pens and other valuable merchandise. 

* = 

Sidney Morris Company, 5 South La Salle street, have 
leased warehouse space at 36 West Monroe street. Ad 
ditional warehouse space will be leased to accommodate 
the baseinent stock now at the retail store. 


® * * 
The Rockwell-Barnes Company has leased the fifth 
sixth, seventh and eighth floors of the Munn building, 815 
South Wabash avenue. The lease covers a period of te 
years and represents an aggregate rental of $175,000. 
* * * 


The Commercial Novelties Company, 401 North Des 
plaines street, has opened a downtown office at 40 East 
Jackson boulevard, in charge of J. G. Weiskopf. The 
company manufactures “Sticks It,” a liquid mucilage sold 
in a patented glass container. 

Elmira, N. Y. 

Captain L. S. Van Duzer and T. J. Wintermute have 
succeeded to the business of G. A. Treat, stationer. Mr 
Wintermute is managing the store. 

Falls City, Nebr. 

Harold P. Custer has purchased the Maisch building 
and will add to his job printing plant a general stationery 
line, as well as office supplies and equipment, school and 
typewriter supplies. 

Fargo, N. D. 

W. E. Patrick has been appointed manager of the 
stationery department of Walker Bros., stationers and 
printers at 619-21 Forest avenue, South. He succeeds F. I 
Winge, specialty salesman of the company, who has been 
in charge of the department temporarily. Mr. Patrick was 
manager of the stationery department of the George D 
Barnard Company, St. Louis, Mo., for eight years. 

Gary, Ind. 

A $40,000 fire and water damage at the department 
store of Goodman & Co. involved the stationery depart 
ment, as well as other sections of the store. Little in- 
surance was carried. 

La Fayette, Ind. 

C. S. Zimmer, formerly with the Burrows Bros. Con 
pany of Cleveland, and more recently with The Formar 
Bassett Company of that city, has become sales manage: 
of The Haywood Publishing Company, stationers a: 
printers, at La Fayette. 











Chair 
Comitort 


Cook ‘Quality’ Spring 
Back Typewriter Chairs 
are made to give the 
highest degree of com- 


fort. The seat is care- 
fully shaped and the back 
is adjustable to a posi- 


properly 


tion so as to 





Vd WUT, 


ST ETRE od 


support the back of the 
user. They are not espe- 
cially adapted to loung- 
ing, but are especially 
suited for those who 
have work to do and 
want it done quickly. 





These chairs are used 
throughout the country 
and in the numerous 
cities abroad. Thereason 
le sale is 


NTE CAT ANE TET 


for their wi 
found in their merit. 


Handle this line and 
watch your profit grow. 
A Catalog will be mailed 
upon request. 


C. A. COOK CO. 
MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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STEEL STAMPS 


wa res 
SEALS, 
STENCILS, 


BADGES, “g* 


Rubber « Steel 7 


“@ STAMPS, 

wETA CHECKS 
POET COIN 
BRASS SIGNS 


STENCILS 
FOR SALE 
MEYER & WENTHE 


RUBBER STAMPS 
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MEYER & WENTHE 


hen een enema, ORIGAGO 























TYPEWRITER 


TYPE 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


2—Perfect Type, accurate. in 
motion, stems and slots! 


3—Fair prices based on quan- 
tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000. 


We ask the Typewriter Dealer 
to support us in this under- 
taking. 





BOSTON 
Maes., U. 8. A. 


78 Queen &t., 
LONDON, E. C. 





NIFORMITY of 

inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point — par 
excellence. 


Our ribbons are made 
in the following writing 
strengths : 


Extra Light—No. 31 
Light—No. 34 

Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 
Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 


shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 
conducted. 





DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 

Also 


1905 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., Leades, &. C. 
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Patented August 26, 1913 and Made Only at Wabash 
A Transparent Celluloid Tab Guide Sm 


With a Removable Label (N° Farts) SS * 


Have you seen a sample? It is the greatest little patented 
tab guide for indexing, and sells on sight. The labels are 
furnished in sheet form so they can be filled out on the 
typewriter, and then separated for inserting. You can also | INSERTABLE CELLULOID TIP | 
have alphabetical labels or labels that are numbered or 
printed with various lists of States, Towns, Names, etc. 

















TRANSPARENT CELLULOID | 
APPLIED TO ANY INDEX GUIL ES 





Wherever cards are indexed or papers, sheets and documents f= ] PROVIDING A SNUG APERTURE 
are filed, you will find a use for our Insertable Tab Guides. | “S* FOR RECEIVING LABELB 
: : 

The wide market will surprise you. Suaeciciry—UTILITY—StaenaTn 

Ask for sample, price schedule and leaflet in aa ed os 

fully describing. _ en — 

There are still a few desirable locations THE WABASH CABINET Co. Also manufacturers highest Quality 
open for exclusive dealers in this and Main Salesrooms, Executive Offices and Factories Filing Cabinets, Systems and Supplie 
foreign countries. Established 1883 WABASH, IND. for Filing Cabinets 








DESKS THAT MAKE A LIVING 





Bentley & Gerwig Desks are well made and sell upon them as the basis of their income. Let us 
at a moderate figure. Many dealers depend tell you about the complete line. 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 











DEALERS: PROFIT WITHOUT INVESTMENT Selling 


TAE LIGATNING LETTER OPENER 


There are dozens of concerns in your territory who would buy 
so Ming, ‘*‘LIGHTNINGS” if they knew the facts. By our dealers’ co- 
; operative plan you can give the facts, sell the machines and 
make a good profit---without the investment of a dollar 


DO NOT DELAY INVESTIGATING THIS 

PROPOSITION, FOR ITISOPEN TOBUT 

ONE DEALER IN EACH LOCALITY. 
THE LIGHTNING LETTER OPENER is used in 
every department of the UNITED STATES GOV- 
ERNMENT and by thousands of progressive business 


concerns in all lines of business. THE DEMAND IS 
MODEL H (Hand Operated) LIGHTNING LETTER OPENER BIG 
Automatic Feed--Opens 200 Letters pe. minute . 


THE BIRCHER COMPANY, Inc., ROCHESTER, N. Y. 
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Morristown, N. J. 
The stationery business formerly conducted by S. 
kin is now being conducted by D. C. Stillwell & Co. 


New York, N. Y. 


Lan- 


\. M. Rabinof succeeds Alexander Landsberg as man- 
ager of the Elbe File & Binder Company, Inc., 97 Reade 
street. Mr. Landsberg has enlisted in the British army. 

* a * 
H. A. Withers, Inc., has incorporated with capital of 


$10,000 to conduct a printing and stationery business. The 
organizers are R. K., R. F. and D. E. Withers, 1542 76th 
street, Brooklyn. 


* * * 
As an appreciation of faithful service during the pro- 
longed illness of N, A. Hanau, a complimentary dinner 


was extended to the employees of Fiedler & Hanau at 
the Par Avenue Hotel, October 12 Incidentally the 
twenty-ninth anniversary of the establishment of the firm 
was celebrated. 

Milwaukee, Wis. 

Celebrating the fiftieth anniversary of the connection of 
Joseph C. Kastenholz with the H. Niedecken Company, a 
dinner was given to eighteen employees, all of whom have 
been with the company for twenty years or more. 

Norfolk, Va. 
Book & Art Company has 
necessary to add to its sales space. The 
culated to give the company one of the 
its kind in the Southern states 
Philadelphia, Pa. 

Alvah Bushnell, Sr., fought off an attack of influenza by 

sticking to his desk. After a two weeks’ struggle he 


vanquished the “flu 


found it 
change 1s cal- 
modern 


The Nussbaum 


most 


stores ol 


* * * 


John Harte, formerly assistant buyer for Philip Jaisohn 
& Company, is now connected with the American Standard 
Products Company, Paulsboro, N. J., as assistant buyer. 

* « * 

Williams & Marcus Company is now operating in its 
new plant at Tenth and Lombard streets. The company 
has extended its ruling department, and has ample room 
for the envelope, die stamping, blank book, writing pad 
and bindery departments. 

* * *” 


An injured kneecap acquired in a gymnasium has de- 


ferred Harry J. Early’s chances for immediate entrance 


into military service. Mr. Early is back at his desk as 
sales manager for the Jaisohn Company after three weeks’ 
absence, and still has hopes that he will be able to work 


out his military career 
Phoenix, Ariz. 


Stationers, Inc., is the 


1 new name 
of the McNeil P ti Company. The change was made 
ecause the con is getting more and more into the 
static ¢ isiness 
Ridgetown, Ont. 


\. D. Bruce has started a stationery store 


San Francisco, Calif. 


\. J. Oran, assistant manager and treasurer of the Office 
Supply Company, Ltée of Honolulu, visited San Francisco 

= a * 

J. B. \ odw <pects to leave for Southern Califor 

ia te he end of the month. He is representing I. L. 
Bow1 n, of the Geo. B. Graff line of vise index tabs. while 
the latter is in the military service. 

ee * 

Dixon, Fish & Company have recently made improve- 
ments in their store in California street This will enable 
the vandle their reserve stock with greater facility \ 
satis ory al business was reported by Manager 
Mul 1 

4 * 

Pert M. Morris of the Bert M. Morris Company has just 
ret 1 fron siness trip which included Denver, Chi- 

izo and Salt Lake AL Jones, his associate. expects to 
be 1 Angeles other parts of the South for two 
or t veeks 

~ 2 

The State Corporation Commissioner has civen Melvin. 
Re s & Hor th permission to issue 7.500 shares of 
apital stock in exchange for the assets of the Melvin 
Pris ge Com] corporation, and Roberts & Hor- 
wort o-partnership. These two erns have con 
solidate n order to extend their business of printing and 
stationerv, 1n San Jose, Cal. 


Continued on page 202 
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THE OFFICE BOY CAN 
MAKE THE BIGGEST 
CUT IN YOUR COSTS 





lf you are typing reports—copying or checking or- 


ders—the biggest cut in your office expense is still 
to be made The office boy with the COMMER- 
CIAL DUPLICATOR can make it—an immediate 
cut of from 25 to 50%. 





Out of every hour spent in copying and checking he can save 
40 minutes. In addition add time, carbon, typewriter upkeep 
and wasted paper and this work costs at least 40 cents an 


hour. The COMMERCIAL DUPLICATOR saves this. More 
office speed reflects itself through your plant. You eliminate 
all errors None of the present checking is needed. If you 


want 100 bulletins out to salesmen or dealers ten minutes 
before closing time, the COMMERCIAL will do it. Find 
out what it will save in your office. 


DUPLICATOR MANUFACTURING CO. 
922 Commercial Duplicator Building, CHICAGO, ILL. 











Why It Sells 


Underwood’s Everlast- 
ing Ink is—like fire pro- 
tection—just one of the 
modern 
Records and 
documents that are 
worth making are worth 
preserving in ink which 
lasts forever. 


necessities of 


business. 


Business men are real- 
that there is a 
great and vital difference 
And therein lies 
the sales building possi- 
bilities of Underwood’s. 
May we give you some 
worth-while information 
about this ink? 


John Underwood & Co. 


62 Park Place, New York 
BRANCHES 


Toronto 


izing 


in inks. 


| Sil 





Boston London Paris 











at 


sul OFFICE 





LIBERTY 


TOURISTS’ FOUNTAIN PEN FILLER 
THE MOST SATISFACTORY 


FOUNTAIN 
PEN 
INK 


No. 246 RETAILS 50c 


)IAMOND 
NAD 


AUTOMAT 
tN FVULE ER 


na as 
DIAMOND INK CO. 


MILWAUKEE, WIS. NEW YORK OFFICE 
U.S. A. 265 W. BROADWAY 




















Bentson Steel Card Cabinets 
and Transfer Cases 





Satisfy the demand for permanent, good looking 
equipment by selling Bentson Products. Write 
for particulars. 


The Bentson Mfg. Co., Aurora, Ill. 


w York Representative 


MR. HARRY HERTWIG. 800 Ocean Ave., Brooklyn, N. Y. 

















APPLIANCES 


TYPEWRITERS 





November, 1918 





Chicago, III. 

George E. Poyer, a former L. C 

recently joined the Chicago selling force of The Di 
phone. 


Smith Company mat 


* 


F. H. Morse, formerly in charge of the Detroit office o 
the Royal Typewriter Company, has been promoted to be 
executive in the Chicago office. The change was neces 
sitated by the recent death of E. C. Anderson, the forme: 
Chicago manager. Mr. Morse’s position at Detroit will 
be filled by O. E. Hull, formerly of the Royal office at 
Akron, Ohio. 

Montreal, Que. 

T. R. Smith, formerly sales manager at St. Johns, N. B 
for the L. C. Smith & Bros. Typewriter Company, has 
been assigned to the office here. 

San Francisco, Cal. 

A. Waterlow, formerly of the L. C. Smith & Bros. Type 
writer Company, has taken a position with the Noiseless 
Typewriter Company. 

A. P. Stockwell, manager and director of the Remingt 
and Corona agencies in Calcutta, India, ts in town 
business trip. 


James T. Lafferty, of the Underwood Company, has 
placed his application with the War fo autos gm for the 
Aviation Corps and expects to be called almost any day 

R. L. Stone and his brother of the Stone Typewrit: 
Company report successful efforts in selling bonds in the 
district. Business, too, is good. The only drawback : 
the difficulty in procuring enough machines to meet the 
demand, 

> 

J. E. Geissinger of the Oliver Typewriter Company 
notes a marked increase in business in Sp okane, Salt Lal 
Boise, and other inland cities. This company rceive: 
large shipment of machines prior to the increas 
freight. 


The Noiseless Typewriter Company is still making « 
largements:to accommodate its rapidly growing business 
The executive offices have been moved to 801-802 Balb: 
building and Mr. Hooper reports several new associates 
Chas. Brown, formerly Western superintendent of the U 
derwood company, is in charge of the Sacramento, 
office. L. Y. Hagan, also of the Underwood and Remit: ‘ 
ton companies, will be with them next month 


hal 





(Continued from page 201.) 
Sanborn, Vail & Company have an interesting innovy 


tion in the way of delivery wagons, The sides of tl 
wagon are made of glass in the form of a show-wind: 
where samples of goods may be displayed. This sho 


attract a great deal of attention and become a successf 
medium for advertising. 

Arthur Dunn, representing the Stationers’ Asso 
of California, and James Patrick, of Patrick & Com, 
left for the East to represent the California stationers 
the nationai convention. Jn view of the indefinite st 
ponement of the convention their plans were disar1 
but they visited several eastern cities nevertheless 

~ * 

The H. S. Crocker Company has sold its fictior 

text book business to Potter Brothers Company. o 


Angeles. The new owners expect to retain the se 
floor of the Crocker store where the stock is | 
This is the biggest event in West Coast circles since 


H. S. Crocker Company purchased the business of ( 
ningham, Curtiss & Welch some years ago 
Springfield, Mass. 

Pressure of business has obliged George T. Winne, vice 
president of the National Papeterie Company to locate | 
office at the plant here. He has been in charge 
operations in New York for nearly thirty years 
Winne will handle the mill end of the business 

Shawenigan Falls, Canada. 

Davignon & Huses have opened a new stationery stor 

here. 
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Fgh ciahares yourself 
with every sale. If 
you will supply your cus- 
tomers typewriter ribbon 
and carbon paper demand 
by furnishing high class 
goods under your own 
name and brand, you will 
find that 


these goods is a distinct 


every sale of 
boost for your business. 
This, of course, will have 
an excellent effect on 
your profit. Your cus- 
tomers will come back be- 
cause your name on the 
container will show them 
where more goods of the 
same style and quality can 
be secured. 

Send for samples of our 
typewriter ribbons and 
Try them 
out thoroughly. Put them 
to the most difficult tests. 


You will decide that they 


carbon paper 


are the kind you would be 


| 


glad to have 


asst ciated 


with your name. 


Write today for samples 


| US. Mfg. Co., 


ibbon 


Sansom & 8% Sts. 
Philadelphia, Pa. 


Set RT 527 
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A Full 100% 
Expansion 


Every screwand 
every sleeve is 
full length of 
post, thus assur- 
ing 100 per cent 
expansion. No 
others like them. 


A trial order 
will prove the 
superiority of 
Barrett Posts 
and Sleeves. Ac- 
curately made 
from our own ex- 
clusive designs. 


BARRETT 
POSTS AND SCREWS 


are packed together. 100 to a box. 
Sleeves are packed separately, 100 
to a box. 

discounts to 


Write for prices and 


the trade, 


BARRETT BINDERY CO. 


726 Federal St. - Chicago | 




















You're getting good 
wages ! 

But watch out! 
come, easy go.” 

Get the habit of saving. 
Buy Thrift Stamps. Buy 
War Saving Stamps. 

Join, or better still, form 
your own War Savings So- 
ciety. Get everybody you 
know to buy at least one 
War Savings Stamp a 
month. 20 members of a 
War Savings Society, each 
buying one W. S. S. per 
month for 12 months, can 
equip 50 men with rifles. 


“Easy 


Write for particulars 
PIoNeerR Division 
War Savincs ComMMITTEF, 
51 Chambers Street 
New York 
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Ideal Thular Stands 


Used for practically every kind of office machine. 


Ideal Tubular Stands are made in an endless 
variety of styles. They are strong and easily 
moved, yet support the machine firmly. 
They occupy the minimum of floor space. 


Mount a typewriter, a duplicating ma- 
chine, an adding machine, a card index 
cabinet, or some other office appliance 
on one of these stands, foll it to wher- 
ever it is wanted, throw the crank 
which raises the castors and you have 
a stand as strong and rigid as a heavy 
cumbersome table, with none of the 
tables’ disadvantages. 
Cut at left shows No. 3, combination portable 
and rigid typewriter stand. Same stand can 
be furnished for any other office utility. 
Manufacturers and branch managers inter- 
ested in a stand that will increase the value 
of their product are invited to send us speci- 
fications, upon receipt of which we shall sub- 
mit samples and quotations at our risk. Spe- 
cial terms to dealers. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
1445-1455 W. Austin Ave., Chicago 
eee 










No. 3 Combination 
Typewriter Stand 


















The “Cado” Brand “L. E. B.” BINDER CLIP 


With the L. E. B. Binder Clip, every conceivable kind of loose papers can 
be easily bound into a book, with its title on its back. 


You can instantly remove any paper therefrom, or add any paper thereto. 
It is the simplest, cheapest and most handy filing system ever devised. It 
also adapts itself perfectly as a valuable auxiliary to present filing systems. 
Selling L. E. B. Binder Clips is not only easy, because of the wide adver- 
tising and the big demand, but selling them is a profitable business, because 
their satisfaction is insured by the makers, whose reputation stands back 
of each one. 


NAY PRICES 
No. 2. (] in. capacity) 5c each No. 10. (1} in. capacity) 15c each 


No. 5. (} in. capacity) 10ceach +*No, 11. (13 in. : 
*No. 6. (} am. capacity) 10c each een ere, wee eae 





Pat. May 18, 1915 Immediate delivery can be made on No. 6. *With tabs on back for INDEX. See illustration 


CUSHMAN & DENISON MFG. CO., - 240-242 West 23rd Street, New York, U. S. A. 














Imperial Desks Make Good Leaders 


They add distinctiveness to a dealer’s stock of office 
equipment. While not the most expensive on the mar- 
ket, they are well made of substantial material, and 
are pleasing to the eye. The Imperial line will suit 





the tastes and the pocketbooks of your customers. 


Imperial Desk Company :: Evansville, Indiana 


























Now Is the Time of Test. 


he following timely appeal comes from the Bureau of 
Publicity of the U. S. Treasury Department 

Millions of subscribers to the Fourth Liberty Loan 
are now on their mettl f 

Chey are face to face with the job of npleting their 
payments. It will take nerve, courage, and “staying pow 
er.” It will take self-denial. Subscribing for the bonds 
and making the first payment of 10 per cent was a sign of 
loyalt the Government and the Army and Navy. 

Keeping up the payments until the Liberty Bonds are 
fully paid for—that is the real test of mettle. Anybody 
is likely to be carried away by the fervor of a “revival 
meeting.” It takes earnestness to live up to new prin 
ciples for the rest of one’s life. That is the real test 
The same fhing applies to the duty of “making good” 
our pledges for the Fourth Liberty Bonds From now 
until January 30, 1919, a steady, sustained effort to save 
and meet Liberty Bond installments will indicate 24-karat 
patriotism and character 


Every person who signed a Liberty Bond application 
and made the initial payment assumed an obligation of 
honor. To neglect that piedge or to let the subscription 
lapse would be a shameful thing. No right-minded per 
son will fail to carry out his Libertv Loan subscriptior 
pledge, unless actual disaster makes it necessary to shift 
the burden on some one else. 

What is the best way to take care of these Liberty 
Bond subscription pledges? The best way is to make 
a “budget.” Set down on a sheet of paper the exact 
amount of your weekly or monthly pay. Make a paral- 
lel column and set down the necessary items of your 
living Rent, $ groceries, $ heat and light, 
S. ; LIBERTY BOND PAYMENTS, $ (enough 
to meet the amounts when due). 

Put the Liberty Bond payment money right into the 
bank—every week or every month—just as soon after 
pay day as you can Then the money will be ready and 
waiting when the installments fall due. 

Do not let anybody induce you to sell any Liberty 


Bond you have paid for. Do not let anybody induce you 
to turn over your Liberty Bond as “first installment on a 
piano,” or anything else. Have those Liberty Bonds 
entered up in your savings bank book, and make an 
arrangement with your bank, if possible, to have the 
coupons clipped and added to your account. 

Always deposit in your savings account the interest 
money received for coupons cut off your Liberty Bonds 
In this way you enjoy compound interest and get ahead 
faster 

Every Liberty Bond that is sold throws a strain on 
some bank or on the Government. Every Liberty Bond 
that is necessarily disposed of tends to divert money 
from r onduct of the war. And it deprives the owner 
of thi efits of his own self-denial and thrift. 


want to keep peace with your own 
conscience and maintain your own self-respect, take 
reat care on all these points: 

Set aside out of your pay the money needed to 
meet Liberty Bond installments under your plan of pay- 
ment. Put that money in a bank. 


2. Do not “lapse” on your Liberty Bond subscription 
for anv reason whatever, short of some absolute disaster. 

3. Do not sell your Liberty Bonds unless compelled 
by “dire necessity” to raise money; and then try to hor 
row on the bonds instead of selling them 

4. Do not let anybody induce you to “trade in” your 
Libertv Bonds merchandise 

Hang tight to all your Liberty Bonds and complete all 
the payments by brave and persistent saving, sacrifi e 
nd self-denial. That is the way to get the utmost poss! 


financial and mcral vestment 


fron vont 


Electric Welding in Ship Building. 
An experimental bit of shipbuilding now in work is mod- 
eled after the plan used by some manufacturers of metal 


office furniture in fastening stee! members together. The 


electric current is used for welding, and laboratory tests 
have shown very satisfactory results. The Proceedings 
of the American Institute of Electrical Engineers states 
that a five-foot gap welding outfit has been made. A steel 
ship now fabricating is to have a midship section welded, 
and the rest of the vessel riveted as is the present practice 
This plan will submit the welded sections to extreme 
stresses, and will demonstrate the fitness of the process 


in heavy service 
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The Dealer’s Inning 


All kinds of postage 
rates — three cent, 
two cent, merchan- 
dise, printed mat- 
ter, newspapers and 
foreign—are shown 
in the chart of the 


LIBERTY 
POSTAL 
SCALE 


It tells at a glance just what postage is needed. It 
saves the time required to figure the amount of 
postage and eliminates the inaccuracy of that 
method. The LIBERTY POSTAL SCALE is built 
entirely of steel and handsomely finished in gold 
bronze. 


The demand for this scale is immense. No matter 
how many scales an office may have, a LIBERTY 
SCALE with its up-to-date chart is needed and will 
pay for itself in a few days. This condition offers 
an opportunity of a life time. 


Triner Scale & Mfg. Co. 


2714 West 21st Street, Chicago, IIl. 





A 


EE ES 


Ae? © 


REE 


BEE ERE EER 


Ge 


ix 


— 


/ 





Adding Machine 
Rolls 


We wind them in three 
qualities, as follows: 


No. 800—No. 1 White Writing 
No. 700—Good Grade M. F. Book 
No. 600—Extra No. 1 White Print 
Rolls are carefully wound, quality second 


to none on the market, and prices the 
lowest. Free from lint and breaks. 


Sample roll and prices sent upon request. We 
can also supply Telephone and Stenotype Rolls. 


Rockwell-Barnes Co. 
819 South Wabash Avenue 
Chicago, U.S.A. 


IIA IIIS. 











With Our Line of 


“ADVANCE” 


FILING CASES 
and SPECIALTIES 


In order to know 
what our line is 
order our sample 
assortment of good sellers specially se- 
lected so that you may have one each of 
many numbers and also a small stock to 
sellfrom. Write us about this assortment. 





Catalogue sent on request 








PLAN AND FANCY 
PAPER BOXES 






Pine St. at 2lst, St. Louis, U.S. A. 


In replying kindly mention this ad. 














DESK 


You Can Sell Office Supplies with 
ENGLEWOOD DESKS 


Every Englewood Desk Sale is assurance 
of a satisfied customer. Once satisfied, the 
buyer returns to your store for his regular 
requirements. That has been your experi- 
ence in selling other office equipment, 
hasn’t it? When you afford desk satisfac- 
tion you are in line to supply regular needs 
as well. 

We are doing our utmost to take care of 
old customers and new friends, even though 
Uncle Sam takes a goodly share of our 
production. 


ENGLEWOOD DESK COMPANY 
5816-20 S. Lowe Ave., Chicago 
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ADDING MACHINES 








Brooklyn, N. Y. 
The Mechanics’ Aid Association of Brooklyn, N. Y 
not long ago held one of the most profitable meetings of 


the year. The association’s recording secretary, Mr 
Curran, has resigned on account of his enlistment in the 
United States army. His successor is George W. Vogel 


who is connected with the Noiseless Typewriter Company 
At the September meeting of the association Hon. R. 
H. Roy, judge of the King’s County Court, gave an in- 
structive address on the jury system 
Thirteen new members joined at that meeting. Duri 
the month of September about twenty new members were 
added to the rolls, and five more on the first meeting 
night in October. The members of the association sub 
scribed more than $1,500 to the Fourth Liberty Loan 
Forty-five stars now adorn the organization’s service flag 
The meeting of October 25 was addressed by Hon. L 
B. Faber, Justice of the Supreme Court of New York 
San Francisco, Cal. 


no 
‘> 


A recent San Francisco visitor was J. A. M. Sexto: 
manager of the Burroughs Adding Machine Company’s 
branch office in Sacramento, Cal. 

Mr. Warren, of the Felt & Tarrant Manufacturing Com 
pany, Says the shortage of machines is his only troub] 
Otherwise he is a very happy man, being the father of 
11%-pound baby girl, and his office the proud possessor of 
the 100 per cent Liberty Bond honor pennant. Fd, P 
Hennes of that company has left for service at Cam, 
Grant, III. 


e 


Frightful, Watson, Frightful! 


Germany has an awful wallop to hand Uncle Sam on 
the wrist in the form of a boycott after the war. The 
Rhenish Westphalian Gazette, the organ of German in 
dustry, has declared that “No buying from America if 
can possibly be avoided” must be the German slogan afte: 
the war. The reason given by the paper is that before the 
war the balance of trade between the United States and 
Germany was against Germany to the extent of nearly 
1,000,000,000 marks ($238,000,000) a year. Germany in 
ported from the United States goods to the value of 1,711 
000,000 marks ($402,218,000), while German exports to the 
United States amounted to 713,000,000 marks ($169,000,000) 

“How could we possibly meet a still further increased 
debit balance?” asks the paper, in despair. “The conclu 
sion seems inevitable to the Gazette that Germany must 
so curtail her cotton and copper imports from the Unit e 
States that they do not exceed or only slightly exceed | 
own exports of fertilizers, dyes, chemicals, etc. The rest 
of German’s erstwhile imports from America, it says, ca! 
and must be stricken off the list.”’ 

Perhaps the Rhine-side organ had heard of the action 
of Butler Bros., a wholesale house with offices in Chicag¢ 
St. Louis, Minneapolis and Dallas, which refused a ot - 
ment of German manufactures comprising toys and chi 
ware. The merchandise had been paid for, but owing 
the war’s delay did not reach this country until socion Fr 
The goods were eliminated from the big Butler catalogue 
and the loss written off long ago. The shipment has been 
abandoned by notice to the United States customs officials 

Another example of the American spirit is in a slightly 
different attitude. Sears, Roebuck & Company have 
stock of German products which it is proposed to list 
the mail order catalogue, and devote the profits to 
American Red Cross. The goods will be plainly adver 
tised as of German manufacture, with the statement that 


to 


1! 
l 


the 


the profits will go to the Red Cross. Otherwise, one might 
assume that if advertised as of German manufacture, the 
goods would not be purchased by the customers of Sears 


Roebuck & Company. 


Maybe the Paper Situation Is Improving. 
A newly-announced War Trade Board Ruling No. 264 
indicates that wood pulp has been added to the export 


conservation list. It may possibly indicate that conserva 


tion in the domestic consumption of pulp for paper has 
produced a slight surplus of pulp to apply in foreign tr ode 




















| THE SPECIALTY 
THAT SELLS ITSELF 





Not 


PEERLESS KEY CO.., INC. 
177 Fulton St., New York City 


Makers of the Peerless Rubber 


J 
emoe 


r, 1918. 


ICE 207 


OFF 


APPLIANCES 























Peerless Rubber 
Typewriter Keys are 
well known, are 
used so extensively, 
are such a big help 
to typists that they 
seil themselves when 
displayed by dealers. 


so 


In Green, White or 
Black for all ma- 
chines, characters of 
heavily inlaid rubber. 


Write for our liberal 
dealer proposition. 


Twirler Rings for platen knobs 





The injurious reflection The Peerless Key 
Eye Insurance | 


Eye Strain 




















Quality ‘Tells 


We know how to 
make Quality stand 
out in furniture— 
that is why you 
can always tell a 
“Tell” Desk. 


Selected kiln dried 
lumber and skilled 
workmanship set a 
quality standard in 


Tell City Desks. 


Tell City Desk Co. 
Tell City, Indiana 


Mr. Dealer, you ought 
to have our catalog— 
May we send it to you? 








The New Number Nine Model 


Our Latest and Best ““‘BLICK”’ 
With Standard or Scientific Key- 
Board. Send for Catalog 32 


HATUCUOUUUUUUEOLUT} 000000000 RRA 










BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


Visible Writing and All 
Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 


THE BLICKENSDERFER: MFG. CO. 


Executive Office and Factory 
STAMFORD CONNECTICUT 
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FOR BONDS 
ANDO 
STOCK CERTIFICATES 
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SECURITIES 
ANDO ALL 
PAPERS OF VALUE 
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The Place for Active Correspondence 


is ON the desks, where all concerned can 
locate it as required. Equip your desks with 


Kohlhaas Letter Sorters 


and make current correspondence as easy to find as though 
it were in charge of a competent file clerk. Saves 50% 
of the time and 
90% of the space 
now used for that 








Call in that bright girl with 
her MARCHANT, give her the 
calculations to do that would 
take hours of your valuable 
time—she |! compute the figures 
in one-tenth the time, and do 
it more accurately — 
that’s modern busi- 









purpose. 








ness development. 








Marchant Calculator Ye'so2.c.. 


Try this ordinary example with your penci!: 3,542,167 x 898,756 


DEALERS: Steck Koh ihans 


Products and  pre- 
pare for the growing demand for 
desk labor-savers. We make: 
Distributors for letters, checks, sales-slips, or any matter 
needing classification or instant reference, also Address and 
Follow-up Files, Daily Reminders, and Card Systems for 
every business. 


The Kohlhaas Company 2,7; ACs 


Computed and preven in eight 
seconds by the MARCHANT. M ? 
Marchant Calculating 

Machine Company 7 


Emeryville, Oakland, California 


EASTERN OFFICE: 
465 Drexel Bidg., Philadelphia. Pa. WATCH THE CLOCK 

























TRAY SETS THAT HELP 


Temporary filing and distributing greatly simplified and made more efficient at 
insignificant cost by Auto Desk Tray Sets. Made in capacious but com pact 
form for letter or cap size paper. Two tosixinaset. Quartered Oak or Mahogany. 


WEAR-FOREVER RACKS 


made of electro-welded steel in sectional and non-sectional styles and hand- 
somely finished. Prices lower than you expect. Try a set_thirty days at our 
risk. Supplied direct where we have no dealers. 

OUR CATALOG WILL HELP YOU. It shows all kinds of filing cabinets, desks, 


specialties and supplies. Free on request. 
THE AUTOMATIC FILE 
& INDEX CO. 


143-150 Pearl Street 
GREEN BAY, WIS. 
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PENS AND PENCILS 








Brattleboro, Vt. 


C. E. Bradley ¢ ration, manufacturer of penholders 
a n sh handles, has taken over the uildis for 
merly occupied by the Carpenter Organ Company é 
n¢ t will be erated in connection with the 
pa s plant 

New York City. 

FE \ Harrar ist n charge of the Ne York ri r 

the Blaisdell Paper Company. 


Philadelphia, Pa. 
William Ferriter s confined to the lk se \ 


as an influenza victi1 He is the Philadelphia representa 
tive « Staftord Ink Company. 
« & * 

Warren G. Str hiladelphia manager for the Joseph 
Dixon Crucible ¢ pany, spent his v tion at Atlanti 
City, N. J., in October Mr. Stringer gratified his desires 
for g 1 fishing while on the coast. 

San Francisco, Cal. 
George Reindall s been calling on the local trade i 


the interests of the ele Pencil Company 

M ves, of the Swan Fountain Pen Company, left 
for Los Angeles a southern points a few days ago, a 
companied by Mrs. Greaves. 

a 2 Bowles, P Coast manager for the JTosepl 
Dixon Crucible Cor! pany, left San Francisco expecting ) 
attend the annual convention of managers and salesn it 


the factory in Jersey City, N. J.. Chas 
F. Wagner, who travel for this compa in 
tory, planned to be present also. 
Identifying Pencil | Grades by Color. 
Many well as draftsmen and artists, 
use pencils finished in different colors to identify the hard 
and soft pencils they use for different This in 


pusiness men as 


purposes. 


volves the use of one brand for soft, another brand for 
hard, etc. If the pencil department cannot supply the 
various brands, as may be the case at these times, another 
expedient is availabl Put the pencil in pencil sharpener 
with the imprint end in the machine Turn off a cone 
shaped end, without exposing the lead Establish a color 
scheme with the customer and dip each grade of lead pe 

cil in colored ink ne man uses red ink for soft leads 
green for hard, natural finish for medium. The plan en 
ables the user to select the pencils by color, instead of de 


stamped 


exposed pores 


laying to try, or to look for the grade letters 
the pencil. The soaks readily into the 
] 


of the pencil wood, and makes identification easy. 





How Blind English Stenographers Work. 

\ letter from London by A. E. Ashb 
ager of the American Multigrap h Sales Company, af 
peared in a recent issue of the company’s Ginger Jar. In 
describing the manner of producing the letter, Mr. Ash 


urner, foreign man 


attention to this letter that I am 
written by a young lady who is to- 
vriting on a machine ] 


which is known 
as the Stainsby Wayne Braille Shorthand 


nachine, some 
what similar to a Stenotype, if you have ever seen one, 
and she will transcribe this on her typewriter 
It is done exactly as one would write on a Stenotype 
Instead of using the characters that one uses on a Steno 
ty p< e machine rites with little perforations sufficient 
for her to read with her own fingers, which are naturally 
exceedingly sens She has done considerable rk for 
me 1 done it nicely indeed; in fact I really think 
that she could give an ordinary stenographer, ‘a run f 
her 1 ney.’ 1 kn that this will be very interest to 
you as it was to me to be able to read letter of this kind 


_Foreign Tre rade Course in New York College. 


College of t City of New Yor s con 
course in principles of merchant marine admis t 
and operation, market geography, foreign sales practice, 
t< excha other subiects | ring on foreigt 
trade Evening sessions are being held 
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Be a Desk Specialist 


and continue to be desk headquarters for your city 
by adding to your line 


ILLINOIS DESKS 


They are compact, which saves floor space; saves 
the time of stenographers and clerks. Illinois Desks 
look well, in battery. They are finished 
to stand long, service, and still look well. 


oS : ROCKFORD 
Illinois School Furniture Co. ILLINOIS 


. 
Quality in Filing Cases Sells Easily 


He wants 


singly or 
busy 


is a quality seeker. 


because a prospe 


protection "f IT 


17 
papers, as well as 
armonious lines ana 
finish and 
opeta t10n 


“QUA ALITY 
Steel —— Cases 


+rate 


The Canton 
Art Metal Co. 


Plant No. 2 
Canton, Ohio 
New York Office: 

200 Fifth Avenue 
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PEET’S 


Patent Improved 


TRIANGLE PAPER CLIPS 


Si, ° 
WW Ta ES 


HOLDS PAPERS SECURELY 
Patented May 22, 1917 


Only after trying this new paper 
clip can you appreciate its superi- 
ority. It is so easy to slip on, and 
it holds the papers, etc., absolutely 
firm. The patented crimp does the 
work. It will be worth your while 
to send for samples and prices. 


If your stationer does not carry them, 
write us direct. 


PEET BROTHERS 
618-20 Cherry St., Philadelphia, Pa. 








THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here's a simple device that enables the office boy 
to bind into book form “‘in a jiffy"’ any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 





Pat. May 13, 1913. 
is adjustable to any distances between punch holes 
and to any size of paper. 


_ The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents 
Dept. “‘F-B’’ 22 Cliff St. New York City 
, Branch: 180 N. Market Street, Chicago 
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OTHER MACHINES 





Chicago, Ill. 

George E. Poyer, formerly with the L. C. Smith & 
Bros. Typewriter Company as salesman, recently joined 
the selling force of The Dictaphone. 

Detroit, Mich. 

A. B. Reid & Company, manufacturers of copy holders 
for typewriters, have moved from Chicago. The ne 
location in Detroit is 211 Davison avenue 

East Orange, N. J. 

Thomas A. Edison, dean of American inventors, suffered 
a severe cold during the influenza epidemic. He con 
quered it with the same specific he has applied to all his 
difficulties—work—and quickly resumed his daily activi 
ties. 

New York, N. Y. 

Edward Loveland, sales manager of the Hoge Manufa 
turing Company, was one of the many influenza patients 
of the month. 

San Francisco, Cal. 

The International Money Machine Company is opening 
a branch office at 417 Market street. A. H. Webster of! 
that company in Hilo, T. H., will be the district sales 
manager, The branch will cover all territory north o 
Los Angeles, Cal., including Oregon and Washington 

a * x 

During the week of Oct. 14-19 the Pacific Coast divisio1 
salesmen and managers of the Monroe Calculating M: 
chine Company were in conference in San Francisco. It 
is reported that a new office has been opened at Spokane 
Wash., in charge of D. F. Bigley, who until recently has 
been located in San Frarcisco with the Burroughs 
Sundstrand Adding Machine companies 

* * 


The Robinson Findex Company has filed articles of ir 
corporation in San Francisco with a capital stock « 
$200,000. Members of this company are L. S. Robinsor 
C. E. Seiler, H. S. Shuey, A. C. Keane and J. S. Spilmar 
The offices are on the fifth floor of the Call building. This 
filing system made its first appearance at the Panama 
Pacific Exposition and has since been widely adopted 


The Marchant Calculating Machine Company of Oa 
land have a new assistant to the president and general 
manager. He is Horace J. Brown, formerly chief deputy 


1014 


commissioner of corporations in California since | 
The state corporation commissioner has granted this c: 
pany permission to sel! the remaining shares of its pre 
ferred capital stock to net not less than 90 per cent of the 
selling price. This issue will be authorized on conditio1 
that it is approved by the Federal Capital Issues Ce 
mittee 


¢ 


New Stationery Store in New York. 

Women have so emphatically “made good” in so ma 
fields of endeavor that it is perhaps not surprising that 
they have invaded the stationery field 

A few months ago Miss Mathilde Kanes, a successiu 
young business woman, acquired a half-interest in the 
Empire Printing & Stationery Company at No. 126 West 
Fortieth street, New York And recently her sister, D« 
othy Kanes,.who has made a brilliant reputation for her 
self as an advertising manager, bought the other half 
interest. The firm will be known as Kanes & Kanes, a: 
is starting an excellent and well-planned fall selling car 
paign, making use of the most efficient and approved 1 
chandising methods 

Kanes & Kanes have issued a number of attra 
pieces of advertising matter. “Isn't It Queer?” tells h 
one-half the world doesn’t know how the other half lives 
and goes on to introduce the new store to the reader It 
is a cordial invitation to trade with Kanes & Kanes tl] 
many will find irresistible. 

An enviable future is predicted 
& Kanes.” 


ti 


e feminine “K 


Meeting Postponed. 

The October meeting of the Cincinnati Furniture 
change was postponed until November 12, in compliat 
with an order from the Cincinnati Board of Healtl 
account of the epidemic of “Spanish Influenza” prevai 


in that city. 
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NATIONAL DESK CoO. 


Herkimer, N. Y. 














INK 
ECONOMY 












v th every pack 
ag f Keller’s Ink It 
does not corrode, clog 
| or fade (,ood 
tain pens 

De find Kell 
In} 1 good eller 
customer Ss come back 
for ‘ Writ 
tra scounts 


The’ Robert Keller 
Ink Company 
Manufacturers of 


Inks, Mucilage, Paste and 
Sealing Wax 


Detroit, Mich. 



















KELLER'’S 


ey BLACK WRITINGS: 


FAST ~« PERMANENT 





Loose Leaf 


METAL PARIS 


on or constructi of special 
Size tvles or type, combining 
highest low promp 


eer PRICE DELIVERY 


e carr stocks of « y style and can 
ineq ihe service on either special or 
) Me sm roi We also make complete line 


Index tabs and muslin shields. 


Catalogue 34 


Cc. R. & W. A. NELSON 


326 W. Madison Street Chicago, Ill. 


on request 












The Sealggraph 


Is the Life of the Mail Desk 


It is quick in action on 
any width, length or 
thickness of envelope, 


dependable in the wildest 








Model “A” 
Hand Power 


ee ee ee ee ie 


ish. Durable 
Hand ir ive 


always 
, electric drive 


1 automatic feed electric 

lrive. "ie ays ready for 

busing simple, durable 
1 speedy. 


Write us for free trial of 
tl ilograph best suited 


r needs. 


Sealggra ph Company 


1700 Brooklyn Ave. Kansas City, Mo. 

















4 \ 


\ 
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“UNITFOLD” FORMS acctine'sivers 


[exces forms are printed and folded by special machinery which has many 





= 


exclusive features thus enabling us to lower cost of manufacture and pro- 
duce superior work. Our paper is specially manufactured with a viéw to 





super-manifolding qualities : 
“UNITFOLD” forms may be perforated, punched, numbered, etc. . 
Owing to unsettled paper prices it is impossible to issue price lists. Upon 
receipt of specifications we will quote promptly. All orders placed with us have 
a Service and Quality guarantee behind them. 


THE SCOTT-COPPAGE CO., Inc. “UNITFOLD” PRINTERS 


SPECIALISTS IN LOOSE-LEAF SYSTEMS AND SUPPLIES 
297-301 Lafayette Street New York, N. Y. 





Perfect Registration 











THE 


INKONOMY 


INK WELL 
SAVES INK” 





RIBBONS AND CARBONS 


“Symbols of Quality’’ 


The kind of quality that demonstrates itself 
in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro- 


ductive methods assure satisfaction at all S ° f ° f B d S | 

dose ad Won teeeounion. atistaction for Buyer and Seller 
The ys - BUCKI ee So simple and ordinary a piece of equipment as an 
and Carbons is > — » inkwell may add considerably to the profit or loss in an office. 
a majority of heavy- The INKONOMY Inkwell means profit—for the supply man 
buying territories as well as the user. The INKONOMY is absolutely air-tight 




















all over America and dust-proof, keeping the ink always clean and clear; its ad- 
today our dealers justable container makes the last drop availabie for use; the 
are profiting by well cannot be overturned in such a way that the ink will ru 
this demand. Write out and cause damage. Simply and durably made—a thor- 
us now for the op- oughly practical proposition for both dealer and office man. 
portunity in your 
field. Single Well $1.50. Double Well $3.00 
Special Dealer Offers 
We are also makers of Leather Goods, hand sewn 
The Buckeye and bend een, Send &. price yo . 


Ribbon & Carbon Co. niation. 
Mnenseetesans HAROLD CHESSON & SON 


1466-68 E. 55th St., Cleveland, Ohie West Brookfield Massachusetts 





























Ea Bye 


THE EUREKA BLOTTER BATH and THE EUREKA SANITARY COPYING CLOTH 


constitute a perfect sanitary system of letter 
ph press copies. The impregnated stone composi- 
~~ 


awn a, 






tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 


Bee There are more Eureka baths in use than 
era all others combined. 

iS IEF PBS Sold Exclusively Through Dealers ae 

: co Sats Shel ores Write for the Eureka Booklet . GE age 3 


2 aval Kea So _2i NS RR FE fil 
tL THE EUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave., CHICAGO, ILL., U. S. A. 
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Chicago, Ill. 

W. W. Matthews, salesman for the Wilson-Jones Looss 
Leaf Company, was disabled for a few days in October 
An infected tooth was the cause. 

New York, N. Y. 
The Coppage Printing & Loose Leaf Company has in 


I 


corporated with capital of $250,000. 
john R. Bellis has been appointed sales manager of 
Searing & Moore Company, printers and blank book 


manutacturers 
Los Angeles, Cal. 
W. H. Palmer, Western representative of the Boorum & 
Pease Company, spent a part of October in this territory 
Kalamazoo, Mich. 


Kalamazoo is after the 1920 convention of the Asso- 
ciated Advertising Clubs of America. The preliminary 
step was taken by George P. Wigginton, president of the 
Kalamazoo Loose Leaf Binder Company, who, with his 
assistant, Harry Allyn, launched the campaign at a dinne1 
of the direct advertising section of the national organiza 
tion. Some 450 members gathered at Hotel Sherman, Chi 


cago, and were regaled with Kalamazoo celery. A pergola 
of white Kalamazoo paper decorated the hall. The gath- 
ering, composed of advertising men, letter writers and 


house organ men, assured Mr. Wiggington of their un 


qualified support for Kalamazoo when the decision of the 
location of the 1920 convention is made. 


The Desk as a Work Bench. 


The portance attached in large offices to the efficient 
use of desks is indicated by a set of brief rules recently 
issued by the B. F. Goodrich Company, Akron, Ohio. In- 
cidentally, if a desk salesman keeps these rules in mind 
when demonstrating a desk to a prospective customer, 
and emphasizes the fact that the desk is adapted to the 
efhciency rules of one of the large users of office equip 
ment, he can add to the effectiveness of his canvass. The 
Gor h rules follow 

1. Only papers, folders, and other material regularly 
needed t the time should be on the working surface of 
the desk 

2. In front of the center drawer a small compartment 
should be laid off by a division board. Here pens, slips, 


bands, etc., should be placed. With this arrangement it is 
possible to keep the center desk drawer open about two 
inches all the time and without reaching or shifting the 


chair your position you can have the necessary supplies 
reat use. 

3. The right-hand top drawer is perhaps the most used 
Therefore, the things most needed in the day’s work 
should be kept there; especially those things always used 
by the right hand, such as rubber stamps, ink pads, paste, 
et 

4. The upper left-hand drawer is preferably for blanks, 


forms, and supplies that are in daily use 


5 Che lower ht-hand drawer is usually a file drawer 
and contains onl aterial pending completion, or per 
taining to the department. In the back of this drawer, 
cleaning and dusting cloths, oil cans, typewriter tools and 
towels can be stored. They are then never buried and are 
easily available when wanted. 

( The two lower left-hand drawers are most conve 
nient for keeping those things that are not used constantly 
but often needed in the day’s routin¢ Text and refer 
ence books, telephone directories, etc., come under this 
head 

Gift and Art Shop Magazine Moves. 

[1 order to operate closer to the buving center, the 
Gift and Art Sl Magazine will locate its offices and 
sample shop in the Bush Terminal International Exhibit, 

n 42nd street. New York, N. Y. In its new location the 

blication will not only be in closer touch with the 
buvers who make dquarters in the Exhibit, but will be 
able to attord to the patrons of its service department the 


onveniences of the new building 
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ESLEECK’S 
NEW SAMPLE BOOK 
OF THIN PAPERS 


is worth having because it shows | 
THE ESLEECK LINE of 
ONION SKIN 
MANIFOLD and 
THIN BOND PAPERS 


The sample book will be mailed 
on request. 





When you write, mention Dept. O. 





Esleeck Mig. Company 


TURNERS FALLS, MASS. 





i te 


PULL 








TO OFFICE APPLIANCE DEALERS 
ABROAD: 


Write to us if you desire an agency for 
a popular priced adding machine which 
finds a very ready sale wherever of- 
fered 


ZELLERS-STEVENS, Incorporated 
52 Broadway, New York, U. S. A. 
Cable Addres Zellers Stevens, New York 


Depository: . Atlantic National Bank 


Foreign Trade Representatives for Manufac- 
turers of Office Equipment and Supplies 


WE SPECIALIZE IN 

Adding Machines Metal Office Furniture 
Addressing Machines Fountain Pens and 
Carbon Papers Pencils 
Card Index Systems 
Duplicating Machines 
Duplicator Supplies 
Filing Cabinets 

Writing and Printing Papers 


Time Recorders 


Typewriters (new and 
rebuilt) 


Typewriter Ribbons 


Quotations cheerfully furnished on 
any goods obtainable 


CORRESPONDENCE INVITED. 
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Rebuilt Typewriters 
All Standard Makes 


at as low prices as consistent with 


Honest Work and Good Quality 


All machines guaranteed against defect. 


Courteous and Prompt attention 
to inquiries. 


Price list on application 





THE HARRY A. SMITH 
TYPEWRITER CO. 
Wholesale—Export 
218 N. Wells St. CHICAGO, ILL. 
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Adrian, Mich. : 
Recently the capital stock of the Economy Drawing : 
Table & Manwufacturing Company was increased from 

















The Business Demand 


for a sturdy Individual Upright Unit 
—a four drawer letter or legal cap 
file has brought out our new 1,100 
Line Cases. These units are complete 
in themselves yet they are built to 
stack together or with our regular 
Upright Line. 

The sales since last October, when 
these Units fiirst were offered, have 
been phenomenal—a good barometer 
of their popularity. 

Ask about them in particular and 
the entire Efficiency Line, if you are 
not familiar with its possibilities for 
you. 


WATSON MFG. COMPANY 


Jamestown, N. Y. 











$15,000 to $150,000. 
Berne, Ind. 

The Progress Furniture Company has been incorpo- 
rated with capital stock of $20,000. The incorporators are 
Alvin C. Neuschwander, Henry Schindler and _ Josial 
Yoder. 

Chicago, IIl. 

F. E., M. D. and C. W. Denicke have incorporated t 

Yenicke Steel Furniture Company The capital stoc! 


2,500. 
Cleveland, Ohio. 

Recently four of the salesmer of the house of Hiltor 
Hart & Garrett paid a visit to Cleveland where they wer 
shown over the Van Dorn Iron Works by Matt M. Co 
bett, assistant sales manager. Those in the party include 
Mr. Barker, Mr. Blair, Mr. Harper and Mr, Bergdorft 

Evansville, Ind. 

The Boekstege Furniture Factory has increased its 
ital from $195,000 to $300,000, A slight fire loss was 
tained a short time ago. 

Los Angeles, Cal. 

Paul M. Dietrich, manager of the local brancl 
Yawman & Erbe Manufacturing Company, is the 
father of a baby girl. The young lady weighed in at eig 
and one-half pounds. 

New York, N. Y. 

EK. V. Nugent has been appointed New York manager 
at 318 Broadway, of the Van Dorn Company, Clevela 
Ohio. He comes to the steel office furniture field wit! 
thorough knowledge of the furniture business. 

San Francisco, Cal. 

Louis Burgoyne has recently returned from a very s 
cessful business trip through Southern California. He 
the Western representative of the Globe-Wernicke C 
pany. 


fi— 


se 6 
_ W. B. Curtis, superintendent of the printing and mat 
facturing department of the Y. & E. local branch, is ba 


from a tour of inspection of the factory in Rochester, N 
Y., and the Canadian branches at Toronto and N« 
market. 


C. H, Victor was a colonel in the fourth Liberty 
drive which terminated so successfully, and his office 
the Yawman & Erbe store in Sutter street was the he 
quarters for the Division of the Marne, one of the seve 


teen divisions of the loan campaign. There is er 
demand for office equipment, Mr. Victor says, and busin: 
continues to be unusually promising. 

* * * 


J. W. Frick, president of C. F. Weber & Company 
tertained a party of friends and business associates at 
very enjoyable dinner party in honor of Captain Frank | 
Weber, of the U. S. Engineering Corps, who will leave | 
France soon. Captain Weber received his commission 
Phoenix, Ariz., where he has managed his firm’s brancl 
office for the past year. Among those present wer: 
Captain F. Weber, J. W. Frick, Chas. W. Welch, C. ¢ 
McNeill, A. L. Browne, Harry W. Bridgeman, W. 1 
Wetherby, Angy B. Thomas, Chas. M. Wiggin, G. A 
Steffa, T. E. McNulty, F. A, Harris, George W. Savag 
F. G. Nelson, H. T. Spencer, L. N. Fricke, Tracy ( 
mings, W. H. Allen, J. M, Jonsson, W. F. Browme, W. | 
Collins, E. R. Billett. 

Tuscon, Ariz. 

Increasing business has led the Page Furniture C: 
pany to move into larger quarters. A full line of off 
furniture has been installed. 

About 70 per cent of the country’s banking facilities 
are now a part of the Federal Reserve system. This in 
cludes all national banks and 752 of the strongest state 
banks and trust companies. There are 8,000 state insti- 
tutions which are eligible to membership in the system 
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RUBBER ERASERS 


Look out for your customers’ interests. They’ll appreciate it. 


Try this: 
of them and say: 


“T doubt if you are using the 


about WELDON ROBERTS’ 88 styles.” Take 


Wise Business Saws 


Select the ten best customers you have who are users of rubber erasers. Go to each 
eraser that is best for your purpose; let me tell you 
pains to furnish each an eraser that exactly meets his 


needs. Go back in a week or two and ascertain results. You will be surprised at the good feeling 


engendered by your action. A fine article builds 
Ever offer No. 399 (Tri-Ply) circular eraser to typists? 








The 


Office Basket 





Conservation the Cry on All Sides 
It is well seconded by the products of the Metal 
Office Furniture Co. We conserve property by 
our steel construction that keeps out fire, ro 
dents and insects 


The Victor Office Basket 


is a companion piece for our desks, and is fin- 


hed to correspond with them. The edges are 
guarded with rubber to prevent scratching other 
furniture. A fire will burn itself out in a Vict« 
Basket. Think how a wooden or reed basket 


feeds the flames, and spreads them 


Write for complete information that will 
convince that our line will pay you. 


Metal Office Furniture Co. 


Grand Rapids a Michigan 














ae een lerk carce and every 
You should | » them t ) serve yo 


\ y by placing this Cabinet on your 


J. Save Your Energy \ 


This Style I 
Cabinet of 


Moore 


sells twice much witi 

the effort. Get one toda: 

your Jobber: r Direct 
Cost - - = = $10 
Sells - « = = $15 


113 Berkley Street 
Philadelphia, Pa. 





Push-Pins 


Will more than double your sales 


Moore Push-Pin Co. 


trade. 
It’s a winner Samples to stationers on request, 


Study Your Customers 
Pens and personality are inseparable— 
The more fully the stationer understands each man’s 
needs, the more fully he realizes the necessity of a 


pen assortment comprehensive enough to meet them 
all 
That’s wh nore and more stationers are displac- 
ing thre r four incomplete, duplicating, small pen 
for one complete, effective assortment, 


this they accomplish five big things: | 
Tie up less money in stock 
Save counter space 
}. Get maximum display 
4. Offer the most complete assortment. 
5. Make it easier for the customers to buy. 
To assist in concentrating and improving their Pen 
Department there are 10 different sizes of Esterbrook 
Counter Display Cases Write us about these today. 


ESTERBROOK PEN MFG. CO. fipen Ns 


The Brown Bros., Ltd., Toronto, Canadian Agents 


EsterDrockKk 
Pens " Easiest to sell!’ 





New Article—New Price—New Way 


Take advantage of this offer and 


A real check protector—-guaranteed to do as good 

work as machines costing hve and ten times as much. $ 

Sold direct from factory to user—no middle profits. 
Insure Your Bank Account 


Against Raised Checks 


HE Smith Check Protector writes the full amount in the 

body of the check, jorcing brilliant. indelible, acid-proof 
ink into and through the fibres of the paper. making erasure 
or alteration impossible 


PAY S10 AND2S ETS 


Smith Protection 






Remember— any hand-written check can be raised—and the bank holds you re- 
sponsible, The Sm:th Check Protector saves you all this risk and worry. 
SEND NO MONEY—TRY THE SMITH FIRST 
Write us today to send you a new Smith Check Protector to try for 5 days. At the 
end of that time. rend us the money, or. if you decide not to keep it, send the 
Smith back. Isn't that fair enough? Write us now! 


C. E. SMITH & CO., 452 FOURTH AVENUE, NEW YORK 
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IMMEDIATE SHIPMENT 


Nos. 1-8-25-28-30-33-35-37-38 


BRASS CUSPIDORS 


Orders will be accepted subject to prior sale of the stock we have on hand—we cannot buy brass for 
cuspidors unless the order is for Government use. When our stock is sold, we will have 


STEEL CUSPIDORS 


to offer — four styles —all good sellers. Get our new prices—place your order at once 


IRELAND & MATTHEWS MFG. CO. 


290-360 Beard Avenue DETROIT, MICHIGAN 








Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of othere—and t will tell yeu that 
we have the BEST article of $1 

its kind on the market to-day. ° 


DOES IT PAY?. 


Do you ever stop to figure out how much 
it costs you to make your own indexes? 
We specialize in the manufacture of indexes. 


AIGNER’S 
PATENT CUT INDEX TABS 


come in all sizes, from A to Z, subdivided, and 






in day, month, states, gothic and celluloid ‘ MOISTEN We make also a large moistener suit- 
tabs. Instantly attachable. There are many Patented Nov. 22, 1904 able for large offices and shipping 
’ > Patented June 16, 1915 rooms. Price, $2.75 each. 


other excellent features in the Aigner line— 
law book, name and number labels in 
genuine leather and gold—index shields 
to prevent tearing of sheets—gum cloth for 


Simple, Useful and Economical 


Used for moistening stamps, envelopes, labels and fingers in handling 
currency. Foreign business given careful attention. Advertising matter 
sent in Spanish if desired. 


reinforcing of index sheets. 
Our complete catalog, well illustrated, is free. Wette fer particulars. Sample sent on approval. 
PEERLESS MOISTENER COMPANY 
G. J. AIGNER & CO. 826 S. Claremont Avenue Chicago, Ill. 











Dept. O 552 W. Adams St. Chicago, III. 
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ADDING MACHINES: A BUNCH OF DAISIES 


Burroughs, Wales, Dalton, American 


CALCULATING MACHINES: in your show window isn’t a 


{u 


VOCAL Ea 


" 














Comptometer, | bouquet — it’s a trade-draw- 
Brunsviga, \\ane rT ing display of waste baskets. 
Triumphator, M\\\\ 1} ‘ 
They show resistance to 
| 


rough handling, stability and 


} 
Millionaire \\ | 
and others | 
Rebuilt and fully guar- = 
anteed. All makes bought, 
sold and exchanged. | 
Write for booklet 


REPAIRING at reasonable 
rates. Write for estimate 


Representatives Wanted Write fer prices on 


Adding Machine Corp. — Daisy Wire Baskets. 


Successor to = 


ye eg oe ay The Massillon Wire Basket Co., Massillon, Ohio 


Rebuilt Adding Machine Co. = 
323 S. La Salle St. CHICAGO = 
NUTT EEL " " t ViAdUCOLAHUEL EAD EAN NOt, 


VPELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 

Made in several styles. ‘*Pelouze’’ Postal 
2 Scales are ready sellers. All the best dealers sell 
them. Write today for catalog. 


pleasing outline. Your cus- 





tomers will say that Daisies 








are as good as they look. 





‘ar + err eseeer7 eam semuacgnesunenennaani et 
























Mail and Express. . 16 Ibs. National....... 
Commersial.......128 PELOUZE MANUFACTURING CO. £325; 


a a ee 4 Ibs. 
i lblbs. 232-242 E. Ohio Street, Chicago, Il. 
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Ohio 


The Cott Printing & Index Company, Columbus, 
has distributed to the stationery trade a folder illustrating 
its X-L-All metal parts for loose leaf work 

+ * 

A sprightly folder from the Multipost Company, 
Rochester, N. Y., directs attention to the fact that the 
multipost is draft-exempt. The judicious use of red and 
blue national appeal to the slogan, “Uncle Sam 
wants you to use the Multipost—that’s why he furnishes 
stamps in rolls.” 


gives 


* * 


Manufacturing Company, Roches- 
a timely booklet, “How to Run a 
It describes the War Chest Plan 
several different funds in 
systematize the work and 


The Yawman & Erb« 
ter, N. Y., has issued 
War Chest Campaign.” 
of combining solicitations for 
one effort, and shows how to 
simplify the records. i 

Jordan & Company, book publishers, Chicago, received 
a request from the trenches about a book which is worth 
publishing: “I happent to be with a soldier friend of mine, 
and he had a diary? called ‘Soldier’s Dairy’ will you please 
write me what the book cost? as I sure would like to have 
one. Yours Isidore Rosenberg.” 

* * 


sincerely, 


A most excellent example of catalogue work comes to 
us in announcing the lines of the General Eclipse 
Company of Danielson, Conn. This catalogue is being 
distributed by the Bird Bill Pen Co., Inc., of 309 Broad- 
way, New York. It contains descriptions of “Inklets 
and the “Eclipse Pneumatic Inkwell” of various sizes and 
designs. The catalogue is small but complete and is ex- 
ceedingly pleasing and easy to read. 

* * * 


cf y] Ts, 


A neat and timely folder comes from the George B 
Graff Company of Boston, showing the Liberty Bell with 
its pillared housing. Below is a clock, marking the hour 
of twelve. The reading matter within the folder empha 
sizes the principle of liberty and points out that the prin 
ciple on which the nation is founded has enabled modern 
business to achieve its present standards \ concluding 
word about the company’s vise signal products is appro 
priately given. 

* * a 


\ comprehensive catalogue of steel filing equipment and 
; ; ; ‘ ~ 
office furniture has been issued by the O. M. Edwards 
Company, Inc., Syracuse, N. Y. A wide variety of filing 


sections in various widths is attractively pictured as well 


as flat top desks and roll top desks, stenographers’ and 
clerks’ desks, standing desks and tables Light weight 
safes are also featured 

* * 


Yawman & Erbe Manufacturing Company turned to 
good use the cover design of the May issue of the Y & E 
Idea. The design Uncle Sam looking over his 
card index records of Liberty Loan purchasers, with a 
laughter-provoking smile on his face. In the background 


showed 


the Kaiser is shown, his hair erect, and the inevitable 
helmet up in the air [his picture was reproduced o1 
heavy board in colors and used by Y. & E. representa 
tives to add a Liberty Loan effect to their displays 

o « 


the most pretentious catalogues for the 
trade that has come this way in many months is the office 
equipment book of the Lowman & ‘Hanford Company, 
Seattle. Wash. It is complete and warrants the assertion 
that the Lowman & Hanford 


retail 


(Ine o 


Company stocks are as 


varied and coniprehensive as many of the best stores east 
of the Rockies. A price list supplement with a majority 
of the prices printed in it suggests that stocks on the 
Pacific Coast are in good shape, and that consumers will 
be well taken care [The catalogue is eloquent as a 


| 
sample 


good printit and compilatior 


Greeting Card Industry to Conserve. 
The fall meeting of the National Association of 
ing Card M j rs held in New York October 9 tool 
action to comply with the requirements of the War In 
material and labor in sellit 
id sampling of greeting cards 


(;reet 


ttactur 
nuta 


dustry Board for saving 
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Get an Edge on Envelope Sealer Business 


It is developing in 
every concern of 
any size. There is 
a big demand for 
labor-saving devices 
in modern offices. 
Stock the 


Acorn-Thexton 
Sealer 








ACORN- 
THEXTON 
SEALER 








and corner this trade. The protits 
are yours. Four models—$35.00, 
£60.00, $75.00 and $90.00. Send 


today for our booklet, “Efficiency 
in the Mailing Department.” 

Acorn Brass Manufacturing Co, 
545 S. Clinton St. Chicago, IMinols 











TUTTLE iii iii 
Are You Our Customer? 


If not, we are both losing money. Our goods give 
permanent satisfaction. Give us a trial! 
Our brands of 


. 
= 
= 
s 
“SUMMIT” = 
“APEX” “XTRAGOOD” 3 
Carbon Paper and Typewriter Ribbons are ot 
= 

Z 

| 

= 


nowned the world over. 
vinced. 


Investigate and be con- 
Write us immediately. 


UNION RIBBON & CARBON CO. 


Main Office and Factory 
Front and Laurel Sts. PHILADELPHIA, PA, 


VNUGSUGUOOOCOEOUOOSCG0OO000000000000000008 S08NNUOOOOENEEDDOADONSEOOOEOOESTS 


Short of Help? 


SU 


| 













Send for 

sample Then why not get maximum results from 
cost the help you have? You can’t, of course, 
tickets if they come in late, leave ahead of time, 
and “fool around” on various jobs, and 
ouoletp Received don’t care, just because they know 
ata 


Answered Y°U “re so shorthanded, 


=“ THE AUTOMATIC 
TIME STAMP 


",makes such help get down to 
— * brass tacks. It puts your business 

on a definite basis by showing 
beyond all possibility of doubt or argu- 
ment just when your employees come and 
go, how long they are on any job, when 
orders are issued and received, etc, Saves 
you time, money, labor and annoyance, 


The Automatic Time Stamp Co. 


159 Congress St. Boston, Mass. 











That 
Magic Tip 


Goodline “Metal 
Tip” Guides outlast 
any other Press Board 
Guides on the mar- 
ket. The Metal Ti 
reinforces the guide 
immediately below 
the printed tabs. Alt 
liability to crack and 
tear is removed. 
Nothing like it! 















Prices and full inf 


rmation on request. 
responsible pasties 


Manufacturing Company 
368 BROADWAY, NEW YORK 


4 set of 25 om approval to 


Gocdlin 
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Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
manufacturers of Hekto- 
graphs, Gelatine Duplicators, Film Duplicators and supplies. 
are cuppiving the stationery trade with Refilling Composition 
for use in filling Hektograph pans and Gelatine Duplicators 
of all makes. 
They are also in position to furnish the trade with Hektograph 
— paper and Hektograph typewriter ribbons at lowest 
mestio and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


160 N. Fifth Avenue CHICAGO, ILL. 











Make Every Sale a Monument 


a standing advertisement for your prod- 
uct. A neat, tasty design executed as a 


STANLEY NAME PLATE 


is apermanent, 
prominent adver- 
tisement that 
reaches people you 
cannot get in any 
other way 


—— : a 
HE WVITCHCLL SUBLISHING CO 


MUELEIC BARK AND Ulfick QUITITIERS 





Stanley Name 
>} > enh . 
MITCH ‘LU Rep. s Plates are embossed 
& 2 : sei metal, gummed on 
the back. No nails 
or screws needed. 


We send samples and suggestions for the asking. Write 


DEPT. ‘‘O. S."’ 


STANLEY MFG. CO., Dayton, Ohio 








Established 1875 Incorporated 1900 Still at it 1917 


We Make Covers 


For Typewritin 
Computing and all 
Other Kinds of Ma- 





chines Having Bright 
and Polished Sur- 
faces. 

OFFICE FURNITURE and 
everything with bright 
surface should be so 
rotected. We are 


e manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 

Send us Sample or diagram of your article and we will quote you 
prices and send sample of the material. 
Ne article too large or too smail for us to make and figure upon. 


THE WILEY, BICKFORD, SWEET CO. 
The Wm. H. Wiley & Son Co. Division, 
HARTFORD - CONNECTICUT 





























The arch guards against injury to 
fingers. The grip of steel never 
lets papers slip. They cost no 
more than other fasteners and 
they sell readily. 

The Argus Clasps are very artistic in design. 
Made of spring brass with durable nickel finish 
Model C for pencils—Model D for fountain pens. 






for 5¢ each 


Retail 
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HOUSE ORGANS 





Tips for October, the house organ of the 
Manufacturing Company, Kansas City. Mo.. 
much constructive material on accounting 


various lines of business. 


Irving Pitt 
contained 
systems for 


Results, published by the Monroe Calculating Machine 
Company, Woolworth Building, New York, shows how 
the Monroe Calculating Machine has a very intimate con 
nection with the food supply. 

ms 


Our Yeller, of the Russell & Cockrell Printing Com 
pany, Amarillo, Tex., cashes in on the government de 
mand for better bookkeeping on the part of business men 
by showing the advantages of good bookkeeping when 
preparing schedules for income tax returns. 

The N. C. R., published by the National Cash Register 
Company, recently devoted much of its space to the use 
of cash registers in hardware stores. Characteristic hard 
ware-store interiors were shown, and in every case the 
cash register was within a circle, which made it stand 
out distinctly from the background 


Che Ginger Jar, of the American Multigraph Sales Com 
pany, pointed out how a salesman may follow the classi 
filed newspaper advertising under “Help Wanted” and 
scent opportunities for sales It cites a case where ar 
advertisement for girl-folders was followed up and re 
sulted in the sale of a folding machine. 


The Stenotypist’s Companion for October alludes t 
the number of stenotypists in Government service at home 
and abroad. One is the official reporter of the War I: 
dustries Board at Washington, and another reports the 
conferences of the Food Admunistration The embass 
at Berne, Switzerland, and the legation at Rome employ 
stenotypists 

x * x 

‘A Patriot of the Pen and Brush” is a graceful acknow! 
edgment of the work of the illustrator of the Protect: 
graph Weekly Bulletin. It concerns Win J. Merriam, th 
art director of the Todd Protectograph Company, an 
illustrates in miniature a number of Mr. Merriam’s draw 
ings in which the kaiser is featured as getting his Phe 
original drawings were exhibited at a Rochester Wa 
Savings Stamp headquarters, where they provoked mam 
smttes—and opened many pocketbooks 
cover design ot 

In much of 
made to hool 
the war 
the 


Bulletin has a 
with his Corona 
effort 1s 


The September Corona 
an officer of the A. E. F 
the advertising of the times an 
up the product with war themes. Oftentimes 
spirit is “dragged in by the heels,” but in the case of 
Corona it certainly fits its surroundings. The little Ce 
rona is doing a big share of the war front corresponder 
and reports, judging by the many letters published tn the 
Bulletin 


c 
Corona from officers at the front 
* ‘ 


The September Ammunition, published by 
Safe Cabinet Company, Marietta, Ohio, prints a clippu 
from Office Appliances for August about a robbery in a 
stationery shop. in which $700 worth of fountain 
were stolen The moral hung on the tale was to provide 
a safe place for pen stocks. and the Safe Cabinet Cor 
pany emphasizes the moral by a facsimile letter from the 
L. E. Waterman Company, indicating the use of S-Cientist 
Model Safe Cabinets for the retail and wholesale depart 


New York 


issue ol 


pens 


ments in 


American Typewriters in Sweden. 
Newspaper reports indicate that American typewriters 
are selling at over $300 each (1,000 kroner) in Swedet 
Transportation difficulties and export restrictions 
made American typewriters scarce in Sweden. 


Typewriters Duty Free in Sierra Leone. 
An order in council of July 1, 1918, admits typewriters 
other merchandise, to Sierra Leone, luty 


among tree otf « 








Nomen 


November, 1018. OFFICE APPLIANCES 219 





Complete Line (=>). “Dandy” 
of Wire Baskets we ~ a 


Waste paper baskets, wire 
or tin bottom Space bas- 
kets, 1-2-3-4-5-6 spaces. 
Mail and envelope baskets. 
Special baskets made to 
order. Prompt attention on 
all orders and quick deliv- 





Automatic Feed 
prevents pencil 
waste. When 
point is produced 
machine auio- 
matically stops 
cutting. 





ery. Sharpens ANY Size Pencils, Produces Any Point from Blunt to Fine 
| a a era Send for Price List 
PEERLESS WIRE GOODS CO. AUTOMATIC PENCiL SHARPENER CO. 
as Chick Sadheeaik Med. CHICAGO, ILL. 1520 Garlsnd Building, CHICAGO, ILL. 








& CARBON Oa 


«a 
¢, PAPER 


2 S 


A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 


Capillary Ink Channel 
Modern Filling Device 
Safety Screw Cap 








for Samples 


end Discounts Standard Carbon & Ribbon Co. 


Fully Guaranteed 


RETAIL PRICES: 


,. 114 Liberty Street A 
Self-Filler $2.00 Regular $1.50 & NEW YORK. N.Y. 
“*We have pul the Style in Stylo” 


> | 
BILL pen co. | | g* TYEBBONS * 


Incorporated 




















Christmas Cards The Traveling Man Has a 
Fighting Chance 


when he carries his prices, samples, litera- 
ture, correspondence and order blanks in a 





Our steel die engraved Holiday samples consisting 
of many Patriotic numbers are now ready for the 


PRINTER and STATIONER to solicit orders. “Handy” Portfolio 
WRITE FOR SAMPLES TODAY 


There is a place for everything, and his 


Price per set $1.00 to accompany sample order. We will sales talk isn't interrupted by searching in 
however credit your account providing orders are placed pockets or grip for missing papers. He 
amounting to $10.00. can keep his eyes to the prospect's and 
THE GOVERNMENT ENCOURAGES SENDING GREETING CARDS carry on his conversation without wasting 

a minute. 


KEEP UP THE CHRISTMAS SPIRIT 
The catalog proves the honest quality of 


rere ; ~~ TAT. £ “Handy” Portfolios. Write for it. 
Gm STAUDER ENGRAVING CO. NC 
é ; ; er The Cleveland Leather Geods Co. 
231 N. Wells St. Chicago 26-28 Noble Court Cleveland, 0., U.S. A. 


maw =| | ET SANE 


) Taurine Mucilage 
( Photo Mounter Paste 


Drawing @oard and Library Mucliage New Idea 





























Liquid Paste 


HIGGINS 
Vegetable Glue, etc., eto. Card Index Cabinets 


Strictly Original Goods of the Highest Grade Only. 


THE 


sicai ecdhitesaac a PRICE 
Show Cards, Color Cards and Imprinted Matter Sup- Phe > —- 

plied to the Trade. Discounts and Trade Prices give entirely covered with is very low. 
good profits fine, strong, black The cabinet has 


Consumers, emancipate yourselves from the use of fancy line clot 
corrosive and Ill-smelling inks and adhesives and ancy sme cio 

adopt the Higgins’ Inks and Adhesives. They will They are 
be a revelation to you. equipped with 


the double ad- 
vantage of bei 
low - priced an 
handsome in appear- 





We protect the trade by referring follower blocks, ance. They give ex- 
all orders and inquiries thereto. each of which op- —- idy. D a. 


are finding them good 
money makers. 


65-67 W. Houston St., New York 


erates on two cop- 
CHAS. M. HIGGINS & CO., Qugies* rate? Mpeutacturers ates © 7 


pered steel rods 


Main Office and Factory, Brooklyn, N.Y-,U-S.A. New York-Chicage-Lendos ® SAINBERG 
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DISTINCT FEATURES — SOMETHING ENTIRELY NEW 


THE CURRIER DISTRIBUTOR 






Eight Tray 


Six Tray 
Price, $7.00 


Price, $6.00 


Patent Pending 
TRAYS FOR DISTRIBUTING, CENTER FOR PACKAGES 


Takes up smal! desk space, 10x11% inches, has detachable 
trays like so many baskets, and made of sheet steel, olive 
green finish. Comes knocked down, put together in a jiffy. 

GREATEST SELLER OUT—ORDER SAMPLE TODAY 

Liberal discount to dealers and salesmen. 


CURRIER-McCORD CO., Boston Block, Minneapolis, Minn., U.S. A. 











KIPCO BRAND 


DUPLICATOR INK 
FOR ROTARY STENCIL MACHINES 


The quality of this ink is 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 








Write for samples and prices; also our agency proposition. 


KRUSE PRINTING INK COMPANY 


437 Pearl Street, - - - NEW YORK 























The Matter of Profits--- 


Is largely a matter of offering 
your trade a needed article with 
a staple demand. The 


Bankers Clasp 


Fills a business need for a 
handy clasp with the sure 
grip of tempered steel. After 
trying the Bankers Clasp an office 
“feels that it cannot get along 
without them.” 

Price to the trade $1.00 per dozen. 


Bankers Clasp Co. 


3671 Lafayette Avenue St. Louis, Mo. 



















Wi 


Cloth Covered Cabinets 





~ Desk Pads 
ss Lafayette ress 


L. HOFFMAN 45 Latgvette st 











‘Write 
4 
Catalogue 
No. 

P 2”’ 


Letter and Legal Cabinets 





Decument Cabinets 














ao: 


Typewriter Ribbons 
Carbon Papers 


are made only in 


ONE 
High Grade Standard Quality 


They Give Excelient Satisfaction 
“Private Brands’’ Our Specialty 
Write for Prices and Samples 


TneJasper Hunt Mfg. Co. 


536 S. Clark St. _ oe 








Ts = Make eevee isch 


A Wonderful Set of Interchangeable Golden Oak 
Window Disp'ay Fixtures, for displaying Books, Sta 
ye tionery and Ronivien. Put up in a Hardwood Hinged 
O Lid Storage Chest. 
No. 20-—Set 89 letershengsable Younits. $3()25 
- For Large Window: 
$1815 


No. 20!4—Set 50 Interchangeable Younits 
The fixtures you see above are only a few designs that can be set up with the full set 


For Smal! Windows 
THE OSCAR ONKEN CO.., 2450 W. 4th St., CINCINNATI, O., U.S. A. 





as 


£T- 
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Time and Space Saved 


is money earned. The time required by the typist for 
handling erasers, carbon paper, letter heads, second 
sheets and other stationery, is reduced to a minimum 


a BYRON 


Typewriter Cabinet 








Here is a desk which provides 
within arm's reach 
definite places for at 
least thirty different 
articles used by the 
ste nographer. 

Write tor our book- 
let telling what these 
thirty things are. 


Byron Typewriter 
Cabinet Co. 


33 Washington Ave. 
Mt. Clemens, Mich., U.S. A. 


Occupies Small 
Floor Space. 

















ATTENTION! DEALERS 


IN LYPEWRITERS! 


Are you having difficulty in ob- 
taining typewriters? 

National signifies nation- 
wide—Rebuilt and Rough type- 
writers of all standard makes 

Try us and see if your orders 
can be filled from our unlimited stock 

Prices given on request and all in 


quiries will receive our courteous and 
prompt attention. Ask others! 





" REGISTERED 
Wholesale and Export 


National Typewriter Exchange Co. 
110 Broad Street Boston, Mass. 
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A Drive for Funds. 





U. S. Welfare Organizations Unite to Raise Big Sums 


A partnership drive for the largest service offering of 
money ever subscribed by a single nation will begin on 
November 11 when the seven welfare organizations of the 
United States league themselves together in the United 
War Work Campaign for $170,500,000. The organizations 
joining in the single call upon the public are the Young 


Men’s Christian Association, the Young Women’s Chris 
tian Association, the National Catholic War ( ouncil, the 
Jewish Welfare Board, the War Camp Community Serv 
ice, the American Library Association, and the Salvation 
Army. The share of Illinois in the national drive is 
$12,740,000 

It is a call upon the industrial army to help the fighting 
army. The men in the ranks whom The United War 
Work Campaign assists today are the men of the mills 
and the shops and the factories after the war. Many of 
them are men who will only come back to industry be- 
cause a welfare organization sent from here over there 
has helped them to keep their health and their spirits and 


their grip on home. It is a call upon industry which has 


been enlarged and spurred on by war conditions. The 
whole people of the United States will contribute the 
funds, the seven organizations will distribute them, and 
all men in the ranks will receive. 


The ung Men’s Christian Association which is asking 
$100,000,000 for its war work, is serving no less thar 
three million American soldiers and sailors in Europe and 
in the training camps at home. It has between five and 
six hundred huts in this country and a greater and grow 
ing number on the other side. It is keeping a bit of hom: 
even at the trenches and under the fire of the enemy. The 
Y.M.C. A. hut at the front is the soldier’s club, his church, 
his college It is open to all denominations for service, 
from the early mass of the Roman Catholic, to the later 
service of the Protestant clergyman and the Jewish Rabbi, 
and the song service the Salvation Army It is used 
for musical and theatrical entertainments by the most 
famous musicians, actors and actresses of the world. It 
is a place of study and lectures for the boy who would 


study French or other subjects to be turned to account 
in after-war days; it is the quiet place where the soldier 
reads or writes his letters home. 

The Young Women’s Christian Association, asking for 


$15,000,000 has gone into the war and into the war indus- 
tries with the women and girls called to new and perilous 
work It has co-operated with the government in the 
proper housing and cai the women munition makers 
in this country and has provided recreation centers at all 
ablished similar 


e of 


of the twenty-one cantonments. It has est 

centers at munition plants in France and has been so suc 
cessful in providing necessary rest and recreation that 
the English government has asked the help of the Amer 
ican Y. W. C. A. in work of that character in England 
It has club centers in Russia at Petrograd, Moscow, and 
Samara, and co-operated with the Y. M. ¢ A. during 


the summer in an agricultural exhibit on a boat that plied 


up and down the Volga river. It has about one hundred 
hostess houses—‘“a bit home within the camp”—erected 
at military camps at the requests of. the commanders, and 
a number more are authorized and being built. It is doing 
work the colored girls affected by war conditions, 
and among the foreign hana women whose men have gone 
to wart 

The National Catholic War Council, including the 
Knights Columbus, asks $30,000,000 The Knights of 
Columbus have erected club houses at the points of em- 


barkation in this country and disembarkation in France 
and have secretaries assigned to permanent duty aboar« 
transports plying between this country and European 
ports One hundred K. of C. secretaries have been or 
dered to Italy. wl ten buildings are being erect 
There is a headquarte building in Paris d permane 
club houses thro France and in’ London \ fleet 
of motor trucks follows the rapidly advancing armi¢ 
provid soldie: vith “service under fire hes 
trucks carry cigarettes tobacco, chocolate ting mate 
rial, soap and towels, d other articles 

The Jewish Welfare Board, which will receive a $3,500 
000 share in the United War Work Campaign, officially 
represents all national Jewish organizations in building 
the morale of more than one hundred thousand Jewisl 
men in the army and navy. It has sent its trained work 
ers into the camps and naval training stations. It has 
erected clubrooms to which soldiers irrespective of rac 
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OPEN 


NEW RIVAL SELP-FILLER Pen ts filled rior bar. release 
eeater of barrel to opening. Press hard rubber bee. neease 
No metal parts to corrode or to rot enng h A 
features to be found in any of our pens, plus 
mentioned. 





RIVAL NON-LEA KABLE—Perfect fitting, alr-tight forma 
eek mene 2d non-leaking writing lastrument. Gan be Fa et p— 
t leaking . 


RIVAL DROPPER FILLER—From No. I to No. chased, 
with bands and sterling silver and gold Sed Bikanse a 
‘ery appropriate for Holiday trade 
SPECIAL FACILITIES FOR REPAIR WORK. 


Catalog illustrating our full line ond giving Prices and Dieweats 
gent te dealers on request. WE FULLY GUARANTEE EVER bi hog 
Established 1884. 


D. W. BEAUMEL & CoO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORBIGN TRADE SOLICITED. 














Mede from Downey's famous “Steel. 
Strong” kraft paper they go net boosh or 
tear readily from ro 


TWO NEWLY IMPROVEL'S STYLES 


“Steel-Strong” 





Coin Wrappers QU7QM4 TIC coe wrapper fer ong oste 
° Write for our illastrated booklet, 
and Bill Straps  -aiesmen's samples, an le pri- 


ces. 


SOLD BY STATIONERS C.L.Downey Co. 125 E. 8th, Cincinnati, O. 











GOLD PEN S--An Shapes and Styles 


Imprint 
Worka 
Specialty 


All makes Gold, Fountain, St¥lographic Pens. 








Pencil Cases perfectly 


repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 John &t., New York 










Big Profit Profit 
to te 
Agents Dealers 


Price to dealers $1.20 per dozen—postage extra—weight two pounds 

The only brush that will clean all parts of machines. Small end cleans pry 

large end cleans in between keys, under carriage, the type rods and all har é. 

get-at places. Total length l4inches. All bristles. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 7 OOMINICK ST., NEW YORK 








TYPEWRITER RIBBONS and CARBON PAPER 








We have m han doubled our capacity in the last 60 
days in ventions in ditional equipment for making 
typewriter ribbons and Carbon Paper. 

Naturally w king for more accounts and will make mighty 





Ta 
raiy 


Write us TODA Y, for samples and prices. 
APTER BROS. MFG. CO., 552 W. Harrison St., CHICAGO 








A lost eraser is no excuse when the 


NEVER LOSE ERASER 


is provided. There is a place for it on 
every typewriter. Can't roll away. 
You can sell a windowful, witha 
good profit, for a dime each. Ask 
your jobber or 


PERSHING & CO., South Bend, Ind. Ind. 
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PA 


TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 


Manufacturers of the 








Protectograph and 
Protectograph Check Writer 


Peerless Check Writer 


(Todd Patents) 


PROTOD Registered Checks 


World’s Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 





PTI 


















= Rochester, N. Y. 
5 u ' HOGGGRaRaaaaaecaaaaaaal 
a HEAR AND UNDERSTAND 
cet De: “THER APHONE” 
pe New Standard Receiver Earpiece can't confuse’ 
Absorbs the shocks. soothes and exhilarates. For busy’ 


deaf, nervous, privacy and noise. Suits absolutely’ 
(Check or C. O. D.) We pay delivery. 


The EVOLUTION PHONE CO., Inc. 
48 Greenwich Avenue, New York, U. S. A. 











DDINge aa 
errr 
WED stock and work. opis 


aoe, prices gladly 
The American 











Put Your Desk on aWar-Efficiency Basis 








with the Price, $6.00 | 


| BRISTOW RADIAL DISTRIBUTOR 


An indispensable feature of every well-equipped office 


Dispatching papers quickly is great economy. Clear your 
) desk of the baskets and trays which litter it up, and in- | 
| stall a distributor which eliminates waste thought and 
| motion. You can make the Distributor just as adaptable 
as you like; leave out partitions you do not need. It is 
all metal: will not wear out, is finely finished and looks 
if well on the desk. 

Dealers will appreciate this universally useful product 
put up on the most liberal sales basis It makes good, | 
because it creates a demand at sight. | 

Write for Our Circular describing various Models of Desk 
and Portable Distributors. 


FREDERICK BRISTOW 
45 Lawrence St. Newark, N. J. 
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can go for rest or for entertainment, where there are 


libraries with English, Yiddish, and Hebrew books, where 
religious services on Friday evenings and holidays are 
open to any man who wishes to attend. In the towns 
near the camps, community centers furnish the soldiers 


with social rooms and sleeping quarters. Jewish chay 
lains are serving with the army overseas and in the navy 
Welfare workers are aiding the families left at home ar 
among the men in the ranks are performing perso 


services, distributing gifts, and keeping up the boy’s co: 
tact with his home 
The Library War Service of the American Librar 


Association which is asking for $3,500,000 has sent over 
seas during the past year more than a million books for 
the men of the fighting forces. It supplies a book for the 


man when he wants to read and the kind of a book that 
he wants. It gives its service quickly and directly to the 
army and furnishes to the soldier who is preparing f 

after the war the technical books that he needs for his 
study. In the huts and canteens of all the welfare organi 


zations a branch library has been established at which t 
soldier or sailor can pick up in his hour off duty the novel 


or magazine that suits his fancy. There is a deck library 
on every transport, and on many of the warships and 
government cargo ships. In every ward of every militar 
hospital a shelf of books is near the hand of the conval 
cent soldier. The book from the home library, the maga 
zine, the new educational or technical volume bought wit! 
money from the public, will circulate through the Ass: 
ciation to every man in every branch of service. 


The War Camp Community Service which is aski 
$15,000,000 is a nation-wide movement for hospitality 
keyed to harmonize with the training camp program of the 
War and Navy Departments. It has a definite, ordered 


program, supplemented by resources of the folks bac! 
home It invites the soldier and sailor off duty in 

strange town to dine and dance and meet the right sort 
of women It counteracts the red-light lure with the 


attraction of wholesome recreation and speeds the 
khaki or blue on his overseas way with a keene 
fight for a country in which he leaves no 


greater 
man in 
enthusiasm to 


bitter, regretful memories. The War Department Co! 
mission on Training Camp Activities was appointed | 
Secretary Baker in April, 1917. The Navy Departme 


Commission or Training Camp Activities was establishe 
by Secretary Daniels at the same time. These 
sions called on the Plavground and Recreation 
of America which had had years of experience in this sort 
of thing, to carry on the work in the communities outsicd 
and adjoining the camps under the official name of tl 
War Camp Community Service 

The Salvation Army’s request for its work at home a1 
abroad is $3,500.000. As near the trenches as relief worl 
can be carried, the Salvation Army “hutment” ts open, and 
a woman officer ready to serve hot food to the men unde: 
fire. A cook stove with an oven that can bake is cert 
to be part of the equipment of the little Salvation Army 
house. In front of it, “lassies” with baskets of food have 
stood under fire in order to give a hot cup of coffee to the 
ammunition. Truck loads 


commis 


Associatio1 


men who are bringing up the 

of pies and doughnuts start daily from the bases to the 
extreme ends of the lines. The women officers have 
mended the clothing and darned the stockings of the sol 
diers who come to the hutment for recreation. In this 


hotels near 
clubrooms enter 
Church services 


maintains 
their 
time 


country, the Salvation Army 
military and naval bases, and in 
tainments fill the soldiers’ leisure 
are held on Sundays 

All the foregoing 
because they are necessary 


—Ed. 


activities must be 


liberally supported 
to national ] 


and world we 


St. Louis Claims Only Woman “Repairman.” 

“Demonstration,” the house organ of the L. C. Smith & 
Bros. Typewriter Company, reprints an item from a St 
Louis paper regarding a member of the company’s repai! 
staff in that city 

“A very enthusiastic war worker of the Fifteenth Neig! 
borhood is Miss Helen Meier, 2328 Howard. She has re 
placed a man in his work and up to the present time is 
the only typewriter repairist of her sex in the United 
States. In her spare moments she writes to a great many 
of the boys and says if there are any others who would 
like to have some one write to them, she will gladly 
so, as she knows it cheers them up a bit. Besides this she 
does quite a bit of knitting for the Red Cross. The onl 
thing Miss Meier regrets is that she has no brother in th 
service. She is employed at the L. C. Smith & Bros. Typ 
writer Company, 916 Olive.” 
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SIMONSON 


ADJUSTABLE METAL TIP 


for Cards, Folders, Card Indexes, 














| THE BEST ENVELOPE SEALER 


is the one t nat is most sim ple and will give the longest service without 
cost for suppl 1eS OF repairs. 


sealers have been used in hun- 
dreds of offices for five years or | 
more without a cent of expense. | 





















ed “> Filing Systems, Follow-up, Check 
hasone | Files, Note Ticklers and all other 
PRICE | purposes requiring an Adjustable Tip. 
> Slips easily on and off 9 
but holds with firm grip. 
Has removable name 
slip, lasts indefinitely 
Size 7x814 and does not mar card 
inchesx. or folder. 
Weight 21 Liberal Quantity Terms to Dealers. 
pounds. Samples Free. 
Reynolds Envelope Sealer Co. No ad- Roger A. Simonson & Co. 
111 N. Market Street, Chicago _ justments. | 122 South Michigan Ave., CHICAGO 
















This Typewriter Brush Sells Rapidly Because 


it is made right and the price is right. The bristles are non-breakable. The 


Do You Need Typewriters? 


tapering end permits the brush to be inserted in the smallest openings without le carr ‘ . ate « 
pn RE, dren veh cong We carry a complete stock of all 
ice per makes and keep in close touch with 
the best sources of supply. 





©) 






Machines in the Rough Our Specialty 
rite for Prices 


Morse’s Typewriter Exchange Co. 
407 Seosdeae’ NEW YORK 


MORTON'S Washable Bristle 
TYPEWRITER CLEANING BRUSH 
Send 20c for sample postpatd and ask for dealer's terms. 


MORTON MANUFACTURING CO., Louisville, Kentucky 


BAA 


The Standard Line 


Watermanis ideal Fountain Pen 














Figure Percentage Mechanically 

















All problems in Percentage, Profit, Digoouss . Com- 
mission, Ratio, etec., figured instanth Myth a 

CENTOGRAPH. PERCE RAPH is 
not a chart, table or ‘complicated ealeulator— its 
211; oe ae : . on the only instrument made prim y “ 

elf-Filling, Safety and Regular 7 ypes. centage and profit by one silent 0 eration. EMecient business de- 
mand the PERCENTOGRAPH. Used by the largest concerns. PRICE 

ee hog Went Company, 191 Broadway, New York NLY $7.50. SEND FOR FOLDER TODAY. 
Bos Chicag San Franciscx Montreal “te J. LEISHMAN co., Dept. G, OCDEN, UTAH 
6 
CLINCH PAPER CLIPS The “Anco” Pen and Pencil Clip 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 35c: 
000, $1.50; 10,000, $2.75; F. O. B. Buffalo 

bulk, 100,000 clips, $8.00; 500,000 clips, $37.50; 
1,000,000 clips, $70.00 


pods cab coy SLATE Li pcan Mom osreb pa, berg 
life Size THE BLACKHALL CO., Buffalo, N. Y. San saan terete enn é 

















Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 
New York, New Orleans, Los Angeles 


ELLIOT 


The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 
limear feet. The stock is white wove, hard sized 
writing, 18 pound folio, free from lint or dust. 
We manufacture smal! rolls of every description. 
Write for prices, giving us your specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
21 River St., BUFFALO, N. Y. 
CANADIAN HOUBE — Monarch Paper Co., Ltd., 
79 Spadina Ave., Toronto, Canada 


FOUNTAIN PENS 


HIGHEST POSSIBLE QUALITY 


Lowest wholesale prices. 























We 
alse 
manu- 






The celebrated Lever-filling facture 
" ARD”’ “380 den 
WILL D Self-filling “Orient” 


$7.90 doz. 
Self-filling Py yay States” 
6 


60% 


Discount Lever-filling “Overlamda” $10.50 doz. 
Eh tric Address Hand Addresser Foot Addresser 
“‘WILLARD” Pens are bought seer ny Aono - . past S000 hdtemmne po bon 
by the U. Ss, Government. Price $300. 00 Price $60. 00 Price $175.00 
HIGHEST BANKING REFERENCES 18 Years under the same management AGENTS WANTED in All Citie 





WILLARD PEN CO., 170 Fifth Avenue, NEW YORK THE ELLIOTT COMPANY, Cambridge, Mass., U.S.A 
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1,270,035. Writing Implement. Frederich W. Kuehn, 
St. Louis, Mo. 
1,269,933. Combined Typewriting and Computing Ma- 
chine. Walter Wright, New York, N. Y., assignor to Un- 





atents can be obtained by 
. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances. 


Copies of any one of these 
sending 15 cents in stamps to 


1,267,586. Pencil Sharpener. Charles S. and Dean Pal- 
mer, Saranac Lake, N. Y. 

1,267,624. Fountain Pen. George Franklin Brandt, Bos- 
ton, Mass., assignor to Moore Pen Co., Boston, Mass. 

1,267,744. Check Protector. George W. Clayton and 
John Morrison, Sharon, Pa. 

1,267,769. Typewriting Machine. Edward B. Hess, 


Brooklyn, N. assignor to Royal Typewriter Co., New 
York, N. Y. 
1,270,237. 


chine, Gustave O. Degener, New York, N. Y., Underwood 


: 
Combined Typewriting and Computing Ma- 


Computing Machine Co., New York, N. Y. 


1,270,119. Pencil Sharpener. Claude A. Conover, New- 
burgh, N. Y 
1,270.082. Binder Device. George P. Wigginton, Kala- 


mazoo, Mich., assignor to Kalamazoo Loose Leaf Binder 


Co., Kalamazoo, Mich. 
1,270,066. Manifold Book. Charles L. Spence, Sturgis, 
Mich. 











“ 
ile ra Aes 
ae 1,290,294. 


derwood Computing Machine Co., New York, N. Y. 


1,270,411. Combined Typewriting and Computing Ma- 


chine. Frederick A. Hart, Hartford, Conn., assignor to 
Underwood Computing Machine Co., New York, N. Y. 

1,270,451. Paper Clip. Anna Louise Skillman, Plucke 
min, N. J. 

1,270,470. Envelope Moistener. Lloyd PB. Waggoner, 
Sau Diego, Cal. 

1,270,471. Calculating Machine. John C. Wahl, Chi 


cago, Ill., assignor to The Wahl Co., Wilmington, Del. 

1,270,478. Combined Typewriting and Computing Ma- 
chine. Walter Wright, New York, N. Y., 
Underwood Computing Machine Co., New York, N. \ 

1,270,479. Combined Typewriting and Computing 
chine. Walter Wright, New York, N. Y., assignor 
Underwood Computing Machine Co., New York, N. \ 

1,270,517. Check Protector. Carl M. Hedman, Chicago 
Ill., assignor to Hedman Mfg. Co., Chicago, III. 


1,270,751. 


t 


assignor 


Ma 


to 


Ma 


Combined Typewriting and Computing 


chine. Gustave O. Degener, New York, N. Y., assignor to 
Underwood Computing Machine Co., New York, N. Y. 
1,270,752. Combined Typewriting and Computing Ma- 
chine. Gustave O. Degener, New York, N. Y., assignor to 
Underwood Computing Machine Co., New York, N. Y. 
1,270,713. Loose Leaf Book. William H. Edwards 


Grand Rapids, Mich. 






Fe 3 





1,217,166 


F295 rig 

































































No. 1,217,243—Plat Filing Cabinet. Patented Feb. 27, 1917, by 
Bird J. Tucker and Jacob L. Potts, of Ithaca, Mich. 

No. 1,224,170—Note Register. Patented May 1, 1917, by Cromer 
Hoffman, Mechanicsville, N. Y. 

No. 1,222,555—Fountain Pen. Patented April 10, 1917, by Alex- 


ander P. McArthur, of Chicago, Ill. 
No. 1,220,294—Temporary Binder. 


Patented March 27, 1917, by 


1,224,170. 


1,268,331 1.244 683 
James R. Turner, of Chicago, Ill. 

No. 1,217,166—Manifolding Sales Book. Patented Feb. 27, 
by Edgar C. Fisher, of Dayton, Ohio. 

No. 1,258,331—Writing Pen. Patented March 5, 1918, by Frank 
S. Fujiwara, of Vancouver, B. C., Canada. 
No. 1,244,683—Ink Pad Holder. Patented Oct. 30, 

nelius Armbruster, of Philadelphia, Pa. 


1917, by Cor- 
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C4 39 
“CLIMAX” ‘<FAULTLESS Sete 
Pen and Pencil Clips Erases Ink Quick : 
Square-Top GUARANTEED Like a Magic Wand 
PAPER CLIPS The 2U:SH-FRASER 
Are you using “CLI- , — 
MAX” Square-Top Made in three sizes—Pencil, Medium and Large It is the first Ideal Ink 
on 4 : Pen sizes. Mounted three dozen on a card in any and Typewriter Eraser 
Paper ( lips? If not assortment desired 
i ccodingly durable. “Heavy bright michal Hlectro ELLS AT SIGHT Price 50c 
—iet us send you sam- y durable. eavy bright nic electro Ss SA 
at . . * gold plate. For neatness and practicability this rece 
Pat. Dec.12,16 ples They will con- elip has no equal. Used by Uncle Sam 
vince vou th: the “CL AX” L. D. VAN VALKENBURG, Manufacturer : ‘ : ; 
: you t at e CLIMAX HOLYOKE, MASS. U.S. A. in the army, navy 
Square-Top is by far the best : and government 
all-purpose paper clip. £Z otices Seceuts he 
ce : . FEATHER WEIGHT EYESHADE demands the ab- 
Prices below will satisfy you The shade that takes your eye solute best 
that besides being the Best, aad beeps % 18 geod nae lent 
ae z . > Light Weight, Adjustable, Durable, yeres e. F 
they are also the Most Eco- Healthful. No metal or elastic band to lust a little stroke 
nomical. bind the head. Opaque for artificia "light. . : 
Transparent for natu- and letter or figure 
Send us your next order. It -_ ey or is instantly and 
will receive our prompt and penn A MO thoroughly eradi- 
careful attention dent; can be carried in cated Made in 
small package to carry lid gold, trim 
' small package to carry solid gold, - 
Prices F. O. B. Buffalo in the pocket. Visor ae 
water thinadherchaded. med in silver, sol- Noun 
Packed 10,000 to the Box We recommend the id gold plated = 
pew : —— epaene for those wear- = ‘ 
10,000..... lic per 1, glasses. 
§0,000..... 10c per 1,000 “ 
100,000.... 8c per 1,000 The Featherweight 
500.000. 7c per 1,000 Eyeshade Co. 
1,000,000.... 6%c per 1,000 M 8 a be : . 
. y ae erchantville, N. J. rhis flexible diamond brush has 
Packed 1,000 to the Box over 10,000 diamond points. 
10,000..... ite per 1,000 “That’s the reason.” 
50,000.... ‘ 12c per 1,000 
100,000... 10c per 1,000 Sample 14K gold 
500,000.... 9c per 1,000 plated sent pre- Cc 
1,000,000.. 8%c per 1,000 paid for - 






RUSH-ERASER CO. 


Buffalo Mente Mfg. Co. 
8204} Rush Bidg. SYRACUSE, N. Y¥ 


457 Washington St. BUFFALO, N. Y. 


Trademarks and Copyrights 


Diffieult aad rejected cases specially solic- 
ited. Ne misleading inducements made to 
secure business. Over 30 yout active prac- 

















tice. personal, conscientious 
service. rite for terms. Book free. Address r 
Specialty:—Typewriting and Adding Machines A Century’s Progress 


Address E. G. SIGGERS in Business Cards 
Suite 33 N. U. Bidg., Washington, D. C. Is Embodied in the 


Peerless 


= Patent Book 
Acme Gold Pen Co. | Fo a: Card 


Established 1884 

which is really the one great card 

Manufacturers of Fine Gold Pens improvement of the age. These cards, 
carried in book form, in an elegant 
seal leather case, are detached one 


at a time as used. All edges are 
absolutely smooth and without any 









































It means each blessed one of us indication of detachment. Rvery card 
i ! can be used, because they are always 
must see the whole thing through Gold Pens for Fountain Pens a Specialty. fat. clean ane perme Boy ne 
rrea car¢ Cc - ey are bd 
Get together! Repairs on Gold Pens, Fountain Pens, — toncther and, theretera: getat- 
Join Or form a War Sav Pencils, etc. promptly attended to. able. They carry . distinction you 
: EXPORT TRADE SOLICITED City Snark’ the ma who Sues them 
ings Society! rth while, 
. 17-27 Vandewater St., New York Send for a sample book today and 
-uts system into your detach the cards one by one and be 
> i —— amazed by thei erfection, 
thrift habits and stamps on amazed | ‘nique 





to your card. rensation 
on’t leave it to the fel- | WRITE US FOR PRICES Today. 


low next door Oracross the On adding, listing and calculating ma- 


chines, typewriters, multigraphs, dicta- 


—f ° ; 
street—"it s your job and oe Cn seta, ae ae, ane 
my job” and we've simply =| sit."furniure, and all office devices, 
got to get together! We are the largest dealers of the kind 
! east of the Rocky Mountains and will 
To-day | Now! save you half on your office needs. 
5 , ‘ Everything first-class; nothing cheap 4 © 
Write for particulars but the price The John B. Wiggins Co. 
PIONEER DIVISION Write Today and Save Money. Engravers, Die Embossers, Plate Printers 
War Savincs CoMMITTEE, Chi . 1104 Se. Wabash Ave 
ae icago Safe & Merchandise Co. * CHICAGO 
51 Chambers Street 8 108 Peoples Gas Bldg. © I 


73 and 75 West Lake Street, Chicago, Ill. 














New York 
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SITUATIONS WANTED 


XPORT MANAGER for prominent office appliance firm is 





EMENTS 


PeeeaNeysett PU 


OST ACCOUNTANT, to take charge of cost department 


wanted by The Weis Manufacturing Company, 


growing concert 


looking for new connection in the same capacity with another 
house. Thoroughly acquainted with the office appliance indus- 


try and well versed in foreign trade. Ready 


immediate . : . 
FOR SALE 


connection. Address G-18, care Office Appliances, Chicago. 


S!TUATION WANTED—By competent typewriter repairman 
who is prepared to take entire charge of repair department. for $280. Guaranteed two years Rare 
Has had seventeen years’ experience as repairman 


and sales- Ernest Baum, Philadelphia Bourse, Philadelphia 


man. Excellent references. Now located in Canada. Wants 


to make a connection in the United States. Address 


Office Appliances, Chicago. 


P‘ SITION WANTED—Salesman, lowa territory, 


A-15, care 


ULTIGRAPHS Diectaphones, Edison dictating 

Writerpress, Mineographs bought, sold and rebuilt 
Multigraph and Multicolor ribbons, ink and platens 
headquarters : , , . : va a. yyy oo 
SCRAQUARFIO! you money. Price, Ine., 440 South Dearborn St., Chicago 


Cedar Rapids. Complete or side lines. Commission basis. 


Filing cabinets, filing systems, accounting systems, 
office specialties, or complete line of office supplies, desks and 
chairs. ‘Eleven years’ experience Address K-17, 


Appliances, Chicago. 





opportunity to do field work for a good 


middle west. Can handle any meritorious office 


dress O 20, care Office Appliances, Chicago 


HELP WANTED 


ALESMEN WANTED—Local and traveling, for Transo (trans- 


parent face) envelopes; every business house possible cus- 
tomer; exclusive agency given; commission basis; prefer men with bookkeeping machine—not represented in Kansas 
now selling office supplies, or labor-saving devices. Transo Mo. Address X-%, care Office Appliances, Chicago 
Envelope Co., Chicago. 

FIRST-CLASS CITY SALESMAN CAN NOW MAKE DESIR- sTrCINT Rac ST ee 

ABLE CONNECTION WITH LARGE OFFICE SUPPLY BUSINESS OPPORTUNITIES 
HOUSB LOCATED IN THE MOST PROGRESSIVE SOUTH- 


ERN CITY. SALARY AND COMMISSION TOTALING $200.00 AT , . ES te , o aitviestie ms 
TO $250.00 PER MONTH. APPLICANT MUST EATH of managing partner makes advisable sale 


RECOMMENDED AND MUST THOROUGHLY 
OFFICE FURNITURE AND COMMERCIAL 


BE WELL 
"NNER 7 

UNDERSTAND four years Very large rental list Long 
rent: best location in prosperous western city. Cash 
Address A-14, care Office Appliances 


STATIONERY. 
ADDRESS BA, CARE OFFICE APPLIANCES, CHICAGO. 


loose leaf, 


tare Office AGENCIES WANTED 


. : : , ; SW YORK SALES AGENCY wanted for meritorious 

HIGH-CLASS office specialty salesm: cing rg EW YOR -~ 

iH A fice specialty salesman is mene ~ Ps devices. Advertiser has show room on Broadway, store 

yoo ig Ad. to care for goods, and a salesforce covering New 
, a. and the small towns surrounding Has had twenty 


perience in the New York field, handling office 


= Will carry only non-competing lines. This is an excellent 
portunity for any manufacturer who Wants first-class 
representation Address T-18, care Office Appliances, 


agency with several other profitable agencies. 


to reliable party 


ITHOGRAPH SALESMAN WANTED to represent us on 
sales 


Pacific Coast. Good salary and expenses for 


dress X-24, care Officé Appliances, Chicago. 


ORTY DOLLARS A WEEK for a stationery 


Desire one who knows the business, is capable to take care 

of store and who will do a limited amount of traveling. The a ae 1 
opportunity of 

this is not a 
requirement. This is a good opening in a delightful country. 


ate who fills this opening will be given an 
uuying one-half interest in the business, but 


Address N-16, care Office Appliances, Chicago. 


LOOR MANAGER WANTED for a large and progressive sta- ? 

tionery store, carrying all lines of office supplies, desks, terest to reliable experienced man that can manage 
filine devices, safes, etc. One capable of keeping up the stock, ent owner has other business that requires all his 
session given any time. Address S-22, care Office 


managing sales people, and looking after the store in a general 


way. Jowitt'’s Stationery Store, Augusta, Ga. 


hustler. Ad- FFICE DEVICE WANTED—A national! 
will develop two new inventions or improved 
and manufacture and sell same on a large scale 


in Hawaii. given to the office specialty devices. 


supply business in good live locality 


catering to population of 75,000, in 
lished, going business Will sell entire business, 


Chicago 


Michigan. Here's an opportunity for permanent position 


ULTIGRAPHS for $100 that cost $200 Aiso $600 
bargains 


GENCY WANTED—For a high class line of wood 
files and supplies, also ledger binders and trays 


lease, 


State briefly in 


post what you have and interviews will be arranged 
Room 904, 171 Madison avenue, New York C 


OR SALE—AIl or part interest in going stationery 
Only stationery 
suburb of Chicago 


Monroe 


Ww 


ET 


machines 
ne 
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Yor 
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Po 









$50 












WRITE FOR 
DESCRIPTIVE CATALOGUE 


lightest, speediest and simplest 
thus ensuring perfect adhesion 
A request on your own stationery 
on your part. 





Is too well known to require much comment. Users refer to it as the 
machine on the market, which is an indisputable fact. It moistens the stamps, 
to envelopes or packages 10 Days’ Free Tria! 
will bring either or both machines for a free 10 days’ trial without obligation 


A Few More Capable Representatives Wanted. 


STANDARD ENVELOPE SEALER MFG. COMPANY, Somerville, Massachusetts 


1 
8) 


Use the machines that are accepted as standard 


DO NOT PURCHASE AN ELECTRIC SEALER UNTIL YOU HAVE SEEN THE NEW 
STANDARD (Motor Driven) MODEL M, NOW READY FOR DELIVERY 


y the U. S. and Briti 


Governments, the Bank of England, Bell Telephone System, the Standar 


Oil Company, the General Electric Company and thou 


them to machines costing 
much is significant. 


are the most efficient envelope 
sealers made They are sim- 
ple in construction, automatic, 
noiseless and built to last a 


lifetime, 


STANDARD 
Stamp Affixer 


of Either Machine. 


zations. That so many large concerns pi 
r from 5 to 10 tin 







san 1s of other orgal 


STANDARD Envelope Sealers 


Price 


Register 

















An Easy Way to Figure 
the Payroll 


the fatigue and worry incident to 
making up payroll in the offices of 
the American Multigraph Co,, 
Cleveland, has been greatly re- 
duced. This result was brought 
about by the installation of a bat- 
tery of Comptometers. 


ays Mr. T. H. White, 
ntant of the Company, “75 


yer cent less rush on payroll work 
: hines have taken over the 
greater par of the labor connected 


mptometers are used ex- 
1 our. offices to figure ex- 
ind time on payroll and cost 


“With the oid hand method of fig- 
ing, the number of workers in our 
department would need to be 

f again as lorge with a correspond- 
ng increase of expense in monthly 





Our operators have developed a 
speed which dispatches the ever- 
rowll olume of work without ad- 


CONTROLLED AEY 





In these war times with help so scarce 
ind production demands so heavy, there is 
a worth while suggestion in this experi- 
ence of the American Multigraph Co. 

Perhaps you have been wondering how 


vou are going to keep the office work go- 
ADDING AND CALCULATING MACHINE 


ng when your force is still further dimin- 


ished The Comptometer will solve the 
FELT & TARRANT MFG. CO., 1719N. Paulina St., CHICAGO — problem of your figure work. 

















FILING CABINETS and SUPPLIES 


ARE IN BIG DEMAND BY OUR 


GOVERNMENT 


and we are furnishing a large quota of our production. 
Wefthank “Imperial Dealers” for their patience in enduring 
the delay in filling and shipping orders and assure them of 


our best efforts during these unusual times. 



































/mperias Metheds Ge 


FILING gg” 8 FILING 
CABINETS SUPPLIES 


31214. 16 WEST MADISON STREET CHICAGO - ILLINOIS 
























A {ter careful 
consideration 


and investigation 
such concerns as The 
United States Steel 
Corporation, National 
City Bank of New 
York, Hart, Schaffner 
& Marx, Encylopedia 
Americana and Bos- 
ton Elevated Railways 
purchase and use the 
Oliver Typewriter. 


The Oliver Typewriter Company 





























